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RUNNING WATER YEAR 'ROUND 
Where It's Wanted « When It's Wanted ! 


Every country and city home needs a VOGEL FROST-PROOF 
HYDRANT. Without the VOGEL specialized hydrant, property 
and pipeline damage runs high at frost time. It is easy to sell 
your customers on this point together with the fact that VOGEL 
FROST-PROOF HYDRANTS are easier to operate than ordinary 
garden and garage water outlets. Summer or winter, the VOGEL 
assures water the whole year ’round, and provides fire protec- 
tion too. Other plumbers and wholesalers are selling them... 
Why not you? They’ll make profits on their sales and installa- 
tions. Why not you? 

So, contact VOGEL for further data. Ask for direct mail folders 
and blotters. Yours for the asking with your name and address 
imprinted without cost to you. 


Users like the VOGEL HYDRANT because it never fools them. 
When they see the handle in an upright position they know the 

he water is surely shut off. Any hydrant that does not positively 
shut off will waste water in summer, and is sure to freeze in 
winter. 








JOSEPH A. VOGEL CO. 
] SA WILMINGTON 99, DELAWARE 
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HARRISON & ABRAMOVITZ 
architects 


MITCHELL & RITCHEY 
ALTENHOF & BOWN 
associate architects 
JAROS, BAUM & BOLLES 
mechanical engineers 


GEORGE A. FULLER CO. 
general contractors 
SAUER, INC. 

plumbing contractors 


AMERICAN RADIATOR & 
STANDARD SANITARY CORP. 
plumbing wholesalers 


The new 30-story, aluminum clad 
ALCOA office building in PITTSBURGH, 
is a convincing demonstration 
of both standard and new uses of 
weight-saving aluminum for 

exterior and interior functions 


@ The headquarters building of ALUMINUM COM- 
PANY OF AMERICA, now nearing completion in the 
heart of PITTSBURGH’S GOLDEN TRIANGLE, em- 
bodies so many innovations as to defy comparison 
with any other structure now existing. Its exterior 
is made up of formed aluminum panels of inverted 
pyramidal pattern, with pivoted, aluminum-framed 
windows set in. Some of the other unusual uses 
of aluminum are the ceiling-installed radiant heat- 


LUSTROUS ALUMINUM IN GOLDEN TRIANGLE 


ing and cooling system . . . the ceiling finish panels 
perforated for acoustical control... the water 
storage and distribution system .. . and electrical 
conduit, wiring and lighting fixtures. Coupled with 
the many innovations are products of long-estab- 
lished superiority, such as SLOAN Flush VALVES, 
famous for efficiency, endurance and economy. As 
in thousands of other notable buildings, here is 
proof of preference that explains why... 


siialie asnan Ficth VALVES 


are sold than all other makes combined 


SLOAN VALVE COMPANY °¢ CHICAGO ¢ ILLINOIS—— 


Another achievement in efficiency, endurance and econ- 
omy is the sLOAN Act-O-Matic SHOWER HEAD, which is 
automatically self-cleaning each time it is used! No clog- 
ging. No dripping. When turned on it delivers cone- 
within-cone spray of maximum efficiency. When turned 
off it drains instantly. It gives greatest bathing satisfac- 
tion, and saves water, fuel and maintenance service costs. 


Write for completely descriptive folder 
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CRAFT SHOWER CABINETS 


FIRST WITH MEN WHO KNOW 


Craft Shower Cabinets: are in greater demand now than ever be- 
fore. The reason? Quality Materials, Quality Workmanship, and 
Quality Styling make them the outstanding buy in shower cabinets 
today. All Craft Showers carry a special Guarantee. Models for 
every type of installation. Glass doors and vitreous porcelain 
enamel or Craft Stone receptors available for all models. 


ac 1% 
CUTLER METAL PRODUCTS CoO. ) 


Put the CRAFT Sh Cabi- 
net Catalog to work building eles, 1025 LINE STREET, CAMDEN 3, NEW JERSEY 


volume and profits for you—write 
for your free copy today | SPECIFY CRAFT—IT'S A WHALE OF A STALL SHOWER 
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BETTER BRASS GOODS BY 
SPEEDWAY AND SPEE DELUXE FLEXIBLE TUBES IN 12” 20°. 30° AND 36” LENGTHS CG 
— Closet Sink Rubber Female t 
som som | som cart Adaptor ii wv pom LP a 
Washer 
COMPRESSION SLEEVE " STRAIGHT & ANGLE 


Compression § (T)) 
DD sieeve vaves 

compression = a +m Loose ep) 

miPPLE o— 


am fee) . MANUFACTURING COMPANY 


a Snut — 
§a0) 2821 Brooklyn Avenue, Detroit 1. Michigan 


c_» Parines 
STRAIGHT & ANGLE FITTINGS POLISHED 


CHROME PLATED CHROME 
LP TO1P WAVES GRASS NIPPLES ESCUTCHEONS 


‘SUPPLIES AND FITTINGS ARE AVAILABLE 1M SPELOWAY (96° 0.0.) AND SPEE DELUXE (16° 0.0.) TUBE 
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FAMOUS 


“X’ PRODUCTS 


FOR HEATING SYSTEM SERVICE! 


“X” Products have been landing the big profits in Heating Sys- 
tem Service for over 30 years. “X” BOILER LIQUID—the 
LEADER—s the Industry’s outstanding and accepted stop-leak 
for repairing leaky boilers. “‘X” flows to the leak with the cir- 
culation of the water and actually takes up the leak quickly from 
the OUTSIDE! Not just a plug or temporary repair, but a 
sound, rugged repair that puts the boiler back into steady, lasting 
service. In pipes and fittings ““X” also seals sand holes, poor 
threads, split nipples as well as cracked castings. “X” is the 
famous colloid that positively contains no harmful solids to re- 
* tard good water or steam circulation . . . It’s quick, it’s safe, it’s 
, CERTAIN! Have “X” BOILER LIQUID and other “X” 
# Products ready for your service calls this winter. 


sTE 9 ay! FLUSH a ie pIPECUT | 


wk ° RUSTOFF OlL 


T The combination package. A special biend for werk on 
FLUSH to clean the beiler— all types of fittings. Keeps 
RUSTOFF to keep it clean. parts cool and covered. 


“X” LABORATORIES, inc., 25 WEST 45th ST., NEW YORK 36, N. Y. 
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HEATER) « 


Win $100.00 ort 5 the new 
Sands Automatic Gas STOragam See minute of 
your time may make you a winner — there's nothing to 
buy, no labels to send in, no letters to write. The name, 
which in the opinion of the judges best describes this great 


new Sands Water Heater, will win the first prize! 


OUTSTANDING FEATURES OF THE SANDS AUTOMATIC 
GAS STORAGE WATER HEATERS THAT WILL HELP 
YOU IN SELECTING A NAME: 


it is the only Gas Storage Water Heater sold as a complete 
unit with all these extra features included at no extra charge: 


e@ Magnesium Anode Rod @ Meets Massachusetts Code 
Requirements (when 

e@ 100% Grayson Unitrol required) 

In the event of a tank fail- 

ure within the guarantee 

period, the ENTIRE HEATER 

will be replaced. 


e@ Set of Dielectric Unions 


@ Manufactured Gas Pilot 
Filter (when required) 


in addition, Sands Automatic Gas Storage Water Heaters 
have all the fine construction features found in most quality 
water heaters. 


HERE ARE THE SIMPLE RULES: 

1. Anyone who sells, installs, services or displays water heaters except 
employees of the Sands Manufacturing Company or its advertising 
agency is eligible. 

2. Send the name you suggest to "Name Contest’’, Sands Manufacturing 
Co., 5407 Sweeney Avenue, Cleveland 27, Ohio. Sign your name, title, 
and business address. 

3. In case of ties, duplicate awards will be made. In case of duplicate 
names, the one with the earliest postmark will be selected. 


4. Winning names become the property of Sands Manufacturing Co. 
5. Contest closes December 15th, 1952, and decision of the judges is final. 


PRIZES 


1st — $100.00 in cash 

2nd — 1-30 gal. Sands Water Heater 
3rd — $25.00 

4th te 10th — $10.00 in cash 


$end in your entry teday—you may be the lucky winner of $100.00 in cash. 
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Sands Manufacturing Company is famous for quality water heating devices since 
1913, Its products are sold only through recognized wholesalers or distributors. 


SANDS MANUFACTURING CO. 


5407 SWEENEY AVENUE * CLEVELAND 27, OHIO 








DOMESTIC ENGINEERING October, 1952 : 


For over 90,000,000 good reasons 
DETROIT | UBRICATOR (OMPANY 


revises its name to 























A ESTABLISHED AS[PETROIT [UBRICATOR (DMPANY IN 1877 
DETROIT (7 Ee MHordiobls 
CORPORATION 


5900 TRUMBULL AVE., DETROIT 8, MICHIGAN: Division of Amsnicay Rapiator & Standard Sanitary conronation 
REPRESENTATIVES IN PRINCIPAL CITIES « ¢ Canadien Representatives in Mentrea!, Toronto, Winnipeg — RAILWAY & ENGINEERING SPECIALTIES, Ltd. 
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you’re wondering why a company in its 75th year of business would 

change its name. Quite frankly, on checking the record in this our diamond anni- 

versary year, we decided purely and simply that we had outgrown the name 
Detroit Lubricator Company. 


During the course of 75 years of constant business growth and expansion, DERO!T 
has progressed from leadership in one industry into leadership in still another 
industry—that of building the finest automatic controls for heating, refrigeration, 
air conditioning, engine protection, home appliances and industrial uses. Over 
50,000,000 of these superior D&®9!'T controls have been produced to serve home and 
_ industry—and that means a lot of satisfied customers—a lot of mighty good 
reasons why we feel we have earned the right to our new name... Detroit Controls 
Corporation. 
We sincerely hope that as Detroit Controls Corporation we will continue to enjoy 
the splendid cooperation and support you have always given Detroit Lubricator 
Company in the past. 
To this end, our people, our policies and our production remain the same—pledged 
always to highest quality to bring you the very finest automatic controls obtainable. 





Fe 


ACORPORATION ff 





Ay 





ANY IN 1877 
AUTOMATIC CONTROLS for 
REFRIGERATION AIR CONDITIONING DOMESTIC HEATING 


ION 


AVIATION TRANSPORTATION HOME APPLIANCES INDUSTRIAL USES 


HY CORPORATION 


Sorwng home and industry —AMERICAN-STANDARD - AMERICAN BLOWER - CHURCH SEATS - DETROIT CONTROLS - KEWANEE BOILERS . ROSS HEATER - TONAWANDA IRON 
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The system of controlled radiant heating which 
meets fhe demands of modern architecture 


B & G Hydro-Flo Heating solves the problem of properly 
heating homes with large glass areas. Radiant floor or ceiling 
panels, or baseboard panels effectively prevent cold down- 
drafts from the windows .. . keep floors warm and draft-free. 

B & G Hydro-Flo Heating is a forced hot water system —which 
means that the heat supply is always under positive control. 


The temperature of the circulating water is automatically raised 
or lowered to meet every change in the weather. Even in spring 
and fall, when only a little heat is needed, indoor temperature 


is kept exactly at the comfort level. 


That’s why a B & G Hydro-Flo System costs so little to 
operate. No overheating to cause fuel waste .. . but always 


plenty of heat when the thermometer hits bottom. 
Abundant hot water—winter and summer 
The modern home needs hot water as never before . . . auto- 


matic washers and showers require ample quantities for 
satisfactory operation. The Water Heatér-of a Hydro-Flo System 
produces a virtually inexhaustible supply, all year ‘round. 


Send for catalog of B & G Hydro-Flo Products. 


B & G HYDRO-FLO EQUIPMENT | et | TT 
PROTECTS YOUR MOST VALUABLE Ee L L & G % & e 
ASSET—CUSTOMER SATISFACTION 
¢c oO M P A N Y 
Dept. CR-1, Morton Grove, Ill. 


#Reg. U.S. Pat. Of. Canadian Licensee: S. A. Armstrong Ltd., 1400 O'Connor Drive, Toronto, Canada 
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Oil-Fired and 
Gas-Fired Winter 
Air Conditioners 





can improve your sales 








You can show your prospects ample PROOF ef 
HEIL’s efficiency. You can see and show how 
HEIL design makes better use of the fuel, how 
HEIL can give better, more uniform heating. 
You can demonstrate how HEIL quality construc- 
tion cuts upkeep. With HEIL, you have a better 


unit—a unit that is provably easier to sell. Write 
now for details. You'll like dealing with HEIL. 


Oil-Fired and 
Gas-Fired Oil and Gas 


’ Conversi 
Highboy ‘Lowvertion 


Proved EMticioney 





Oil-Fired 
Boilers 








Hay Mac. ..YOU CAN 


FORGET THE CHIMNEY 


eee THIS JOB CALLS FOR 
“SAFETY-SEALED” 





GAS HEATING! 











Permanently Sealed Outside Venting 
Provides all these Exclusive Advantages 
© Easier, Faster Installation Between Wall Studs — 
Where Good Heating Belongs 
® No Chimneys, Electricity, Ductwork Needed 
® Savings on Fuel Costs — Up to 20% 


® Elimination of Utility Room — Valuable Savings in 
Basement, Floor and Closet Space 


® Zone-Controlled Comfort. Individual Thermostat 
Permits Room-to-Room Adjustment of Heating Flow 


® Positive Seal of All Combustion Products from 
Heated Room Air 


© No Moving Parts to Maintain or Replace 


Model 991-14, 14,000 BTU/HR, 18° x 24’ x 4°" 
Other convector and forced air models 20,000-35, BTU 








WRITE NOW: South Wind Division, Stewart- 
Warner Corporation, Dept. H-102, 1514 Drover 
Street, Indianapolis 7, ge for complete 


Approved by American Gas Association © 



























































That's right! No chimneys, no duct- 
work, no electricity required .. . 


© eile “Safety-Sealed” units burn gas in 
/ a patented sealed chamber . . . vent all com- 
bustion products outside after use... eliminate the 
need for chimneys, electricity, ductwork of any sort! 

You save money on (1) Job-Time, through faster, 
easier installation in any exterior wall; (2) Materials, 
for only one utility connection is needed—the gas line; 
(3) Repairs, which are practically non-existent since 
there are no moving parts to maintain or replace. 

Ideal for remodeling jobs, new home building, aux- 
iliary heating installations, “Safety-Sealed” units pro- 
vide the clean, safe, trouble-free heating comfort that 
answers the needs of hundreds of prospects right in 
your community. Have you used or recommended 
them yet? You should! 


STEWARTCL-s2) WARNER 


GAS HOME HEATING 


STEWART-WARNER CORPORATION « South Wind Division 
1514 Drover S$t., indianapolis 7, Indiana 
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Why Modine STAINLESS STEEL construction 


gives you better gas unit heating 





LONGER LIFE 
Stainless steel construc- 
tion resists rust and cor- 
rosion — adds years of 
low-cost service. 


LOWER INSTALLA- 
TION COST 


Light weight means 
quicker, easier installation— 
often 1 or 2 less men on the 
job... no special supports 
or ceiling reinforcements. 





ALL TUBES 
HEAT EVENLY 


Each tube is in- 
dividually fired — maximum 
heat is delivered by fan. 
Elimination of combustion 
chamber reduces radiant heat 
loss, increases head room 
beneath unit. 


HEAT IN 5 SECONDS 

No wait for warm-up, 
thanks to reduced mass of 
metal. You get heat 5 sec- 
onds after thermostat calls 
for it. 





Red Modine builds gas-fired unit heaters with 
both stainless steel heat exchangers and burners. 
That’s why only Modine combines so many heating 
extras in a single unit. And, remember, when you 
buy Modine, you buy the greatest name in unit heat- 
ing. As a leader in this field for more than 25 years, 
Modine gives you perfect heating comfort plus max- 
imum fuel economy. Important, too . . . Modine can 
offer you either steam or gas units. Your assurance 
of an impartial approach—based on your exact needs. 


* 


UNIT 





HEATERS 





BALANCED HEATING 
Discharge air temper- 
atures are correctly 
related to heat throw 
and air volume. 





MAXIMUM COMBUSTION 
EFFICIENCY 


Elongated burner ports 
have 4 times the free area of 
conventional drilled ports. 
And Modine design pro- 
vides adequate secondary 
air supply. 


EASY SERVICING 


Hinged casing bottom can 
be opened by removing two, 
wing-screws for quick ac- 
cess to burners, manifold, 
pilot light. Burner can be 
removed with equal ease. 





Get this free, profusely illustrated bul- 
letin. Simply clip this coupon and 
mail it today. Or see the Modine rep- 
resentative listed in your phone book 
classified section. 





Taatenntaentaetentantententantentententenentententententantentententanten 


MODINE MFG., CO. 
1502 DeKoven Ave., Racine, Wis. 


Please send me immediately a free copy of Bulletin 651, 
‘“Modine Gas-Fired Unit Heaters.”’ 


GU-1185 
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New River Apartments, Jacksonville, North Carolina 


Builder: E. M. Richards; Plumbing Wholesaler: Atlas Supply 
Company, Raleigh, N. C.; Plumbing Contractor: John C. Parrish 
& Son, Southern Pines, N. C. 


AllianceWare Bathtub, AllianceWare lavatory in a 
typical modern bathroom. 


HE builders of the New River Apartment project, 
Jacksonville, N. C. know and appreciate the quality 
value of AllianceWare bathtubs and AllianceWare lavatories. 
500 units of each are installed in these homes. So when an 
addition to the project was planned, 362 more AllianceWare 
tubs were immediately ordered for the new construction. 


Reasons for the choice of AllianceWare by leading architects 
and builders include not only modern styling, stainproof 
surfaces and a choice of decorator colors, but also important 
,construction details—heavier gauge steel, exact dimensions, 
wall guard flange to stop water leaks around the tub at wall 
line, and anchor lugs which prevent shifting and settling — 
all added values at no extra cost. 

When you offer AllianceWare you offer sanitary ware that 
is properly priced and with a national reputation—sanitary 
ware with which you can build prestige and profit. 


Aliliane are 


PORCeL ary on 


Steep 


if 


ALLIANCEWARE, INC. e Alliance, Ohio 


Bathtubs e Lavatories « Toilet Combinations « Sinks 





ober, 1952 








nt project, 
the quality 
> lavatories. 
So when an 
llianceWare 
struction. 


g architects 
_ stainproof 
» important 
dimensions, 
tub at wall 
1 settling — 


y ware that 
1—sanitary 


»fit. 


ce, Ohio 


is « Sinks 


October, 1952 


DOMESTIC ENGINEERING 








WHOLESALE STOCKS of copper are already in better shape. If your regular supplier can’t supply you now, he should be able to do so soon. 


COPPER IS NEWS! 


New NPA ruling substantially increases amount of copper 


permitted for residential work—and new Anaconda 


production facilities will help keep supplies rolling to you. 


Once again top-quality workmanship can be matched 
with top-quality materials, for now sufficient poundage 
is allowed to permit an “all copper” piping installation, 
including water-supply lines; soil, waste and vent sys- 
tems; and radiant panel heating. What's more, new 
Anaconda production facilities, such as the Greater 
Butte Mining Project in Montana and newly modern- 


Don’t forget—now you can use copper for: 


RADIANT 
PANEL HEATING 


WATER SOIL, WASTE AND 
SUPPLY LINES VENT SYSTEMS 


ized tube mills, are making certain this supply of cop- 
per will continue. 

This can mean additional business for you. Copper 
tube installation economies, which result from soldered 
joints, ease of handling, light weight and compactness, 
will often enable you to submit bids that can compete 
with cheaper and less durable materials. 

Residential construction is continuing at high levels. 
Someone will get the plumbing work . . . why not you? 
Take advantage of copper’s availability and labor- 
saving economy and offer the best. Order from your 
AnaconDA distributor. The American Brass Company, 
Waterbury 20, Connecticut. ont 


MODERN PLUMBING CALLS FOR 


ANACONDA 


COPPER TUBES 
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INSPECT THE NEW /4-2ad 


On Your Own Premises 


“DELIVERED” 


See the Air-rad .. . the new radiator that provides zone-control 
heat for little more than the cost of ordinary convectors. See it 
before placing any order... and without leaving your own 
“backyard.”” Request a visit by the specially equipped Penn 
Mobile Unit. Then you’ll see Air-rad ...and the Penn Round 
Boiler hooked up and operating. No charge... no obligation 

. just mail the coupon. 


The New PENN ~“%@-1ad 
Bone-Control Heating 
Priced to Compete with Warm Air 


Now... you can sell zone-control heating to customers with 
modest budgets. At a price that competes with the cost of ordinary 
convectors, the new Penn Air-rad gives your customer zone-control 

. room-by-room . . . floor-by-floor...or any way he likes. He 
sets just one thermostat. 

Will they go for that? Think—you’ll be selling forced hot water 
heat at a price that competes with warm air. 

Air-rad completely eliminates the cost of skilled carpentry. 
To install, simply slip Air-rad between standard studding and 
tack in place. 

High velocity operation of Air-rad eliminates all mains. Instal- 
lation is made direct through radiators. Huge savings of 
tubing results. 


and the PENN oeaud Soder 


PACKAGED HEAT UNIT 
(BOILER ASME APPROVED FOR FHA CONSTRUCTION) 


Here’s a complete packaged heat unit that combines 
an ASME approved boiler with a price that floors com- 
petition in the FHA market. 

This new Packaged Heat Unit is manufactured in four 
models with c: apac ities of 99,600 BTU’s .. . 115,200 BTU’s 

. 144,000 BTU’s and 198, 000 BTU’s (gross). Tt provides 
year- round domestic hot water and can be supplied with 
built-in expansion tank. ) 

Steam chamber of the Penn Round Boiler is positioned 
above tubes and tubes are completely submerged for 
protection and faster heat transfer. All models are avail- 
able with flush or extended baked enamel jacket. Sold as 
boiler or as complete packaged unit. 

Air-rad and the Penn Round Boiler are “‘easy sellers.”’ 
And ~ it’s pretty easy to mail that coupon, too. 


Fenn tiles and burner fs. Cor PENN BOILER & 
Nae ce coe BURNER 


uw 


(C0 1 went to see Air-rad and Reund Boiler in operation. Please 


send your Mobile Unit around — without charge or obligation. Manupactariug (Zo tporatton 
LANCASTER, PA. 
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Ordered 


what the Goritraet 


1. easy one-man 
installation 


2. no storage tank 
low-cost 
4. top efficiency 


NOW you can get a compact General All-copper Tankless 

Heater for every home .. . for apartments, hotels, country clubs, 
office buildings. Your customer gets “hot water by-the-barrel”’ 

at low cost, and you save time and back-breaking labor making the 
installation. You just can’t find another water heater on the 
market as compact and easy to handle. One man can easily install 


a General-All-copper Tankless without strain, or fear of accident. 


This extreme compactness is made possible by a unique 
“Whirlpool Spiral” design. Continuous copper tubing within 
the shell spirals in and out . . . is evenly distributed, providing 
better tube spacing, free boiler water circulation, uniform heat 
transfer, and permitting the use of more tubing in a smaller volume. 


You'll spot other great, exclusive features in these heaters, too 
... fiberglass insulation, rugged octagon wrench grips, and 
seamless copper tubing silver-brazed to specially-designed bronze 
headers. Write for complete story in new illustrated Bulletin. 
General Fittings Co., 118 Georgia Ave., Providence 5, R. I. 





COMPLETE LINES OF IRON VALVES AND PIPE FITTINGS 
are manufactured by Walworth in a variety of 
types, pressure ratings, sizes, and patterns for 
general industrial use. 

Walworth also manufactures complete lines 
of valves (including Lubricated Plug Valves), 
and pipe fittings made of steel, bronze, and spe- 
cial alloys. 

These valves and pipe fittings, plus Walworth- 
made pipe wrenches total approximately 50,000 
items and are sold through distributors in prin- 
cipal centers throughout the world. 

Walworth engineers will be glad to help you 
with your problems. For further information 
call your local distributor, nearest Walworth 
sales office, or write to Walworth Company, 
General Offices, 60 East 42nd Street, New York 
17, New York. 


Iron valves in gate, globe, angle, check, and lubricated plug types are 


manufactured by Walworth. {Illustrated is a sectional view of a Walworth 


No. 726F Standard Iron Body, Bronze Mounted, Wedge Gate Valve with. 


flanged ends. This line of valves is available in sizes 2 to 30 inches. Similar 
valves of All-Iron type are also available. 


WALWORTH 


Manufacturers since 1842 


valves... pipe fittings .. . pipe wrenches 
60 East 42nd Street, New York 17, N. Y. 


DISTRIBUTORS IN PRINCIPAL CENTERS THROUGHOUT THE WORLD 
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BIG INSTALLATIONS 


: + of large domestic hot 


water storage tanks AW WY WY VY oR 
| | | aa | ; 


3 
M 
ma 4 


g FEET 28 FEET 
IN DIAMETER <— LONG 
{ 10,000 GALLON CAPACITY 


A.S.M.E. TANK WITH 4 EXTRA TAPS 


E a 


a WATTS No. 340 RHODE thi naa 


In this typical large installation, 

10,000 gals. of domestic hot water 

are controlled by four of Watts No. 

340 pilot operated T & P relief 
valves to prevent excessive pressure conditions— 
and more important—dangerous excessive tem- 
perature conditions. A combined total of more 
than 12,000,000 Btu/Hr. discharge capacity 
(ample for this job) is provided. No. 340 design 
includeg Watts powerful new thermostat in the 
pilot valve which serves to actuate the large 
capacity, diaphragm relief valve. Tested capacity 7 
of No. 340 is 3,000,000 Btu/Hr— inlet size 14%2” =m 
N.P.T. Only relief valve of its type available. 


Qutomatic 


* TEMPERATURE and PRESSURE REGULATING SAFETY DEVICES - 











‘ 
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; 
No. 940 
Church MOLTEX ' 
mS 
aL 
H Chi Tl @al ay 
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Serving home and industry: AMERICAN-STANDARD - AMERICAN BLOWER - CHURCH SEATS - DETROIT LUBRICATOR - KEWANEE BOILERS ~ ROSS HEATER - TONAWANDA IRON 
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When Specifications Call for 


“VRADIANT HEATING — 


Be Ready With 


iS 


STEEL 


Reproduced here is one of a 

series of Saturday Evening Post advertisements 

’ that invite prospective home builders to see you 

about GM Steel Tubing for home radiant heat- 

ing. Be ready with the answers! And remember 

—whether specifications call for ceiling or floor 

installations, only GM Radiant Heating Tubing 
offers all this: 


LOW MATERIAL COST—yer meets the strict re- 


quirements for radiant heating. GM Steel Tubing 
is all steel—no secondary bonding alloys to en- 
courage electrolytic corrosion. 


LOW HANDLING COST. 120’ to 1000’ continuous 
coils eliminate fittings and joints in plaster and 


under grade—reduce labor costs and, at the same 
time, lessen chance of leakage. 


HIGH QUALITY, STRENGTH and UNIFORMITY. 


we Every foot of GM Steel Tubing is hydrostatically 

M Steel Tubing will favora oh rial | tested at 2000 pounds per square inch. In addition, 
The use of G The ronson for wie fe Oe Oo can get te a section of each coil is subjected‘to “destructive 
of installation. 1 Oe ecimpeniass labor expen fae radiant heating 


sie tests such as flaring, twisting, flattening, etc. Such 
a your general contractor- » tests assure you of quality and uniformity. 
4 


ESTER PRODUCTS y. 8. Ae SMALL, YET TOUGH. GM Steel Tubing is small 
5 © Rochester, N. Y., 0» enough for easy handling, yet tough —— to be 
Division of General Motor ny walked on or roughly handled without amage. 
Complete serpentine coils readily formed in your 

shop or at building site. 


SEND FOR P/E" BRocHuRE 


Entitled “A New Approach to Radiant 
D. ... single onc ) Heating,” this profusely illustrated 
v... for ® wie oem, ond : Rochester Products brochure tells 
devomotive, household . ed why GM Steel Tub- ' 
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, lications. ° ° : 
special product @PP ing is the choice of 


GM STEEL TUBING a 
NT } more and more 


wae el progressive build- 
i ers. Send today for 
your free copy. 


ROCHESTER PRODUCTS pivision oF GENERAL MOTORS GM STEEL TUBING 


Rochester, N. Y., U.S. A. = 
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CASH-ACME OFFERS 
OW: YOU A RATED 
SAFETY RELIEF VALVE 


Matched to The Maximum B.T.U. 
Capacity of Every Hot Water 
*Heating Boiler 


You can sell this new relief valve with full assurance that you are 
offering the most advanced and complete protection for hot water 
heating boilers. *ONE VALVE ON ONE PIPE FITTING MEETS 
THE GREATEST PERCENTAGE OF INSTALLATION RE- 
QUIREMENTS. The F-51 is designed to safeguard hot water 
heating systems from dangerously high pressures through 
LIQUID or STEAM pressure discharge . . . conforming to the 
requirements as set forth by the ASME Low Pressure Heating 
Boiler Code. Many cities and states are requiring the installation 
of F-51 ASME type rated safety relief valves which have capacities 
matched to the maximum boiler output. 














COMPARISON OF RELIEVING CAPACITY 
OF SAFETY RELIEF VALVES 
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Extra-strong, lightweight coils of Bundyweld Tubing are easily mounted onto ceilings. 
Lying flat and straight, coils are quickly plastered over, with small chance of damage 
from rough handling or accidental hammer blows. | 


Move out in front and stay there— 
with Bundyweld Ceiling Radiant Heating 


SIZES UP 
TO %" OD. 


Key to Low Cost 


Bundyweld is the only tubing 
double-walled from a single 
strip, copper-brazed through 
360° of wall contact. It’s leak- 
proof, thinner walled, yet 
stronger. It transmits heat 
quickly, has high bursting 
strength. It saves on material 
costs and installation time. 


Standard 20’ or 24’ lengths 
of Bundyweld are easily formed 
into coils in shop or on job site. 
Expanded ends (furnished 
when specified) are quickly 
soldered into leakproof union. 
Joined, lightweight coils are 
easily mounted onto ceiling, 
quickly plastered over. 


Here’s your chance to move out in front 
of competition and stay there—with 
Bundyweld Ceiling Radiant Heating. 

The market’s ready-made, fast-grow- 
ing. And for good reason! Present users 
hail this clean, economical and conven- 
ient way to heat homes. They’re sold on 
the idea of walls without dirt streaks, of 
warmth that’s always even, of freedom 
from drafts, of lower fuel bills. And 
they’re enthusiastically passing the 
word along to friends. 

Thousands and thousands of prospec- 
tive home owners are demanding more 
information. They’re reading Bundy 


SEND FOR 


ads in Better Homes & Gardens and 
American Home. They’re sending in 
a landslide of coupons requesting litera- 
ture—and names of builders and plumb- 
ing and heating contractors handling 
Bundyweld Ceiling Radiant Heating. 
Many of these coupons come from pros- 
pects in your locality. 

Send the coupon for further details. 
It may be the most important step 
you'll take in years. 


Radiant Heating Division 
BUNDY TUBING COMPANY 
Detroit 14, Michigan 


FREE Radiant Heating Division, Dept. DE-1052 


LITERATURE! a 


Radiant Heating. 


Bundy Tubing Company, Detroit 14, Mich. 
© Send free 20-page nontechnical brochure explaining Bundyweld Ceiling 


0 Send Bundy technical radiant heating pamphlet. 


cities teatencestiaiciltpideecbapichicrcantioaien 


Company____ 


Address___ 


Ceiling Radiant Heating Ces. 
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The Crampton top quality plumbing hard- 
ware that master plumbers have waited for is 
again available through jobbers. 

This quality hardware, manufactured by 
Grand Rapids Brass Company, gives better 
service and longer life, and is the line that 
builds your business through complete cus- 
tomer satisfaction. 


Manufacturer and jobber inquiries invited 
ng 


DIVISION OF CRAMPTON MANUFACTURING €O. © GRAND RAPIDS, MICHIGAN 
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profitable water heater business 





Ever stop to figure what you’re passing up 
when you overlook the commercial water 
heater sales that you could make in your 
town? 


Every business that uses hot water is a 
live prospect for an A. O. Smith Burkay 
commercial water heater installation! 


And when you figure the longer profit per 
sale, you’ll wonder, too, why you haven’t 
been going after Burkay sales right in 
your front yard. 


The A. O. Smith Burkay is the one com- 
mercial water heater that any plumber 
who is experienced in installing gas-fired 
automatic water heaters can easily install. 
And A. O. Smith engineering help is near 
at hand to assist you on any installation 
that appears to be in any way complex. 


Write for complete information on Burkay 
commercial water heaters and prepare to 
add new profits to your operations. 
Address: A. O. Smith Corporation 
Permaglas-Heating Division, Dept. 
DE-1052, Kankakee, Illinois. 


BURKAY Commercial Water Heater Prospects: 


Restaurants, grills, fountains, need hot 
water for dishwashing and sanitizing as 
required by health laws. 


Apartments, hotels, motels, clubs, hospi- 
tals for multiple uses. Relieve boiler load 
and reduce janitor expense with Burkay 
installations. 


Service stations (for car washing), bar- 
ber and beauty shops, launderettes . . 
other service businesses. 


industries. Almost every small industry 
needs quantities of hot water...for a 
variety of uses. 


Manufacturers also of: Gas 
Conversion Burners, Home 
Heating Boilers, Warm Air 
Furnaces and Permaglas Auto- 


matic Water Heaters. 


SALES: Atlanta © Chicago 4 © Dallas 2 * Denver 2 ¢ Detroit 21 
Houston 2 « Los Angeles 22 « Midiand 5, Texas « Milwaukee 8 
New York 17 © Philadelphia 3 © Pittsburgh 19 ¢ San Francisco 4 
Seattle 1 © Springfield, Mass. ¢ Tulsa 3 © Washington 6, D.C. 


SERVICE: Chicago 17 © Dallas 1 © Los Angeles 12 ¢ Union, N.J. 


International Division: Milwaukee 1 
in Canada: John Inglis Co., Ltd., Toronto 

















Pxeseuts... 


A Yew ADJUSTABLE GUIDE 
RATCHET THREADER eo 


Will onct-Lerform 


any ofher threader 
in its range/ 


@EVERY THREAD IS CLEAN 
AND TRUE FOR A TIGHT JOINT 





84S Adjustable Guide Ratchet Peer 
with self-starting, chip-ejecting dies. « 
Capacity V2” to 2”. 





This completely modern tool, is designed to take full advantage of 
the exclusive features of the new Reed double-threaded throat, chip-ejecting dies. 


Amazingly light and compact, it weighs a full ten pounds 
LESS than other similar-purpose threaders. With it you can 
change die sizes and cut threads twice as fast as before... 

and the operation is so simple and 
error-proof that you can “do it with 
your eyes closed.” 


The exclusive double-threaded 
throat of the Reed die provides a self- 
starting action which actually pulls the 
die onto the pipe. No pushing effort is 
required and the bulky and trouble- 
some lead screw is eliminated... so 
that the stock cannot jam even on a 
power machine. 


The patented design of the chip- 
ejecting chasers creates a smooth-cutting “lathe” action which 
cuts long, curled turnings and feeds them out and away 


from the work ... where they cannot clog the die or dis- 


tort the threads. 


Because the Reed 84S requires no lead screw ... and 
separate, quick-change dies are used for each size of 
pipe ...one stock serves for all pipe sizes from 2” to 2”. Fur- 
ther, because each die is designed for one specific pipe size, 
the rake of the chasers is always correct, the pitch and lead 
are true and the taper is right for any length of thread. 


As a result, die life is far greater, threading is easier 
and every thread will make a tight, trouble-free joint. Yet 
this amazing fool costs no more than the bulky and cumbersome 
threaders which it makes obsolete. 


Whether you thread pipe by hand or 
machine, you NEED this threader. See it 


at your jobber’s or write for descriptive circular. 








October, 1952 DOMESTIC ENGINEERING 


“YOUR E - our IN FRONT WITH 


fica: ATIC 


As an Oil-O-Matic Dealer, you sell the 
leading product in your field. To help you 
maintain this leadership in your own 
locality, Oil-O-Matic gives you a detailed 
guide to business development. 


Painstaking research and long experi- 
ence have produced the Oil-O-Matic 
Dealer Management Manual...a complete, 
effective guide to profitable operation. 
Every important phase of your business is 
covered thoroughly, from organization and 
administration to sound merchandising 
and successful sales techniques. This prac- 
tical guide includes such profit-building 
information as— 


How to hire, train, and supervise your 
salesmen 

How to analyze your market 

How to utilize your selling tools 

How to get the most out of your adver- 
tising and sales promotion 


It’s one more reason why Oil-O-Matic 
has become the most valuable franchise 
in the entire industry...why you're always 


i “Out in Front” with Oil-O-Matic. 
die or dis- : 
For other important reasons, write for 


reprints of this entire series. 


w...and 
ch size of Or ask the man who has an Oil-O-Matic 
to 2”. Fur- CY zon Franchise. He'll tell you this.. 
: pipe size, = 
d lead : 
an. IT PAYS TO BE AN 


HOME HEATING Poe OIL-O-MATIC DEALER 


y is easier 
joint. Yet 
umbersome 


rand or 


. See it WILLIAMS Oll-O-MATIC DIVISION 


circular. Eureka Williams 
CORPORATION 
Bloomington, Illinois 


Products, Better Made... xoe, Addl Lining / 
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For A Better Job... 
CHASE® COPPER WATER TUBE 


Put it here! 


What could be better than long-lasting 
Chase Copper Water Tube for domestic 
hot and cold water lines! It is made in 
hard and soft temper...straight lengths 
and long coils. Type L hard temper is 
especially suited for new construction. 
Soft temper comes in 60 and 100’ coils 
that can be snaked behind walls and 
under flooring for replacement jobs. 


Put it here! 


Chase P: BRASS & COPPER 


WATERBURY 20, CONNECTICUT - SUBSIDIARY OF KENNECOTT COPPER CORPORATION 


nothing better than Chase Type K, * The Nation's Headquarters for Brass & Copper 
Copper Water Tube. Type K in soft a pone 4 Palaelpin 


For underground installations there’s 


temper can be easily bent around betinee Danert — Hanerel 
" : " Chicago —Houstont Newark Rochester t 

obstructions. . it moves with the earth Giaiansti ladonsolis ‘Now Olen St. Luis 

and settling won’t harm it. Long 

lengths up to 100 feet in coils make few 

fitting connections necessary. Chase 

Copper Water Tube resists corrosion, 


does not clog with rust, 
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MAID-O’-MIST 


ADAPTER UNITS 


for converting standard tees 


into 


Phantom view above shows a No. 14 
one-inch Adapter Unit inserted in a copper 
tee ready for balancing. Brass butterfly 
is adjustable to « for any differ- 
ence in the height of the tee sleeve. 








No. 14 

for copper and 
bronze tees. 
Nominal pipe sizes 


1" Va", he", a” 


No. 15) 


for cast iron 
tees. Sizes 1/2”, 
'%”, 17, 14" 


BALANCING 
ALVE UNIT 


NO ? A2UTO- NENT 


For return header For radiant header 


BALANCING VALVES 


Maid-O’- Mist offers you a low cost unit for 
making up your own balancing valves. They are 
designed for the job of balancing hot water 
heating systems...easy to install...and priced 
much lower than square head cocks or other 
types of shut-off valves. These Adapter Units 
are quickly soldered or sweat fitted into regular 
copper or bronze tees, or threaded into cast iron 
tees. Can be inserted in side outlet or run of tee 
of the same pipe size to complete either a 
straightway or angle balancing valve. Simple 
balancing adjustment requires only a screw- 
driver. Precision made of brass and monel 
metals with packed stem construction. 


FULL FREE FLOW OF WATER THROUGH THE TEE 


Since there is no inside reduction of pipe diameter, there 
is no water restriction except for the balancing required. 
This advantage plus low cost permits the use of additional 
balancing in a hot water system without preliminary plan- 
ning. The line drawings shown below illustrate positions 
on various heating systems whére additional balancing 
can be used to advantage. Maid-O’-Mist Adapter Units 
are available in the sizes shown at left. 


p-NO 67 AUTO 
VENT 


BALANCING 
VALVE UNIT 


PALI 


ALANCIN VALYV Nir 
BAL INS LvVE UV VALVE UNIT 


For baseboard radiators For convector radiators 


Prices and details from your jobber, or write direct to 


AUTOMATIC HUMIDIFIERS ..... AUTO-VENTS 
WATER LINE CONTROLS . HEATING SPECIALTIES 


MAID-O"MI5T inc MAID:.O’: MIST,Inc. 


EATING SPECIALTIES 3217 NORTH PULASKI ROAD . CHICAGO Gl, ILL. 
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Fellow Members of 
the Plumbing Trade! 


MY PLATFORM IS BASED ON 
ECONOMY AND PROTECTION 


As a candidate for your vote, I believe in more 
economical handling and greater protection for 
every pipe fitting. My friends! To produce fit- 
tings with perfect threads and alignment is not 
enough...they must arrive on the job factory- 
fresh and ready for immediate use. Whether it’s 


elbows, tees, unions, couplings or nipples...they 
must be protected against rust, dirt, scale and 


thread-damage. In addition, fittings should be 
packaged in standard cartons, to make them easy 
to store, clean to handle and quick to inventory. 
My friends and fellow members! When we ac- 
complish these things, we will have economy 


and protection in one neat package. You will be 
happy to know that PACIFIC FITTINGS has 
done much work along these lines. Pacific’s com- 
plete line is Package-Protected in standard car- 
tons, packaged in accordance with specifications 
of the National Bureau of Standards. And, before 


they are packaged ...every Pacific fitting is per- 
fectly machined and tested for perfect threads 
and alignment. 

Remember friends! For thread-perfect fittings 
that FIT, vote for PACIFIC Package-Protected 
FITTINGS! 














Packaged or Bulk 


PIPE FITTINGS 
Malleable Iron 


PIPE COUPLINGS 
Steel 


PIPE NIPPLES 
Steel 

Iron 

Brass 


Pipe Fittings 
are NOT all alike 


DIVISION OF GENERAL METALS CORPORATION 
12024 CENTER STREET, HOLLYDALE, CALIFORNIA 


340 KANSAS STREET, SAN FRANCISCO 3, CALIFORNIA 
Representatives (Stock): 
M. BORNSTEIN CO., INC. WOODSIDE, NEW YORK; A. A. REDDERSON, CHICAGO, ILLINOIS 


Representatives: 
S. G. ANDERSON, SEATTLE, WASHINGTON; T. C. BRADY, DENVER, COLORADO; ROWELL-DeGRAZIER, FORT WORTH, TEXAS 
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HAMMOND 
GATE VALVES 


. . . produces a standardization of disc 


segments that:— 


} 
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ie # 
cm 
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ae 
“a 
nn 
a 
se ” 
16 





Always make replacement discs fit perfectly. 


we 


a 
* 


Assures positive uniformity in each segment 
shape. Ball and socket contact is always 


true to 1/1000 of an inch. 


This is just one little manufacturing refinement that is a part 
of the Hammond production quality control program for making 
a better valve for the plumbing and heating contractor. 


HIAMMOND BRASS WORKS wannono, woana 


ORIiGIinaATORS oF INDIVIDUAL VALVE PACKAGING 
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NEW 
ALDRICH 
fream 


ZA C-SERIES 
BOILER-BURNERS 


ober, 1952 October, 1952 


Designed, Sized, Rated and Priced 
For Today’s Low-Cost Housing Market a 


iy 
the Gulf {ream 
PACKAGE 


Fully erected package, 
pre-wired, accessory 
equipped, ready to set 
in place and connect. 


Aldrich produced this new line to meet today’s 
urgent need: quality boiler-burners at a quantity 
price. Here is compact hot water heating with a 
saving of dollars, critical materials, space and in- 
stallation time. 

They meet the ASME code; they are designed 
for standardized production. Five separate sizes, 
with SBI net ratings ranging from 440 to 1120 
square feet of water radiation. 

Investigate this new line today. You'll find it 
profitable to sell, easy to install, economical to use. 


the Gul Seam 
STANDARD 


Shipped fully erected, 
with complete set of 
automatic controls: 
stack switch, thermo- 
stat and limit control. 








HOT WATER HEATERS 


Available as internally gal- 
vanized, high-delivery hot 
water heater. Five sizes, with 
output from 100 to 255 GPH 
at 100° rise. Instant, steady 


Gulf ream FEATURES 


Multiple flue tubes 
baffled for maximum 
heat extraction 


High combustion. 
efficiency 


Fast action 


Instant hot water 
from tankless hot 
water coil 


Tor Full Details »"** 


Aldrich burners 
coordinated to 
Gulf Stream boilers 


For inspection and 
maintenance — readily 
removable top jacket 
and large opening to 
combustion chamber 


Burners U.L. listed 


e of Wire... 


supply of hot water for larger 
homes, motels, commercial 
buildings. 


ALDRICH 


COMPANY 


Wyoming, Illinois 


ANOTHER |f:1544 945 PRODUCT 
mM AR KH 
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H.: a wholesaler—and a good one, too. You should know 
him, for he’s a valuable friend. 


“He’s ‘got what it takes’—and you'll take what he’s got 
because the things he has are exactly what you want—the 
best brands of products he can find for you. 


“But you'll want to go to him not only for the products* you 
need, but now and then you'll seek his help in solving some of 
your problems. Take advantage of the extensive background 
of experience he has and draw on it. 


“Yes, sir! Make no mistake; you'll always profit whenever 
you BUY FROM YOUR WHOLESALER.” 


WOLVERINE TUBE DIVISION 
Calumet and Hecla Consolidated Copper Company *Some of the products you need include copper tubing. And if 


INCORPORATED you want top quality tubing, you'll ask for Wolverine—to be sure. 
Manufacturers of tubing exclusively 


1435 CENTRAL AVE. + DETROIT 9, MICH, 


Wolverine Mill Depots: 
DETROIT, MICH. © DECATUR, ALA. e HOUSTON, TEXAS » LOS ANGELES, CALIF. 
LONG ISLAND CITY, N.Y. ¢ PHILADELPHIA, PA. « PROVIDENCE, R. |. « ST. LOUIS, MO. 


Sales Offices in Principal Cities 
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REATER EASTERN SERVICE 








From GENERALCO 


TOES TRC Te 











( 


Newest and largest extension of General Con- 
trols full factory facilities is the 60,000 square 
foot Skokie, Illinois manufacturing plant. 
Minutes from Chicago and only hours from 
all points in the Midwestern, Mississippi basin and 
Eastern seaboard states, General Controls Skokie, IIl., 
will provide the following “home plant” services: 
Manufacturing, assembly and warehousing of the 
full line of General Controls products e Complete fac- 
tory reconditioning of General Controls equipment 
e The effectiveness of home factory facilities includ- 














ing expert field engineering. 


| 











| 








GENERAL § CONTROLS 


Glendale 1, California Skokie, Illinois 





FACTORY BRANCHES IN 32 PRINCIPAL CITIES 





| SEE YOUR CLASSIFIED TELEPHONE DIRECTORY 














The four products shown here are typical of the great variety made by General 
Controls to regulate pressure, temperature, level and flow for heating, home 


» 
— appliances, refrigeration and widely industrial applications. 


ae 
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Mail 
this 
coupon 
for 
your 


copy 
today... 


[J Please send Catalog on the big GERBER line. 
(1) Hove your representative call on me. 

















Even when he had to get up at night, it must have been 
more fun to ride a horse and wake up his neighbors. 
Today, Gerber modern closets offer real comfort and 
positive performance. 
Good-looking, thoroughly in- 
spected, well-made Gerber 
China closets are your assur- 
ance of trouble-free installa- 
tions... more profitable 
business. 


For your convenience, the 
wholesale plumbing jobber has 
Gerber fixtures. See him today, 
and... write for the big Ger- 
ber catalog. 


& PAUL REVERE CLOSET No. 1300, 
available in 12” and 14.” 


(99059 Ne ENTERPRISES 


232 North Clark Street, Chicago 1, U.S. A. 
New York Office: Empire State Bldg. © Suite 7322, 350 Fifth Ave. 
KOKOMO, INDIANA e WOODBRIDGE, NEW JERSEY 
DELPHI, INDIANA e PLYMOUTH, INDIANA 
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t have been 
neighbors. 
omfort and 


roughly in- 
de Gerber 
your assur- 
ee installa- 
yrofitable 


ience, the 
z jobber has 
him today, 
he big Ger- 


SET No. 1300, 
14.” 


RISES 


1, U.S. A. 
350 Fifth Ave. 
=W JERSEY 

INDIANA 
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HEATING OIL 
SHORTAGE? 


HIGHER 
GAS PRICE 
POSSIBILITY 


OIL BURNER 
MANUFACTURERS 
BEHIND 


STORE SALES 
RECORDS 
PREDICTED 


APPRENTICE 
DEFINITION 
CHANGED 





Possible shortages this Winter of home heating oil on 
the East Coast are predicted by the Petroleum Administra- 
tion for Defense, unless refiners step up the yield of 
distillates. A recent survey by PAD shows that a shortage 
of 45,000 barrels a day could result in this area unless 
production is increased. 





26 KKK 


OPS has issued a new regulation designed to permit 
groups of wholesalers and retailers to apply to OPS for 
their customary pre-Korean profit margins if they do not 
enjoy such margins under their present price ceilings. 

Most price regulations affecting resellers already pro- 
vide them with their full pre-Korean margins, but officials 
say they want to make sure they've missed no one. 





ce ed 


Higher ceiling prices for natural gas may come under 


scrutiny, as the Office of the Price Director has over- 


ruled an OPS Board of Review and affirmed a previous OPS 
letter order fixing of 10¢ mcf. for natural gas sold at the 
wellhead in Texas. This action may touch off a court re- 
view of the ceiling, since the producing companies have 





‘indicated that they intend to go to the Emergency Court of 


Appeals if OPS turns down their plea for a higher ceiling. 


ok 


Oil burner manufacturers have told the National Produc- 
tion Authority that the fact that steel mills will not 
promise delivery until the first quarter of 1953 for the 
third quarter 1952 orders may cause a shortage of heating 
equipment this Fall. While their allotments are adequate, 
the Oil Burner Advisory Committee told NPA lack of deliv- 
eries may cause a hardship because the industry's peak 
season falls during August, September and October. 





KKK 


Retail store sales in the fourth quarter of 1952 are ex- 
pected to exceed even the buying spree which followed the 
outbreak of the Korean war. Non-durable goods store sales 
are already at a new high; durable goods store sales will 
rise as the effects of steel shortages subside. The $150.6 
billion records store sales reported for 1951 are expected 
to be exceeded by about $5.1 billion this year, and a prob- 
able gain of $8.4 billion is forecast for 1953. 

Factors in expanding store sales are: (1) employment of 
record peacetime size, (2) wage payments and personal 
income higher than ever before, and (3) shoppers’ tendency 
to spend a greater portion of their incomes in stores. 








KKK 


The Department of Labor has announced that the definition 
of "apprentice" has been changed on the list of critical 


occupations. 
The original definition of apprentice included "Any ap- 


39 











STEEL 
SITUATION 


REGULATION X 
SUSPENDED 


MORE GAS 
SALES 


TREASURY 'S 
BUSINESS 
FORECAST 


prentice in training in a critical occupation under a 
program which is being conducted in substantial conform- 
ance with the standards of a State or the Federal Appren- 
ticeship Agency who shall have served satisfactorily at 
least one year of his term of training.” 

This definition has now been changed to shorten the 
period an apprentice has to serve satisfactorily to 1,000 
hours, or six months, in order to meet the criteria. 


% KH HK 


The steel picture continues to improve; so much so, in 
fact, that both Government and industry are just short of 
amazed at the favorable supply-demand situation. The 
feeling is growing that the impact of the recent strike 
will not hit with the terrific pressure heretofore 
anticipated. 

Several reasons for this can be found, including timely 
control and decontrol actions and unforeseeable consumer 
desires making themselves felt all the way down the line. 
In any event, the rush to get steel controlled materials 
orders on the books that some industry men felt would be 
inevitable at the end of the strike has not developed. 


a 





Bleak a short while ago, the copper supply picture is 
picking up. Pre-strike settlements seem to be setting 


the pattern for an uninterrupted flow of the metal. Also, 


the Government has been encouraging the importation of 
foreign copper by private industry, and has met with such 


success that brass and wire mill and foundry inventories 


are at an 18-month high. 
Aluminum production is so high that further control 
programs: may well hinge on the essentiality of a large 


stockpiling. 
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The Federal Reserve Board recently suspended the op- 
eration of Regulation X which had limited the percent- 
age of money that could be borrowed for the purchase 
of homes and buildings. Down payment requirements on 
home loans made or insured by FHA, VA and Department 
of Agriculture have also been relaxed. 

Actually, suspension of Regulation X merely hands 
the decision on down payments back to the finance peo- 
ple who will exercise just as much prudence—as when 


Regulation W was killed. 


, oe KK 


Gas companies may be able to look for more customers in 
the future as the Petroleum Administration for Defense 
eases its order limiting gas sales. Recently curbs have 
been lifted in 1l1 Michigan cities, relaxed in seven states 
and the District of Columbia. It is quite possible that 
more amendments will follow as defense priorities are ful- 
filled, which was the purpose of passing the act in 


August, 1951. 














a 
According to Treasury Secretary Snyder, the nation's 
financial system is "More soundly based than ever before." 


In a speech before the University of Wisconsin school of 
banking, he said, "We have far greater industrial capacity 


and production than ever before. Our farms are producing 


food, fiber and livestock in quantities we thought impos- 
sible a decade ago. The level of personal incomes after 


taxes, and in terms of real purchasing power, is higher 


now than ever before." 
He said that from World War II until the Korean war, 


total new capital investment by business and industry has 
totaled nearly $100 billion. 
40 















CALL THE NEAREST DALLAS 5, TEXAS 
CAPITOL REPRESENTATIVE a 


BOSTON 19, MASS. 


Asquith Associates, Inc. 
360 Warren Street 


NEW YORK 38, N. Y. 


Harry Jaye Sales Corp. 
154 Nassau St, 


PHILADELPHIA 3, PA. 


Wall & Holloway, Inc. 
122 S$. 22nd St. 
MEDIA, PA. 


A. H. Baker 
20 East Front 


BUFFALO 15, N. Y. 
R, E, Grimm 

201 Berkshire Ave. 
ATLANTA, GA. 


Cochran and Company 
171 Simpson St., N.W. 


CHARLESTON, W. VA. 


Clarke Sales Co. 
1210 Grant St. 


Complete CAPITOL Line 





yZAPs aD 
Z0P% a> 
A> a> ZOP% 
a> 
GI> 

APS UNIONS 

20% gt 

= WU 
fees 2G0, ren 


G. G. McDonald 


CLEVELAND 14, OHIO NEW ORLEANS 13, LA. 
The W. J. Oberndorf Co. Milton A. Hawkins 
839 Union Commerce Bldg. 1200 S. Peters St. 


DETROIT 16, MICH. LOS ANGELES 16, CALIF. 
The Capitol Pipe & Nipple Mfg. The Zurier Company 


1629 W., Lafayette Bivd, 4840 West Jefferson Blvd, 
REDUCING 


CHICAGO 11, ILL. CAKLAND 12, CALIF. “NN. COUPLINGS 
Schmitz & Mangum Oliphant Commercial Corp, \% 
o 
- 


612 N. Michigan Ave. 600 Sixteenth Street 
MONTICELLO, INDIANA PORTLAND 9, ORE, 

F. L. Boigegrain Lou C. Falkenhagen 

RR. 2 907 Northwest Irving 

ST. PAUL 8, MINN. SEATTLE 1, WASH. aoe HEX BUSHINGS 
The Schutze Sales Co. lov C. Falkenhagen " 
et i“) 
Lou Trisler Co. D. H. Sluman & Co. : : , 
2324 S. W. 12th St. 1601 Glen Ber Drive DRIVE WELL-POINTS PLUGS 
ST. LOUIS 8, MO. SALT LAKE CITY 1, UTAH Bea Desa ee eis: 
R. H. Gaebler Co. D. H. Sluman & Co. 
4060 W. Pine Bivd. 140 W. 2nd South St. 





REDI-BENDS 





NIPPLES 


1999 N. Snelling Ave. 2618 Second Ave. 
DES MOINES 15, IOWA LAKEWOOD, COLO. 





MFG. & SUPPLY CO. 


COLUMBUS, OHIO 
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The Perfect 


REFRIGERATION TUBE 


Deserves the 





Perfect Package 




















ANNEALES TO Teme 
an oon “oan Wat Bun Ae 
MWIN*MATHES GO. Mt. LONG Gt o 









Because the Handigrip Carton* has so 





many proven advantages, Lewin-Mathes 4 
refrigeration tube is now available in ie 
° 4 
this perfect package. a 
© INDIVIDUALLY PACKED 


© SAFE PROTECTION FOR 
RESHIPMENT 

® EASY TO HANDLE 

® EASY TO STOCK 

® EASY TO IDENTIFY 


Only Lewin-Mathes copper tube is packed in the Handigrip Carton’ 


MATHES 


LEWIN-MATHES COMPANY + + SAINT LOUIS, MISSOURI 


MANUFACTURERS OF COPPER AND BRASS TUBE, PIPE AND FITTINGS 







Peon jie x Sanaa ie 4 . . . 
POE Ip ern Spy CA SG 8 CNN OT hong: SRS AS aT Bee oe 
es : 2 IO DES 


smd £92 SFagzesesss oz 3 
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UBE 


It’s a cinch 





30 GALLON CAPACITY 


EXTRA-FAST 
RECOVERY 











i fy) 


a | 


COMPLETELY AUTOMATIC 














I 
Ons! 


— co 
—| 







AGA ap for ven with Nat., AMg..or LP Gas 
approved for use wi Mfg. 


HERE’S A WATER HEATER [>< 
DESIGNED FOR YOU! we 


The new SAF-T-HOT tabletop takes only 1/5 the time 
to install or service, lets the plumber work 

standing at the front of the heater. 

Simply slide heater into corner or between other 
appliances, remove top and front, 

quickly attach to exhaust vent and water and gas 
piping entering through wall or floor, with a wide 
centering range. Service points and controls are easily 
reached when top and front are removed. 

Has all the quality features for which 

SAF-T-HOT is famous, 


ALSO ELECTRIC MODELS. Same esse of installation with wiring 
connections quickly made at top rear 









* WATER HEATER SPECIALISTS * 










Water pipes connect 
with the outlets at top 
rear, adjust liberally to 


fit outlet piping. 








Gas exhaust outlet 
slips directly into flue 


opening in wall. 







Cut-away back— 
plenty of pipe and 


wrench room. 









Heavy one-piece base. 


Entire front snaps open 
and top slides off. 







All controls, 

installation connections, 
and service points 
quickly accessible at 


top and front. 












Redesigned down-draft 
diverter built 
inside—unit sits flush 
to wall and line of 
appliance fronts. . 














Write for Descriptive Literature * Sold Only to Plumbers 
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KOHLER 
STANDISH 


New 
space-conserving 
shower bath 


Standish enameled iron recess shower bath, K-305-F, 


4 


The compact, handsome Standish affords practical space- 
economy for homes, apartments, hotels, dormitories and 
motor courts, and for remodeling. Shorter and wider than 
the average bath, it is roomy and deep for showering—and 
suitable for bathing. The low front, 14” off floor, makes it 
especially useful for bathing small children. 


The bench rim is five inches wide at center. The lustrous 
Kohler enamel is fused to non-flexing iron, cast for strength 
and rigidity. The chromium-plated Niedecken mixer fitting 
simplifies control of water temperature. 


Kohler Co., Kohler, Wisconsin. Established 1873 


KOHLER or KOHLER 


PLUMBING FIXTURES ¢ HEATING EQUIPMENT ¢ ELECTRIC PLANTS © AIR-COOLED ENGINES ¢ PRECISION CONTROLS 
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ORANGEBURG 


ROOT-PROOF 
PIPE AND FITTINGS 
Bring Profit to You...and to Property Owners 


You know you can always rely on Orangeburg Root-Proof 
Pipe for a good profit — and a good job. And when you add new 
Orangeburg Fittings you not only insure a better profit for 
yourself — you also deliver a pipeline to the property owner 
that will stay root-proof and leak proof for years to come. 


Orangeburg Fittings are tooled for Taperweld® Joints — made 
permanently tight by a few light taps — bringing coupling and 
fitting up firm to the shoulder of the pipe. You need no cement 
or compound — the long 8 foot lengths of pipe and the easily 
joined fittings save you time, trouble and money — and insure 
years of continuous service for the owner. 


The Ideal House to Sewer Pipe 


ath, K-305-F, 
pace- 
3 and 
Orangeburg Fittings are made of famous Orangeburg material Be Sure You Specify Plenty Of 
and carry the Orangeburg trademark. All fittings illustrated Orangeburg Fittings On Every 
: here are for 4 inch pipe. Orangeburg Fittings are especially Order To Your Wholesaler 
kes it made for Orangeburg Pipe and fit all types of fibre pipe. Please order by catalog number 
Orangeburg Fittings are easier and faster to install — therefore (Wer 4 toh pipe onty} 
a more profitable. And remember, the more economical the in- = ame Pugece ae 3 =] : 
stallation the surer you are of coming out with your full . a A ci ap Se 
h cs atalog No. 518 
engt legitimate profit. 


itting 


Y% BEND Y% BEND WYE CONNECTION 


CONTROLS 
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... When 
most people 
are Sold on jit 














and remember! Sell more water heaters by featuring the line that most people 
; know best—Rheem, made by the world’s largest manufacturer of 
Every RHEEM Water Heater is ‘Automatic Storage Water Heaters. 
PRESSURE-PROVED Every day, hard-hitting Rheem national advertising is making the 



















name Rheem a household word to more and more people who 
___ The inner tank of every 4 ee ‘ 
oe ike Uist want the very best in water heaters—at a price they can afford. 
fully tested at a water Every day, more and more people are learning that a Pressure-Proved 








: ‘ ; 
ee ee ro ctl Rheem Water Heater means an automatic water heater 
use. It has to be perfect so carefully built, so carefully tested that they can be sure 





=— heforeitleaves the factory! 





of long, dependable, trouble-free service. 







© 1952 RHEEM MFG. CO. 


Put the popular, dependable name of Rheem to work for you now. 
Feature the Rheem Water Heater line. See how big your sales can be! 


Aq FF MANUFACTURING COMPANY 
GENERAL SALES OFFICES, 570 LEXINGTON AVE., N, Y. 22,N. Y. 


WORLD’S LARGEST MANUFACTURER OF AUTOMATIC STORAGE WATER HEATERS 
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C, 


6 the answer 


on how to beat 
DOWN FLOW wasted ceiling 


UNIT HEATERS a. heat! 











Save the hot air ordinarily wasted 
sa Sellilliney ith; highs Gillings ‘with HORIZONTAL UNIT HEATERS 
McQuay Down Flow Unit Heaters. 
These vertical unit heaters have the 
famous Ripple-Fin Coils—providing 
peak heating efficiency and will lower 
your heating costs by circulating evenly 
and gently this normally wasted strati- 
fied air. 

There are 22 Down Flow Units avail- 


These unit heaters are offered for 
normal applications where hori- 
zontal air flow is desired. In 24 
sizes with capacities ranging from 
20,300 to 360,000 Btu per hour. 





BLOWER TYPE UNIT HEATERS 


For effective heat distribution over 
large open areas. Available in 8 
sizes . . . in suspended and floor 
models, with one and two row coils; 
capacities from 20,600 to 1,600,000 
Btu per hour. 





able to meet your exact requirements. MD, 
ple Capacity range from 25,400 to 500,000 ONLY MAY OFFERS ALL THESE 
rer of Btu per hour. Four styles of directional PROVED AND PREFERRED FEATURES: 

air diffusers are available to provide 

any desired air distribution. @ Ripple-Fin © Certified Ratings 
aking the , Construction ®@ Maximum Air Throw 
or : Consult the McQuay representative o Cestiatins Sates anor eeaatin 
ford in your city, or write McQuay, Inc., anise eal elas dian 
ann 1636 Broadway St. N.E., Minneapolis et reermense 
sure-Proved 13, Minnesota. @ Steam or Water ®@ Long Life 





you now. vs C 
ales can be! REFRIGERATION~* j 
~ Sy a 
AIR CONDITIONING am? Uay 
s INC. 


H E A T | N G MAKE THE SEASONS i 


comtie to rou 


|ATERS 
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MORE PLUMBING NEWS FROM 


MU RARAY 


THE MONEY-MAKER! 


NE W. ! Utility Flat Rim Lavatory 


Great for those modern built-in installations that 
have become so popular! Sell them two at a time 
* for the very latest arrangement. LA-22, 21” x 17”. 
» Bowl size: 15%” x 11” x 6”. Ledge: 19” x 3”. Three 
© holes, 4” centers. White, tan, green, blue and ivory! 





\ 
LAZY \BACK 


Has the famous Lazy Back* or comfort-angle 
slope! This feature will help you sell! Acid and 
stain resistant porcelain enamel at no added cost! 
4 colors plus white! 


*Reg. U.S. Pat. Off. 


ou’LL want full information 
about these new money-mak- 


ing enameled steel fixtures. 


Murray will forward you, on re- 
quest, complete details including 


roughing-in and dimensional é 


data. 


Ask about the marvelous Murray 
Lazy Back Bathtub line, too. Re- 


E W. ! Flat Rim Sink and Tray 


Perfect for building-in. STA-32, 42” x 


, a member, they're highest quality —_49s4» Can be installed with sink at LH 





NEW! w sink and Tray — 
Combination 


Complete with cabinet! Beautiful 42” x 
25” unit with sliding drainboard, fittings, 


units that are low cost, easy to or RH. Sink: 175%” x 16%” x 6%” 


Tray: 17%” x 16%”x 11”. Sliding drain- 
board DBA-501 available at extra cost. 
Acid and stain resistant porcelain enamel. 


strainer, tray plug and rubber stopper. NO ONE MAKES PLUMBING FIXTURES LIKE 


(TCA-52, LH sink; TCA-53, RH sink.) 


Also furnished without cabinet, with leg 
and hanger bar. (STA-50, LH sink; STA- 


51, RH sink.) Also available with both 


compartments shallow, or both deep. The Murray Corporation of America, Home Appliance Division, Scranton 2, Pe. 
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“ WARDLEY 
PIPE 


and fittings 


Want to increase your water supply? Now 
BZ you can step it up one-fourth or more by using 
ya Yardley Pipe and Fittings. Independent tests 
prove Yardley Pipe will carry an excess of 25% 
more flow than steel pipe for the same head 

loss. Other big advantages include: 


... longer service because it won't 
rot, rust or corrode. 


... handles and installs faster, easier, 
because it weighs % as much 
as steel. 


... requires fewer fittings and cuts 
installation costs up to 60% — 
jet wells even more. 





Yardley Pipe is warranted to be made of 
virgin material. It is engineered for every cold 


ie . ; water use... drinking water or corrosive liquids; 
fort-angle | as suction or discharge; wells, distribution lines or 
Acid and ‘ : "i ts 4 disposal systems. Resistant to damage from 
dded cost! i animal wastes, acid and alkaline soil. Smoother 


walls decrease build-up of bacteria-bearing film. 
. U.S. Pat. Off. 


Made of both rigid and flexible materials in 
a full range of pipe and tubing sizes 12” 
through 6”. Standard fittings and adapters. 
For more water, lower costs, longer service . . 
investigate Yardley Pipe. 


a type for every purpose: 

M-2 for use with deep-well, double-jet pump 
systems. G/P for natural or manufactured gas 
and water service lines. M-6 for lateral dis- 
tribution systems. 





Send for literature. 


id Tray 








2, 42” x 
nk at LH 

x 6%”. 
ng drain- 
xtra cost. 
n enamel. 


YARDLEY PLASTICS CO. 


Dept. E, 142 Parsons Ave., Columbus 15, Ohio 


anton 2, Pa. 
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TODAY'S EXPANDED MODERNIZATION AND 
INDUSTRIAL BUILDING PROGRAM... 


. .. demands the most modern heating and ventilating systems .. . de- 


mands the modern engineering incorporated in J-C PoweRated* units 


The PoweRated line of forced warm air systems leads the field with the most 


modern application engineering for the greatest possible ease of installation 
and maintenance. Models are designed and engineered in a range of sizes up 
to 3,800,000 BTU output per hour to meet heavy duty heating and ventilating 
requirements. 


Our Engineering Department is available for assistance to industry and J-C 
dealers faced with difficult installations in which money, space, time and criti- 


cal materials are important factors. ‘ 


“PoweRated furnaces are designed 


to meet specific BTU requirements. 


. .. America’s Largest and Most Complete Warm Air Heating Line... 


JACKSON & CHURCH COMPANY, SAGINAW, MICHIGAN 
WORK WELL” DONE SINCE ‘81 
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only PEIN gives you 
all these great features 


in WARM AIR controls 


§. DON’T SETTLE FOR ANYTHING LESS! 


Faster response to temperature changes. 
Greater accuracy over entire operating range. 


Easier to install... generous wiring space. 


Can be mounted in close quarters in any position 
or at any angle. 


Small, compact, light in weight, yet sturdy. 
Sensitive, liquid-filled power element. 
Self-compensated diaphragm. 

Compact, snap-acting contact structure. 
Dust-proof, tamper-proof switching mechanism. 


Silver contacts with high current carrying capacity. 


Heavy contact pressure for positive electrical 
performance. 


Simple “sight-set’’calibrated dial. 


Once set, differential remains constant. 


“Summer Fan On” position on dial. 


Plus other profit features to assure long-life 
dependability to keep your heating customers 


sold on you! 
INVESTIGATE 


PENN’S COMPLETE 
LINE OF HEATING 


CONTROLS Penn Controls, Inc., Goshen, Indiana 
Send for FREE Export Division: 13 E. 40th Street, New York 16, N.Y., U.S.A, 


In Canada: Penn Controls Limited, Toronto, Ontario 
catalog 


NATIONALLY ADVERTISED IN BETTER HOMES & GARDENS, AMERICAN HOME, NEWSWEEK 


























AUTOMATIC CONTROLS 
FOP HEATING, REFRIGERATION, AIR CONDITIONING, PUMPS, AIR COMPRESSORS, ENGINES, GAS RANGES 









Here’s what 





means 


by a Complite Ging. of unit heaters 


FOR STEAM 


WALL MOUNTED 





FOR HOT WATER 

GAS-FIRED PROPELLER-FAN TYPE 
GAS-FIRED DUCT TYPE 
HORIZONTAL DISCHARGE 
VERTICAL DISCHARGE 


CEILING MOUNTED 
21,000 TO 500,000 BTU’S 








Lert, Carrier propeller-fan type horizontal Model 46U is’ 
ideal for wall installations. Directs warmed air from heights 
up to 18 feet. Single-row Aerofin coil offers less air resis- 
tance, makes cleaning easier. For steam or hot water, in 
10 sizes: 21,000 to 200,000 Btu’s. 


CentER, Carrier propeller-fan type vertical Model 46S fea- 
tures famous “Four-way Directed-flo” design, discharges 
heat from 1, 2, 3 or 4 sides. Especially recommended for 
high-ceiling jobs. For steam or hot water, in 7 sizes: 82,000 
to 500,000 Btu’s. 


Ricut, Carrier Gas-fired propeller-fan type Model 46T 


gives clean, economical heat wherever gas is available. 
Needs no pipes, ducts, boilers. A Carrier Gas-fired duct 
type model (the 46TD, inset) supplies automatic heating 
to any type of forced air duct system, can be fitted to cooling 
systems to give year-round air conditioning. Both gas-fired 
models feature a one-piece combustion chamber and heat 
exchanger of Aluminized Steel, both are AGA approved 
for all types of gas, both come in 7 sizes: 70,000 to 
230,000 Btu’s. 


You CAN PROFIT through a Carrier Unit Heater franchise. 
For details, write Carrier Corporation, Syracuse, New York. 


& AIR CONDITIONING 
& REFRIGERATION 
INDUSTRIAL HEATING 












wn 
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ters RIGID 







KENNEDY 
INSPECTION 












Guarantees Fittings 
Free of Leaks, 
















Burrs and Scales 








KENNEDY MALLEABLE-IRON screwed fittings are made with tough, 
close-grained iron, tested to 43,000 psi. Carefully controlled annealing 
prevents splitting or cracking under almost any distortion forces. Uni- 





form hot-dip galvanizing assures a heavy coating that will not chip or 





flake. Precision machining provides exact alignment . . . speeds installa- 





tion time. 7 
. sem KENNEDY CAST-IRON screwed and flanged fittings are made with 
as- 
atic heating tough, close-grained metal more than 50% stronger than ordinary, gray 
ed to cooling iron. Precision threading and accurately machined flanges help you get 
oth gas-fired strong, tight joints easily. The complete Kennedy line also includes cast- 


ber and heat A ‘ ‘ ? ; 
on sprinkler and drainage fittings, cast-iron flanges. 
;A approved ee . 8 & g | 


: 70,000 to 
= KENNEDY BRONZE fittings with tensile strength of 34,000 psi are in- 

er franchise. dividually tested to 100 Ibs. air pressure under water to insure freedom 

e, New York. 6) from leaks. Available rough or polished in all standard types and sizes. 


WRITE FOR BULLETIN 104 


K - N N * D VALVE MFG. CO. ) 
ELMIRA, NEW YORK | 


VALVES > PIPE FITTINGS > FIRE HYDRANTS 
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‘'Weil-McLain equipment hel; 5 = 
build a sound reputation for hic 4 © 
class work,’’ says J. J. Corri , 7 
International Falls, Minn., heatir 3 
contractor. 


“After nearly 20 years of selling Weil- © 
Mclain Boilers and Radiators, we believe ~ 
more than ever that this equipment is the — 
kind that builds a sound reputation for high ~ 
class work. a 

“We find these boilers profitable be- — 
cause their many features enable us to sell — 
them against competition. For the same rea- 
son, our jobs don’t back up on us—we can © 
depend on Weil-McLain efficiency and long 
life to make a satisfied customer. i 

“We can keep our installing costs down ~ 
because of short tie-rod construction and 
other Weil-McLain easy assembly features — 
which save a lot of time.” 


cLAIN 


A EXTRA VALUE | 


For genuine customer satisfaction, you = 
can depend always on the Weil-McLain = 
No. 57 Boiler for Oil... there’s extra 3 
value in every detail! : 
The No. 57 is cast iron, of course— © 
the ageless metal. The sections are ngt ~ 
face ground, hence rust and corrosion 
are minimized. Note that a pre-cast re- § 
fractory combustion chamber is avail- 7 
able—correctly designed for most | 
efficient oil-burning. 4 
Back-and-forth fire travel—another 
Weil-McLain extra value—eliminates © 
heat-wasting short cuts to the chimney, 7 
That’s why it’s easier—more profit- ” 
able—to sell Weil-McLain equipment. | 
It delivers extra value for the same money! © 





year ‘round 
hot water 
No. 57 Boilers have Y= 


provision for SY’ 


built-in tank or 
tankless domestic 
water heaters. 


BOILER ror OIL 


Hot Water or Steam 


WEIL: Mc LAIN WEIL-McLAIN COMPANY 


BO! 
OILERS - RADIATORS ite fich V maha Men Diet? 
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Series 2000 Packaged 
Hydro-Jet Fractional 
Horsepower for deep or 
shallow wells. 


Series 2500 Hydro-Jet with 5 Horse- 
power for deep or shallow wells. 


Type C McDonald. 
Sumo Hydro-Sub 
Submersible Pump 





Series 526 
Automatic-Electric 
Cellar Drainer 


FOR RUNNING WATER UNDER PRESSURE IT’S MSDONALD PUMPS 


Whether the job calls for a deep or shallow well recipro- 
cating system, or if the most practical installation would 
be a jet or submersible, McDonald’s production is 
geared to meet your needs. Above are five of our 

most popular models . . . each individually tested, rea sy 

to go on the job immediately. The best way to sell run- 
ning water is to sell McDonald. 

Write for our Free Catalog P-50P. It contains information 
on our complete line. 


A. Y. MCDONALD MFG. CO., DIVO Mae eh Pme PUMPS » BRASS GOODS + OIL EQUIPMENT 
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Why they all voted for 
RADIANT PANEL HEATING// 


Architect 


reel Pine 
\5 HSL CHAE 
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for the New House! 


“Keeping up with the Joneses took on a new 
meaning for me when they asked me to 
plan their new house. They knew what 
they wanted and they wanted the most 
modern of everything. But when it came 
to the heating system I was way ahead of 
them. When I explained Radiant Panel 
Heating they went for it in a big way!” 


“After dreaming about building a new 
house for years I knew exactly what I 
wanted in a heating system. Comfort, 
warm floors, uniform temperature, free- 
dom from drafts, more vital air, no hot 
or cold spots. Radiant Panel Heating 
was the answer.” 


/ 


Builder 


“I wanted what my husband did, too, but 
more than that I wanted freedom to 
decorate. Because our Radiant Panel heat- 
ing nits are concealed beneath the floor, 
or in the ceiling, every inch of every 
room is now mine to use. My rooms 
seem larger! I can place my furniture 
as I please!” 

“Radiant Panel Heating is easy to install 
in a new house, and my heating men 
know steel pipe. They’re used to handling 
it. They know it’s been proved in more 
than 60 years of hot water and steam 
heating applications; that it’s formable 
and weldable for fabricating coils and 
grids. That’s why, for radiant heating, 
snow melting, and other applications, 
steel is the most widely used pipe in 
the world!” 


A free 48 page color booklet “Radiant Panel Heating with Steel Pipe” is available. Write for your copy. 


COMMITTEE ON STEEL PIPE RESEARCH 


AMERICAN IRON AND STEEL INSTITUTE 


350 Fifth Avenue, New York 1, N.Y. 
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KNOW-HOW is an invisible but vital factor in an 
automatic gas water heater control. The more of this ingredient you can 
put into a control, the greater the service that will come out of it. 


You can gauge the know-how that goes into a 
Robertshaw-Grayson UNITROL with this formula: Take 51 years of 
manufacturing; add the experience gained from making 
millions of identical controls for a single purpose; observe them work 
under every possible kind of operation and service condition; apply 
precision manufacturing facilities unmatched in the entire industry. 


It’s this kind of know-how that explains why Robertshaw-Grayson 
UNITROL is preferred above all others by the overwhelming 
majority of automatic gas water heater manufacturers. 


In Home and Industry, EVERYTHING’S UNDER CONTROL 


Kobvitshaw- 


rosertsHAw UNITROL Grayson CONTROLS COMPANY «+ GREENSBURG, PENNSYLVANIA 

Main gas cock — thermo-magnetic auto- | 

matic 100% safety pilot control —snap- Robertshaw Thermostat Division, Youngwood, Pennsylvania * Grayson Controls 

action thermestat—pilet adjustment valve ) Division, Lynwood, California * Fulton Syiphen Division, Knoxville, Tennessee 

=all In one simple unit, © Americon Thermometer Division, $9. tevis, Missouri © Sridgepert Thermostat 
Division, Bridgeport, Connecticut, 
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be the first in your locality 
to Sell the profitable NEW 


FAIRBANKS -MoRSE 
TRACTOR-DRIVEN GENERATORS! 


should have Now you can offer him powet Pro 
tection at minimum cost. He has only 


A prolonged interruption of high to belt his Fairbanks-Morse gener 
housands ator to his tractor, and power again 


line service may cost him t 
of dollars—may wipe out his entire surges through the wires. 
The Fairbanks-Morse tractor genie 


investment. He knows, too, the many 
es in three sizes—1500, 


personal inconveniences Power fail- erator com 
ure causes. Lights go out: Refriger- 3000 and 5000 watts. It develops 


Milking machines stop: 115/230 volt, 60 cycle A.C. current 
Even his heating e current off the 


Every farmer knows he 
standby power service on his farm. 


ators defrost. 


Water service quits. —the same as th 


high line. 


plant may be affected. 


ut dealerships for Fairbanks-Morse 


For complete information abo 
mail the coupon today. 


tractor-driven generators and other products, 


Sell Permanent 
Installations, Too! 


Farmers, poultrymen, hatch- 
eries, fur ranchers, citrus 
growers, vegetable and floral 
gardeners need permanent 
standby power insurance 
Fairbanks-Morse dealers jr 
| offer these permanent instal- 
) lations in capacities from 600 
to 40,000 watts, with manu- 
al, remote or automatic start- 
ing. The complete line of 
Fairbanks-Morse generatin 
sets broadens your market ‘s 
include locker plants, hos ‘ 
tals, theaters, gas ernie 
and many other bnidenebne. 


Fairbanks, Morse & 
Chicago 5, Ill. 


Tell me more abou 
t 
Morse generators, your dealer setup for Fairbanks- 


Firm Name... - 
eweeee 
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A MUST IN EVERY MODER 











BRIGGS 


BEAUTYWARE ». (042 He 


Millions of home owners see these national ads! 





Magazine readers throughout America are seeing 
Briggs Beautyware in all the glory of its four 
famous decorator colors—Sky Blue, Sea Green, 
Sandstone and Ivory—in addition to sparkling 


ebecew 


white. This advertising works for you! 











le 2Gthrooms of BRIGGS Ouallifjware 


wy.) Teas egEEEEe E WOME! IN COLOR 


It's the big feature 
most wanted by today’s 
smart home buyers 


Here’s a Briggs sales campaign that’s loadec 
for results—for Briggs Beautyware and fot 
YOU! We're urging builders and architect: 
to include two bathrooms in every home 
they build—even in the medium and low 
price brackets. We’re pointing out how thi: | 






most-wanted feature helps sell more homes— || 
faster. The program is catching on, and it’: || 


sure to increase profits for plumbers whc || 


take full advantage of it. 


lf 
It’s easy for you to get aboard this band- i 


wagon! You'll find no finer plumbing fix: 
tures anywhere than the acid-resistant porce- 
lain enameled Briggs Beautyware bathtubs 
and lavatories of rigid formed steel. There’s 
a world of eye-appeal and lasting value, too, 
in the attractive vitreous china lavatories and 
water closets—as well as Briggs first-quality 
brass fittings. 

Make the most of every opportunity to double 
your fixture profits. Install two bathrooms of 
Briggs Beautyware whenever possible! 





Here's extra distinction— 
a custom-built bathroom! 





Briggs flat-rim lavatories provide a truly mod 
ern touch—the built-in treatment so popula) 
with today’s home buyers. Economical and eas) 
to install, they offer endless opportunity fo: 
unusual bathroom designs. 


BRIGGS MANUFACTURING COMPANY - 3001 MILLER AVENUE - DETROIT 11, MICHIGAN 


© 1952 
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Easier, betfer pipe joining 
in the TOUGH SPOTS 





END NUT RETAINER ARMORED COUPLING BODY 
GASKET 


When you’re working in close quarters, 
you'll appreciate what we mean when we 
say that Dresser Compression Fittings offer 
the simplest possible means for joining pipe. 
They eliminate threading, exact pipe fitting, 
grooving, soldering, flaring and caulking. 
You simply stab the plain pipe-ends into 
the fitting and tighten the end nuts. 
Dresser Compression Fittings are avail- 
able from wholesalers; for pipe sizes from 
34” to 2” (ID). Mail coupon for catalog. 


fea d @ SH 


COMPLETE LINE of couplings, ells, tees, adapters 
for pipe and copper tubing 


FREE...MAIL COUPON TODAY! 


) RES VER TTT /} Dresser STYLE 65 CATALOG gives full information 
® AU plus photos and diagrams of many handy uses. 


4/4 44 a 
NO-THREAD FITTINGS y= DRESSER MANUFACTURING DIVISION 


Dresser Manufacturing Division, 39 Fisher Ave., Brad- 39 Fisher Ave., Bradford, Pa. 


ford, Pa. (One of the Dresser Industries). Warehouses: : ‘ 

es Please mail me a free copy of Dresser Style 65 Catalog and also 
1121 Rothwell St., Houston, Texas; 101 $. Bayshore i send me a list of wholesalers where | can buy these fittings. 
Highway, South San Francisco, California— Sales : 
Offices: New York, Philadelphia, Chicago, Houston, NAME_ 
South San Francisco—In Canada: 629 Adelaide St., ; 
W., Toronto, Ont. COMPANY 
TITLE_ 


CITY. -ZONE NO. STATE 
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ALONG THE FLOOR OR CEILING 


—the most efficient, simple form of Radiant Heat 


CRANE BASEBOARD PANELS 


keep customers warm and happy! 


J 
Y 
y 
! 
! 
! 
! 
! 


Here’s the most efficient, easy-to-install form of modern radiant heat. 
These are the proved customer benefits of Crane Baseboard Panels that 
can mean permanent good will for you: 
They project less than 2 inches into the room—leave more space for living 
+» They give clean heat and lots of it, eliminating floor-level drafts and ceil- 


ing-level layers of overheated air . . . Built of cast iron for best radiation, 
they can be painted any color, withstand all the hard knocks of daily living 


Twotypes—Type''R,” with solid .. And the large volume of hot water they hold makes them perfect misers 


front, for either floor or ceiling- at conserving heat! 
level installation. Type “RC™ for Consult your Crane branch or Crane wholesaler for complete engineering 


installati floor level only. j i 
ee ee ee data and installation suggestions. 


GENERAL OFFICES: 836 SOUTH MICHIGAN AVE., CHICAGO 5 


( RAN E ; O. VALVES + FITTINGS + PIPE 
@ PLUMBING AND HEATING 





Projection Heater features Louver Cone. 
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Unit Heater shows exclusive Louver Fin. 








How fiji can help you build 


better heating into your next job 


Your next job may be one with many different 
heating problems... long under-window runs, 
big lobbies, drafty halls. TRANE can help you 
solve them like this: 

TRANE Unit Heaters put heat where you want it 
with vertical or horizontal air streams; gas, 
steam or hot water; free-delivery units or duct 
work; floor, wall or ceiling mounting . . . what- 
ever your needs require. 

TRANE Convectors blend with modern interiors; 
are available in ten distinct cabinet types— 


Unit 
Ventilator 


Fleat, Bucket and Thermostatic Traps 


floor and wall hung models, sloping or flat tops, 
free-standing or recessed, hot water or steam. 


TRANE Wall-Fin offers a third answer to your 
heating problems. From this complete line you 
can specify single or tiered elements, hot water 
or steam; with expanded metal grilles or hand- 
some TRANE Wall-Fin Cabinets. 


For complete information on these and other 
TRANE heating, ventilating and air conditioning 
equipment, see your TRANE sales engineer or 
write the TRANE Company at La Crosse, Wis. 





Gas-Fired 
Unit Heater 


MANUFACTURING ENGINEERS OF HEATING, VENTILATING 
AND AIR CONDITIONING EQUIPMENT 
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TRANE Wall-Fin solves long run problems. 
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AIR RESERVOIR 
IN PRESSURE TANK 


THRUSH FLOW 
CONTROL VALVE 





Ys” VENT LINE TO i | TOP OF HOT 
PRESSURE TANK WATER HEAT- 
ING BOILER 








HAVING TROUBLE with air in hot water heating 
systems? Then you need Thrush Flow Control Valves with 
air tubes. Even a little air reduces efficiency of convectors, : 
radiators or coils because of the limited volume of water Silat Cow Coatwel 
in a modern hot water heating system. Air from the boiler Valve with air tube 
passes up outside the air tube into the Thrush Flow Con- g 
trol Valve and is kept out of the system. 


The Thrush Flow Control Valve is used with the 
Thrush Water Circulator to provide positive control of cir- 
culation and prevent overheating. Water is passed through : Horizontal Valve for zoning 
the valve to the heating units only when heat is needed. < . 
Various types and sizes permit quick, low cost installation 
on any job. Ask your wholesaler about them today or 
write Department A-10. 








ec she 


a 


ua. THIRUSH « company 


PERU + INDIANA 


Thrush Water Circulator 
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3 POWERS Safety Features 


Banish “Booby Trap Showers” 
In Kansas City’s Famous 


otel Mueblebach 


ADDITION 


Architects 
NEVILLE, SHARP & SIMON 
Mechanical Engineer 
WILLIAM L. CASSELL 
Contractors 
U. S. ENGINEERING CO. 















































(A) 
Brpecartes-B POWERS Thermostatic Water Mixer 
WATER MIXER 
Greater Comfort and Safety 
(B) assured by these 3 features 
Diverter 
Spout 
rt) Powers mixers prevent de- 





livery to shower or tub above 
115° F. 


2] Temperature remains con- 
stant wherever set regardless of 
pressure Or temperature changes in I 
water supply lines. 


© Failure of cold water supply 


| instantly and completely shuts 
| off delivery to shower or tub. 


The Most COMFORTABLE Showers 
Are Regulated by 


= POWERS? 


Thermosta tic WATER MIXERS One Moving Part 


Easily Accessible from the Front 



































’ Shower and tub combinations, because they are Easy removal of Thermostatic Motor 
sometimes used by children and oldsters, require the and Valve Assembly makes it pos- 
best protection against scalding and unexpected sible to inspect, clean or flush out 
bi P : ‘sh. You'll mixer if necessary. No special tools 

temperature changes. Subject a Powers mixer to any test you wish. You coquired. Sugle, denble ‘gentrer 

find it the safest made for hotels, schools, hospitals and clubs. tion insures long life and minimum 
of maintenance. 

How it Works: Hot and cold water piped _ bather enters tub. For a shower, diverter 

to mixer are blended and thermostatical- spout knob is pulled up diverting water * 

ly controlled at any temperature desired. to shower head, When shower is com- 

: < ® Only ONE Shower or Tub 


For shower or tub bath, Powers mixer pleted, mixer is shut off. Diverter spout 





handle is turned until water flowing into flapper valve returns to “tub” position Accident 
tub reaches temperature desired. Then automatically. May Cost Many Times 
To be Really Sure of Safe Showers ® Specify POWERS mere ee re eee < 
(a97) 






Established in 1891 e FHE POWERS REGULATOR COMPANY ¢ SKOKIE, ILL. ¢ Offices in Over 50 Cities 
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High Pressure Oil Burner 
Capacities % to 15 GPH. 


Low Pressure Oii Burner 
Capacities 2 to 6 GPH. 





Furnace— 
Utility Boy 



















Oil Capacities 
Furnace— 60,000 
Model “wo” and 90,000 





Capacities to 146,000 BTU. 





Hi-Cap Steel Furnace 
Stoker or oil-fired. Coal-fired Furnace 
Capacities to 1,000,000 BTU. | Capacities to 250,000 BTU. 








WINKLER TRAINING INSTITUTE 
TURNS AVERAGE SALESMEN INTO STARS 


Winkler backs-up its line of fine heating equipment 
with a prehensive Training Program... free to 
Winkler dealers and their personnel! The School covers 
sales procedures proved most successful—product 
d trati busi Pp’ tion methods. Not 
just a series of lectures! After individualized instruc- 
tion by factory experts, trainees make actual sales 
presentations—learn how to close sales every month 
of the year. 

Also available is an engineering course in sizing, 
installing, wiring and servicing Winkler Products. 
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Rotary Cup 
Heavy Oil Burner 
Capacities 4 to 70 GPH. 





Gas Conversion Burner 
Capacities to 300,000 BTU. 





Oll Floor Furnace 












Gas 
| Furnace— 








Gas Furnace, Model “G-SF’ 
Capacities to 192,000 BTU. 


Oil Furnace, Model “O-SF" 
Capacities to 250,000 BTU. 





Universal 
Furnace 
Gravity, forced 
or counter-flow 


circulation. 
Oll-fired Boiler Wall Furnace— Capacities 
Capacities to 146,000 BTU. Gas or oil-fired to 82,000 BTU. 





Domestic Stoker Commercial Stoker industrial Stoker 
20 to 50 Ibs. /hr. 75 to 150 Ibs. /hr. 200 to 1000 Ibs. /hr. 











Two things will strike you when you check Winkler Heating Products. 
The first is quality . . . apparent in every detail of design and con- 
struction. Quality that makes satisfied customers . . . and the reason 
why one Winkler sale leads to another. 

Second, you’ll see that you won’t lose sales because of a “‘short”’ line. 
Winkler Oil Burners, Gas Burners, Furnaces, Boilers and Stokers cover 
so wide a range that you can satisfy virtually all heating equipment 
requirements. 


Write today for information on how to obtain a Winkler Franchise. 


WINKLER 


AUTOMATIC HEATING EQUIPMENT 


U. S. MACHINE CORPORATION 
Dept. F-102, Lebanon, indiana 
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BRASS CASTINGS FILL THE SPECIAL 
REQUIREMENTS OF MANY MANUFACTURERS 


The free cutting characteristics of Brass are ideal in the 
manufacturing of all types of valves, impellors, plumb- 
ing fittings and other castings that require machining. 
This adjunctive feature provides for lower tool main- 
tenance costs . . . more rapid ‘machining, which in 


effect leads to increased production. 





FREE... Write for your copy of the 8-page Lavingot Technical Journal — Vol. 8, No. 3 — 
containing an article discussing “Gates and Risers.” 
| 








Specify-LAVIN NONFERROUS INGOT— Quality 


R LAVIN & SONS, INC. 


e Refiners of Brass, Bronze and Aluminum / 4 a 
e Producers of Zinc Base Die Casting Alloys JZ LJears 
CHICAGO 23, ILLI des: 


C Ar an | 


8 i te) bs) 
[N PRIN ES 


3426 S. KEDZIE AVENUE 
TATIVES e 


Ser R&:36N 
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MERICAN-@ tandard 
HEATING 


AMERICAN-STANDARD ¢ AMERICAN BLOWER + CHURCH SEATS + DETROIT LUBRICATOR © KEWANEE BOILERS © ROSS HEATER * TONAWANDA IRON 


if 








| 
| 
| 
| 
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it costs no more to 


Ri Hiiili), 


ETIeual iit || 
$348 FuORRR as. | 





Windmaster 
Drult Cotto 





Sets new 


Quality Standard 





on this first real improvement in draft controls 
nd for literature and details today. Sold 


To cash in 


in 20 years, sé 
exclusively through leading jobbers and manufacturers. 





Windnidster Windmaster 
orporalion $99 Ingleside, Columbus 8, Ohio = jt an 


Dept. B 
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Accessories 
for complete, 
smartly styled 
installation. 


Flexi-corner 





COMMERCIAL 
For Schools, Industrial 
and 
Commercial buildings. 








1. Closed End 


2.Linovector* Hanger 
*Reg. Trade Mark 






RADI-VECTOR* 
BASEBOARD 


For Home and 
Office Heating. 







i 












Flexi-corner 








1. Closed End 
2. Rod Hanger* 
Easy fo install 

in any type 

of construction. 


Details on Vulcan Commercial 
Radiation in catalogs 60 


and 125. Step-by-step instructions 
for Radi-Vector Baseboard REPRESENTATIVES IN PRINCIPAL CITIES 


comers a WULF reedievitor Co. 


14 FRANCIS AVE. HARTFORD, CONN. 


*Reg. Trade Mark 








Over a Quarter Century a Leader WY) in Fin-tube Radiation 











































Architects and Engineers: Holabird & Root & Burgee, Chicago, lil. 
Associate Architect: William B. Tabler 
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New heights in comfort and convenience 


for the biggest hotel 


built in twenty years 


THE NEW STATLER HOTEL now nearing completion in 
Los Angeles, represents the ultimate both in its appoint- 
ments and construction. Comfort, convenience and 
efficiency are stressed throughout. Every room is air 
conditioned. There’s an off-street concourse for motor- 
ist-guests who are checked in and whisked to their 
rooms without even going through the lobby. Dimmers 
on the ballroom lights, under-water lighting for the 
swimming pool, music in the passenger elevators are 
luxurious innovations typical of this truly modern 
hostelry. 

And, though guests are unaware of it, their safety 
and comfort are further insured by NATIONAL Steel 





om 127 8 OD 


Pipe—325 tons of it—used in the heating, fire-sprinkler 
and dry fire systems, as well as for vacuum lines. 
Here, as in other famous hotels, apartment houses, 
schools, hospitals, office and public buildings, NATIONAL 
Steel Pipe was selected because of its consistently high 
record of service dependability. 
U-S-S Nationat has been the standard pipe for over 
60 years for conventional hot water and steam heating 
systems; for fire control and plumbing lines, and the 
first choice for modern radiant heating and snow 
melting applications described in Bulletin No. 19— 
Radiant Heating With National Pipe. Copy upon 
request. 


NATIONAL TUBE DIVISION 


UNITED STATES STEEL COMPANY, PITTSBURGH, PA. 
COLUMBIA-GENEVA STEEL DIVISION, SAN FRANCISCO, PACIFIC COAST DISTRIBUTORS - UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


STrFATtTGg@. 


i oe ee 
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AND YOU'LL CHOOSE 


Westinghouse 
SPEEDHEATERS® 


A pioneer name in Unit Heaters 











Horizontal Speedheater 


Ee 1, ECONOMY. Speedheaters are so compact 4. DEPENDABILITY. The engineered-in, built- 

P and efficient that you get fifteen times more in, construction features, such as its heavy 
heat output per pound of weight than with gauge steel case and leak-free radiators, plus 
cast iron radiation. That means substantial the dependable Westinghouse motor, give you 
savings at the coal pile—plus much lower a Speedheater that can be installed and de- 
first cost. pended upon. 


5. RANGE OF SIZES. Sturtevant Speed- 
heaters are available in 26 sizes and in a variety 
of models. You can select the right one to 
match your problem. Types include steam, low 





2. UNIFORM HEATING. You can place heat 


where you want it—uniformly. Warm air in 











inkler motion, forced down instead of permitted to temperature, hot water, dairy and textile mill. 
% accumulate at the ceiling, eliminates cold spots. Capacities range from 25,000 to 400,000 btu. 
ouses, 
SONAL, Contact your local Westinghouse-Stur- 
y high 3. QUIETNESS, The design of the Sturtevant pegs wcesrise Rane eee: 
fan provides a smooth flow of large volumes poration, Air Can ditioning Division 
of air. There’s no vibration, no flutter. Quiet 164 Damon Street, Hyde Park, Boston 
r —— motor and solid construction minimize noise. 36, Massachusetts, | 
eating | 
nd the 
snow TUNE IN ON HISTORY! Only Westinghouse brings you complete coverage 
. 19— of four-month political campaign over CBS television and radio. 
upon 
Downblast Speedheater 














you CAN BE SURE...1F ITS 


~ Westinghouse 
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OWNER: AMERICAN RED CROSS, ATLANTA, GA. 
ARCHITECTS: BODIN & LAMBERSON, ATLANTA, GA. > 
GENERAL CONTRACTOR: BARGE THOMPSON COMPANY, ATLANTA, GA. 
PIPING CONTRACTOR: SOCKWELL CO., ATLANTA, GA. 


on PEACWEREE street: 











In winter, as well as in summer, Atlanta’s 
Red Cross blood bank must keep function- 
ing. SoRed Cross Officials selected materials 
for the heating system of their new headquarters building with extra-care 
—and placed their faith in reliable Spang CW for piping needs. 

Wherever you go—North or South—you'll find architects, owners and 
contractors who insist on reliability insist on Spang Steel Pipe. Which is 
natural, fot Spang Pipe is quality-controlled from raw material to final 
shipment. Thus it’s always uniform in every way—always certain to give 
complete dependability and freedom from trouble. 

What’s more, it’s easy to bend, easy to cut, easy to thread—all factors 
that pay off in longer tool life and faster installation. 

So never take pipe that’s “just as good”—insist on quality-controlled 
Spang Steel Pipe. You can’t see this difference, but it’s there. Your Spang 
Distributor can show you what we mean. 


































SPANG-CHALFANT 


DIVISION OF THE NATIONAL SUPPLY COMPANY 


Generol Soles Office: Pittsburgh 30, Pa. District 
Soles Offices: Atlanta, Boston, Detroit, Houston, 
Los Angeles, New York, Philadelphia, Pittsburgh, 


PIPE: SPANG STANDARD CW BLACK IN SIZES FROM 2’ TO 3’ 5t. Louis 
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when you install 


CONVECTORS 


When you recommend Convection Heating you’re 
showing the modern, efficient way to real heating 
satisfaction. Even on the coldest days they will 
always be warm and comfortable. With Convection 
Heating, circulation of room air is constant and 
gentle, keeping temperatures even from floor to 
ceiling . . . no stratification, no drafts. 


Modern heating at its best is assured when you 
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DOMESTIC ENGINEERING 


TB Standardized 


install Tuttle & Bailey Convectors, which are quick 
to respond to the thermostatic controls, quick to 
get the heat from boiler to rooms, and hence insure 
even temperatures at minimum fuel cost. 


Beautifully styled standardized units... packaged 
specially for your convenience in handling. Catalog 
C9 will give you more details. 


IN, CONNECTICUT 


R CONDITIONING AND VENTILATING 
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"I specify NIBCO 


— because its the 
full line, with top 
quality in every item! ‘ 








*"Wirn riz NIBCO line I always have 
the right fitting or valve for every part 
of an installation. This saves parts and time. 
I actually cut costs while giving my customer 
a neater, more dependable job.” 


When you buy from your NIBCO Jobber 

you can get all your valves and fittings 

from one source. And when you specify NIBCO 
you can depend on every one. They are all 
engineered to one high standard of quality. 

Ask your Jobber or send coupon for the 

NIBCO Catalogs you don’t have. 


NORTHERN INDIANA BRASS CO. 
1104 PLUM STREET, ELKHART, INDIANA 


SEND COUPON FOR NEW CATALOG 


NORTHERN INDIANA BRASS COMPANY, 1104 Plum St., Elkhart, Ind. 


Send me the following NIBCO Catalogs which | have checked: LPV-1 Low Pressure 
Valves for Modern Homes [], TV-207 Threaded Bronze Valves (1, BC-110 Ball- 
cocks [7]. Also include 108-page Catalog G on NIBCO Valves and Fittings (J. 





Address. 
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BRANDED, 


‘onces 
‘ nvenee” 


our 





IDEAL Branded 


Tubular Brass Products 


\ 


is our idea of support- 
ing Master Plumbers 


e\c 


in their claims—that 
their work and the 


parts they use are in 





strict accordance with 





the customer’s de- 
mands for top quality, 
long-lasting results. 


ACRE 


a 
‘ 
| 
| 
4g | 
#, 
- 


The IDEAL Tubular Corporation 
has had a long and enviable repu- 
tation in producing top quality 
tubular brass products. Consistent eine 
with this standing, the IDEAL Sor ea, Sa 
craftsmen have wholeheartedly 
supported our contention that just 
a passing standard is not enough— 
that a superior quality can be at- 
tained and kept. They are doing 
this and proudly brand their work 
for your assurance that “IDEAL is 
your source of supply” —long-last- a coe Gini 
ing, efficient and dependable tu- 196" and 2°” 
bular brass goods. 





IDEAL 

Duo-Sink Strainer Fits all 
sinks. Heavy brass construction 
with polished chrome finish. 








counter type 
lavatory 


CASE® One-Piece’ with Elongated Bow! 








Searenrten 

















E® Line Uterus China 
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| Two new “Salesmen” 
: to bring you high class jobs 


New Case fixtures like these do more than “sell themselves” 
to the new generation that demands extra comfort and convenience. 
They sell the contractor who suggests and installs them. Generous with 
basin area yet compact overall, the 22”x 18” Whitney is ideal 
for larger 2-lavatory bathrooms as well as small singles where counter 
space must be held down. The slanting contro] panel has modern 
bathroom style appeal. With pre-fitted stainless metal rim it is available 
in the full Case range of 26 colors, and white. 


In matching colors and white, the Case One-Piece Water Closet 
is now available with elongated or regular bowl. This is the only water 
closet that enables you to offer positive protection from bowl overflow 
due to accident or carelessness. In remodeling and new installation, 
the low level integral tank affords unequalled flexibility of placement. 
Construction, fittings, and trim are Case quality throughout. 


@ For your nearest Case Distributor, look under “Case” in your 
Classified Telephone Directory... or write W. A. Case & Son Mfg. Co., 


33 Main Street, Buffalo 3, N. Y. Founded 1853. 
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At Press 
Time 








CLOTHES DRYERS ARE LIKED by 57 percent of the women-owners because they save work, 





according to report of a survey by Bendix Home Appliances. Thirty-one 
percent liked them because they provided softer, fluffier clothes, and 
18 percent because they save time. Avoidance of bad weather as the best 
feature of the dryer was voted by only 14 percent. 

Three prize-winning ideas for promotion of dryer sales are: the slogan 
"Today can be wash day with a clothes dryer"; a "touch exhibit" compar- 
ing line-dried towels and dryer-dried towels: cash trade-in for clothes 
lines and clothes pins, to be displayed in the store. 

EEE 
BUSINESS OPTIMISM WAS EXPRESSED in the results of a survey conducted by Dun and 
Bradstreet recently. The majority of 1,277 executives interviewed expect 
an increase in dollar sales volume in the last three months of the year, 
together with stabilization of inventories and selling prices, and con- 
tinued high employment. 

This fits in with the criticism given by Secretary of Commerce Sawyer to 
administration members who have been making "alarmist" statements about 
price increases. 








e448 
RELAXATIONS OF RESTRICTIONS ON ALUMINUM AND COPPER use in civilian goods and con- 
struction is a direct result of the steel strike. 

According to the Oil-Heat Institute of America, Inc., of special in- 
terest to its members is Amendment 2 to NPA Order M-100, effective 
August 4, 1952. This amendment raises amount of these metals which may 
be self-authorized in construction now under way and to be started, of 
one to four-family dwellings. The new limits are: 

Steel water pipe systems—aluminum 275 lbs., copper 200 lbs.:; copper 
water systems—aluminum 275 lbs., copper 400 lbs.; forced hot water 
systems—copper 200 lbs. additional; radiant heating systems—500 lbs. 
additional. For alterations, additions or extensions, not more than 50 
percent of the quantities pent <3 oc above. 








WHOLESALE PRICES DECLINED 0.2 percent in the week ended September 9, bringing the 
Bureau of Labor Statistics’ all-commodity index to 111.5 percent of the 
1947-1949 average. 





KeKK 


A_ PUBLICITY OPPORTUNITY MAY EXIST FOR MANUFACTURERS in the library of Small Homes 


Guide. It is seeking information on heating products, methods and ideas, 
in the form of photographs, articles, illustrations and catalogs of prod- 


ucts. Material may be sent to Small Homes Guide, 82 W. Washington St., 
Chicago 2, Ill. 





KK 
TAX BILLS PASSED BY CONGRESS in the last taxation report affect excess deprecia- 
tion, charitable deduction ceiling for individuals, no bad debt deduc- 


tion, sale of residences by servicemen, jury trials in tax cases. Tax 


changes passed by Congress also include: employe stock purchase plans, 


corporations operating a separate branch, certain manufacturers (using 


copper and zinc) earnings credit, percentage depletion amendments. 
HIGHER SOCIAL SECURITY BENEFITS went into effect in September, So your own pen- 


Sion plans should be checked now. The ‘52 amendments increase payments 


and make other changes such as: 
Retirement benefits go up $5 a month for individuals retiring after 


June, 1952. Those who retired before July, 1952 get a $5 increase or 12% 
percent of the benefits due, whichever is higher. 
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ANTI=-CANVASSING LAWS MAY BE PASSED by some communities now that doorbell ringing 


selling is back in vogue. Also, some dormant ordinances in this line may 
be revived. 


In the middle of the year there were 8352 "Green River" ordinances 
throughout the nation, of which 174 were adopted after June, 1951 when a 
Supreme Court decision removed any doubt of their constitutionality under 
Federal law. "Green River" are local laws making it impossible for a 


salesman to go into a private home for the purpose of selling unless he 
is invited. Heaviest in Illinois, Texas, Louisiana, Minnesota and Cali- 


fornia, only about 10 percent of them are enforced. 


RHKKK 


SAVINGS IN CONSTRUCTION COSTS will result from new fitting weight specifications 





PERSONAL 


to be presented at the next national meeting of the Cast Iron Soil Pipe 
Institute, according to H. E. Robertson, executive vice president. 


He says that they will make for greater efficiency in handling cast iron 
pipe by wholesalers and contractors. The meeting will take place at the 
Claridge Hotel, Atlantic City, Oct. 17 and 18. 


Cooperating in the project was A. S. Best of the Commodity Standards 
Division, Department of Commerce. The new specifications will involve 
new patterns for manufacturers, according to Robertson, but will help the 


eonservation and standardization program recommended by the National 
Research Council in the proposed national plumbing code. 


KEKE 
CONSUMPTION FIGURES have also been released by the Federal Reserve 





Board. The following shows the seasonally adjusted annual rates in 
billions of dollars. 

















1951 1952 

lst Qtr. 2nd Qtr. Srd Qtr. 4th Qtr. Ist Qtr. 2nd Qtr. 

Durables = Shas $ 26.3 25.5 25.35 25.2 $ 26.4 
Non-Durables 113.3 111.3 113.2 116.2 118.0 117.8 
Services 65.9 66.9 67.6 69.0 70.0 70.8 
Total $210.5 $204.5 $206.4 $210.5 $213.2 $214.9 


Note: Services which include rents have continually gained. 


% KK 


PLASTIC OIL TANKS may soon be possible in homes and on trucks. The claims made 


for them ares: corrosion-resistant, outlast steel 10 to 50 times; light 
weight — permitting two 1,000 gallon tanks weighing 1,000 lbs. each to 
replace one 2,300 lbs. steel tank holding only 1,500 gallons; repairs 
made quickly on the spot with more plastic to eliminate draining, 
cleaning and welding required for steel tanks. 


2k 


SINCE INSTALMENT CURBS WERE RELAXED instalment credit showed the greatest rise 





PLUMBING 


on record. In more and more cases instalment credit is taking the 
place of cash sales. Also, charge accounts are increasing. Under 
present conditions heavy losses on instalment and credit business are 
not seen but wise credit officials are keeping on guard. 


KKK 


FIXTURE SHIPMENTS for the second quarter of the year totaled $65 million 
and showed an 1l percent gain over the first quarter. With exception of 
kitchen sinks all other types of plumbing fixtures gained. 

Lavatories went up 8 percent, bathtubs 22 percent, closet bowls 22 
percent, flush tanks 31 percent, kitchen sinks dipped slightly. Vitreous 
china fixtures rose 1l percent while steel and cast iron went up 4 and 
16 percent respectively. 


KKK 


HEATING AND COOKING EQUIPMENT gained in shipments of all types for June. With excep- 


tion of domestic cooking stoves all hit the highest monthly level for this 
year. Cast-iron radiation up 36 percent, domestic heating stoves 34 per- 
cent. Domestic cooking stoves, floor and wall furnaces, cast-iron boilers, 
oil burners and warm air furnaces up from 5 to 27 percent. 
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exTRA EL J 


The gleaming beauty and quality features of the 
one-piece Eljer Quieta add the extra “buy appeal” 
that will make it the first choice of many of 
your prospects. 

The distinctive styling of the Quieta makes it 
easier to Clean . . . extra sanitary. The tank and 
bowl are one piece of heavy vitreous china. Avail- 
able in White, Coral Blush, Twilight Blue, Pastel 
Green, and Colonial Yellow . . . with round front 
or elongated bowl. 

Operates quietly . . . efficiently, thanks to Eljer’s 
exclusive Elvortex Whirlpool Jet Action Flush 
and Balanced Construction Ballcock. 

Remember, the one-piece Quieta is the finest 
water Closet available. So for extra customer satis- 
faction, sell the one-piece Eljer Quieta. See your 
Eljer Distributor or write Eljer Co., Box 192, 
Ford City, Pa. 


' Between 





Ourselves 
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Dane Visits Trane 

As part of his cross-country tour of leading 
manufacturers of heating and air condition- 
ing equipment, Dr. N. F. Bisgaard, professor 
of heating and air conditioning at the Techni- 
cal University of Denmark, Copenhagen, re- 
cently visited the Trane Company’s research 
laboratories. He was shown modern design 
in centrifugal and reciprocating refrigeration 
compressors, as well as a new type of heating 
product for residences soon to be announced 
by the firm. 

The purpose of Bisgaard’s trip is to learn 
about new American air conditioning, heat- 
ing and heat exchange equipment; knowledge 
which he will impart to his students in Den- 
mark and use as a consulting engineer in that 
country. 

He points out that Danish research is pri- 
marily concerned with methods of saving fuel, 
due to the fact that all fuel must be imported. 
Research on thermal conductivity through 
various types of building materials and insu- 
lations is directed by him. Denmark has 
relatively mild winters, although the heating 
season is as long as in the northern U. S. 


First Five Are Hardest 

Contractors new in the business can take 
heart from the fact that it’s the first five (and 
not hundred) years that’s the hardest, ac- 
cording to a recent study made by Dun and 
Bradstreet on commercial failures. 

By and large, inexperience and incompe- 
tence caused the largest percentage of the 
8,058 defunct firms studied. Inadequate sales 
were a factor in 48.1 percent of failures in 
this class; heavy operating expenses, 6.5 per- 
cent; receivables difficulties, 8.1 percent; in- 
ventory difficulties, 10 percent; excessive 
fixed assets, 13.1 percent; poor location, 4.6 
percent and competitive weakness, 14.7 per- 
cent. 

Of the businesses failing in 1951, 63.2 per- 
cent had been in business less than five years, 
the study showed. The range varied from 1.7 
percent in retailing to 0.6 percent in manu- 
facturing. 

Other contributing factors to lack of suc- 
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— HIGHLIGHTS OF THE MONTH IN OUR INDUSTRY 


cess in some instances were: Poor health, 2.8 
percent; marital difficulties, 0.6 percent; ir- 
regular disposal of assets, 2.2 percent; em- 
ployes’ fraud, 0.1 percent. 


“Alice in Dairyland” 

Soon after pert, pretty Beverly Steffen, 
(above photo) had been crowned “Alice in 
Dairyland” at the Wisconsin State Exposi- 

(Please turn to top of next page) 


LETTERS 10 THE EDITOR: 


MOST INTERESTING 
Wilmington, Del.—The series of articles 


with running title, “How a Salesman Is 
Made” is most interesting. In the event you 
should later on have complete reprints of this 
series, I would like very much to receive two 
sets. 
Roy H. Ricuarp 
Speakman Company 
e@ Reader Richard’s name will be kept on file in 
event of a reprint of the entire series.—Ed. 
CONTEST WINNER 

Wilmington, Del.—The enclosed photo- 
graph, taken in our Boston showroom, shows 
our district sales representative, Ralph Shoop 
(left) presenting a $250 check to A. E. Dug- 


(Please turn to center of next page) 














(Continued from center of page 81) 
tion, she posed for this queenly pic- 
ture in the Kohler Co. exhibit in 
the Industrial Building. 

Shown in the photo also is a 
white, enameled cast iron sink, the 
Camberly, which is one of the 
stand-out fixtures in the Kohler 
line, which was displayed at the 
Exposition in the Kohler Co. ex- 
hibit space. 


Biggest Order Yet 

Showing confidence in the air 
conditioning market for 1953, the 
largest single order ever written by 
Carrier Corporation for room air 
conditioning units has been signed 
by Carleton-Stuart, Inc., Carrier 
distributor in New York City. 

The order, covering window sill 
models and console models, totals 
more than $1,500,000. It does not 
include requirements of Carleton- 
Stuart for residential units for 
year-round heating and cooling of 
homes in the area. 

“We are backing our faith in the 
room air conditioner market with a 
firm order,” said George Saunders, 
general manager of the distributor- 
ship. “It really is a minimum order, 
as we see it today.” 


LETTERS . . . continued 


(Continued from bottom of page 81) 
dale of Haverhill, Mass. Dugdale, a 
master plumber, was the winner of 
the Speakman monel ball contest 
held in the Speakman Company 


booth at the last National Plumbing 
and Heating Exposition at Conven- 
tion Hall in Atlantic City. 

Over 1,000 master plumbers en- 


tered this interesting contest. There 
were 9876 monel balls in the glass, 
by official certified count. We had 
estimates from 250 to 3,000,000 
which gave the judges some anx- 
ious moments on the closing night 
of the Master Plumbers Conven- 
tion. 
C. C. Grow, adv. mgr. 

Speakman Company 


INCINERATORS 
New York City—The incinerator 


article (Domestic Engineering, 
July) is very well done and most 
attractively presented. It certainly 
should help promote interest in this 
profitable market. 

I am circulating this article to 
various members of our staff who 
are directly concerned with domes- 
tic gas utilization, as they will un- 
doubtedly be quite interested in 
this dealer’s experience. 

JAMES M. BEALL 
dir., public information 
American Gas Association 


SORRY 
New York City—Please refer to 


September, 1952 issue, page 196, 
column 3. 

We want to thank you for trying 
to give us the trade release. How- 
ever, Mr. Dan J. Falk is working 
for Glauber Inc. in New York, and 
not Glauber Brass Inc., of Kinsman, 


Ohio, as stated in your article. 
The latter are manufacturers of 
fine brass goods and we are glad to 
inform you that we are customers 
of theirs. 
A. S. Pent 
Glauber Inc. 


SELECT GROUP SELLING 
REPRINTS 


Chicago—I would appreciate re- 
ceiving 12 copies of the article 
“Select Group Selling.” Please 
mark them to my attention. Thank 
you. 

B. A. JoHNSON 
Condensation Engineering Corp. 


Pittsburgh—We greatly appreci- 
ate the article entitled “Select 
Group Selling .. . Is It the Answer 
to Today’s Merchandising Prob- 
lem?” from Domestic ENGINEERING, 
Vol. 180, Col. No. 2. 

We would like to circularize this 
reprint to various members of our 
organization directly concerned 
with merchandising of this type, 
and to this end, we request that 50 
be sent to the attention of the 
writer. 

R. L. Bouncer, JR. 
American-Standard 


© Both requests are already fulfilled. 
Demands for this article have been so 
numerous that the supply is getting 
low. If more are needed, please get 
your orders in soon.—Ed. 





Central Supply Ass’ns. 58th Annual Meeting 


With prescription for a successful 
future as the motif, the 58th annual 
meeting of the Central Supply 
Assn. will take place at the Palmer 
House, Chicago on October 8, 9 and 
10. 

Following a closed meeting for 
members only, the call to order will 
be made by Tod Wilkins, president, 
after which a discussion will be 
held on warehouse efficiency meth- 
ods, sponsored by the Materials 
Handling Institute. Next in order is 
a talk by Raymond G. Bookhout 
entitled “An Independent View of 
the Wholesaler’s Future.” 

A highlight of the program will 
be the first public report of “The 
Bay City Story,” an intensive and 
comprehensive survey made by Do- 
MESTIC ENGINEERING on the poten- 
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tials of the modernization markets 
that are available to the plumbing 
and heating industry. Leading this 
demonstration will be C. L. Staples, 
managing editor, J. E. Purnell, as- 
sociate editor, and Dr. C. L. Allen, 
director of research for Northwest- 
ern University’s Medill School of 
Journalism and retained by Do- 
MESTIC ENGINEERING to conduct the 
survey. 

A banquet and a merchandising 
panel discussion by Norbert White, 
Allan Farquar, W. A. Fitzpatrick 
and G. A. Dunlap are also sched- 
uled. A sales promotional talk by 
Gelder Lewis, a message on build- 
ing by J. L. Holloway and a fore- 
telling of the road ahead by H. V. 
Kaltenborn will conclude the pro- 
gram. 
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4. Abington Elementary School 


Architect: Walter M. Gaffney * Gen. Contr.: 
Park Construction Co. * Pibg. Contr.: Velardo 


Plbg. Co. 


School after school requires RICHMOND 


Today’s modern school requires sturdy, 
efficient, well-designed plumbing fixtures. That’s 
why these 4 new schools are equipped through- 

out with Richmond. Archi- 
tects, Builders and Plumb- 
‘ ing Contractors know 
Richmond’s “‘whiter-white”’ 


lavatories, drinking fountains, service sinks, 
water closets and urinals stand up to hard 
usage...stand out in appearance...are designed 
for easy sanitary maintenance. 

Why not rely on Richmond’s complete 
line for all your institutional and industrial 
plumbing requirements? 


Richmond Radiator Company DE-10 
19 East 47th Street, New York 17, New York 


Please send me additional information on 
Richmond fine plumbing fixtures. No obliga- 
tion, of course. 


COMPANY... 
ADDRESS 


RI 66a daiccadonsonayuaceys. NUE 110. SUATE 


We are [] plumbing wholesalers [) plumbina 
contractors {"] building contractors. 
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Basement .... 








Now The Modernization Jobs 








Business Office ....Farm Home.... Hotel 





Come Looking for Hotop 


Kalamazoo Contractor Builds Reputation for 
Successful Modernization with Webster 
Baseboard Heating . . . Minimum Piping 
Changes... Neat, Attractive Installations. 


Fred J. Hotop & Company, Kalamazoo, Michi- 
gan, have developed a profitable heating mod- 
ernization business with Webster Baseboard 
Heating. They carefully plan each installation 
and show the owner shortcuts and savings. Each 
of their modernization jobs is a salesman for 
the next job. 


Here are two recent examples: 


In the offices of the Checker Cab Manufactur- 
ing Corp., illustrated above, Hotop replaced 
steam radiators with Forced Hot Water Webster 
Baseboard Heating — during the heating season 
without interruption in service. Change-over 
was simple, even with slab floor construction. 
Favorable comment resulted from the simplicity 
of installation and excellent heating results. 
Hot water is furnished by a steam converter 
installed in attic above one-story office. 





The First Presbyterian Church wanted to con- 
vert a basement storage section into a class- 
room, (illustrated above.) As steam lines and 
returns were at the basement ceiling level. 
Hotop hung a converter from the ceiling and 
ran hot water lines as required for Webster 
Baseboard Heating. It saved digging up the 
basement floor for a steam return. The base- 
ment floors have been kept very comfortable for 
the children. 

There’s profitable modernization business for 
the contractor specializing in Webster Base- 
board Heating. See your Webster Representa- 
tive. Or write us for his name. 


Address Dept. DE-10 
WARREN WEBSTER & COMPANY 


Camden 5, N. J. Representatives in Principal Cities 
In Canada, Darling Brothers, Limited, Montreal 


CU oGaltlen_ 


TRU-PERIMETER FORCED HOT WATER 


BASEBOARD HEATING 
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AS THE EDITOR SEES IT! 


What's Wrong with Retail Selling? 


One answer to the question posed by 
our headline is that plainly there just isn’t 
enough of it—selling, that is. The matter 
is receiving considerable attention at all 
levels of the industry and a lot is being 
said and written on the subject. Exactly 
what will come of this increased interest 
and emphasis on selling at the retail 
level cannot be determined with any de- 
gree of certainty at the present time. 
However, something can be done right 
now by the individual contractor-dealer. 

Sometimes ‘all a salesman needs is a 
shot in the arm or a kick in the pants to 
send sales soaring. A shot in the arm 
usually works better and it can be pro- 
vided by something as simple as a sales 
contest. 


Competition Helps 


Salesmen, like athletes and soldiers, 
seem to grow in professional stature when 
they are in conflict. A top-ranking foot- 
ball team could practice all season and 
fall down miserably when they get into 
a game. It needs the early season games 
to help develop the skill that will pay 
off when the chips are down in the big 
game. Clock a runner around the track 
and he’ll probably turn in a creditable 
performance. But, check his time when 
he is running against another man who 
has the same time for the distance. They'll 
both do better and records will fall. 

Plumbing, heating and appliance sales- 
men respond the same way. When the 
chips are down in a sales contest they do 
a better job of selling. They work a little 
harder, sell a little more. And if the 
resourceful contractor has publicized the 
contest to families of the men, he has 
Mama and the kids pushing Dad on to 
greater efforts. 

The sales contest as a stimulant is 
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generally successful since it appeals to 
man’s innate desire to be a winner. Yet 
some contests that are designed to provide 
such a stimulant fall down in the home 
stretch. Frequently, the cause of failure 
can be traced directly to one thing: im- 
proper planning. 

Competitive activity with resultant re- 
wards is a tailor-made stimulant. With 
a sales contest that is properly planned, 
conducted and climaxed your salesmen 
get a shot in the arm and don’t need the 
kick in the pants. 

However, even with the stimulant of a 
sales contest, some salesmen simply don’t 
sell. They go through the motions, they 
get out in the field, they talk to the people, 
but they don’t sell. Why? 

Primarily because they do not really 
communicate with the prospective cus- 
tomer. 


Instead of putting each sale on an in- 
dividual basis, too many salesmen, like old 
actors in a familiar play, just give out with 
the lines, without conviction, without im- 
pact. They fail to get acquainted with the 
prospect. It isn’t that they drop the ball 
in the middle of a sales pitch. The fact 
is that they never picked it up in the first 
place. 


The salesman who really carries the ball 
listens. He learns to know the prospect 
and his needs . . . and he can’t do this 
while churning up the air with a canned 
sales pitch. He finds out what the prospect 
wants, and then he sells him. 

Selling is always personal, and before 
a really tough sale is made, there must be 
human contact. Selling is knowing the 
other man first, selling him later. 

This month’s article on “How a Sales- 
man Is Made” (p. 97), offers some timely 
suggestions to help contractor-dealers 
plan successful sales contests. 



































SCENE: Mt. Penn, Reading 
Pa. A salesman is sitting across 
the desk from manager Clyde 
Bady in the offices of Frank 
Yoder, Inc., heating and plumb- 
ing contractor. 

SALESMAN: Looks like busi- 
ness is slipping, Mr. Bady. Your 
orders are only about half as 
big as they used to be. 

BADY: No, our books show 
more business than ever. 

SALESMAN: I don’t get it. 
What’s the answer? 

BADY: Our new inventory 
control system. 

(Curtain) 


Moral: It is possible to do 
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more business and yet buy fewer 
supplies. The answer lies in 
plugging up leaks from the stock- 
room with an air-tight inventory 
contro] system. 

Up to a few months ago Frank 
Yoder was using a rather hit- 
and-miss method of letting his 
employes take what they wanted 
from the stockroom and make 
purchases 6n the outside without 
adequate records. He knew that 
material was disappearing from 
his stock faster than it was going 
into jobs, not necessarily because 
of dishonesty but because of in- 
adequate control. With an aver- 
age turnover among his 36 me- 


How one contractor got tired of using 
for too little work and decided to do 


He Stopped Inventory 


chanics this was a tough situa- 
tion, and some order had to be 
brought out of the chaos. 

Now, in the evening when the 
men come off the job, or before 
they start out in the morning, 
each mechanic is given a work 
order—one order for each job. 
Then the mechanic fills out a 
stores requisition in duplicate for 
each job, listing the items he fig- 
ures will be needed to complete 
the work properly. After attach- 
ing the original to his work or- 
der, he takes the duplicate to the 
stock manager, who fills the 
requisition. If requisitions are 
turned in in the evening for 
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After getting a requisition from 


zog fills it out with the materials 
he will need for each job to do. 
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Richard Yoder receives and 
T=] fills requisition from stock, 
t meantime maintaining a 
continuous inventory daily. 
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After job is completed, unused 
stores are listed and returned 














so the stock manager can check 











them against the requisition. 








too much material 
something about it 


Leaks... 


work the next day, the materials 
are drawn and set aside in readi- 
ness that night to avoid delay in 
getting out to the job-in the 
morning. 

As the stock manager goes 
through the bins drawing sup- 
plies, he maintains a constant in- 
ventory control on each’ item, 
jotting down quantities on spe- 
cial cards provided for this pur- 
pose. Thus he has every item at 
his fingertips and can easily re- 
order when the minimum quan- 
tity is reached. This means that 
costly and time-consuming peri- 
odie inventory checks are mini- 

(Please turn to top of page 88) 
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shop are also checked 
against the daily work. 
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All forms are tabulated on the job record from which 


the billing is done and on which there is a complete 
history of the job, its cost, materials used and all infor- 


mation that is important to efficient material control. 









... Inventory Leaks 


(Continued from center of page 87) 


mized and also insures keeping an adequate stock 
of every item on hand at all times. 

When the mechanic comes off the job he fills 
out a stores return slip and turns it in with un- 
used material to the stock manager. He also 
turns in his work order, on which he has listed 
the entire working operation on that job. These 
two forms are compared to show just what ma- 
terials have been used for that particular job. 

All information contained on the forms used 
for the job are tabulated on a job record sheet, 
for the firm’s information as well as future refer- 
ence by the customer. 

On this job record form is entered the custom- 
er’s name and address, date, description of job and 
work done, date of start and date of completion. 
One side of the sheet lists the labor costs, which 
is broken down into plumber’s hours and helper’s 
hours. If any work has been done by outside 
contractors, this labor cost is also itemized—as 






well as the commission or percentage to be 
charged to the job as profit or overhead on out- 
side labor. In this way Yoder has a complete labor 
breakdown of charges. 

On the other side of the sheet is listed the ma- 
terials used on the job, date used, and the firm’s 


cost of these materials as well as the price charged 


to the customer. This record then provides a 
complete cost accounting of an individual job, on 
an extremely accurate and day-by-day basis. 

A record is kept in the office of the equipment 
and tools carried on each truck the firm operates. 
As vehicles are assigned to different men, each 
man is responsible for the individual articles 
carried on his truck. If anything is lost, misplaced 
or consumed while working, it must be reported 
that day, otherwise it is chargeable to the truck 
operator of that day. 

No haphazard method is used to allow men to 
purchase materials on the outside for use on any 
particular job. When such purchases are made, 
they are not recognized unless a standard pur- 
chase order supplied by the firm is used. These 
purchase orders are numbered and are religiously 
checked against the supplier’s invoice. 

Clyde Bady, manager of the firm and originator 


























































































































































































































ITEM ITEM 
Min. Sales Min. Balen 
Code Code 
Bin. Price Bin. Price 
pare ™ our Bar 8/o “sree | eate 1 our oa ®/e “wae 
FRANK YODER, INC. 
Stores Requisition 
Date. 
Caarge to Job 
Address 
_ Que. Deeen puor Unit] Amount 
Directly above is the form used for maintaining continuous in- 
een ventory records. As the stock man draws materials for the stores 
requisitions he notes this fact on the inventory cards. Returns are 
re also marked, giving a complete picture of quantity on all materials 
carried in each stock bin. 
At left is the stores requisition form used at Yoder, Inc. Mechanics 
fill out one of these for every job assignment, indicating the mate- 
a rials they estimate will be necessary for the job. Materials are 
nn sometimes drawn at night from stock so they are readily available 
in the morning. 
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of its inventory control system, is tickled with 
results. He gets a sly pleasure from the puzzle- 
ment of supplier salesmen who can’t quite under- 
stand the smaller orders they’re getting from 
him these days, in spite of an increase in Yoder’s 
volume. 

Bady says, “A lot of these orders are running 
only 50 percent of what they were under our old 
slipshod methods, when the stuff just disappeared, 
with no record of where it went. I estimate about 
a 10 percent reduction in stock-handling time, 
also. Now, when the salesman comes in, I know 
just exactly what I need from him. No more 
going back into the bins and checking stock a 
half-dozen times a day.” 

Another excellent feature of the new system is 
that the firm is now able to make accurate esti- 
mates of just what a new job will involve in the 
way of times and materials. Looking over past 
cost records now allows them to give contract 
prices to customers on any job running over $50. 

That’s how the mystery of the missing profits 
was solved at Yoder’s—thanks to Clyde Bady— 
who got tired of totaling up too much material 
for too little work, and decided to do something 
about it. 


PURCHASE ORDER 


FRANK YODER, INC. N? 


REGISTERED 
PLUMBING & TINSMITHING 
Phone 2-1371 - 2230 Perkiomen Ave. 
Appliance Show Room - 2234 Perkiomen Ave. 


PURCHASE ORDER NO. MUST APPEAR OW INVOICE 


FRANK YODER, Inc. 


ij 


No purchases on the outside by workmen are 
recognized unless one of the above purchase 
orders is used by the buyer of any item. 

















Shown above is the stores return slip filled 
out by workmen when they return from the 
job and hand back all unused materials. 


Below is the all-important job record form, 
which carries a complete history of the job. 
Materials and direct costs are on the back. 


JOB RECORD 






































QUALITY SELLING 
PAYS OFF - 
IN PROFITS! 


Ads featuring moderately-priced items 
help contractor bring in quality trade 


FARMER and his wife walked into the 

Dalip Rehnquist showroom of Escanaba, 

Mich. and asked for Mr. Rehnquist. After 
the man had introduced himself and his wife, he 
said, “You’re advertising a kitchen outfit of three 
pieces for $99.00. I want to take a look at it.” 

When the farmer was shown the advertised 
item, he mentioned that he and his wife had de- 
cided to modernize their house a little. Before 
they left, they had purchased not only the men- 
tioned outfit at $99.00, but a model kitchen at $700 
and also a water heater. 

“The low price merchandise ad brought them 
in,” declared Mr. Rehnquist. “I stock and sell 
quality items, too, but specially priced merchan- 
dise appeals to farmers and small town residents 
who are planning modernization. They see the 
low priced item, it whets their interest, they 
come in and make inquiries, etc. Then we have 
a chance to sell up to bigger jobs.” 


In the upper peninsula of Michigan, of which 


Escanaba is one of the chief cities, low price 
merchandise prospects do not necessarily have 
limited funds. Too often such people have saved 
their money for years, deprived themselves of 
water systems, modern kitchens and bathrooms, 
and then suddenly decide to buy some of these 
items—especially when viewing a low priced item 
ad. 

“If I would publish higher priced merchandise 


Rehnquist features moderate-price 
“teaser” ads to get his prospects 
off the farms and into his store. 


















ads regularly, I would not be able to draw 
these potential farm prospects into my store 
through advertising alone,” explains Mr. Rehn- 
quist. “I would have to reach them with personal 
calls. I feature low priced bathroom, kitchen 
sink and other ads, just to wake up some of these 
prospects. If a woman buys a sink, whatever the 
price, I know that the chances are she is inter- 
ested in talking kitchen planning at the same 
time. So I approach her, make a sketch, visit her 
husband for an evening conference if desired. 
Many a time I have turned a sink sale into a 
complete kitchen sale by such tactics.” 

The advantage of having a farmer in a cross- 
roads settlement buy a model kitchen, appliances, 
bathroom, etc., is that such a customer will invite 
his neighbors to inspect the installations. This 
often results in more business for Rehnquist from 
such a customer’s neighbors. 

Aiding Mr. Rehnquist in his active sales cam- 
paign is a 33 by 40 ft modern display room. It 
is housed in a two-story 33 by 136 ft building 
which was erected in 1946. The building con- 
tains five upstairs apartments, each with thermo- 
static heat controls. 

The display room contains a model kitchen 
corner, water heaters, bathroom items, ranges, 
refrigerators and washing machines. Thus when 
a prospect, farmer or townsperson, comes into the 
store, Mr. Rehnquist has a great deal of good 
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merchandise on hand at all times to demonstrate 
and “sell up to.” 

“It is very seldom that we make only the sale 
of the advertised item,” reports Mr. Rehnquist. 
“Usually we are able to sell one or two addi- 
tional articles, if not that day, then shortly after. 
We try to find out what the modernization plans 
of each prospect are and then follow up at the 
proper time. We close a high percentage of drop- 
in prospects, because of our large showroom and 
adequate stock.” 

Mr. Rehnquist hires up to 18 men at times to 
help him with the various phases of his business 

(Please turn to center of page 219) 
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Inside the store, they are shown a 
variety of merchandise to deter- 
mine the extent of their needs. 













Since the wife mentioned that she 
was interested in modernizing her 
kitchen, Rhenquist picked up the 
clue and held her attention by 
sketching some planning ideas while 
he told his complete kitchen story. 


As a result of this promotion, the 
farmer and his wife purchased a 
$700 complete kitchen. The moder- 
ate priced item in the ad brought 
them in. Salesmanship did the rest. 


































Shown at left is National Radiator’s “Packet” 
model which has earned the title of a “bureau- 
cratic” boiler. Used to check the performance 
of a modern oil-fired boiler, the unit is installed 
in a rural home in Holley, N.Y. 


THE 
“BUREAUCRATIC” 
BOILER... 


It's Full of Controls! 


GADGET-HAPPY BOILER in Holley, 

N.Y. is really loaded—with controls, that 

is. Remindful of an airport control tower, 
the boiler features flashing lights, two clocks, 
three thermometers, time-o-stats and thermo- 
stats, a pressure gage, delayed action valves and 
an extra aquastat which are being used to check 
the performance of a modern oil-fired boiler in 
heating an eight-room rural residence. 

The results of this test, conducted by a con- 
sulting engineer with degrees in both mechanical 
and electrical engineering, conclusively prove 
that the equipment now manufactured for home 
heating is much more efficient than that formerly 
available. 

Few people, of course, have the technical back- 
ground or the time to undertake such a project. 
But Franklin M. Cole, who was under doctor’s 
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orders to take it easy for a while, decided to 
replace his old unit with a modern, oil-fired 
boiler. During the installation he also equipped 
it with these supplemental devices to secure a 
more precise, sensitive control of heat production. 
Not only is this installation in the Cole home- 
stead interesting as a scientific application, it also 
is a severe test of the ability of a modern oil-fired 
boiler to maintain comfortable temperatures for 
the family in a house exposed to the biting winter 
winds which annually sweep across Lake Ontario. 

From the standpoint of the average home- 
owner, Mr. Cole’s figures showed that his home 
was more comfortable than ever before since the 
new packaged heating plant provided heat faster 
and was more easily controlled. It also did so 
with a 30 percent reduction in the cost of the 
fuel it consumed. In the living room of the Cole 
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home, there are only a few almost unnoticeable 
changes since the new equipment was installed. 
There is a red light, which goes on when the oil 
burner is running. A green light flashes on when 
the burner operates! A switch near the thermo- 
stat enables Mr. Cole to run the burner and the 
pump for his forced hot water boiler together or 
separately. 

On the boiler itself, Mr. Cole has two clocks, 
one hooked-up in series with the burner, and the 
other similarly connected with the booster. There 
are three thermometers on the piping—one on 
the supply line, another on the return, and a 
third on a by-pass. A duplex pressure gage is 
installed which shows the head, in feet, against 
which the booster is pumping, plus the oil pres- 
sure on the nozzle of the burner. A delayed 
action valve operates on the burner. Other spe- 
cial equipment includes an extra aquastat, an 
induced draft fan, draft gages and a stack tem- 
perature gage plus a carbon dioxide indicator. 


Sketch at right shows centrally located 
controls used to heat the 8-room house 
below. A system of colored light signals 
register operation of the heating plant. 


A modern boiler equipped 
with the latest controls 
makes an old residence a 
proving ground for high 
heating efficiency . 








Of considerable interest is the way Mr. Cole is 
able to keep his family supplied with hot water. 
He uses the tankless water heater in the unit 
when the integral boiler is used to heat the home. 
But, the boiler is used as a domestic water heater 
—heated water passing through a filter—when no 
heat is needed to warm the home. He has deter- 
mined that it requires only 14% quarts of oil to 
heat water for his household per day when only 
the water heater is needed and three quarts of oil 
if the tankless water heater is used to keep the 
water at 180 degrees Fahrenheit. 

Mr. Cole figures that his “bureaucratic’’ oil- 
fired boiler will take care of his heating problems 
tor a long time to come. 

Aside from solving Mr. Cole’s personal heating 
problems, the experiment shows to what extent 
the installation of modern equipment can be util- 
ized to bring the best possible heating results in 
old homes in general. It also signifies what can be 
expected in heating comfort in the years ahead. 
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Photos Courtesy of the National 
Radiator Co. 























Three of the projected 
éight buildings in 
Gateway Center, 
Pittsburgh. 
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-\ Air Conditioning Job 


High velocity air and water-cooled individual room units 
team up to air condition 64 floors of modern office space 


FIRST building ever to be air 
zonditioned was the Sackett- 
Wilhelms lithographic plant in 
Brooklyn, N. Y., finished 1902. 
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HE three Gateway Center office buildings 
recently completed on Pittsburgh’s fa- 
mous Golden Triangle required the 
largest commercial air conditioning sys- 

tem in the world. 

The three modern structures, one of 24 stories 
and two of 20 stories, are the first of eight which 
will rise at the merging of the Allegheny and 
Mononogahela Rivers as a part of Pittsburgh’s 
current 1% billion dollar reconstruction program. 

For the total of 64 floors of office space an in- 
stallation of 6,013 individual room units (supplied 
with chilled water from a central plant) was re- 
quired, about 50 percent more than the total in 
the United Nations Secretariat building in New 
York City, the largest previous installation. 

Three huge centrifugal compressor machines 
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in the basement of one of the buildings provide 
4,500 tons of cooling daily, the amount which 
would be produced by the melting of 9 million 
pounds of ice each day. 

The air conditioning system was engineered so 
that no mechanical equipment is needed between 
the basement and the penthouses in any of the 
buildings, thereby freeing more space for office 
occupancy. Fifteen miles of small circular ducts, 
or conduits, carry the conditioned air under pres- 
sure at high velocities to all outside rooms. Con- 
tained in the walls of the buildings, the conduits 
eliminate bulky ductwork and liberate additional 
interior space for occupancy. 

The air is completely cleaned and filtered as 
it is drawn into the system through 30 sets of 
electrostatic filters. A total of 30 fans ranging 
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1. Allegheny River water is used for the refrigerating process 
in the Gateway Center air conditioning equipment. Through 
the rotary filter flows 20,000 gallons of Allegheny river 
water every minute. 2. It takes three of these huge centrifugal 
machines to supply the refrigeration for Gateway Center, 
of Pittsburgh’s “Golden Triangle.” 3. All this equipment is 
necessary to supply the air conditioning for one of the most 
modern office building projects in the world, and the largest 
air conditioning installation in a commercial office building. 





(Photos, courtesy of the Carrier Corporation). 


from 5% to 8% ft. in diameter circulate air 
through the system at a rate of 743,000 cu ft per 
minute. 

The system does not require a cooling tower 
to conserve water by cooling and re-using it. 
Like the United Nations building, the Gateway 
Center system draws water from a nearby river, 
the Allegheny, and pumps it back again after it 
has been circulated through the refrigeration 
condensers. 

The three centrifugals—among the largest ever 
made—circulate 7,500 gals. of chilled water a 
minute through the individual room units and the 
central station air conditioning equipment. 

Coils 17 miles in length in the central station 
apparatus dehumidify and cool or heat the air 
being sent to these individual office units, 
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Seventy-two miles of piping provide chilled or 

warm water to the 6,013 room units to permit 
individual thermostatic control of temperature 
in each area. This flexibility is necessitated be- | 
cause the buildings are built in the form of a | 
huge cross, with exposures on all sides and a con- 
stantly changing pattern of moving shadows. 
The room unit outlets are built in as part of the 
wall of the building under the windows, thus 
facilitating the rearrangement of partitions as 
physical requirements change. 

It takes a huge amount of conditioned air to 
handle buildings this large—%4 of a million cu. ft. 
or 180 boxcar loads every minute. 

The coils in the individual room units and in 
the 30 central systems add up to equally astro- 

(Please turn to top of page 96) 











BIGGEST Air Conditioning Job 
(Continued from bottom of page 95) 
nomical totals: 12 miles of coils in the room units 


and 17 miles of coil with a total surface area of 
1% acres, and with 380 miles of helical fin wound 
around them. 

In fact, if the conduit, coils, piping, and fins 
were fastened end to end, the total length would 
exceed 495 miles, or long enough to extend all 
th way from New York through Philadelphia, 
and into Ohio, 

As another example of the size of the system, at 


full capacity it will remove enough heat in one 


Young Industry 
Comes of Age 


dene Gateway Center Development in Pitts- 
b 


urgh is indicative of the trend toward com- 
pletely air conditioned commercial buildings. 


According to Cloud Wampler, president of Car- 


rier Corporation, “the faces of other now pros- 
perous American cities must. be completely 


changed if they are to meet the increasing public 


insistence on modern facilities. 

“Air conditioning is one of these modern facili- 
ties on which business and industry are more and 
more insisting. For example, no major building 
in New York City since the war has been con- 
structed without complete air conditioning. 

“This commercial air conditioning is not a lux- 
ury,” Mr. Wampler continued, “but an economic 
necessity.” He referred to a recent survey in New 
York City which showed that during the excess- 
ively hot weather of last June more than 60 per 
cent of the firms checked had closed their busi- 
nesses from one to three hours early. 

He continued, “When you consider that many 
thousands of employees were involved in these 
companies alone, the dollars and cents value of 
air conditioning is dramatically underscored. But 
what is not so obvious is the economic loss 
through impaired efficiency when employees re- 
main on the job in hot weather.” 

Calling attention to the fact that air condition- 


ing is a relatively young industry (only 50 years 
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day to heat the normal three-bedroom house 
through 15 winters. Cooling capacity in one day 
is sufficient to pack more than 11 floors of one of 
the buildings with ice from floor to ceiling every 
morning. 

Kerby Sanders, Inc. was the heating and air- 
conditioning contractor for the buildings. 

Meyer, Strong and Jones served as consulting 
engineers for mechanical equipment. Architects 
were Irwin Clavan, and Eggers and Higgins. Star- 
rett Bros. and Eken, Inc. were the builders. 

The buildings are owned by the Equitable Life 
Assurance Society of the United States. 


armen 








Pushing the button which turned on this giant air con- 
ditioning installation are, left to right, Cloud Wampler, 
president of Carrier Corporation; Raymond H. Weins, 
executive vice president of The Equitable Life Assurance 
Society of the United States, builder of Gateway Center; 


and Mayor David L. Lawrence, of Pittsburgh. 


old),.Mr. Wampler made a series of predictions 
regarding the next half century. He said: 

“The conventional home without equipment to 
control its indoor climate—summer as well as 
winter—and to provide dirt-free air throughout 
the year stands at the same place in history to- 
day as did the horse and buggy when the automo- 
bile industry moved toward mass production. 

“The time will come within the next decade 
or two when men simply cannot afford to build 
homes without air conditioning. This is because 
the non-air conditioned home will not be in de- 
mand and therefore will have a low market, re- 
sale and rental value. 

“Man will at last become the master instead of 
the servant of his environment. We have already 
come a long way toward this goal, as evidenced 
by this Gateway Center building, the largest air 
conditioned commercial structure in the world. 
But in the years to come, man will spend his en- 
tire daily life cycle—working, eating, relaxing, 
and sleeping—in an environment of controlled 
temperature and humidity.” 
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EIGHTH OF A SERIES 





HOW A SALESMAN 
IS MADE! 


Salesmen, like soldiers and athletes, grow in 
stature when in conflict. Here are some timely suggestions to help 


you step up competition to boost overall sales volume 


AST month’s article discussed various meth- 
ods of motivating retail salesmen, touching 
briefly upon sales contests as one of the 

more successful efforts. Their success appears 
to stem largely from the fact that “everybody 
loves a winner” and, consequently, everybody 
wants to be a winner. 

Sales contests are probably as old as selling it- 
self and everyone is familiar with them in a gen- 
eral way. However, since the best laid plans some- 
times go askew, it is well to observe certain 
fundamental principles before embarking upon 
an ambitious program calling for a sales contest. 
This article points out some of the “do’s” and 
“don’ts” in running a successful sales contest. 

One reason some sales contests fall short of 
the mark is that they do not have an objective. 
To be most successful the contest should have a 
definite goal—something specific that is to be 
accomplished. 

The objective for a sales contest might be to 
sell more complete plumbing installations. Or, 
you may want to key the goal to one specific item 
such as water heaters. Another goal that might 
help would be to sell more high priced items or 
to sell more related items, or a slow-moving item. 

These suggestions for sales contest goals are 
of a general nature. The contest is more effective 
if these goals are reduced to something specific— 
sell 10 complete installations, sell 40 water heat- 
ers, increase dollar sales 10 percent and keep 
unit sales level, or to sell something additional 
with every routine sale. 

You will find that your sales contest objective 


will be most effective when there is a definite 
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goal established and a specific time limit for its 
accomplishment. 

Salesmen want to know where they stand when 
they are participating in a sales contest. They 
want to know the score. Plumbing and heating 
contractors who have the best luck with their 
sales contests claim that part of the success is 
due to the scoring chart they have developed. 

One contractor, for instance, wanted to sell more 
water heaters. He outlined ten water heaters on 
a scoring chart and assigned a salesman’s name 
to each heater. Each heater represented 1000 gal- 
lons and as the salesmen sold heaters they got 
the score chart heater filled in to represent the 
amount of gallonage they ‘had sold. 

Another plumbing and heating dealer divided 
his salesmen into two teams. His objective was 
to sell four complete installations in two weeks. 
He outlined three houses on each team’s chart 

(Please turn to top of page 212) 





WHAT SALES CONTESTS CAN DO 
FOR YOUR BUSINESS 


They will increase volume during slack seasons. 


They will help move “forgotten” items. 


They will stimulate customer acceptance for a 
new product. 


They will bring in new business to broaden the 
market. 


They will encourage men to develop new skill 
in selling plumbing, heating and appliance 


lines. 























his Christmas, more than ever before, plumb- 
3 fw and heating dealers can capitalize on the 

high cost of living by promoting the sale of 
major household appliances for holiday giving on 
the basis of usefulness and year-round service. 

A major gift for the whole family, rather than 
numerous small gifts which do not stand the test 
of time, has in past years been successfully pro- 
moted by many domestic engineering dealers. 
In today’s economy, plumbing and heating dealers 
have an opportunity to stress the idea of a gift’s 
usefulness and long service and have it pay off 
with today’s budget-minded prospects. 

There are many more ways in which the re- 
tailer can insure a more profitable volume this 
Christmas compared to last year, than by merely 
setting up the traditional Christmas tree in the 
window and displaying wreathes, holly, Santa 
Claus and other eye-catchers which are hauled 
out at this time of the year. 

Promotional minded dealers are emphasizing 
gifts with a utility value throughout the year. 

Successful ones of years gone by are being re- 
peated by some dealers who have found the mer- 





Here’s how to make a silent salesman 
self, and to give your firm the gift 





chandising techniques employed highly profitable. 

Not only do plumbing and heating retailers 
realize a profit from the sale of an appliance that 
is a “gift which keeps on giving,” but they sell a 
gift which may keep on producing business for 
them by virtue of possible service business 
throughout the years ahead. 

Success Down South 

Last Christmas an all-time record number of 
people were attracted to the showroom of Dixie 
Plumbing Co., Waco, Texas, when O. T. O’Leary, 
partner in the firm, created a Christmas tree made 
up entirely of small plumbing fittings. 

The tree consisted of more than 150 parts, 
screwed together and hung with other items of 
merchandise, and towered eight feet above the 
showroom floor. Two-inch pipe was used for the 
base, with 1%, 1 and % in. pipe for the smaller 
branches toward the top. 

Decorations included stopper chains, taps, fau- 
cets, shower heads, float valves, float balls, goose 
necks and small chromium items. Completed, 
the tree weighed more than 200 lbs. and was a 

(Please turn to center of page 100) 
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— of the jovial gentleman him- 
gift of added seasonal sales . . . 


Above: A record number of people were 
brought into the showroom of Dixie Plumbing 
Co. in Waco, Tex. by this Christmas tree made 
entirely of small plumbing fittings and pipes. | 
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Left: A Christmas atmosphere is created here 
in a plumbing and heating dealer’s showroom 
by placing greeting cards from suppliers as 
well as customers on a large bulletin board. 
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(Continued from bottom of page 99) 
terrific conversation piece as well as a stimulant 
to Christmas traffic. 

The store received a lot of favorable newspaper 
publicity as a result of building the tree. About 
ten hours of time went into the job. 

The same dealer also found that one of the most 
effective ways of increasing Christmas layaway 
sales was to dramatize the layaway system. Dur- 
ing the 1951 Christmas season they developed 
the “Four Bit Club.” From November 1 through 
Christmas, small, two-column, three-inch ads were 
run in local papers, urging readers to “join the 
Four Bit Club,” listing a variety of items which 
could be held on a 50 cent deposit. Listed were 
a dozen major appliances and some two dozen 
small appliances. 

Choice of 50 cents, O’Leary learned, was of 
much psychological value, as it attracted many 
customers who had to budget their gift purchas- 
ing carefully, and also provided a yardstick for 
regular layaway payments. Virtually every per- 
son who signed up in the “Four Bit Club” made it 
a policy to come in once a week to pay an addi- 
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Above: Newspaper ads, Christmas cards, direct mail re- 
minders can be used effectively to draw customers into 
your store during the holiday season. See story for 
‘other seasonal merchandising ideas. 


tional 50 cents, it was found. 

Over in Montgomery, Ala., a prominent dealer 
offered a valuable prize each week from Novem- 
ber 15 to Christmas for the most interesting letter 
to Santa Claus, posted, of course, through the 
store. This enlisted the support of the small fry 
as not-so-silent salesmen in the home after normal 
hours. Bicycles, electric trains, football outfits 
were among the prizes. 

From two to five of the winning letters were 
read daily over a 15-minute radio program, 
sponsored by the store. Last year 15,000 letters 
were handled and the store did a big Christmas 
business. 

Out in Twin Falls, Idaho, Detweiler Bros. do 
not sell anything as mundane as automatic laund- 
ries, but instead stress the leisure time mother 
will enjoy and the many hours of washday work 
and drudgery she will have throughout the year 

(Please turn to top of page 234) 
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Opportunities, 


Unlimited... 


That’s how Herbert C. Angster, ex- 
ecutive-secretary of the National 
Assn. of Domestic and Farm Pump 
Manufacturers, describes the out- 
look for future water systems sales 


“Domestic ENGINEERING dealers 
can continue to look forward to 
unlimited opportunities in the wa- 
ter systems business.” Herbert C. 
Angster, executive-secretary of 
the National Assn. of Domestic 
and Farm Pump Manufacturers, 
made this forecast on the eve of the 
association’s 20th anniversary after 
studying the latest statistics on 
market saturation and potential. 

“Our program for 1953,” he con- 
tinued, “is based on a decided 
shifting of emphasis in current 
market conditions.” Mr. Angster 
was referring to both the growing 
potential for non-farm rural homes 
and the replacement of existing 
water system installations. 

At present there is an estimated 
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market for non-farm rural homes 
of 7,000,000 units; for farms, 
2,000,000 units; and for resorts, 
commercial and other sources, 
1,000,000 units. Furthermore, the 
replacement market is increasing. 
Although it is difficult to measure 
this potential with any degree of 
accuracy, it is known to be very 
large. 

One indication of this is that 
technological advancements in the 
pump industry have made older 
water systems obsolete. Another 
factor is that natural changes in 
geography effect water tables and 
hence, the efficiency of many 
pumps installed as either shallow 
or deep well units. Still another 
presage is the addition of water- 










Herbert C. Angster 


consuming appliances and facilities 
to the home which have overloaded 
water systems installed for a much 
smaller capacity. 

All this points toward the single 
conclusion that the character and 
even the locale of the market has 
changed a great deal. This change 
underscores the need for a new 
approach to selling and revised 
methods of creating desire and 
demand. With this in mind, the 
Association will incorporate a 
“Have Enough” theme in its pro- 
motional program for 1953. 

Such programs launched by the 
association in its 20-year history 
have been’ instrumental in the 
steady growth of the sale of elec- 

(Please turn to top of page 230) 
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LL motors made by reputable manufacturers 
are built to last, and with reasonable care 
they will. But if neglected, some of the 

little demons shown above may attack the motor, 
and serious trouble may develop. 

The fractional horsepower electric motor is a 
glutton for punishment. Even when attacked by 
all its enemies, friction, dust, moisture, vibration, 
overheating, noise, it will keep right on tackling 
the toughest jobs. Not until it has burned itself 
out, will it finally give up. 

But if proper precautions are taken to protect 
the motor from its enemies, it will give consist- 
ently good service. As a general rule, only a 
neglected motor will burn out or damage itself 
beyond repair. 

And it should be remembered that no motor- 
driven product can give satisfactory service un- 
less its motor is in good health. Sick motors mean 
extra service calls and dissatisfied customers. 

Proper motor maintenance means checking the 
motor at regular intervals. The contractor-dealer 
should impress upon the owners of motor driven 
equipment the importance of these regular in- 
spections. Not only will he insure longer life for 
his product by doing so, but he will also avoid 
needless service calls. But most important of all, 
showing the customer how to take care of his 
equipment is a basic part of good customer rela- 
tions. 

One of the worst enemies of the electric motor 
is friction. Manufacturers of motor-driven equip- 
ment and appliances carefully select the power 
unit for the amount of load it can handle. How- 
ever, unnecessary friction not only makes a motor 
work harder, but it also causes excessive wear. 

The best way to defeat this enemy is to make 
certain that the machine driven by the motor is 





MOTORS 
Care 















lubricated properly. Also, motors with sleeve 
bearings should be oiled every six months with a 
good grade of light machine oil. Ball bearing 
motors should be lubricated regularly with high- 
grade grease. Either the customer should be in- 
structed in how to do this, or the serviceman 
should make regular calls to see that it is done. 

Dust is everywhere, and is another common 
enemy of the motor. When this little demon gets 
inside a motor it can clog the starting mechanism, 
cause damage to motor windings, and make the 
oil sticky and worthless. 

While it is known that motors will operate 
under dusty conditions, manufacturers usually 
employ motors with dust-proof enclosures. But 
care should be taken, nevertheless, to prevent 
layers of dust from collecting on the motor frame. 
This is especially important in the case of motors 
on equipment in factories where dusty conditions 
cannot be prevented. 

Water may be essential to human life, but to a 
motor it is slow poison. The less moisture a motor 
encounters during its lifetime, the longer it will 
live and the better it will run. Splash-proof mo- 
tors are protected from water, but usually motors 
on pumps, oil burners, power tools are vulnerable. 

The customer should be warned against splash- 
ing water on motors when floors are cleaned. 
Also, the motor should be shielded against drip- 
pings from “sweating” pipes or falling liquids. 
However, this shielding should be accomplished 
so that the free circulation of air around the motor 
is not obstructed. And, wherever possible, motors 
should be located away from areas subject to 
violent temperature changes so that moisture con- 
densation is avoided. 

Excessive vibration is frequently caused by 


(Please turn to top of page 192) 
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a guide to: 


GOOD PUBLIC RELATIONS 


‘It’s our duty to show the public a clear picture of the part 


played by our industry in modern living,” says 


Contractor Elliott. In this article he tells how 


a good public relations program can accomplish this job. 





A considerable amount has been said and writ- 
ten about “why” contractors must go before 
the public with the story of good plumbing, but 
the “how” side of the story isn’t always carried 
through to its logical conclusion. In this article, 
therefore, we propose to develop the “how” of a 
good public relations program. 

We should understand that the general public 
knows little of our industry, and what is more, 
they make no effort to find out our reason for 
being. To enlighten people and show a clear 
picture of the part we play in modern life raises 
our stature in the community in which we live. 
This is our immediate task. 

There are many people who think of the con- 
tractor only when a dripping faucet or leaking 
pipe threatens the tranquility of their home. 
Actually, we are a vital part of the engineering 
structure of the nation, and that is the thought 
we must get through. It can be done most effec- 
tively by the spoken word. 

For the purpose of developing the “how” of 
our program, let us use the imaginary town of 
Wheelton. It is located on a small river and is 
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BY Howarp ELLIOTT 
Chicago, III. 


served by several railroads. The river furnishes 
water for domestic use and manufacturing pur- 
poses. Many small industries provide employ- 
ment for the 250,000 people, and rich farm lands 
surrounding the city support its economy and 
encourage its growth. The normal activity of the 
people requires the service of 65 master plumbers 
and approximately 400 journeymen. 

While the city of Wheelton has been suffering 
with its growing pains, the Wheelton Plumbing 
Contractors Assn. has been struggling with its 
own problems: high costs, scarce materials, credit 
extension, inventories and public relations. The 
men know that some day the building code, 
especially the plumbing section, will come under 
attack. They feel that the general public is un- 
aware of the contractors’ importance to the city. 
The time had come when they, the contractors, 
would have to “spruce up” a bit. So they did 
something about it before any crisis came... 
not afterward. Here’s how they handled it and 
here’s how your local association or you as an 
individual can do it—before the crisis comes! 

A committee was charged with the responsi- 
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gram. The members of this group had, among 
other requisites: tact to handle the super extro- 
vert who wanted to do all of the talking; per- 
suasiveness to draw out the fellow who knew 
the answers but wouldn’t tell them to an audience; 
organizational ability to keep everyone reason- 
ably happy, and selling ability to get the men 
in front of representative groups of people. After 
several sessions, this committee set up a working 
program and established its function: 
1—Select from among the membership men 
who were qualified to speak or who could 
be trained to do so. 
2—Secure professional speaking instruction for 
all in the group. 
3—Develop a library of needed subjects to fit 





bility of developing a long range speaking pro- 











any occasion and keep it up to date. 
4—Actively secure and promote speaking en- 
gagements for the team. 

When this committee finally secured the prom- 
ise of five men to represent the association as 
speakers, the second section of the program was 
placed in motion—a professional coach was em- 
ployed. It should be pointed out that each of 
the five men specialized in one particular field 
of our industry so the knowledge and experience 
of the team as a whole completely covered all 
the various phases. Obviously a woman’s club 
would be better served by a speaker who was 
familiar with kitchen planning rather than one 
skilled in the construction of municipal water 
distribution facilities. 

(Please turn to top of page 221) 
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So You Have to Make a Speech! 


At one time or another every plumbing and heating contractor concerned with 
public relations reaches the point in his business life where he has to make a speech, 
or several of them, whether it be to a civic group, a salesmen’s meeting, a trade 
show or association meeting. And when that time comes he wants to make the 
best possible speech in the best possible manner. 

Here are some timely suggestions to help contractors “be prepared” when the 


time comes. 


Look good: A good appearance means an awful 
lot toward getting the favorable attention of your 
listeners; so don’t do as so many business men have 
a habit of doing . . . make the speech in the same 
clothes you've squirmed around in in your office 
chair all day! 


Say it your own way: If you want to avoid 
sounding like a stuffed shirt, speak in the same 
style and language you use in your every-day life; 
it'll come natural, any other will be forced. If you 
pick up some data or information somewhere pre- 
sent it in your own words, not those of the source. 





Stand still: Stand in the same position as much 
as possible; don’t put on a military drill in front of 
your audience. They are not interested in such 
antics and besides it detracts from what you are 
saying. 


Keep your points down: You will make a much 
more lasting and worthwhile impression if you 
limit your message to three or four well-emphasized 
points than if you attempt to snow under the audi- 
ence with a deluge of facts and fancies. 





Leave things alone: That means the necktie, the 
watch chain, the specs or anything else that at- 
tracts the attention of the audience away from what 
you are saying and to what your hands are doing. 


Watch for repetition: Nothing ruins a good speech 
quicker than constantly repeating a pet cliche or 
even a pet word ... if it’s good, it'll register the 
first time it’s given. If not, then it’s best not even 
mentioned that one time. 





Don’t droop: It pays to stand on your toes when 


you talk, not to sag or relax. It also pays to stay 
alert throughout the whole ordeal no matter how 


tired you may be and give the audience the im- 
pression that you are full of energy and rarin’ to 
go every minute you are talking. 


Change the pitch of your voice: One pitch gets 
horribly monotonous. Whisper some, yell out on 
another point and use your normal voice, but 
change the pitch on your voice throughout your 
speech. 








Put on a good show: Your speech should be the 
high point of the evening’s program; do your best 
to see that it is. He who begins his speech firmly 
convinced that he can give a lot better speech than 
the guy who preceded him or the one who spoke 
the week before IS going to give a better speech! 








Work hard on the ending: It doesn’t pay to have 
a top-notch speech and an excellent delivery to 
have the whole thing ruined by a bad ending. Say 
or do something the audience can enter into, can 
feel a part of, and feel that they have really heard 
something which was worth the time they spent to 
listen to you. 
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The Action of Dissimilar Metals 
To the Editor: 


Will aluminum fittings connected to gal- 
vanized steel furnace pipe produce an un- 
desired electrolytic action due to the dis- 
similar metal contact? 

California 
To the Reader: 

The possibility of electrolytic action is 
often over-emphasized, because no attack 
will occur unless moisture (or some other 
electrolyte) is present for an extended period 
of time. The only place where such a con- 
dition is likely to occur is where a cold air 
duct passes through a hot, moist atmosphere, 
a condition seldom encountered. 

The contacting metals must have widely 
different solution potentials to set up ap- 
preciable electrolytic action. Thus aluminum 
contacts with galvanized steel are harmless, 
because the zinc coating has practically the 
same solution potential as aluminum. 

Likewise, cadmium plated steel bolts, 
screws and fittings can be used, but plain 
steel nails or rivets should be avoided. Lead 
coated nails may be satisfactory if not ex- 
posed to industrial fumes or sea-coast at- 
mospheres. 


Contacts of aluminum to steel or to black 
sheet iron should be avoided. 


D. B. S. 


4 


Waste Lines 
To the Editor: 

Concerning the installation of waste lines 
from refrigerators, meat cases, etc., to an 
open fixture, is it good installation practice 
to install a fixture trap connected continuous 
with the waste outlet of the food unit? 

Illinois R. L. L. 
To the Reader: 

No refrigerator should be connected di- 
rectly to any type of waste line. The con- 
nection always should have an “air gap” at 
the refrigerator and may spill over a trapped 
floor drain or into a trapped funnel. The floor 
drain or funnel should drain into an “indi- 
rect waste” spilling into a water supplied and 
trapped sink which in turn is connected into 
soil waste lines of the building. 

In cases where no such sink exists or can 


be installed on a level below the refrigerator 
106 


(such as occurs if there is no building story 
below the refrigerator level) then the floor 
drain or funnel sometimes has to be con- 
nected directly into the soil and waste sys- 
tem, but a water faucet should be placed over 


the floor drain or funnel to facilitate main- 
taining the water seal in the trap. 


How to Check Radiation Figures 
To the Editor: 


I am anxious to know if there is a table or 
chart that shows the temperature to which a 
building must be heated by direct radiation 
when the outside temperature is above or 
below the design temperature. For instance, 
it is desired to test a system designed from 0 
deg. to 70 deg. and the outside temperature 


is 25 deg. 

New York W. A. Q. 
To the Reader: 

Your question is not quite clear to us, but 
we will assume that you mean that you want 
to determine whether or not the radiation 
installed in a building is adequate for the 
design conditions. In other words, if your 
system is designed for 70 deg. at 0 deg. out- 
side temperature, with say, 180 deg. water, 
you want to know if the building should heat 
to 85 deg. or 90 deg. when the outdoor tem- 
perature is 25 deg. 

Actually, there are so many variable fac- 
tors in such a problem, all of which would 
involve complex formulae for accurate de- 
termination, that we do not believe it is 
practical to go into all aspects of the case. 
For the finer details we would recommend 
a good text book on the subject, but for the 
over-all determination we would suggest the 
use of the chart reproduced in Fig. 1, oppo- 
site page. 

The procedure to be followed in the appli- 
cation of this chart, prepared by a control 
manufacturer, is as follows: 

1. Choose a day when the out-door tem- 
perature remains constant for several hours. 

2. Wire circulating pump for continuous 
operation during the test period. 

3. Lower the aquastat setting on the boiler 
until the room temperature remains constant 


at 70 deg. (or any comfortable temperature 
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within 3 or 4 deg). 

4. Now, if the structure can be 
heated to 70 deg. with 141 deg. 
water (average) while the outdoor 
temperature is 25 deg., the chart 
is used as follows: 

(a) Room air—outdoor air = 70 
— 25 = 45 deg. 

(b) Water temperature—room 
air temperature = 141 — 70 = 71 

(c) Draw a horizontal line from 
71 until it intersects vertical line 
for 45. 

(d) Draw a line parallel to the 
dotted line 15 through the point 
of intersection. 

(e) To determine what water 
temperature is required to heat the 
structure at the design temperature 
(0 deg.) draw a vertical line at 70 
deg. (70 —0) until it intersects line 
15. 

(f) A horizontal line from this 
point to the left hand scale indi- 
cates 103 deg. 

(g) Add 103 to 70 to get 173 deg., 
or this is the average water tem- 
perature which will be required to 
heat the house to 70 deg. when the 
outdoor temperature is 0 deg. 

(h) The radiation does meet the 
design conditions or requirements. 

Any other outdoor, room air, and 
water temperatures can ba worked 
out in a fashion similar to that out- 
line above. 

Heat Loss from 
Glass Block Wall 


To the Editor: 

Will you please advise me if a 
glass block wall has more heat 
loss than a conventional wall of 
wood siding, paper, ship lap, etc. 


New York W. A. R. 


To the Reader: 
A glass block wall has about 


twice the heat loss of a standard 
frame constructed wall having ship 
lap, paper, wood siding, furring, 
lath, plaster. The coefficient of heat 
transmission of glass block varies 
from .46 to .49, while that of a frame 
wall is .25 Btu/sq ft/deg./hr. 
Radio Noises 

To the Editor: 

I have hooked-up an oil burner 
in a hot water heating plant for 
constant firing. Now, when the 
burner is firing there is a bad rum- 
ble on the radio. 

I asked a radio repairman what 


should be done, but he informed 
me that he did not know. He said 


that he had tried several types of 
noise filters in such cases but none 
of them did any good. 

Can you suggest a kind of filter or 
some remedy for this condition? I 
have received no complaints for 
those hook-ups using intermittent 
firing, and this is the first com- 
plaint I have had from a plant with 
constant firing. Thus, I am wonder- 
ing if there is something special 
about this burner that is causing 
the trouble. 

Idaho V.A. B. 
To the Reader: 

We make no claims as an author- 
ity on the elimination of radio 
noises, even when caused by heat- 
ing equipment. However, it is our 
understanding that such noises, 
when caused by the operation of a 


motor, usually originate in the 


40 





sparking of the motor. Also, we 
are informed that the intensity of 
these radio noises is increased con- 
siderably if the radio and the motor 
are fed from the same electrical 
circuit. 


For example, we know of one 
house in which a ten year old oil 
burner and a refrigerator operate. 
There are no radio noises even 
when both motors are operating at 
the same time, and certainly, in an 
oil burner motor of this age, there 
would be some sparking. The rea- 
son there is no noise lies in the fact 
that the oil burner is connected di- 
rect from the supply panel and has 
its own electric circuit. In the same 
home, when a vacuum cleaner is 
plugged into the light circuit, the 
noise on the radio is so loud that it 


(Please turn to top of page 122) 
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HOFFMAN SERIES 900 
PANELMATIC CONTROLLER 
FOR 


STANDING RADIATION 


90 | 60 


Fig. 1: The above chart is furnished, courtesy of Hoffman Specialty Mfg. Corp. 
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Radiant Front Radiator 

Bp : The new ra- 

Lo diator of the 

ae U. S. Radiator 

Corp. combines 

both radiant 

and convected 

heat. It has an 

additional front 

air inlet to pro- 

vide high effi- 

ciency in any type of installation. Low in 

height to blend into any decorating scheme, 

the radiator is 20 in. high and can be used 

as a free-standing radiator or recessed into 

the wall. It forms its own cabinet and match- 

ing snap-on grilles provide complete con- 

cealment of piping. 

Manufacturer: United States Radiator 

Corporation, 300 Buhl Bldg., Detroit 26. 


Lavatory-Dressing Table 

, | : American 

Standard has 

added two more 

lavatory - dress- 

ing tables to its 

line, the Highlyn 

and the Merri- 

lyn. Featdred in 

these units is a 

raised rim sur- 

rounding the 

outer edge to 

7 prevent water 

aim @ from collecting 

against the steel mounting frame. An ex- 

tended lip of the overflow hides the outlet 

from view. The deep bowl tapers to an en- 

larged washing area. Twin soap dishes are 

built on either side of shiny metal fittings. 

Stainless steel mounting is installed around 

the entire lavatory, providing a watertight 

bridge between the lavatory and counter top. 

A tray with three compartments for inci- 

dentals slides in and out above two deeper 

drawers. Cabinet space is furnished below. 

One side of the cabinet contains a sliding 

medicine chest. A 3% in. splash-back follows 
the full length of the cabinet. 

Manufacturer: American Radiator & 

Standard Sanitary Corporation, Pittsburgh. 
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Dial Type Water Softener 
ro Two models in a 1953 

line of water softeners 
have been announced by 
the Bruner Corporation. 
One is a 45,000 grain mod- 
el with a_ two-position 
single lever valve and the 
other is a 45,000 grain 
model with a dial type 
control, which provides 
automatic regeneration. 
The regeneration cycle is 
activated by an electric 
clock which turns itself on before the zoelite 
has lost its softening capacity. Both models 
are offered in five sizes up to 100,000 grain 
capacity. The automatic model has only two 
moving parts. A 400 Ib. dry salt storage tank 
needs to be filled,but once or twice a year. 

Manufacturer: Bruner Corporation, Mil- 
waukee 45. 


Flexible Steel Rule 


ORiny 
“= 








_ Figures and gradu- 

ations will not wear 

ae off of the new flexible 

steel rule announced 

by Lufkin Rule Co. 

because they are an 

integral part of the 

steel. A hard nickel- 

plated surface makes the line rust and cor- 

rosion resistant. Markings stand out against 

this background. The rule is designed for 

instantaneous reading with the last preceding 

foot number repeated each inch. The rust- 

resistant welded metal case liner is covered 

with tough dark green vinyl. A folding flush 

handle opens with a push pin. The rule is 
offered in 25, 50, 75 and 100 ft. sizes. 

Manufacturer: The Lufkin Rule Company, 

DE, Saginaw, Mich. 


Radiant Heat Flooring 

A ready-finished hardwood flooring that is 
suitable for use with radiant heat has been 
developed by Parkay, Inc. Since floors are 
used to transmit heat in radiant heating, floor- 
ing is subject to long periods of constant 
dry heat which causes it to shrink. In non- 
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heating periods, the flooring is then subject to ex- 
cessive moisture which causes it to swell. This new 
hardwood flooring, known as Gothic Oak, is capable 
of withstanding alternate periods of dry heat and ex- 
cessive moisture with minimum dimensional change. 
It is available in 8 by 8 in. units and 12 by 12 in. units 
made up of four 6 in. sections. Both are 5/16 in. thick 
and have beveled edges. 
Manufacturer: Parkay, Inc., 5000 Crittenden Drive, 
Louisville 9, Ky. 
Portable Pipe Threader 
5 a, £,,) : A new portable pipe, 
y  e bolt and conduit thread- 
R eh er that weighs only 160 
Ibs has been announced 
by the Quijada Tool 
Division of Gaines- 
Collins. Alemite lubri- 
F cated, it has a patented 
ae power-operated chuck 
which minimizes the use of wrenches or other manual 
tools in handling pipe. A flip of the switch and four 
jaws, front and rear, automatically grip and center 
the pipe. Finger-tip control enables the operator to 
use the tool for making up, as well as threading, 
cutting and reaming. 
The threader has a pipe or conduit range of 3 to 
2 in.; and a bolt range of % to 1% in. A telescopic 
oil shaft eliminates outside hose lines. -Other fea- 
tures are: a quick opening die head; a cutter 
which is removable for short-nipples—and mounted 
on a front jaw housing; and a flat blade reamer 
which automatically reams while threading pro- 
gresses. It is equipped with a grease gun, pull-out 
chip pan and six die heads. 
Manufacturer: Quijada Tool Division, Gaines- 
Collins, 5474 Alhambra Ave., Los Angeles 32. 





Thatcher Furnace Company 
has announced a new cast iron 
hot water boiler designed for 
use in the small home. This new 
boiler, called the 525 Series, is 
offered in 465 and 645 sq. ft of 
hot water sizes. The unit is 
equipped with multi-tubular 
heat extracting surfaces for 
maximum heat and staggered 
flue travel for low draft resist- 
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ance. Jacketed to conceal all controls and burner, 
the boiler measures 46% by 24 in. by 33 in. 

Manufacturer: Thatcher Furnace Company, Gar- 
wood, N.J. 


Gas Water Heater 
a ome: Bock Corporation has devel- 
q oped a large capacity gas fired 
water heater intended for the 
quantity user of hot water. The 
water heater is rated at 360,000 
Btu input and has a recovery of 
300.6 gph at 100 deg. rise. Speci- 
fied as Model 130G, the unit has a 
single orifice type burner. A de- 
flector spreads the flame outward- 
ly where it passes up the walls of 
the combustion chamber before 
going into the flues. This initial 
spreading and absorption of heat by a large primary 
heating surface provides maximum heating efficiency. 
The combustion chamber is water jacketed with a 
water leg extending to the floor. This water leg is 
3 in. thick to provide an area for lime and sediment 
deposits. 

Manufacturer: Bock Corporation, 110 S. Dickinson 
St., Madison 3, Wis. 






Submersible Sump Pump 

: Kenco, Inc. has an- 
nounced a new submersible 
sump pump designed for 
both permanent sump in- 
stallation and for use as a 
portable utility pump. Water 
rise is controlled by a 
switch connected to the 
pump discharge. Pump 
pressure forces a lower dia- 
phragm upward, thus holding the switch in an “on” 
position. When water is removed from the sump and 
the pump draws air, pressure is removed from the 
lower diaphragm and the switch opens. The motor is 
hermetically sealed in a watertight case filled with in- 
sulating oil. Heat is dissipated from motor-to-oil-to- 
case-to liquid, providing maximum heat transfer and 
minimizing condensation. Protective skirts permit 
formation of air heads that excludes abrasives and 
debris from the seal area. Capacities are 3300, 2400, 
1200 and 400 gpm at 10, 15, 20 and 22 ft discharge 

(Please turn to top of page 110) 
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heads respectively. 
Manufacturer: Kenco, Inc., 1125 N. Ridge Rd. 


Lorain, Ohio. 





Perimeter Air Diffuser 


Installation of a new 
perimeter air diffuser, 
developed by Titus, Inc., 
is made with the back of 
the grille flush with the 
wall. Duct work lead- 
ing to the grille comes 
3 through the floor, not 
through the wall itself. In this way, there is no dis- 
figuring of walls, ducts are short and turns in the 
duct work are kept to a minimum. The perimeter air 
diffuser merely slips over the boot. Baffles on the 
inside of the diffuser throw air streams in a 180 deg. 
are and completely blanket the outside wall with 
warm or cold air, depending on whether the installa- 
tion is for heating or cooling. 

Manufacturer: Titus, Incorporated, 113 E. 8th St., 
Waterloo, Ia. 





All-Purpose Cement 

A new all-purpose cement has 
been developed by Singer Home 
Products. Ability of the clear 
liquid, called “Weldit’, to in- 
sulate and waterproof instantly, 
to cement anything to anything 
else permanently and to stop all 
leaks promises widespread ap- 
plication throughout the plumb- 
ing and heating industry. Since 
the cement is unaffected by 
water, alcohol, naphtha, oil, gas, etc., any type of 
connection can be insulated and made water-resistant 
by pouring a few drops of the liquid onto the connec- 
tion and allowing to dry. Although the cement seals 
and bonds permanently, it does not get hard or brittle 
but remains pliable, thus allowing for flexibility of 
wiring or joints or for natural expansion or contrac- 
tion due to weather conditions. When dry, it is a non- 
conductor. 

Manufacturer: Singer Home Products, 121-03 Sut- 
phin Blvd., Jamaica 4, N. Y. 





Packaged Pipe Tools 

Vibrant orange forms 
the background color of 
the new containers for 
Capewell Manufactur- 
ing Company’s line of 
pipe tools. Trimmed in 
black and gold, the 
package is sturdily con- 
structed to withstand 
abuse in shipment and 
handling. Corner 





strength guards against breakdown on the edges and 
sides in addition to facilitating stacking in shelves or 
bins. Legibility of marking on the ends simplifies 
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material identification and speeds handling for stock 
clerks. Each package is designed to hold its tool 
snugly with parts in their proper place to prevent 
shifting or rubbing. 

Distributed by: Capewell Manufacturing Co., 60-70 
Governor St., Hartford, Conn. 


Domestic Boiler 


Design changes and engi- 
neering improvements in the 
round boiler of Penn Boiler 
and Burner Manufacturing 
Corporation have been an- 
nounced. Available either as 
a boiler or as a complete 
packaged unit, the boiler is 
made in four models for 
steam or hot water with gross 
Btu capacity ratings of 99,600, 
115,200, 144,009 and 196,000. 
The cover plate is easily re- 

movable to permit thorough 
cleaning ond a peephole allows observation of the 
flame without disturbing combustion. Replaceable 
high pressure steel tubes are submerged for tube 
protection and fast heat transfer. All tubes and tube 
sheets are accessible for cleaning. The steam cham- 
ber is positioned above the top of the tubes. The 
unit occupies a floor space less than four sq ft. 

Manufacturer: Penn Boiler and Burner Manufac- 
turing Corporation, Lancaster, Pa. 





Versatile Chain Wrench 
This chain wrench, 
developed by Owa- 
tonna Tool Com- 
pany, will grip round, 
hexagonal or square 
material or badly 
stripped nuts without slipping. It works equally well 
on pipe, bolts or nuts and gets into extremely close 
places where a pipe wrench cannot be used. It is 
made in two sizes with capacities from 5% to 6 in., 
with handles of corresponding size. 
Manufacturer: Owatonna Tool Company, N. Cedar 
St., Owatonna, Minn. 


Heavy-Duty Dehumidifier 
Two new heavy-duty de- 
humidifiers which remove 30 
to 50 gallons of moisture from 
the air in a day have been in- 
troduced by General Motors. 
These large capacity units are 
adaptations of the three and 
five ton self-contained air con- 
ditioning units of the firm. 
Many processes and materials 
which suffer from effects of 
high humidity or from fluctu- 
_ ations in temperatures and hu- 
_ midity can be protected by this 
system. Completely auto- 
matic in operation, an adjustable humidistat turns the 
mechanism on and off as needed to maintain proper 
relative humidity. If desired, it can be set for auto- 

(Please turn to top of page 112) 














respe 
comb 
ence | 
burne 


opera 
tion « 
auton 


draft | 
bled, \ 
Iron F 
its esse 
conner 


rangin 
pressu 











stock 
s tool 
‘event 


60-70 


engi- 
in the 
Boiler 
turing 
1 an- 
ner as 
nplete 
ler is 
s for 
_ gross 
99,600, 
96,000. 
ly re- 
rough 
of the 
ceable 
- tube 
1 tube 
s=ham- 
. The 


1ufac- 


rench, 
Owa- 
Com- 
ound, 
quare 
badly 
y well 
close 
It is 
6 in., 


Cedar 


y de- 
ve 30 
. from 
en in- 
[otors. 
ts are 
e and 
r con- 
firm. 
terials 
cts of 
luctu- 
d hu- 
yy this 
auto- 
ns the 


yroper 
auto- 





October, 1952 


@ For oil, for gas, or 
oil and gas firing 


@ For every commercial 
and industrial application 











Jointly announce a NEW boiler- burner UNIT 


Two outstanding companies in their 
respective fields—Iron Fireman and Kewanee—have 
combined their engineering talents and their long experi- 
ence in designing and producing this unique new boiler- 
burner unit. 

Every part has been skillfully engineered for balanced 
operation to give users what they want; efficient utiliza- 
tion of fuels, with resulting low-cost steam; and fully 
automatic, dependable performance. 

The burner, including all controls, built-in forced 
draft fan and oil pre-heating system, is completely assem- 
bled, wired, tested and shipped to the installation site from 
Iron Fireman. The boiler, completely assembled with all of 
its essential elements, is shipped from Kewanee. Matching 
connections are provided for quick, easy installation. 

Available for high pressure steam in sizes with outputs 
ranging from 52 to 456 h.p., 125 and 150 Ib. working 
pressure, and also from 5470 EDR 15 lb. steam or 30 lb. 


DOMESTIC ENGINEERING 


water. These units may be automatically fired with No. 6 
or lighter fuel oils, gas (either high pressure or as low 
as 2 oz.) or a combination of both fuels. 








Send for this 1 


This catalog, produced in full color, 
gives COMPLETE information on 
all sizes and models, including detailed 
Specifications. 


Use coupon or write 


po eee _— 
MAIL to KEWANEE or IRON FIREMAN 





Name____ Fanti M-STE < 








Rae Core eee 


Address sates Nai ii iia MEER CCL Pee Se ee 





IRON FIREMAN MFG. CO. 





3121 West 106 Street, Cleveland 11, Ohioe 


KEWANEE-ROSS CORPORATION 


104 Franklin Street, Kewanee, lilinols 
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(Continued from bottom of page 110) 
matic control of temperature as well as humidity. 
Manufacturer: Frigidaire Division, General Motors 
Corporation, Dayton 1, Ohio. 





Gas Shut-off Valve 

Gas is automatically and posi- 
tively shut-off and a bell signal is 
sounded at the selected time by 
this non-electric automatic gas 
shut-off valve introduced by R. B. 
Enterprises. Electric current is not 
needed to operate this new valve, 
called the Gastimer, which can be 
set for any burning period up to 
one hour. The solid brass valve 
has a % in. inlet and outlet. For 
: uninterrupted gas flow, it has a 
manual hold-open feature. The timer mechanism 
may be removed without removing the valve or cut- 
ting off the gas. Capacity of the valve is 47,900 
Btu/hr of 1000 Btu per cu. ft, 0.7 in. specific gravity; 
natural gas at 0.5 in. water column pressure drop or 
25,800 Btu/hr of 500 Btu per cu. ft.; and manufac- 
tured gas 0.6 in. specific gravity at 0.5 in. pressure 
drop. 

Manufacturer: R. B. Enterprises, Inc., 2832 E. 
Grand Blvd., Detroit 11. 





Air Recovery Cell 


neta 


A new activated carbon 





heavy duty has been an- 
nounced by the W. B. Con- 
nor Engineering Corp. De- 
signated the Type T-42 C 
cell, it has a thick carbon 
bed and high resistance to 
air flow for long contact 
with the filter media. Rated 
at 700 cu ft of air per minute, the cell is recommended 
for odor removal applications other than those in 
typical comfort conditioning systems, such as the 
recovery of recirculated air in industrial plants and 
purification of contaminated exhaust and intake air. 
It is shown here with a supporting frame. 

Manufacturer: W. B. Connor Engineering Corp., 
Shelter Rock Lave, Danbury, Conn. 


Drain Cleaning Tool 

A compact tool 
which opens 
sluggish or 
clogged drains of 
all types with a 
few strokes of the pump handle has been developed 
by Helms Products, Inc. The tool, called Drain Wiz- 
ard, forces drain sludge to the sewer. It is equipped 
with two interchangeable rubber adapters to fit any 
type drain, lavatory, sink, bathtub, toilet bowl, laun- 
dry, etc. Operation is simple and easy. The tool may 
also be used for blowing out fuel oil lines. 

Manufacturer: Helms Products, Inc., 3757 Plain- 
field N. E., Grand Rapids, Mich. 





air recovery filter cell for 





Medicine Cabinet 
; The Ideal Cabinet Cor- 


poration has announced a 
new medicine cabinet 
with two 8 by 22 in. plate 
glass side mirrors in ad- 
dition to the 16 by 22 in. 
plate glass center mirror. 
Called the “Bannock- 
burn,” the unit has full 
length chrome plated 
piano hinges on the side mirrors to give full view 
vision. 

Manufacturer: Ideal Cabinet Corporation, Detroit. 


Combination Gas-Oil Fired Unit 

A line of counterflow units for 
either gas or oil fired heating 
installations in houses or other 
buildings which are constructed 
with a concrete slab floor, or in 
any basementless house where it 
is desired to discharge the warm 
air directly into pipes or ducts 
located either in the floor or in the 
crawl space below the floor has 
been introduced. Warm air is dis- 
charged through the opening in 
the base of the cabinet 1) into a 
warm air pit in an_ installation 
where the warm air pipes or ducts 
are imbedded in the concrete slab, or 2) into a warm 
air plenum in an installation where the warm air 
pipes or ducts are located beneath the concrete slab 
or floor in the crawl space between slab and ground. 
A special control located in the blower compartment 
stops the burner and prevents overheating of the 
unit in case of blower failure. The counterflow unit 
is similar in construction to air conditioning units, 
except for the different position of the blower and 
downward discharge of warm air. 

Manufacturer: The C. A. Olsen Manufacturing 
Company, Elyria, Ohio. 








Pipe Insulation 

An increase in the density of Fiberglas preformed 
pipe insulation has been announced by Owens- 
Corning Fiberglas Corporation. The new product is 
described as being firmer and more rugged than its 
predecessor with greater ability to withstand the type 
of handling encountered in normal applications. It 
retains, however, its light weight and corrosion, 
insect, mold and vermin resistance. The insulation 
has high thermal efficiency because minute, still air 
pockets—formed between the fibers of glass—provide 
high resistance to heat transmission. The product 
is furnished in semi-cylinders, three feet long, for 
pipe sizes ranging from % in. copper tubing through 
12-in. iron pipe. Segments three feet long are 
furnished for iron pipe ranging in size from 12 in. 
through 33 in. 

Three types of jackets are furnished: 1) a close- 
weave muslin cloth, 2) a vapor-resistant, foil-lami- 
nated type and 3) a heavy waterproof roofing felt 
type. 

Manufacturer: Owens-Corning Fiberglas Corp., 
Nicholas Bldg., Dept. 1845, Toledo 1, Ohio. 

Please turn to top of page 114) 











ee ee a a es 


Se = = ew me 


October, 1952 DOMESTIC ENGINEERING 


NEW WAREHOUSE AND SHIPPING CENTER 


“JUNKET” BRAND FOODS 
LITTLE FALLS, N. Y. 
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W@ERE IT COUNTS! 


During the winter months there will be no snow or ice troubles 
at the truck entrance of the new “Junket” Brand Foods Warehouse. 
A snow-melting system of Revere Copper Water Tube in the 
20’ x 60’ concrete slab sees to that. This building was designed 
by Architects, Bagg and Newkirk. Heating Contractor was H. J. 
Brandeles Corp. Revere Cre Water Tube was supplied by 
the Crane Co., all of Utica, N. Y. 

The contractor found the light-weight, 60’ length coils of 
Revere Copper Water Tube easy to handle and install. Also, its 
soft temper permitted bending, reducing the number of fittings 
used. Other Saenss that architects, contractors and builders like 
about Revere Copper Water Tube are: Because it is varetengone | 
it will last indefinitely ... the solder or ai engage fittings use 
make it possible to use a thinner wall tube than is possible when 
threaded fittings are used, with a substantial saving in metal. 

Now, with restrictions eased, and quantities permissible with- 
out allotments greatly increased, there isn’t any reason why your 
next job can’t have the many lasting benefits of Revere Copper 
Water Tube for hot and cold water lines, radiant panel heating, 
underground service lines, processing lines, and waste stack and 
vent lines. See the Revere Distributor nearest you today. And, if 
you have technical problems, he will put you in touch with 
Revere’s Technical Advisory Service. 











a [whee = 
GUIDE PLANK is used by workman to facili- 
tate installation of 1’ Type K soft temper 
Revere Copper Water Tube. Revere Tube 
also comes in hard and soft tempers in 
straight lengths of 20 ft. 


LARGE PHOTO ABOVE shows Revere Copper 
Water Tube in place ready for pouring 
concrete. 


REVERE 


COPPER AND BRASS INCORPORATED 
Founded by Paul Revere in 1801 
230 Park Avenue, New York 17, N. Y. 
Mills: Baltimore, Md.; Chicago and Clinton, 1/1; 
Detroit, Mich.; Los Angeles and Riverside, Calif.; 
New Bedford, Mass.; a N. Y.—Sales Offices 
in Principal Cities, Distributors Everywhere. 
SEE REVERE’S "MEET THE PRESS"’ 
ON NBC TELEVISION EVERY SUNDAY 
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Anti-Hose-Kink Bibb 
with the spout at an 


= : 
Ay angle so that when 


the hose is pulled full length, the strain comes on the 
threads of the coupling instead of the hose itself. 
Space is allowed between the spout and wall to make 
it easy to attach the hose coupling to the faucet. The 
bodies are made of brass casting with the bibb cap 
and stem machined from solid rod stock. The bibb is 
offered in % and % in. sizes, both male and female. 

Manufacturer: The Price-Pfister Brass Manufac- 
turing Company, Los Angeles. 





The Price-Pfister 
Brass Co. has an- 
nounced a new line 
of bibbs designed 





Domestic Oil Furnace 

= Available in five 
models, a new oil-fired 
domestic type furnace 
has been announced by 
Cox Manufacturing 
Co. The furnace is de- 
signed around the 
principle that warm- 
air circulation is eco- 
nomical and reliable; 
and it may be installed 
in basements or utility rooms, attics or other out-of- 
the-way spaces. Special tubular construction of the 
heat exchanger provides the unit with maximum 
heating surface. Low stack temperatures and rapid 
space heating, beginning 90 seconds after the burner 
comes on, are other features of the unit. A two-stage 
pump delivers fuel through long lines with ease; and 
both the blower and motor are mounted free of the 
furnace jacket, minimizing vibration. 

Two small models deliver 80,000 and 95,000 Btu’s 
at bonnet. The 80,000 Btu “Hi-Boy” measures 20 by 
24 by 53 in., consuming 0.75 gallons of fuel oil per 
hour of operation. The largest of the three “Low- 
Boy” units in the series delivers up to 212,000 Btu and 
measures 29 by 64 by 51 in. 

Manufacturer: Cox Manufacturing Co., Ridgeville, 
Ind. 





Ventilator 

The new power driven 
fan ventilator of The Burt 
Manufacturing Company 
is designed to meet mod- 
ern architectural require- 
ments for low height. It 
may be used as either an 
exhaust fan ventilator or 
as a fresh air supply unit. 
Sizes range from 12 to 60 
in. fans. The unit may be supplied with either a di- 
rect motor-driven fan or with a V-belt and pulley 
drive. 


Manufacturer: The Burt Manufacturing Company, 
Department DE, Akron 11, Ohio. 








Perimeter Air Diffuser 

Air Control Products, 
Inc. has developed a new 
diffuser designed for 
small pipe and standard 
duct installation. The 
unit, called the No. 15 
Sidewall Diffuser, is in- 
stalled in an outside wall 
where it spreads a blan- 
ket of warm air over the wall without throwing drafts 
on the room occupants. A special curved damper, plus 
a turning blade in the center of the diffuser, deliver 
the air through the diffuser face with minimum re- 
sistance. Special fin design and a flared section on the 
top half of the register guards against air scrubbing 
the wall above the diffuser and aids in preventing 
streaked walls. The unit is offered in a 10 by 6 in. 
size. 

Manufacturer: Air Control Products, Inc., Coopers- 
ville, Mich. 





Wall Faucet Package 

James Knights 
Company has an- 
nounced that its line 
of non-freezing wall 
faucets will be offer- 
ed in a special car- 
ton. Sold to the trade 
for years unpacked, the item will be packaged in a 
blue and white cardboard carton, expressly designed 
as a selling aid. The carton has installation instruc- 
tions and sales features prominently printed on the 
sides. The packaging program has been put into 
effect to facilitate packing and handling, to make 
storage and inventory easier, and to provide a 
point-of-sale display for counters and shelves. 

Available from: James Knights Co., Sandwich, III. 





Steam Pipe Union 

The Capitol Manufacturing & 
Supply Company has announced 
an integral steel seat 300 Ib 
steam pipe union, made from 
seamless and forged steel. This 
union is designed for 2000 cold 
water, oil, or gas, non-shock, or 
300 lb steam pressure. It is sup- 
plied zinc coated or in black, 
impregnated with an effective rust-resistant coating, 
and cartoned in convenient quantities. 

Manufacturer: The Capitol Manufacturing & Sup- 
ply Company, 153 W. Fulton St., Columbus 16, Ohio. 





es Fan 


A new package 
unit attic fan, built 
expressly to meet 
the needs of homes 
with a low roof 
has been an- 
nounced by Bar- 
Brook Mfg. Co. 
Easily installed from a stepladder without going into 


the attic and requiring a minimum of attic space, the 
(Please turn to top of page 116) 
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The Lowest Priced Shower 
that has all the essential 
quality features that pro- 
tect the reputation of the 


DOMESTIC ENGINEERING 


: New FIAT Junior Door now available 
th standard 24” opening. 





plumber and guarantees . for showers wi 
satisfactory service to the 
owners. 


ORDER NOW FOR PROMPT DELIVERY! 


Most plumbers know that a satisfactory shower 
must have a galvanized, bonderized coating on 
the steel walls to prevent the early forming of 
rust spots. The reputation of the plumber and sat- 
isfactory service to the owner depend on this one 
point of quality. 

The precast stonetex receptor of the Skipper 
makes a solid firm slipproof floor for the shower 
that owners like and that is assurance against any 


possibility of leakage. 


Long Island City 1, N. Y. 





The interior of the Skipper is unusually free from 
joining seams. This makes it very easy to keep 
clean, The workmanship is the standard Fiat high 
quality, no raw unfinished edges. 

The Skipper has beauty, combined with the 
greatest value ever offered in a low priced shower. 
A sure fire hit with your customer and a money 
maker for the plumber. Recommended for low 
cost to average-class of installations. 

Skippers are carried in stock by leading plumb- 
ing wholesalers. 


FIAT METAL MANUFACTURING COMPANY 


Three Complete Plants 
(Chicago Area) Franklin Park 


los Angeles 33, Calif. 
In Canada: The Porcelain and Metal Products, Ltd., Orillia, Ontario 














New Products 


(Continued from bottom of page 114) 

unit is fan mounted on sealed ball bearings and the 
motor is wired with a fuse-link cut-off switch. It is 
factory assembled into a compact single rubber- 
cushioned motor mount and baked enamel built-in 
shutter with aluminum trim. The 1 hp has a certified 
free air delivery rating of 7.500 cfm. 

Manufacturer: Bar-Brook Mfg. Co., Inc., 6135 Lin- 
wood Ave., Shreveport, La. 





Lead Joint Runner 
A joint runner made with a 
core of solid asbestos rope pro- 
tected by a double braid of 
high quality asbestos yarn has 
been announced by Atlas 
Asbestos Co. This fabrica- 
tion results in a uniform, tight 
and hard finish. Being asbestos, 
it will not burn when holding 
hot lead at the pipe “bell end.” 
For ease in handling the run- 
ner is fitted with light-weight 
i aluminum clamps, durable 
brass fecitiles and features a cadmium-plated spring 
and chain. It is available for pipe sizes from 2 to 28 in. 
and larger sizes or heavier braids on special order. 


Manufacturer: Atlas Asbestos Company, North 
Wales, Pa. 





Perimeter Baseboard Heating 


Design of a new 
panel and system of 
heating by Berger 
Furnace Mfg. Com- 
pany combines base- 
board and perimeter 

a heating with many 
features of air conditioning. Known as “Perim 
a-base,” the new panel and heating system can be 
used with all types and models of dwellings, single or 
multiple story, basementless or craw! space. There is 
no apparent source of heat in the home with this’ 
system. Convected heat and conditioned air is intro- 


duced into the rooms through baseboard panels 
placed along the entire length of the outside walls. No 
cold air returns, since excessive hot air normally ac- 
cumulating at ceiling level is returned to the unit 
through high wall or ceiling grilles. Direct radiant 
heat panels in each room furnish radiant heating. 
Manufacturer: Berger Furnace Mfg. Company, 


5920 Center Ave., Pittsburgh 6, Pa. 





Grease Filter 

A grease filter especially 
designed for installation in 
restaurant kitchen ventilat- 
ing systems to prevent ac- 
cumulation of grease and lint 
in duct systems, protect mo- 
tors and blower equipment, 
and reduce maintenance 
costs has been announced by 
Farr Company. A tray which 
catches dripping grease that has been accumulated by 


116 





the filters is suspended below the unit for cleanli- 
ness. Filters are quickly removed and snapped back 
in place. 

Manufacturing: Farr Company, P.O. Box 10187, 
Airport Station, Los Angeles 45. 


Water Heater Kit 
= The Titan Valve 
& Manufacturing Co. 
has designed a kit to 
facilitate installation 
of thermostats on gas 
water heaters. The 
kit is complete 
with a_ thermostat, 
pilot burner and 36- 
in. thermocouple lead, 36 in. pilot line and fittings 
and instructions—all packed in a heavy corrugated 
box. Featured in the kit is the “Tankmaster” water 
heater control, made for use with natural, manu- 
factured or bottled gas and made of metal to metal 
valve and seat construction to prevent sticking. 
Manufacturer: Titan Valve and Manufacturing 
Co., 9913 Elk Ave., Cleveland 8. 





Fuel Oil Filter 
With a rating of 30 gph, the new 
heavy-fuel-oil filter announced by Gen- 
eral Filters is engineered for use with 
number 4, 5 or 6 fuel oils. Inlet and 
outlet openings are tapped for % in. 
pipe threads. The filter, model 2A-17, 
is installed by making only two connec- 
tions in a matter of minutes. To clean 
the filter element one center bolt is re- 
moved, the element lifted out and 
cleaned in any suitable solvent. An in- 


H] 
fi ner wire mesh strainer guards against 
A 


collapse and backs up the felt cartridge, 
providing a double filter element. 


Manufacturer: General Filters, Inc., 
12890 Westwood, Detroit 23. 


Horizontal Furnace 


Two models of a 
new horizontal fur- 
nace have been an- 
nounced by Delta 
Heating Corpora- 
tion. This furnace 
is fired with a 
flanged, gun-type 
oil burner and inter-changeable for use with gas, 
using an inshot type gas burner. The models, with 
deliveries of 210,000 and 160,000 Btu/hr, both measure 
62 by 30 by 30 in. Since the large size furnace is most 
commonly used to heat commercial buildings by di- 
rect air-blast or attached to duct work, hanger-posts 
are provided for suspension from the ceiling, or four 
pipe legs can be fastened to the female couplings pro- 
vided at the bottom to support the furnace when used 
as a portable unit, or when set upon a base. The 
furnace is equipped with a built-in refractory cham- 
ber, air filter, and sirocco blower fan. 

Manufacturer: Delta Heating Corporation, 1 Cole 
St., Trenton 8, N. J. 

(Please turn to top of page 118) 
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here 

it 

7" 
back by popular request— 


he $covill “S" Line 
Ballcock 


Last fall we dropped a number of items from our 
line in cooperation with the Government 











conservation program. One of the items was the “‘S’’ 
Line ballcock. But, according to our best 


friends and severest critics, it’s hard to beat the 


old ‘‘S” Line; the original M-VB design. 


. We’ve had so many requests for this simple, Original M-VB 
design; made 
rugged, dependable ballcock that entirely of 
copper-base 
it has been reinstated in its original form. metal. 









Supplies are now available to your Scovill wholesaler. Better check with him soon. 











SCOVILL MANUFACTURING COMPANY = vitcnce' i 








New Products 


(Continued from bottom of page 116) 
Vacuum Line Seal 





A new plastic gasket 
material for sealing vacuum 
lines has been announced 
by Flexrock Company. By 
adding 1/64 in. film or coat- 
ing to flange faces and 
gasket surfaces, vacuum 
line leakage is held to a 
minimum. Any leakage 
: which may develop after 
the line has been in service can be corrected without 
dismantling the flanges by applying 1/32 in. of the 
material around the outside surface of the flange 
where they meet with the gasket. This procedure may 
be repeated over and over again to increase the life 
of the seal. The sealing material is formulated in two 
types: one for air, steam, water, mild chemicals; and 
the other for oil, gasoline, solvents, etc. 
Manufacturr: Flexrock Company, 3642 Cuthbert 
St., Philadelphia 4. 





Medicine Cabinet 

A new medicine cabinet, introduced by The F. H. 
Lawson Co., has been christened the “Ranch Type” 
because of its width and linear simplicity. This 
extra width makes the cabinet adabtable for use in 
connection with vanity-lavoratory combinations. 
The cabinet is composed of a seamless, one piece 


drawn steel body, which is sealed after forming and_ 


coated with a high-lustre, baked enamel finish. It 
is equipped with polished, bevel plate glass mirror; 
stainless steel, ratched type mirror clips; full length, 
piano type hinge; glass shelves; adjustable shelf sup- 
ports; and an outlet for an electric razor, dryer, etc. 
Rounded inside corners make it easy to clean. 

Manufacturer: The F. H. Lawson Company, Cin- 
cinnati 4. 


Recessed Wall Heater 

A dual wall heater has been de- 
veloped by 
Manufacturing Co. It consists of 
two heaters assembled in a single 
wall-box so that it is equipped 
with two burners, two heating 
sections, two safety pilots and 
two sets of controls. Yet, it re- 
quires only one gas line and one 
flue outlet. With this unit full 
and individual heat control to 
adjoining rooms is provided. The heater is sound- 
and vision resistant. It is adjustable to meet varia- 
tions in wall thickness. This is possible because of a 
telescoping design of the wall-box outer casing. A 
full 1% in. adjustment is provided for each wall 
panel. The unit is insulated by air through a network 
of sheet metal inner liners which provide multiple 
channels for “free air” circulation throughout the 
wall-box. Separation of channel walls is achieved by 
“dimpled” sheeting contra-embossed in staggered 
pattern. This minimizes overheating of walls. 

Manufacturer: Ohio Foundry & Manufacturing Co., 
Steubenville, Ohio. 





Ohio Foundry &’ 
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Recess Tubs in Color 

Plumbingware Manufac- 
turing Company has intro- 
duced four rainbow colors 
to its line of five ft recess 
bathtubs. The colors are 
Atlantic Blue, Nile Green, 
Antique Ivory poe Taffy Tan. Offered with both 
left and right hand outlet, the bathtubs are scientific- 
ally designed with straight sides and flat bottom to 
afford maximum bathing safety. They also have a 
wide rim seat and full length grip rail for easy en- 
trance and exit. The tubs are finished in acid re- 
sistant porcelain enamel to provide durability as well 
as smart appearance. 

Manufacturer: Plumbingware Manufacturing Com- 
pany, 66 W. Carroll Ave., Chicago 10. 








Versatile Solenoid Valve 
The new solenoid valve in- 


troduced by A-P Controls 
Corp. is offered in two body 
styles and with two types 
of needle and seat construc- 
tion for a wide range of in- 
dustrial applications. Where 
positive seal-off is required, 
the valve is furnished with 
a synthetic resilient disk- 
type needle, providing bubble-resistant operation. 
For other applications, the valve is furnished with 
stainless-steel needle in combination with a high- 
strength, corrosion-resistant valve seat.. This is de- 
signed to minimize “ovaling” and wire-drawing of 
the seat. Moisture and frost-resistant coil construc- 
tion contributes to long performance and protection 
against coil burnout. The valve is available in two 
body styles: 3%, in. female pipe or % in. O.D. tube 
sweat connections. Installation is facilitated by a 
conduit connection in the cover, which can be rotated 
to any desired position by loosening the cover nut. 
Capacity on water is 78 gph and on refrigerant appli- 
cations 1 tone Freon 12. with working pressures up 
to 300 psi. 

Manufacturer: A-P Controls Corporation, 2404 N. 
32nd St., Milwaukee 45. 


Oil Burner 





The new low pressure oil 
burner developed by The 
Steel Products Engineering 
Co. is equipped with a two- 
stage, self-purging fuel 
pumping unit. Developed to 
provide a high suction lift 
capacity and to permit rapid 
purging of air bubbles from 
the purging reservoir, the 
unit incorporates two pump- 
ing elements operating in conjunction with a purging 
reservoir and a pressure chamber. As oil is drawn 
into the purging reservoir in the first stage of the 
pumping cycle, air bubbles rise to the top of the res- 
ervoir and are by-passed through the return line to 
the storage tank. Pure oil in the lower portion of 
the reservoir is then drawn into the pressure cham- 
ber by the secondary pump. Oil-free air is thus 
routed to a special free floating metering piston for 

(Please turn to top of page 194) 
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A Program for 30 million new Americans 


ISTEN to the voices of 30 million new Americans. 
They are answering the pessimists who say we 
are threatened with depression because we 

can't keep our farms and factories busy. 

Let these pessimists read the future in the census 
returns. There is a tremendous upsurge in our popu- 
lation. Last year nearly 4 million babies were born. 
By 1960 we shall total 170 million people-- 30 mil- 
lion more than when war ended in 1945. This adds 
to our domestic market more people than there are 
in Canada and Australia combined. 

Providing for these 30 million new Americans can 
keep our production machinery going at capacity. 
They call for new hospitals, schools and churches. 
Larger families need bigger houses to replace post- 
war houses that are too small now. More and bigger 





families need improved home equipment and more 
new automobiles. In short, to maintain and improve 
living standards for our children, we must work 
harder than ever before. To supply the needs of our 
1960 population, including adequate national de- 
fense, it is estimated that the productivity of the in- 
dividual worker must increase at least 30%, with 
additional investment of over 200 billion dollars in 
capital facilities. 

There should be no room in this picture for de- 
pression. But we must have economy in government, 
elimination of waste and extravagance and a reduc- 
tion of taxes and public debt. If we encourage pri- 
vate incentive, thrift and investment, we can bring 
about the greatest advance in health, wealth and 
happiness that America has ever known, 


The Youngstown Sheet and Tube Company 
General Offices -- Youngstown 1, Ohio 
Export Offices--500 Fifth Avenue, New York 


MANUFACTURERS OF CARBON ALLOY AND YOLOY STEELS 


RAILROAD TRACK SPIKES - CONDUIT - HOT AND COLD FINISHED CARBON AND ALLOY BARS - PIPE AND 


TUBULAR PRODUCTS - WIRE - ELECTROLYTIC TIN PLATE - COKE TIN PLATE - RODS - SHEETS - PLATES. 
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Earl Curtis, right, sales and service manager of Johnson Furnace Co., with Honeywell sales engineer Rod Sieck 


“Electronic Moduflow homeowners 


don’t worry about outside weather conditions !” 


says Earl Curtis, of the Johnson Furnace Co., Kansas City 


“Here in Kansas, where the weather changes 
rapidly, we're sold on Honeywell Electronic 
Moduflow. 

“That’s because the Moduflow system is 
completely automatic, doesn’t require man- 
ual thermostatic adjustment every time the 
weather changes. 

“The Electronic Weathercaster, the control 
stationed outside the house, picks up changes 
in the temperature as they occur. When the 
temperature goes down outside, the Weather- 
caster automatically raises the control point 
inside to compensate for the chilly feeling 
resulting from cold windows and walls. 

“You never have those peaks and valleys— 


those extremes of hot and cold—that you 
have with ordinary systems where only the 
temperature inside the house is taken into 
consideration. 

“Of course, that’s a big economy feature, 
too. Moduflow homeowners pay only for 
the heat they need and use. 

“Tt’s a wonderful thing. Not only does it 
enable me to realize more money on the 
controls I put in—and give my customers a 
better control job—but service troubles with 
Moduflow are practically nil. 

“Yes, no matter how warm or cold it gets, 
Electronic Moduflow homeowners don’t 
have to worry about the elements.” 
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Another Plus-Profit 
Idea from Honeywell 
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Take a tip from Earl Curtis 
—make the magic of 
Honeywell Electronic Moduflow 
available to your customers ! 


Customers are interested — intrigued —when you mention that 
magic word “electronics” in connection with the heating systems 
you install! 


Electronic Moduflow is up to 28 times more accurate and sen- 
sitive than ordinary, mechanical systems of control. It is the only 
system that automatically turns heat up inside the house when it 
gets cold outside the house. The only system that balances indoor 
temperature, coordinating it with the weather outside. 


Electronic Moduflow can be adapted to homes of practically 
any size. It’s the perfect system for controlling Radiant Heating, 
regardless of whether ceiling or floor panels are used. At the 
same time, it gives your customers sensitive, balanced, economical 
control regardless of what kind of heating plant or fuel is used. 


As a heating dealer, you should look into it. It’s the new won- 
der in scientific heating. Call your regular supplier or nearest 
Honeywell office for detailed information and application data; 
or fill out and send coupon below. 
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Electronic Weathercaster. Mounted outside 
the house, it detects and signals temper- 
ature shifts to the Electronic Relay Am- 
plifier located indoors. 





Electronic Chronotherm. Mounted indoors, 
it senses temperature changes inside the 
house, electronically, and sends mes- 
sages to the Electronic Relay Amplifier. 
Also provides automatic night set-back, 
automatic morning pick-up. 





SITET eee 


Electronic Relay Amplifier. Interprets signals 
from the inside and outside controls, 
correlates and balances them, and sends 
them on to the heating plant. 


MINNEAPOLIS-HONEY WELL REGULATOR CO. 
Dept. DE-10-228, Fourth Avenue South, 


Honeywell 


Cit ss 


Minneapolis 8, Minnesota 


Gentlemen: Please send me complete facts on 
Electronic Moduflow. 
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Questions and Answers 





(Continued from bottom of page 107) 


cannot be used. 

As an example of a sparking mo- 
tor causing radio disturbances we 
could cite the case of a small desk 
fan in which the motor sparked so 
badly that the flying sparks could 
be seen while the unit was in op- 
eration. This was connected to the 
same circuit as the radio, and when 
the fan was in operation the radio 
made so much noise that it could 
not be used. 

Thus, it is probable that your 
case is that of a sparking motor 
connected to the same circuit as 
that of the radio. Therefore, we 
would suggest: 

(1) Wiring the oil burner motor 
direct from the main supply pan - 
el with a separate circuit. 
(2) If the noise still persists, try- 
ing to eliminate the sparking in 
the motor. 
(3) If both these remedies fail, 
trying to find a competent radio 
repairman who may be able to 
insert some type of device in the 
current supply to the radio which 
will dim out whatever noise is 
left. 

Probably the application of the 
first two remedies will make the 
use of the third one unnecessary. 


Gas in the Boiler 
To the Editor: 

We have a boiler which has been 
troubling us with the formation of 
gas. We drained the boiler and 
filled it with rain water. However, 
soon after this, gas pockets again 
began to form in the system. 
Enough of this gas formed so that 
it stopped circulation, and we could 
light it with a match. 

We wonder if the water that did 
contain the gas somehow coated the 
boiler and pipes so that the problem 
still continues even with fresh wa- 
ter. How would you advise us to 
get the gas out of the boiler? 

New York RC, 
To the Reader: 

It seems to us that you have a 
rather serious corrosion problem. 
This means that the original water 
used in the boiler was excessively 
corrosive, and that the process once 
started, has continued, even with 





the addition of fresh water. For, 
once the metal in the system has 
been attacked in this fashion, the 
trouble is likely to continue until 
a protective coating is deposited 
over the corroded areas. 

Or it may be that you have over- 
protected your system with the ex- 
cessive use of corrosion resisting 
materials. In such a case, and with 
a particular type of corrosive 
water, gas will be formed in the 
system. The gas will probably be 
hydrogen, which accounts for the 
fact that it can be ignited. 

There is also a possibility that 
you have two unlike metals con- 
nected without insulation in your 
piping system. Such a connection 
may set up galvanic corrosion cells, 
causing the entire system to give 
trouble. 

The final possibility that occurs to 


us is that some foreign matter has 
gotten into the boiler, and that 
this is still causing gas, even with 
the addition of fresh water. 

In any event, the first thing you 
should do is to make a thorough 
chemical analysis of the water sup- 
ply. If it proves to be corrosive, 
proper measures should be taken 
to combat this condition with those 
steps outlined in our present series 
of articles on corrosion (“Water 
Heater Corrosion,” June, page 123; 
“Corrosion Problems in Large 
Structures,” page 107). 

If unlike metals are used in the 
piping system, they should be 
joined by insulating couplings, 
which will prevent the formation 
of any more galvanic cells. A thor- 
ough flushing of the boiler and the 
piping system is also recommended. 

(Please turn to top of page 124) 





Problem-of-the-Month ... No. 9 


ie month a prize of $15 is offered for the most interesting and 
significant problem published in this department These problems 
can be of any sort as long as they deal with some phase of plumbing, 
heating, air conditioning and appliances, and there is no limitation 
upon the number of problems which a reader can submit. Below, is 


the current Problem-of-the-Month. 


To the Editor: 

About five years ago we replaced 
a cracked steam boiler and re- 
assembled an oil burner for one of 
our customers. This work was 
done in the middle of winter in one 
day and the system functioned per- 
fectly immediately afterward. 

But last winter we were called 
in because the water was leaving 
the boiler when the pressure of 
about one pound was built up. 

We speculated on the condition 
for quite a while, asked several 
questions and checked all the radi- 
ators. We took the return line 
down and examined it. The return 
line was clean, and there was no 
unusual amount of water in the 
radiators. 

The low water cut-off was work- 
ing and really saved the steam 
boiler from cracking. The entire 
system was correctly piped, and 
the water in the boiler was free of 
oil or dirt. The pressure gage read 
correctly (we tested it), and the 
safety was in working condition. 

This one really got us. We talked 
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it over, took the problem home 
with us and worried it some more 
in our sleep. 

Then my partner and I got a 
hunch. We took something apart 

. and there was the solution to 
our problem. 

What was the matter? 


For this interesting Problem-of- 
the-Month Domestic ENGINEERING 
as awarded a prize of $15 to M J. 
Dericks of Clifton, New Jersey. 

Readers are invited to contribute 
their solution to this problem. And 
for the first accurate (or most near- 
ly adequate) solutions published in 
this department, Domestic ENGI- 
NEERING will award to each a prize 
of $5. (For other details of this 
Contest, please see Domestic EN- 
CINEERING, February, pages 127, 
128.). 

Address all correspondence to the 
Contest Editor, and make certain 
that reference is made to the num- 
ber of the problem. 

In case of a tie, duplicate prizes 
will be awarded.—ED. 
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Two Candidates 


acclaimed 
by ALL Parties 
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Balanced -Flow 
JET 


for shallow wells 














Here are two running (water) mates that are winning 
the popular vote all over the country! The sensa- 
tional Balanced-Flow tankless jet (Figure 3680) has 
no competition in the shallow-well field—and for 
depths just beyond shallow-well limits, the Goulds 
tank-mounted deep-well unit (Figure 3681) is your 
sales answer. 






They're both brand new in the Goulds line—and 
already setting new sales records! We're backing 
‘em up, too—with aggressive selling and promo- 
tion plans. Better get on the bandwagon—ask your 
Goulds distributor, or write: 


GOULDS PUMPS INC. ° Seneca Falls, N.Y. 


2... Jet 


for shallow wells 
Weeds no tank 
Corrosion-resistant 
self-adjusting capacity 
rt 
Only one moving pa! 
priced low for volume and turney 


WATER SYSTEMS 
age \848_/ 


FOR EVERY FARM AND HOME NEED 











Questions and Answers 





(Continued from center of page 122) 


Fig. 2: Sketch shows a solution to 
Problem-of-the-Month No. 7. If 5% 
deg. drainage ell is used, “A” will be 
10 3/16 in. If 11% deg. drainage ell is 
used, “B” will be 5% in. 
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Winning Answers 


to Problem-of- 
the-Month No. 7 
P ROBLEM-OF-THE-MONTH No. 7 ap- 
peared in August, page 114, and 
concerned a blow-off basin for a 
steam header. The 4-in. flanged tee 
was installed in the blow-off head- 
er for two steam boilers properly 
provided with a flanged vaive. 

A large blow-off basin was in- 
stalled later, 7 ft distant. The speci- 
fications indicated that the 4-in. 
flanged opening on the side of the 
basin was to be in direct line with 
the center of the flanged valve and 
at the same elevation, so that one 
piece of 4-in. pipe with a compan- 
ion flange at each end could be in- 
serted and connected to the basin 
and the valve. However, after the 
basin was set and the concrete was 
placed around it to hold it in posi- 
tion, the fitter came to take the 
measurement and found that the 
basin was set 1-in. off center. 

The problem that presented itself 
was this: How could this connec- 
tion between the two flanges be 
made by the use of screw pipe and 
screw pipe fittings? 

The measurements of the pipe or 
pipes required must be given. 

Specifications: Allow %-in. for 
thickness of each gasket used. 

All measurements should be cal- 
culated to within ¥% of an inch. 


All measurements should be cen- 
ter to center and/or from face of 


flange to center of fitting. 

Bending or springing of pipe line 
is not permitted. 

The first adequate solution was 
supplied by Richard Steurbaut of 
Chicago, to whom we have awarded 
on Answer Prize of $5. His solution 
follows: 

To the Editor: 

We feel that the solution shown 
in our drawing (Fig. 4, below) will 
do the job. 

Spool “A” should be lengthened 
1 in. Spool “B” shoulded be short- 
ened 1 in. Pipe “C” to remain 7 ft 
F to F of flanges as original speci- 
fication. 

Chicago Richard Steurbaut 
EDITOR’S NOTE: The actual solu- 
tion employed to solve this problem 

(Please turn to page 164) 
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Fig. 3: Details of solution to Problem- 
of-the-Month No. 7. (See also Fig. 2.) 
Either one of the fittings shown above 


may be used in the solution. All meas- 
urements for fitting allowances are 
taken from the Crane Co. catalog. 











Fig. 4: At right 
is a solution to 
Problem - of - the 
Month No. 7, a- 
warded an An- 
swer Prize of $5. 
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Hor the right ‘connections’ 





From the days of the early locomotives to the modern era of stream- 

lined, rocket-fast diesel trains, our great American railroads have rigidly 
maintained a reputation for dependable, accurate “‘connections”’ . . . 

We at Wheatland, too, are proud of the unsurpassed precision and reliability 
of Wheatland Couplings in making possible, over many years and 

to discriminating workmen, perfect ‘‘connections.”’ 

WHEATLAND STEEL PRODUCTS COMPANY 















BANKERS SECURITIES BUILDING * JUNIPER AND WALNUT STREETS ¢ PHILADELPHIA 7, PENNA. 
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in a hurry! 





Docrors or just plain homeowners 

. your customers will appreciate 
your prescription that gives them 
more heat for their money. 

And prescribing Johns-Manville 
quality pipe insulation is one sure way 
to cure heating problems for keeps. 

J-M Pre-Shrunk Asbestocel* is 
one of these quality insulations.. . 
and you'll satisfy customers in addi- 
tion to eliminating ‘‘no profit” repair 
calls when you specify it for steam or 
hot-water heating pipes. Pre-Shrunk 
Asbestocel is a cellular type pipe in- 
sulation made up of alternate layers 
of plain and corrugated asbestos felts 
which have high insulating value. 
Moisture-resistant asbestos paper 
used in its manufacture affords as- 
surance against objectionable shrink- 
age cracks. And improved methods of 
corrugation provide greater strength 


“You sure cured 
our heating problems 


Johns-Manville INSULATIONS 
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“J-M quality pipe 
insulation is a 
permanent cure, 


1? 


too, Doctor! 























and more uniform appearance. 
You'll find Pre-Shrunk Asbestocel 

available in three finishes: Glazed | ww sepace 

White, Asbestos Paper, and Regular CATALOG 

Canvas. For basement playrooms, Some of the 


the Glazed White Finish that stays prions eds = 





sparkling white is ideal. Even stains this catalog ere 

that are usually hard to remove— described briefly belew. 

like ink—can be wiped away with a Insulating Fire Brick for building oil burner 

damp cloth. If desired, it can be encriaceg Pee eeorsae Rtrarsd ecwrongt -- cotter 
ainted—without sizing—to match Asbestes Furnece Cement for sealing joints 

ar color scheme. Glazed White Fin- in stoves, heaters, ranges, otc.; J-M 88% 

ish is safe, too! Listed by the Under- | Peens*it Pipe Inenarten ton oP el Ranga 

writers’ Laboratories, Inc., it will Boller Jackets for insulating vertical or 


horizontal hot water boilers; Packings and 
not carry fl ames. Geskets for all kinds of plumbing and heat- 


Johns-Manville products for the ing applications; Transite* Asbestos-Coment 
Pipe for conveying wastes from houses to 


plumbing and heating trade are car- street sewers or septic tanks; for venting 
ried by leading plumbing and heating domestic gas-burning appliances; and for 
wholesalers everywhere. For further yepnelga regent mere 2 eee 
information, write Johns-Manville, cou Products Fer the Plumbing And Heating 
Box 60, New York 16, N. Y. In Industry.” Ask for Brochure IN-57A. 








Canada, 199 Bay St., Toronto 1, Ont. 





*Reg. U.S. Pat. Off. 








FOR BETTER PLUMBING AND HEATING SERVICE 
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Crane dealer cuts selling time in half with new 


CRANE SKETCHBOOK of IDEAS 


CR . 


ued Center 


UTERO ONS * KITCHENS 


* UTILITY Booms 


More and more Crane Dealers are finding that 
Crane’s new Sketchbook of Ideas not only helps 
make more sales... it makes more sales quicker! 

Consider the case of the Beck Plumbing and 
Appliance Co., Milwaukee, Wisconsin. Dealer John 


Beck tells the inside story: 

“We find that the Crane Sketchbook cuts our 
selling time in half. Its colorful pictures present 
new ideas so clearly that they add profits to 
our sales that used to be lost in lengthy expla- 
nations. 

**We recently sold a leading building contractor 
as a direct result of ideas developed in the 


CRANE CO. 


Crane Dealer, John Beck, calls a custom-— 
er's attention to new bathrecom and kitchen 
ideas at the Crane Idea Center in the Beck 

showroom. 








Sketchbook, and of course, the Sketchbook is 
extremely important in everyday sales to house- 
wives. It has a strong appeal to women, and 
we find feminine interests and decisions are of 
vital importance in making most sales. 


"Ideas in the Sketchbook often lead to complete 
remodelling and installation jobs as customers 
modify or adapt the ideas to their own homes.” 


The Crane Sketchbook and the Crane Idea Center 
are typically successful sales aids offered to Crane 
Dealers. Get the details from your nearby Crane 
Branch or Crane Wholesaler today! 





VALVES © FITTINGS * 











GENERAL OFFICES: 836 SOUTH MICHIGAN AVE., CHICAGO 5 
PIPE 
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Rent ‘em first—Sell ‘em later 





















Ott Plumbing’s appliance rental program scores 60 per- 
cent sales among new arrivals at Randolph Air Force Base 


N APPLIANCE rental system operated by tions are by no means limited to “the transient 
the Ott Plumbing Co. of New Braunfels _ military market,” but that many civilian couples, 
and Schertz, Texas, for G. I. families buying homes in new residential developments 

attached to nearby Randolph Air Force Base and _ilike the idea of “trying before buying’ and, 
for other newcomers to the area, is resulting in _finding themselves satisfied with the product, go 
greatly increased sales volume for this dealer. ahead and make the purchase. 

According to J. J. Biediger, manager of Ott’s, With the reactivation in the last two years of 
more than 60 per cent of the rented appliances | bomber-crew training at Randolph, one of the 
eventually are purchased by the users, while largest fortress crew training bases of the air 
rental income alone adds substantially to the force, hundreds of housing projects have sprung 
firm’s profit. up in the surrounding countryside. The result 

Biediger emphasizes that these rental opera- (Please turn to top of page 131) 
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A Enlarged 40 by 40 ft. appliance display room which 


Center 
resulted from success of Ott’s appliance rental plan. 


Crane 
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A corporal and his wife select a refrigerator for 
rental from Ott Plumbing to try before buying. 
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] Combustion Engineering-Superheater, Inc. « Water Heater and Soil Pipe Division « Chattanooga 1, Tenn 





has been that the trading area of Ott Plumbing 
has been expanded to more than 20,000 residents. 

Following institution of his appliance rental 
program, this plumbing contractor organization 
increased volume so much it was found necessary 
to construct a new 40 by 40 ft. showroom last 
March, merely to display its lines and to set up 
a new service organization to handle installations 
and maintenance. 

The potential rental market was carefully in- 
vestigated by Biediger in mid-1951, when it be- 
came obvious that most of the military personnel 
being trained at the base were recalled pilots, 
navigators, bombardiers, and radar observers, all 
veterans of World War II. Logically during the 
six years intervening, most had become husbands 
and fathers, and reported back for air force duty, 
leaving their homes rented to tenants in cities 
all over the United States. “Very few of the 
trainees, who expected to stay at the base only 
a few months or so, brought furniture along, most 
of them having been apprised in advance that 
housing was difficult to obtain. Nevertheless, 
they did report complete with families and, as 
a result, we found a wide-open appliance market 
building up,” he explained. 

To capitalize upon this field, made up almost 
entirely of young officers with incomes in excess 
of $500 a month, and therefore well able to meet 
appliance prices, Biediger did some more research 
work. He found that few military families wanted 
to buy major appliances, because of the resultant 
moving problem. However, all were anxious to 
use new appliances, in rented homes which did 
not include’ them, and “rental service” proved 
the ideal answer. 

For more than a year, the company has been 
renting both new and used appliances, and scor- 
ing a high percentage of sales. The rentals have 
been exceedingly profitable, inasmuch as new re- 
frigerators are rented at $15 a month, used from 

(Please turn to center of page 206) 


(Left) Happy with the perform- 
ance of their rented appliance, 
couple calls at office to sign 
agreement for purchase of desired 
equipment on instalment contract. 


(Below) Section of Ott showroom 
for display of major appliances 
either for rental or sale to best 
advantage. Firm converts major- 
ity of rentals to ultimate sales. 





Newly delivered rental refrigerator is shown in use in the 
corporal’s home. Like most of the appliances which 
are rented, this one was ultimately purchased from Ott’s. 




































ITH the sale of a million 

gas ranges as its goal, the 

broadest and most aggres- 
sive annual “Old Stove Round 
Up” promotion of the American 
Gas Association, in cooperation 
with the Gas Appliance Manu- 
facturers Association, is now be- 
ing offered domestic engineering 
dealers who wish to tie-in and 
cash-in on nation-wide 


merchandising activity. Just 


# R UNE ill con- 
f inue t rod Nov. 30.4 .s started 
























to eethead the 
local support is 
eas dealers in many 
throughout the nation 
blic utilities who have de- 
eloped brilliant window dis- 
plays and are running full-page 





- 
Right: A corral and a chuck wagon 
emphasize the idea of round-up 
time and give a flavor of covered 
wagon days to this window dis- 
play. Murals provide an extra 
touch to setting. , 








OLD STOVE Round-up 


Plumbing and heating dealers can 


in annual GAMA trade-in promotion 


advertising designed to focus 
consumer attention on the need 
for new gas ranges. 

This is the fourth annual event, 
each of which thus far has been 
bigger than the last, and is looked 
for by merchants as a good time 
to increase new gas range vol- 
ume. 

National advertising, which is 
currently running in many lead- 
ing consumer magazines, has 
paved the way for local follow- 
ups by domestic engineering 
dealers and contractors. Four- 
- double spreads and single 


pages : telling housewives that 
“in 24 Hours you can have the 
Start’. . . and the heart of your 


modern kitchen.” 

Supplementing national adver- 
tising will be local advertising 
mats, with a series of three such 
ads which can be used by utili- 
ties as center pieces for a page, 
or double-spread of dealer ad- 
vertisements. 

An idea of the big replacement 
market is given in Gas Appli- 
ance Manufacturers Association 






















focus 
need 


avent, 
been 
ooked 
| time 
> vol- 


ich is 
-lead- 

has 
ollow- 
ering 
Four- 
single 
s that 
re the 
f your 


adver- 
rtising 
e such 
r utili- 
- page, 
pr ad- 


ement 
Appli- 
ciation 














Time... 


participate 


now underway 


figures which reveal that of the 
29,662,000 gas ranges in use to- 
day, 8,436,000 units are more 
than 12 years old. All of these 
are “eligible for replacement,” 
GAMA points out. 

To help the trade get some of 
this “plus business,” the Ameri- 
can Gas Association and GAMA 
have prepared a complete pro- 
motion kit with a multitude of 
sales aids. It is sold to dealers 
who want to capitalize on the 
“Old Stove Round Up” promo- 
tion theme through the order 
department of American Gas 
Assn., 420 Lexington Ave., New 
York City. Price is $8. 


Enlist Small Fry 


Gas range manufacturers, too, 
are tying into the nationwide 85- 
day promotion. Typical of the 
aggressive activities of produc- 
ers, are those of one manufac- 
turer who during “Round Up 
Time” offers dealers advertising 
mats and other promotional aids 
themed to likenesses of such 
wild-west characters as Annie 
Oakley, Wild Bill Hickok, Kit 
Carson, Calamity Jane and Buf- 
falo Bill. 

Aid of the nation’s small fry 
is being enlisted by providing, at 
cost, promotional material in the 
form of toy guns, wild west lari- 
ats, and other give-away items 
which dealers may distribute to 
youngsters with the objective of 
heightening parent interest. 

Enlisting the support of chil- 
dren in the home in this manner 
(Please turn to center of page 133) 
























Above: This display has 
an extra appeal, It is 
wired for sound with 
commercials to get the 
attention of window 


shoppers. 









Left: Shoppers are urged 
to contact local dealer 
on trade-in possibilities 
for old stoves with this 
fall promotion display. 









Above: The covered 
wagon theme here is 
symbolic of an old model 
stove contrasted with a 
mew stove featured in 
the center. 


Left: Simple but dra- 
matic is the display 
which shows the old and 
the new models side by 
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The window demonstration is a perfect 
“traffic-stopper” and draws prospects 
to the store interior for personalized 
instruction. Blindfolded, this home 
economist dramatizes ironer use. 


Retailers who don’t pro- 
mote the automatic ironer 
are passing up a good 
profit bet, but... 








lt Takes ‘Show-How: 


Hal Biddle, Ironrite sales chief, is 
leading exponent of “demonstrate to 
sell” idea; shows ironer operation by 
using own shirt as selling “prop.” 






























HE dealer who is willing 
Fite take the time to learn 

how to use the automatic 
clothes ironer and see that his 
sales people also know how to 
operate the appliance can add 
substantially to his annual gross 
sales, according to leading ironer 
manufacturers. 

“But the ironer must be dem- 
onstrated to be sold,” is their ad- 
monition. 

Unlike other major appliances, 
ironers have not gained in pub- 
lic acceptance since the end of 
the war, although substantial 
improvements have been made 
in the product. Ironer mer- 
chandising authorities attribute 
this in part to the fact that “it 
takes a little extra time to learn 
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how to use and sell the ironer, 
therefore the average retailer has 
preferred to concentrate his at- 
tention on other appliances. In 
passing up the ironer in this way, 
he’s passed up good profit, too.” 

Ironer saturation now is at the 
10 percent point, the point where 
sales of any appliance product 
usually start to double quickly. 
The trade-in problem is virtually 
non-existent. 

While a few ironer producers 
are concentrating strong promo- 
tional efforts behind retailer 
sales training, “lack of certain 
critical materials has prevented 
ironer manufacturers from mak- 
ing sufficient quantities to con- 
duct concentrated ironer cam- 
paigns,” according to M. R. Wil- 
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Five Ways To Demonstrate the lroner 


Because of its unique qualities which permit product “show- 
how” in the prospect’s own living room, television has proved 
an excellent demonstration medium. This young lady appeared 
as guest of ironer producer’s TV program after writing com- 
pany to explain she had learned to operate her mother’s. 
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son, former general sales man- 
ager, Thor Corp. 

Hal L. Biddle, general sales 
manager, Ironrite, Inc., is one of 
the most aggressive nierchandis- 
ing executives in the field and 
believes in carrying the demon- 
stration principle all the way 
from factory to dealer to con- 
sumer. 

“When you demonstrate and 
demonstrate well, you paint a 
picture without words and in so 
doing you eliminate all possibil- 
ity for argument or negative 
thinking on the part of your 
prospective buyer. Poor demon- 
strations leave room for doubt, 
but good ones never do. The 
thing that makes a demonstra- 

(Please turn to top of page 136) 

















Crowds are attracted to ironer demonstrat@ms hel, 
at various home shows and exhibits, as t sce 

illustrates. Economist at left shows how hu 
works while one at right takes names of #7 ‘~ 





(Continued from bottom of page 135) 
tion click is the fact that people are generally 


ready to believe what they see. It is this vital 
quality in a demonstration that makes it believa- 
ble.” This is the Biddle view. 

According to Dick Sierk, Ironrite advertising 
manager, “A woman will not buy an ironer if she 
doesn’t think she will be able to operate it. She 
must be shown that she can operate it, if she is 
going to be sold.” 

It is especially impressive if a man can actually 
use an ironer, particularly if he can demonstrate 
how to iron shirts and ruffled curtains, Sierk 
pointed out. “If a man can iron with an ironer,’ 
I can,” is the general reaction of potential women 
buyers, he says. Furthermore, salesmen should 
know how to iron properly with the ironer in or- 
der that purchasers can obtain answers to ques- 
tions which arise after the product has been tried 
in her own home for a reasonable period, other 
executives have emphasized. 

Ability to get the greatest use out of her ironer 
makes the purchaser an enthusiastic booster of 
the product and often leads to additional sales 
for the dealer, it is explained. 

The Ironrite sales system incorporates an iron- 
clad policy of post-purchase followup demonstra- 
tion to assure that the buyer understands the 
ironer thoroughly and is able to use it competent- 
ly. How this policy can be made to pay off in ad- 
ditional sales is described by Biddle as follows: 

“In company with one of our dealers, we recent- 
ly called on a number of Ironrite owners. In a 
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typical case, we asked the housewife if she was 
pleased with her ironer. She said she was and was 
very complimentary. We told her we wanted to 
obtain her personal autograph on a small card to 
be placed on a wall plaque in the store which 
would be noticed by all who came into the deal- 
er’s store. 


“After she had signed the card, we asked her if 
she’d like to own a Wash Day Maid laundry 
basket. (This is a folding canvas receptacle that 
stands on four legs with a wheel on each leg, and 
which can be rolled about the yard when hanging 
clothes on the line.) 

“We told her we’d give this to her if she’d give 
us the name of one prospect whom we could sell.” 

Next, Biddle and the dealer called on the pros- 
pect she named and explained the purpose of their 
visit by telling her that her name had been given 
us by her friend “Mrs. So-and-So,” and that she 
had told them about the ironing problem in her 
home. With that Biddle pulled out a small 
sprinkler bottle cap with holes in the top. 

“Do you have a bottle, Mrs. Prospect?’ This 
question usually brings on the remark, ‘What 
kind of a bottle?’ Then we answer, ‘Just any kind 
of a bottle, but we prefer the one you sprinkle 
your clothes with.’ With that she says yes she has 
and starts for the kitchen and we follow along 
right behind her with the little bottle cap in our 
hand. For the first fifteen seconds we demon- 
strate the use of the bottle cap which in turn 

(Please turn to top of page 190) 
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All those Plumbers talk about is HF 
Westinghouse 


CERTIFIED PROTECTION!" , 


Other Popular Westinghous 
Plumber Business-Boosters 


CERTIFIED PROTECTION FOR 10 YEARS 
SELLS WESTINGHOUSE WATER HEATERS 


Yes, the Westinghouse 10-Year Protection Policy is 
a powerful sales clincher. 

The Policy liberally protects the purchaser against 
tank failure for 10 long years... makes selling of 
Westinghouse Water Heaters easy. 

And there are no finer electric water heafers, any- 
where. Corox® heating elements are direct-immersion 
type. Bi-metal thermostats are fast and 
accurate. Scientifically designed baffle 
assures maximum hot water with- 
drawal. Add Fiberglas insulation, extra- 
heavy tank, the 10-Year Protection 
Policy and a complete line of Round 
and Table-Top Models and you have 
an unbeatable combination of sales 
features. Write for full information or 
see your wholesale distributor. 


WESTINGHOUSE ELECTRIC CORPORATION 


Electric Appliance Division = Mansfield, Ohio 









































+. Of course, 
it’s electric! 


: *AVAILABLE THROUGH 
7 ‘ Corporation 
Westinghouse te Division LEADING PLUMBING 
Electret fd Obi AND ELECTRICAL 


¢ 1 Mansfield, ee for catalog describing 
Send trghown in this ad. DISTRIBUTORS 


products shown ! 


; | Name 





SURE Westinghouse 
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Today’s merchandising plumb- 
ing contractor uses showrooms 
like the one shown at right in 
building his appliance busi- 
ness. He may well turn out to 
be the merchandising phenom- 
enon of the next decade, says 
B. G. Sanderson (see story be- 
low). 





.. THE PLUMBING DEALER may well turn traffic patterns could seriously affect the 
out to be the merchandising phenomenon flow of trade into their places of business,” 
of the next decade, according to Ben G. Sanderson said. 
Sanderson, general sales manager of the “But the plumbing contractor is in a 
Deepfreeze Appliance division, Motor much more favorable position,” he con- 
Products Corp. tinued. “While he has a stationary place 
Tracing the plumbing contractor’s of business, he and his employees by the 
growth in appliance merchandising, San- very nature of their work, visit the con- 
derson pointed out that “the number of sumer in her home and find limitless op- 
retail plumbing shops handling all or part portunities to sell her the goods she wants 
of our line increased by nearly 300 per- and has been thinking about.” 
cent during 1951 and it now looks as if “The average plumbing contractor deals 
that overall figure will be increased by a with people in the working parts of their 
full 100 percent this year. homes—kitchens, bathrooms and _base- 
He attributed much of this growth to ments—where he can see at a glance 
the plumbing dealer’s natural entree to how well or how poorly they are equipped 
the home, and declared that “the average with modern conveniences. He has ac- 
department store, appliance shop or hard-_ cess to a ‘blue ribbon’ class of potential 
ware store would give its eye teeth for buyers. If he backs up this knowledge 
the kind of sales leads that plumbing of ‘hot’ prospects with an orderly, well- 
dealers are running into every hour of run retail outlet, where he can display 
the day.” and demonstrate to good advantage, he 
“Many of the retail outlets now han- can put the clincher on many a major 
dling major appliances may soon get close appliance sale. 
to sales saturation points. Since consum- The Deepfreeze executive pointed out 
ers must come to them, shifts in centers that the amazing numbers of plumbing 
of business activity or severe changes in (Please turn to center of page 152) 
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The greatest field of new business (and new profit) 
in your industry is plumbed-in kitchen appliances! 


And it’s yours for the taking! Every General Elec- 
tric Disposall® and Dishwasher that is sold has to be 
installed by you. Why not make a double profit (prof- 
itable to sell—profitable to install)? 


It is a fact that those who are selling the greatest 
number of Disposalls and Dishwashers are those 
quoting a “fully installed price.’ You’re the one who 


can do that. 


A lot of smart plumbers are in there with both feet 
already. Your G-E distributor can tell you how to 


do it. 


WHY 


GENERAL ELECTRIC? 


Because those who are already in on 
the ground floor have found out: 


] Surveys show that 53 out of 100 

° people prefer G-E appliances over 
all other brands. This means that 1 out 
of 2 of your potential customers are 
already pre-sold on G.E. 


And one of the reasons for this 
great preference is that these ap- 
pliances are backed by the biggest 
newspaper, magazine, and TV adver- 
tising ever put behind an electric-sink 
line. 
3 G.E. is the leader in the plumbed- 
* in home-appliance field, having 
pioneered for 20 years in Dishwashers, 
and 17 years in Disposalls. 


Both the G-E Disposall and Dish- 

* washer are easy and profitable to 

install—and you benefit from the 
broad G-E service policy. 











THAT the G-E Disposall is specially 
designed for use with septic tanks, too. 


WHY 


G-E DISPOSALL? 


Because the Disposall was designed 
with the plumber in mind. 


Safety Twistop control is both sink- 
stopper and strainer. Disposall 
runs only when Twistop is locked in 
drain opening. Twistop keeps food- 
wastes in and hands out. It’s an im- 
portant G-E safety feature. 


2 Permanently ‘clkubricated Tim- 

* ken bearings give rugged depend- 
ability to this long-life appliance. 
Mean fewer service problems for you. 


With your problems in mind, G.E. 
"has designed a new, simple-to- 
operate drain-enlarging tool which in 
about ten minutes will adapt any 
kitchen sink to take the Disposall. 


4 To insure ease and flexibility of 
e; . na 

installation, General Electric 
makes available adapter flanges to fit 


all types of kitchen sinks. 


BE SURE TO TELL YOUR CUSTOMERS... 


THAT the General Electric Disposall 
actually helps keep drain lines clean. 








WHY 


G-E DISHWASHER? 


Because it has the extra features which 
make it easier to sell. 


i Women prefer the General Elec- 

tric Undercounter Dishwasher, 
which glides out at a touch, loads 
easily, offers extra counter space for 
kitchen work, and pre-rinses the dishes, 


fa Special Calrod® heating unit keeps 

hot water hotter than hands can 
stand—while the powerful spray-rub- 
wash-rinse action washes dirty dishes, 
glasses, silverware ...even pots and 
pans... really clean. 


re Dishes fan-dried in electrically 
heated air. 


4, Large capacity that homemakers 
want ... holds average service for 
eight—including ten glasses. 


Designed to satisfy strictest 
plumbing codes. 













It’s your business! 
Why not get in it RIGHT UP 
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G-E Electric Sink with Automatic Dish- G-E Automatic Dishwasher (Model G-E Disposall (Model FA4). 
washer (Model SE-113). New, pre-plumbed UC-110) —fits under existing counter The finest food-waste dis- 
feature provides easy installation of Dis- surface—or may be installed as a poser for your customers . . . 
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ACT Now! Drop in to see your local General Electric distributor. Find 


out about the G-E Electric Sink line. See how you'll profit 


by getting in on the ground floor now. 


If you'd like details by mail, write General Electric Com- 
pany, Major Appliance Division, Louisville 2, Kentucky. 























GENERAL ELECTRIC SINKS—DISHWASHERS—DISPOSALLS 





free-standing model. (Top extra.) quiet, efficient, safe. 


GENERAL @@ ELECTRIC 


















| Lo stop the drudgery 
of canning 
buy a G-E Home Freezer 
HOME IMPROVEMENT 
COMPANY 


Cullman 777 2222 Hanceville 


YOUR G-E DEALER 


HEN the local Rural Electrical Associa- 


tion advised us that their annual fair 


would be held August 23, we purchased 
two display booths in the big tent, for we knew 
this was an excellent method of creating good 
will and advertising. 

Early in June, we began to make our plans for 
the fair. Newspaper ads were laid out, telling of 
the many free prizes our company would give. 
Distributors were approached for new banners 
and display material. Two distributors said they 
would send sales counselors to help demonstrate 
products in the booths. 

The night before the fair, the big tent was put 


(Below) Interior of tent at REA fair 


where appliance exhibit proved to be a 
traffic builder for Home Improvement. 


ING SALES AT 
THE ANNUAL FAIR 


Home Improvement Co. finds pros- 
pects, customers attracted by ap- 
pliance exhibits at REA annual fair 


By Rosert A. SCHAEFER 
Home Improvement Company 


Cullman, Alabama 


up on the edge of town. It was an excellent site, 
being on the grounds of the local sportsman’s lake. 
Merry-go-rounds, swings, and entertainment were 
available for the children and picnic tables and 
barbecue grills were easily accessible to those 
who wished to use them, 

As soon as the tent was up, we worked to get 
our displays in order. By working late into the 
night we were ready when the fair opened at 
7:30 in the morning. 

The crowd gathered early to witness the first 
event, a tractor derby. County Future Farmers 


of America, F. F. A. boys, competed in a race in 
(Please turn to top of page 210) 













(Above) View of the appliance equipment show 
which was the exhibit of Home Improvement Co. 
at REA annual fair. More than 5,000 persons 
viewed exhibits and witnessed demonstrations. 
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Lar! blowers says,“ Your Subscription List 
Looks Like My Mailing List.” 


Mr. Flowers was shown a list of the Ruleville 
area Farm and Ranch-Southern Agriculturist 


subscribers and had this to say: 


“This is amazing! I had no idea that one 
magazine could reach so many of the best 





people in this area. I would say that almost 
90% of your readers are my customers. 
Really, it is the most astonishing thing I have 
ever seen! This list covers Sunflower County 


farms like a blanket.” 


Mr. Flowers went on to say, ‘“Too many peo- 
ple overlook the farmer in their advertising. 
Quite often farmers will come in and ask for 
a set of kitchenware, for example, and make 
no mention of a brand name. It looks like 
some advertisers are neglecting the most fer- 


tile market in the whole country. 


“I can’t speak for the whole South but I will 
say that if a manufacturer wants to do busi- 





ness in this part of the country, he must adver- 
tise to the farmer. From the looks of this list 


it would seem that Farm & Ranch will pro- 
vide airtight coverage. As a matter of fact 
your subscription list looks like my mailing 
ist;”” 


Special Notice to Sales Managers, 
Advertising Managers and 


Media Directors, 


What Mr. Flowers has to say about the South- 
ern Farm Market is fully substantiated by 


the agricultural statistics in the 1950 census. 
F IF f Ruleville. M ee £ the Ruleville Hard- We are preparing a state-by-state digest of 
atl Flowers of Ruleville, Mississippi, is the owner of the Ruleville Har ‘as ate alone Mth 

ware Company. Mr. Flowers has been in business since 1940 and he has these figures as they are released. 





the largest hardware company in Ruleville. He covers a trading area within Will be happy to mail them to you ane 
a radius of 25 miles, and he depends largely on the farmer for business. as they come off the press. rope <> 
4 ah ach 
oa xt j yv ow 
4 A el ‘ie 
Just sign the coupon ee ee us 
Lome Fad ow oo oa 
and mail it tous, (77 S498 Pl 
i coe 1 ake at 5 
27 ov «x 
. ye x 
“ if \ p> 7 - 
SOUTHERN AGRICUL Tae PM ye” 
7” oS ng 
NASHVILLE, TENNESSEE os ger 
g e a 
Pee yo"" : : y Z 
M ili a ee me ie ae a ae Pee Mage 
ore Southern Farm Families read Farm’ an ae Ss pe = ze" a 
Ranch- i ist th th b- Ws oo agile ‘ 3 sie 
Southern Agriculturist than any other pu Pr eh yee e an oot gi ove ne 


lication . . . circulation guarantee— 1,290,000. 
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Revolutionary NEW heat control 


for space heaters eliminates wiring and thermostats 










inutes 
installs in only 3mi | 


Assures “reuadithe-cleck* | 


heating comfort = 
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They'll sell like 
space heaters listed below 
% 1 
A‘ last! An automatic heat control that can be attached to dil burning space Pe” ‘ 
heaters in only a few minutes! More, it’s priced at an attractive low cost Easily installed on any of . 
that every owner can afford. these famous brands , 
For “round-the-clock” space heating comfort, there’s nothing like this new ALLEN’S JUNGERS i 
. 9 BARNES KEMAC (Canada) 
A-P Comfort Control. It provides all the lux- BENNER-NAWMAN _KLEER-KLEEN 
ani i i BEYER ( 
ury of automatic, dial-controlled heat, exactly “Uadekiceaa COLE HOT BLAST — LoweRGAN 
matched to any of the space heaters listed at COLEMAN MAGIC CHEF 
: , : space heaters COLEMAN (Canada) yapcHAND (Canada) 
right. Customers save fuel and enjoy the heat 6 : CREST (Canada) MONARCH 
: np CREST-AIRE (Conado) jONARCH (Canada) 
they select, with no peaks, no valleys. And it’s CUSTOM AIRE cebendininaen I 
; Pigs ‘ DOMESTIC 
so easy to install. Attaches with an ordinary DRACO FIREBALL = NESCO 
Jute Onl 7 ich DUO-THERM NORGE HEAT i 
screwariver. Unly two screws to tighten. ENTERPRISE ORAN I 
" . . p ENTERPRISE (Canada) PERFECTION 
Cash in on the big season ahead with this Complete Profit-Maker kit ESTATE HEATROLA PREWAY t 
extra-profit builder. Every space-heater owner is yours for the asking. Dis- EVEN-TEMP QUAKER (Canada) I 
. ie plays, stickers, folders, ad FAWCETT TORRID- SAFEWAY C 
or customer will want it, once you demon- mats “y ee you need OIL (Canada) SCOTSMAN : 
strate its many advantages. Write today fo to sell this great accessory. FESS (Canada) SIEGLER ‘ 
< s y ges. W aes Send for your Profit-Maker FINDLAY (Canada) — S1LENT FLAME I 
full details. kit today! FLOOR-O-LATOR SUPERFLAME } 
pg THERMO-PRODUCTS 
HERCO HEAT FLO —s_ TORRIDAIRE 
A-P CONTROLS CORPORATION GO NEAT rio TORRIDA 
(formerly Aut tic Pr ts Company) INTERNATIONAL WASHINGTON FRUGAL 
2404 N. 32nd Street, Milwaukee 45, Wis. ¢ Jn Canada: A-P Controls Corporation Ltd., Cooksville, Ont. 
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Newer Models With 
Greater Sales Appeal 





Products 


Product: Youngstown “jet tower” 
dishwasher. 

Features: This product employs 
“hydro-electric” control that is 
said to provide an operating system 
utilizing both electricity and water 
pressure to insure positive action 
in each phase of the 934 minute 
wash-rinse cycle. Porcelain enam- 
eled lid is flat, for maximum work 








surface. Upper racking basket holds 
up to 50 percent more dishes, in- 
cluding stemware, ash trays, coast- 
ers and other odd shaped pieces. 
Other products: Cabinet sinks, 


base cabinets, utility cabinets, 
automatic food waste disposers. 
Manufacturer: Mullins Mfg. 


Corp., Warren, Ohio. 


Product: Western-Holly built-in 
range. 

Features: Gas top burner cook- 
ing and oven baking are provided 
by separate units. Both the cook 
top and oven are available in stain- 
less steel (as shown) or white por- 
celain enamel. They are available 
also in pastel yellow, green or blue 
porcelain enamel. Oversize, ex- 
pandable oven may be placed at 
any desired height, but oven bot- 
tom at counter height is recom- 
mended. Oven has automatic cook- 
















ing clock, which turns the oven on 
and off at pre-set times and tem- 
peratures. Four burner cook top 





with its controls is designed to be 
set into the counter work surface 
as a unit. 
Other products: Built-in and 
free-standing gas cooking units. 
Manufacturer: Western-Holly 
Appliance Co., Culver City, Calif. 


Product: Hotpoint combination 
refrigerator-freezer. 

Features: Separate doors for re- 
frigerator and freezer sections of 
this two-door deluxe model pro- 
vides for correct temperature and 





humidity maintenance in each com- 
partment at all times. Capacity is 
10 cu ft overall, including 70 Ib 
freezer compartment. No defrosting 
is necessary in refrigerator sec- 
tion, because cooling coils are con- 
cealed inside walls. 

Other products: Complete line of 
refrigerators, electric ranges, 
clothes dryers, ironers, dishwash- 
ers and garbage disposal units. 

Manufacturer: Hotpoint Inc., 5600 
W. Taylor St., Chicago 44. 


Product: Philco electric range. 

Features: Two complete ovens, 
with new quick-set timer, plus a 
“full meal, banquet oven,” in addi- 
tion to a smaller oven, are high- 
lights of this deluxe electric range. 
It is of cluster top construction, with 





right-hand side free for work space. 
Selling features include a built-in 
“Jiffy Griddle,” new quick-set tim- 
er, thermo-color controls and high 
speed surface cooking units. With 
the griddle and oven as separate 
units, the housewife can bake bis- 
cuits and broil steak at the same 
time. Automatic timer on full-size 
back splash provides added conven- 
ience. 

Other products: Refrigerators, 
home freezers, room air condition- 
ers, radios and television sets. 

Manufacturer: Philco Corp., Phil- 
adelphia. 

(Please turn to top of page 146) 











Appliance Products 


(Continued from bottom of page 145) 


Product: Westinghouse clothes 
dryer. 

Features: At the end of any dry- 
ing cycle pre-selected on the the 3- 
way dial, this automatic dryer sig- 








nals the time with the tune of 
“How Dry I Am.” The choice of 
drying cycles ranges from fully dry 
to damp dry and includes special 
settings for synthetic fabrics. The 
unit is available as a 230-volt model 
or 115-volt model. 

Other Products: Water heaters, 
water coolers, dishwashers, dis- 
posers, clothes washers, dehumidi- 
fiers, ranges. 

Manufacturer: Westinghouse 
Electric Corp., Mansfield, Ohio. 





Product: Universal electric re- 
frigerator. 

Features: Manor House series is 
distinguished by a 70-pound triple- 
plate, freezer compartment, which 
provides fully automatic defrosting, 
“Refrig-A-Dor” shelves, a butter 
conditioner, space for nearly a 
bushel of moist storage and “dehy- 
dra-chest.” This is the largest unit 
in the line, with a 10 cu ft capacity, 
including space for 2 lbs frozen 











food. Sliding shelves, for maxi- 
mum utility, may be adjusted to as 
many as 14 positions. Color-styled 
in aquamarine and gold, inside and 
out, the Manor House series has 
an outer finish of white high baked 
enamel over “Bonderized” steel, 
while inside enamel lining is one 
piece, acid-resistant porcelain. 
Other products: Electric ranges, 
washers, dryers, ironers, dishwash- 
ers, water heaters, air conditioners, 
home freezers and dehumidifiers. 
Manufacturer: Universal Major 
Appliance Co., Lima, Ohio. 





Product: Blackstone cabinet 
ironer. 

Features: An outstanding fea- 
ture of this deluxe ironer is its 
swing-away “utilitop” which eli- 
minates the need for moving ap- 
pliance away from wall when in 
use; it is equipped with a com- 
pound-pivotal hinge. Dual-speed, 
26-inch roll is heavily padded. The 
ironer has two selective tempera- 
ture controls, two ribbon-type 
heating elements, asbestos backed 
and mica insulated, providing a 





total of 1,300 watts. Control is by 
fingertip or knee, leaving both 
hands free. Motor and heating ele- 
ment switches are independent. All 
moving parts are sealed at factory 
in permanent bath of lubricants, 
drive mechanism ‘is precision-built 
with machine-cut gears. Cabinet is 
bonderized, finished in fused white 
enamel, and equipped with large, 
cushion rubber casters, one of 
which locks. 

Other Products: Automatic and 
wringer washers and dryers. 

Manufacturer: Blackstone Corp., 
Jamestown, N. Y. 





Product: Kauffman air drier. 

Features: With an 8,000 cu ft 
capacity, this dehumidifier will re- 
move up to three gallons of excess 
moisture from the air every 24 
hours. It is powered by a % h p 
unit, hermetically sealed. Moisture 
laden air is drawn over cool finned 
surfaces of drier coil, where it is 
collected and drained off into two 
gal. slide drawer receptacle in base 
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of unit. Ordinary hose connection 
for discharge of condensate to out- 
side drainage system can be pro- 
vided. Cabinets are all steel, fin- 
ished in gunmetal grey. Outside 





dimension is 154% by 14% by 11%. 
Other products: Humidifiers, ra- 
diator shields and enclosures. 
Manufacturer: Kauffman Air 
Conditioning Co., 405 Olive St., St. 
Louis, Mo. 





Product: Norge gas range. 

Features: With automatic light- 
ing, the surface burners are three 
standard and one giant sized. The 
picture-window oven is porcelain 
lined, one-piece design, and has 
two flat-ribbon, easily removable, 
self-locking, non-tilt racks. An 
oven light allows a clear view of 
the interior. The safety valve 
handled are self locking and must 
be depressed to unlock. An at- 
tractive dial controls oven temp- 


























erature. The broiler is equipped 
with a porcelain pan and smoke- 
less grill and is complete with 
automatic electric ignition and 
safety gas shut-off. 

Other Products: Electric ranges, 
freezers, refrigerators, washers, 
water heaters. 

Manufacturer: Norge Division of 
Borg-Warner Corp., Merchandise 
Mart Plaza, Chicago 54. 

(Please turn to top of page 148) 





































A 4-INCH BENDING TEST PROVED TO ME...THIS PIPE IS REALLY... 


BLE 


Manhandle it. You can’t hurt it! L-M Fibre 
Pipe is tough, not brittle; flexible, not rigid. 
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There’s no breakage in transit to worry about. 
Railroads can “hump” it, trucks can jog it over 
the highways. On the job, your men can unload 
it and handle it faster without breakage. L-M 
Pipe is much lighter, too. 




















As the deflection test shows, soil settling, ground 
heaving, and greater-than-normal overburdens won’t 
crack the joints on this modern pipe. The friction-welded 




















































Je tap-tite couplings don’t pull out and the pipe won’t crack! 
y 11%. Fi For your customers this means many savings — savings 
4 jee ; De in installed costs, in delivery costs. Made of 75% coal tar 
n Air A aig pitch reinforced with completely impregnated cellulose 
St., St. Deflected 4 inches—no leaks! fibre, L-M Pipe is permanent. Soil and sewage salts, acids, 
Two lengths of L-M Pipe are joined with a standard alkalis, and hot water won’t bother it. It won’t corrode. 
sobbed er ea pa ogee ear See your plumbing supply distributor for L-M Fibre Pipe 
? flected a full 4 inches. As you see, there’s still no for use in house-to-street sewers, septic tank lines, farm 
- light- cracking or leaking at the Tap-Tite coupling. This irrigation and drainage. Send for free Bulletin 49080. 
e three same pipe stands a crushing load of 1100 Line Material Company, Milwaukee 1, Wis. (a McGraw 
d. The pounds per foot—and never shatters! Electric Company Division). 
reelain eer 5 
nd has : 
ae L-M opens new Sherman Plant for better service 
riew of to L-M Fibre Pipe users everywhere, 
valve 
d must 
An at- 
temp- 
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for Better Sewer and Drains. 


Have you seen “Pipe Schemes,’”’ L-M’s interesting, informative color movie? Write for free showing! 
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_ L+M Pipe comes with tapered ends. 
on the job, with Topering Tool and 
1-M Pipe Vise. No waste. 


L-M's plant laboratories test each - 
lot of raw material and finished 
pipe to make sure they meet 
L-M's exacting standards. 
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NATIONAL 


SALES AIDS 












That’s right!! National’s hard-hitting and complete 
dealer merchandising program does a bang-up job of 
selling the National Disposer — the top quality food 
waste disposer. 


National sales aids give you everything you need for 
a sizzling sales program on the hottest item in the 
plumbing equipment field. Now is the time to sell 
disposers. Now is the time to use National’s hard sell- 
ing dealer helps. Look over the list, then, write, right 
now for details. Use the handy coupon. 


3% DEMONSTRATOR AND DISPLAY MODELS 
Home demonstrators, floor demonstrators, cut-away 
models and stripped down models to help you fully 
describe the National’s quality construction. 


% POINT OF PURCHASE DISPLAYS 
Display stands, counter cards, signs, window streamers, 
and decals for sales provoking presentations of the 
easy-selling National. 


%* AD MATS 
Eye-catching mats for «complete or partial newspaper 
ads in a complete range of sizes and subject matter. j 


% DIRECT MAIL PIECES 
Inquiry-producing envelope stuffers and single or 
double post cards, with your imprint, covering a 
variety of approaches — plus a complete mailing 
service. 


% CATALOGS AND MANUALS 


Attractive, factual literature with your imprint for the 
complete selling job. 


eae. ACTION LOADED, ATTENTION GET- 
ING “PHANTOM” ELECTRIC SIGN IN 
FOUR COLORS. 

ONLY $3.75 POST PAID 
GET YOURS TODAY AND SELL 
NATIONAL DISPOSERS 


NATIONAL RUBBER MACHINERY CO. 


Plumbing Equipment Div AKRON 8, OHIO 


Dept. 
() ar me full details on National's “Plan for Disposer 
rofits” 
( ) Send me a new “Phantom” Electric Sign. My check 
for $3.75 is enclosed 
NAME 
STREET 
CITY ~ 
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(Continued from bottom of page 146) 


Product: Fowler electric clothes dryer. 

Features: Streamlined door opens wide for ease of 
access to the tumble-action cylinder within, which 
is controlled by a single dial unit. Drying cylinder is 
lined with a smooth, heavy coating of durable por- 
celain enamel. Coil-type, 4,500 watt heating element 
is designed to operate at safe “black heat” tempera- 
tures. Unit is powered by a % hp electric motor, 
fully enclosed and sealed in oil. All pulley bearings 
are rubber mounted for quiet operation. Trunnion 
gear has four ball-bearing neoprene wheels which 
support the cylinder to equalize the drying load. 

Other products: Electric water heater. 

Manufacturer: Fowler Mfg. Co., 2545 S. E. Glad- 
stone, Portland 2, Ore. 










Deepfreeze Range 


Fowler Clothes Dryer 


Product: Deepfreeze deluxe electric range. 

Features: This is a fully automatic, two oven 
range, featuring an oven broiler described as “ban- 
quet size” because of its outside capacity. The auto- 
matic broiler is lined with black porcelain and is 
equipped with four non-tilt oven racks with safety 
stops. Doors of both ovens are fully insulated and 
have self-sealing, heavy duty door springs. Other 
equipment includes a timed electric outlet for an 
automatic coffee-maker, an electric clock and an 
oven timer which serves the dual purpose of a kitchen 
clock and an automatic “watchdog,” which will cook 
to exact time requirements. 

Other products: Refrigerators, home freezers, water 
heaters. 

Manufacturer: Deepfreeze Appliance Div., Motor 
Products Corp., 2301 Davis St., North Chicago, Il. 





Product: Remingtén room air conditioner. 

Features: Fresh, outdoor air, without draft is fil- 
tered through this unit which cleanses it of unsani- 
tary dust, dirt and pollen. It cools the room and 
ventilates air for hayfever sufferers and provides — 
reviving relief from heat. Dehumidifying feature 
lowers the humidity on oppressively damp days. Two- 
tone design of French grey enamel baked on steel 
with plastic grille, fits home surroundings. 

Other products: Complete line of -home and office 
air conditioners for domestic and professional use. 

Manufacturer: Remington Air Conditioning Div., 
Remington Corp., Auburn, N. Y. 

(Please turn to top of page 151) 
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You'll make the most of the great opportunities in the 
laundry appliance business as a WHIRLPOOL dealer. 
Experience proves that the WHIRLPOOL franchise is 
the most desirable for profit-wise dealers everywhere! 

There are thousands of dealers who are topping all 
previous sales records. They’re WHIRLPOOL dealers! 
They know WHIRLPOOL quality wins and maintains 
customers . . . creates powerful word-of-mouth selling 

. « gives exceptional profit opportunities. 


Whirlpool 
WORLD’S LARGEST MANUFACTURER OF 
WASHERS, DRYERS AND IRONERS 


DOMESTIC ENGINEERING 


WHIRLPOOL PLANT 
St. Joseph, Michigan 


WHIRLPOOL PLANT 
Clyde, Ohio 









Here's another selling 
feature for you. 
WHIRLPOOL has 
peceeee matched, 
lly-automatic wash- 
ers and dryers .. , the 
only units that Rave 
won the Fashion 
Academy Award for 
beauty of design! 





And this quality is combined with the greatest features 
in automatic home laundering. In Washers, on/y WHIRL- 
POOL has Suds-Miser, Seven Rinses, Agiflow Action, 
Germicidal Lamp, Cycle-Tone and other exclusive fea- 
tures. In Dryers, there’s Tempered Heat, Forced-Flo Ex- 
haust, Outdoor Venting, Germicidal Lamp, Automatic 
Ignition for gas models, and other WHIRLPOOL “firsts.” 

Remember, this is the time to assure your future .. . 
and your future is with WHIRLPOOL! 


e 
Whirlpool CORPORATION * St. Joseph, Michigan @ IN CANADA: John Inglis, Ltd., Toronto, Ontario 


For Over 50 Yeors Manufacturers of the World's Finest Home Laundry Equipment 


Whinkpoot... going places by doing big things in a big way! 
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Now, pages of type are set mechanically, in the time 
formerly required for just a few hand-set paragraphs. 
Thanks to the invention of power-driven typesetting 
equipment, and its ready adoption, your modern news- 
paper meets edition deadlines with ease and with all 
up-to-the-minute news. 





In all walks of life electric motor power has lightened 


the burden of toil and made working hours more pro- 
ductive. Emerson-Electric experience, dating back to 





JET PUMP 
MOTORS 


Build dependability into your Jet 
Pumps by specifying Emerson-Electric 
Jet Pump Motors (14 to 1 H.P.). 
Standard pump equipment motors 
are made in ra Ye to 1 ELP. 
single-phase, capacitor-start, induc- 
tion run; and 12 H.P. single-phase, 
repulsion-start induction-cun; and 
polyphase motors in 1 to 5 H.P. For 


complete information write for 


Bulletin No, M149, 

















LEADERS 











— 


Up-to-the-Minute News vs. Deadlines! 








IN THE MOTOR AND FAN 
































1890, covers this entire era of mechanization progress. 
Emerson-Electric Motors bring to your product the bene- 
fits of this valuable experience plus an enviable reputation 
for dependability and efficiency. 


Consult with us, without obligation, about motors for 
your regular or new products. Standard Motors are made 
in horsepower ratings 1/20 to 5 H.P., and Hermetic 
Motor parts 1/8 to 15 H.P. Write... 

THE EMERSON ELECTRIC MFG.-CO., St. Louis 21, Mo. 


MODERN BUSINESS ts powereD wita[ELECTRIC MOTORS 





Mergenthaler Linotypes have been 
powered. with Emerson-Electric 
otors since 1901. 










EMERSON ro ELECTRIC 


MOTORS + FANS 


APPLIANCES 






INDUSTRY SINCE 1890 
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Appliance Products 





(Continued from bottom of page 148) 


Product: Ben-Hur farm and 
home freezer. 

Features: Up to 425 pounds of 
frozen food may be stored in this 
8.5 cu ft model, providing more ca- 
pacity in less floor space. Blue trim 
around opening and lid is a dec- 
orative feature. Handy food bas- 





kets and dividers, more efficient 
cooling coils for faster, more eco- 
nomical freezing, a one-piece coun- 
ter-balanced lid for easy lifting and 
hermetically sealed welded con- 
struction, are other points of in- 
terest. A special 2.1 cu ft freezer 
compartment is provided for freez- 
ing fresh fruits and vegetables. 

Other products: Complete line of 
home and farm freezers. 

Manufacturer: Ben-Hur Mfg. Co., 
634 E. Keefe Ave., Milwaukee 12, 
Wis. 


Product: Thor clothes washer. 

Features: Having a capacity of 
9 Ibs of dry clothes and 19 gals. of 
water, the tub has a rounded 
turned-in top. The agitator is 6- 
vane, bakelite and is locked on with 
a hand screw. Gears are enclosed 
in a housing, with oil splash lubri- 





cation. The direct motor concealed 
drive is through flexible noiseless 
insulated couplings. With adjust- 
able pressure, the wringer has 
cushioned rolls, safety bar release 
and swings to 5 positions. Con- 
veniently located are controls for 
agitator and wringer. 

Other Products: Spinner wash- 
ers, gas and electric dryers. 

Manufacturer: Thor Corpora- 
tion, 2215 S. 54th Ave., Chicago 50. 


Product: Roper “Insta-Matic 
gas range. 

Features: Automatic oven and 
broiler lighting highlight this 38-in. 
range which is of divided top con- 
struction, with extra capacity “si- 
lent-glide” broiler and porcelain 
enameled pan. Timer on_ back 
splasher is optional and features 





“Insta-Matic” clock control. Range 
is for manufactured, natural or LP 
gas. 

Other products: Complete line of 
gas ranges. 

Manufacturer: Geo. D. Roper 
Corp., Rockford, Ill. 


Product: Perfection electric 
range. 

Features: On the divided top are 
three surface units of 1250, 2100 
and 1600 watts and six-qt deep well 
cooker. The oven has automatic 
heat control and the broiler is ad- 
justable for low or high speeds. A 
surface lamp-indicator lights auto- 
matically when any surface unit is 
on. The lamp also has a manual 
switch. There is a large double 
compartment at the left of the oven 
and a separate storage place below 
the oven. Finish of the unit is tita- 
nium porcelain enamel, 

Other Products: Gas ranges, 
electric water heaters, oil and gas 
heaters. 

Manufacturer: Perfection Stove 
Co., 7609 Platt Ave., Cleveland 4. 
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Product: International home 
freezer. 

Features: A 20 cu ft freezer 
which, it is claimed, occupies same 
floor space as a 15 cu ft unit is one 
of the high’ights of this addition 
to the Harvester line. It has 700 
pound frozen food storage capacity, 


including four ice cube trays, ice 





cube storage caddy and a new 
plastic serving tray. Three storage 
baskets of lightweight stainless steel 
and two dividers are standard 
equipment. An alarm bell and 
warning light serve as signals in 
event of power failure. 

Other products: Refrigerators. 

Manufacturer: International Har- 
vester Co., 180 N. Michigan Ave., 
Chicago. 


Product: H. C. Little oil heater. 

Features: The large front panel 
of this model, producing 52,350 heat 
units per hour, provides well dis- 
tributed warm air volume and heat 
radiation. The heater is available 
in an automatic, self lighting, self- 
regulating model or in an easy-to- 





operate manually controlled unit. 
The burners operate on a progres- 
sive low temperature carburetion 
principle, which minimizes soot or 
hard carbon deposits, 

Other Products: Complete line of 
gas and oil domestic heating equip- 


(Please turn to top of page 152) 





Appliance Products 


(Continued from bottom of page 151) 


ment. 

Manufacturer: H.C. Little Burn- 
er Co., Inc., Woodland & DuBois, 
San Rafael, Cal. 








Product: Coolerator electric 
range. 

Features: A large oven with 
triple insulation at top for coolness 
and a 3-position door with lock 
stop for broiling are combined in 
this range. The surface burners 
have 7 cooking speeds, switches be- 
ing placed over the table top for 
safety. A 642-qt deep well cooker, 
large storage drawer on roller 









bearings, appliance outlet, adjust- 
able broiler, removable drip tray, 
concealed oven vent, and reversible 
oven racks with stops are additional 
features. 

Other Products: Refrigerators 


and freezers. 
Manufacturer: The Coolerator 


Co., 128 W. First St., Duluth, Minn. 


Product: Preway gas range. 


Features: Divided top, deluxe 


range, featuring cove lighting, elec- 
tric minute reminder, two simmer- 


















action burners, and two giant burn- 
ers. On right hand side is giant, 
one piece oven, while on left are 
two storage compartments. Lower 
right drawer contains broiler com- 
partment, with five-position broiler. 
Other products: Electric ranges 


and oil space heaters. 
Manufacturer: Prentiss-Wabers 
Products Co., Wisconsin Rapids. 





Product: Dixie automatic gas 


range. 

Features: Gold and chrome trim, 
white porcelain enamel surface, 
removable grates, drip pans, broiler 
pans, oven bottom make this unit 















easy to clean. The oven has a win- 
dow and light and the two-piece 
broiler is adjustable with a drop 
front door and two gliding storage 
drawers. 

Other Products: Complete line 
of gas ranges. 

Manufacturer: Dixie Foundry 
Co., Cleveland, Tenn. 



























Appliance News 





(Continued from bottom of page 139) 


dealers who have “taken on” dishwashers, garbage » 


disposers, air conditioners, home freezers and 
other major appliances since the war emphasizes 
the trend. He traced this development to the ideal 
situation of the plumber who during his work 
in the home can “condition” the housewife for 
a specific product. 

He said that new dealer starts in the plumbing 
field by Deepfreeze distributors during the last 
six months indicate that home freezers and elec- 
tric water heaters are the most popular products 
and are usually included in the first orders. He 
added, however, that well over half of the plumb- 
ing shops taking on Deepfreeze products have 
included refrigerators and electric ranges. 


Appliances Top Exhibits 

Manufacturers of domestic appliances and equip- 
ment lead in the number of exhibitors at the biennial 
exhibition of the Gas Appliance Manufacturers Asso- 





ciation in Atlantic City, Oct. 27-31. This group will 
have 16 displays featuring gas ranges, 17 water 
heaters, one refrigerator, four clothes dryers, four 
incinerators, seven kitchen cabinets, 16 room heaters 
and 46 central house heating systems. 

In addition, there will be seven unit heater ex- 
hibits, two of commercial cooking equipment, eight 
of industrial gas equipment and 35 featuring controls 
and related accessories. In all, there will be more than 
200 domestic, commercial, industrial and transmission 
displays—an all-time record—covering more than 75,- 
000 square feet of floor space in the Atlantic City 


auditorium. 


Freezer Packaging Offered 

A custom line of home freezer packaging materials, 
developed by leading suppliers in the paper and 
metal fields, is being offered by the Deepfreeze di- 
vision of Motor Products Corp., according to Ben G. 
Sanderson, general sales manager. 

The packaging materials were introduced in “re- 
alization of the need of good packaging to successful 
home freezer operation,” Sanderson said. Deepfreeze 
dealers will offer the materials to consumers at com- 
petitive prices. 
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You'll Sell More 


Quality Sink Top Installations 
When You FEATURE... 





00% SANITARY -EASILY INSTALLED 
100% WATERTIGHT - COMPLETELY 
SELF-SEALING 


You sell more because you have more to offer. Your cus- | 
tomers will appreciate HUDEE'S watertight and sanitary | 


features and you can confidently guarantee a perfect | 
sink-top installation every time. Use HUDEE features as | 


a leader in your sales of sink cabinets, sink tops and com- | 
plete kitchen remodeling jobs and profit "ALL-WAYS." | 


Cross-section shows how the sink top 
covering, sink frame, and sink bowl 
Gre efficiently combined fo make a 
self-sealing unit. Interlocking lug and 
frame serve as sink hanger, Tighten- 
ing screw forces bowl securely under 
the inside flange of frame and pulls 
outside flange tightly over the sink 
fop covering. 





DISTRIBUTORS IN ALL TRADING AREAS 


For complete details see Sweets Architectural File, No. 24b-SE 
or write today to 


Wikis, E Sebeh axeh Gor 


MANUFACTURERS AND DISTRIBUTORS 
225 WEST HUBBARD ST. CHICAGO 10, ILLINOIS 
IN CANADA— WALTER E. SELCK AND CO. LTD. — TORONTO 














7 yours, 


2, Master Plumber 


WILLIAMS 


WASTE FOOD DISPOSER 


with patented 
Hammermill grinding actior 


SAFE * SAVES TIM 
EASY TO-USE 
ECONOMICAL 
SANITARY 
NON-JAMMING 
SELF-CLEANING 

and EASY TO INSTALL 
only 7% inches from 


bottom of sink to 


middle of drain outlet 


the 
chise for 
obbet Frane s 
fe er open 18° 


wie We : 
phe 
Bi one ces ee 
-10 
\ Local Address one St Eas ‘ 
’ 


City 


DISPOS-O.- MATIC DIVISION 


Eureka Williams 


CORPORATION 


Bloomington, Illinois 


Better Products, Better Made... y* bill bug : f 
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Kadiuwdohke.. ¢ THE SOLID WALL 


STEEL TUBING FOR RADIANT HEAT INSTALLATIONS EXCLUSIVELY 


Avon Rateress has “aed widely osemmeen =f the trade for its nang or ——- 
oe This special feature enhances its easy-to-bend qualities. One-man han ndin 
Greater Ductility advantages serve the ends of lower cost installation plus new economies of hand- 
ling a softer, stronger, more impervious tubing. 


/ Avon Radiantweld steel —__ ideal yo hot — cseery ed pea because 
y * its inherent toughness is proof against damage and rough handling. Its higher 
Higher Tensile Strength sensibility coupled with greater ductility provides a solid wall steel tubing to 


match the most exacting installation requirements. 





Longer coils (fewer joints ) cut labor-time, eliminate soldering, costly annoyances 
f of leaking unions. This special feature = coy mae kp heeemied the radiant heating 
* field with important economies—easier handling an nding —reducing joining 
Extra long Coils and soldering time—insuring leak-proof advantages that overcome time-consum- 
ing repairs when initial water tests are made. The 5%” dia. now available in coils 
up to 160 ft. and the 14” dia. up to 225 ft. 





Avon Radiantweld is made by an exclusive fusionweld process and is then an- 
nealed and pressure tested up to 2500 p.s.i. It is rated as approved under the 
7 ested and Approved Re-examination Service of Underwriters’ Laboratories . . . by the American Gas 
Association Laboratories . . . meets the requirements of FHA Government Build- 
ing Codes. Has a Government specification rust-resistant bonded coating. 








Radiantweld is specified and used by an ever increasing number of architects, 
canes a and some of America’s largest production builders x sonst 
ual homes and housing projects. Such acceptance is your insurance of a quality 
Used by fi he leaders product--backed by the highest performance standards—with millions of tet of 
Avon steel tubing in use by automobile and refrigeration builders, electrical and 
hydraulic machinery manufacturers, toy, radio and miscellaneous industries. 





MAY WE SUPPLY YOU WITH DETAILED INFORMATION? 


. AVON TUBE DIVISION bowe'sren’ minuieda 
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AUTUMATIL HEAT 
ALR CONDTTTIUNING 


Section 


A CALCULATED RISK... 


pays off for this dealer 


HEN we decided two 

years ago to build a new 

showroom and add ap- 
pliance and kitchen sales to our 
heating activities, we took a 
‘calculated risk.’ Time _ has 
proved beyond a doubt that our 
action was justified and that 
heating helps appliances and ap- 
pliances heating.” 

These are the words of Otto 
A. Trzos, (pronounced “‘troze’’) 
Trzos Home Planning Center. 
Keego Harbor, Mich. a heating 
specialist and graduate engineer 
from Purdue University. 

“Up to that time, we were do- 
ing a good business out of a 
(Please turn to top of page 157) 


As can be seen in the picture 
below, the Trzos showroom is 
divided into two parts—one for 
the display of appliances, and 
the other for his plumbing and 


heating operation. Previous ta — 


the completion of this new 
showroom, the firm’s headquar- 
ters was in a three-car garage. 





This Michigan heating con- 


tractor took a chance on 


appliances and found that 


his heating sales volume 
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@ The TORIDHEET model ORA-75 Hi-Boy com- 
bines all the qualities for the perfect ground floor 
installation. Check these sales-making advantages. 


A Whisper-Quiet Operation 

The TORIDHEET Wall Flame burner used in the 
ORA-75 Hi-Boy is self-lubricating—has only one 
moving part. 





YA Minimum Floor Space 

The TORIDHEET ORA-75 Hi-Boy’s base 
dimensions are only 23 x 28 inches—easy to fit 
in even the smallest house plan. 


A Unmatched Economy 


The ORA-75 Hi-Boy’s famous TORIDHEET 
Wall-Flame burner has proved fuel savings of 
25% to 50% over oil burners of other types. 


Famous TORIDHEET 







AOA Rotary Wall Flame 
ANT \y AY Ah burner used in model 
pe satany ng!!! ORA-75 Hi-Boy burns 
X =a<%) catalytic oil with top 


efficiency. 


...For Conversion jobs and in complete heating plants 


Other Toridheet units for every need...every budget...Gun Burners... Gun 
Fired Boilers and Furnaces ...Gas Conversion Burners and Gas Fired Furnaces 





oy 
CLEVELAND 


i ‘idh  TORIDHEET DIVISION 
Or pp CLEVELAND STEEL PRODUCTS CORPORATION 
Cleveland 2, Ohio 


7320 Madison Avenue 
AUTOMATIC HEATING 






Affiliated Canadian Manufacturers: Conroy Mfg. Company, Ltd., Catherine St., St. Catherines, Ont. 
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Calculated Risk ... 


(Continued from page 155) 
three-car garage. Since then, 
heating volume, both industrial 
and residential, is well up from 
where it was before we moved 
into our new building—while we 
are strongly competitive in the 
appliance field in which we were 
not even a factor before.” 

Reasons of an economic char- 
acter motivated Trzos in estab- 
lishing a complete new show- 
room and shop on a main ar- 
terial leading through the semi- 
suburban lake area surrounding 
Keego Harbor, which lies about 
30 miles northwest of the heart 
of Detroit and five miles from 
downtown Pontiac, Mich. 

Completed about two years 

(Please turn to top of page 161) 


Mr. Trzos, a Purdue graduate engi- 
neer and heating specialist, designs 
his own installations. Above he is 
shown at his office drawing board. 





Kitchen sales figure prominently in the appliance volume of the Trzos 
Home Planning Center, Keego Harbor, Michigan. The addition of ap- 
pliances has made for increased floor traff.c, more heating sales. 
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The Trzos firm does both residential 
and industrial heating and air con- 
ditioning. Heating showroom is 
shown at left. 






Below Mr. Trzos and his appliance 
sales manager look over a new re- 
frigerator. The appliance depart- 
ment is kept separate from heating, 
air conditioning part of firm. 
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CIRCULATORS 


ONEY THREE WAYS: 


EXTRA CAPACITY 


Taco circulators have that extra capac- 
ity needed for today’s modern small 
pipe radiant heating jobs (panels, con- 
vectors, radiators or baseboards). 


LESS AND MORE 
FLEXIBLE INVENTORY 


Interchangeable flanges mean one cir- 
og plus four sets of flanges (34”, 

» 1%" or 1%") equals four sizes 
of circulators in stock. 


A CINCH TO SERVICE 


All you need is an open end wrench, 
screw driver and allen set screw 
wrench. 


DOMESTIC ENGINEERING October, 1°52 


for LOW COST SERVICE 















Get more information today about Taco’s increas- 
ingly popular circulators. New users are enthusiastic 
because Taco is the BIG-VALUE of our industry. 


Better aaa with Taco 
fa EY TACO HEATERS, Incorporated 


137 South St. + Providence 3, R. |. 


READ TACO’S OTHER ADS 
IN THIS ISSUE 
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This mill be an Oil Heating Year 


and DUNKIRK has the Answers 


for You 


More and more owners of homes and commercial buildings 
are turning to oil heat for convenience, unrestricted and unin- 
terrupted supply and economy. 

Dunkirk Series OB Boilers are specially designed for efficient 
use of oil. Their performance in thousands of installations has 


proved it. 
In addition, their handsome two-tone enameled steel jackets make 


them ideal for installation in alcoves, utility rooms, rumpus rooms 


and other locations. 
Use of standard oil burners reduces inventory and service. 












Blue Circle Series 17 and 25 Boilers For use With Coal, Oil or Gas 





Latest type Blue Circle Boilers are readily 
converted and reconverced for meeting 
local and seasonal fuel conditions. Series 


25 is ideal for larger installations. Write 


for bulletins. 











P-S$-S-S-T, 


Have you heard about Dun- 
kirk’s new baby? A brand 
new t size 

cal gas fired boiler for hor 
water heating systems all 
dressed up in white enam- 
eled cabinet. Write for 
catalog. 





Write or Mail Coupon RIGHT NOW! 


DUNKIRK RADIATOR CORPORATION, DUNKIRK, N. Y. 


YES, I want complete information on the DUNKIRK line and the 
DUNKIRK merchandising setup. 


ey err e ra Treery vere rr rr yy PIT errr iii tre reir i cise 





City. .ccccccccccccccccccvcsvsevesvesvosevons SOM. sc cscvcreccrevcvee 


DUNKIRK RADIATOR CORPORATION, DUNKIRK, NEW YORK 


ON LAKE ERIE, BETWEEN BUFFALO AND CLEVELAND 
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Calculated Risk... 


(Continued from page 157) 
ago, the main salesroom is devoted on one side to 
a full display of major appliances and kitchen 
equipment, and on the other to heating contract- 
ing and sales operations. 

Although Trzos operates his appliance depart- 
ment as a separate entity under the full-time di- 
rection of a thoroughly competent and experi- 
enced appliance sales manager, “we're still rela- 
tive newcomers in this field,” he says. For that 
reason, his heating activities account for a greater 
share of floor traffic now than do appliances. “As 
we grow in the appliance business, particularly 
in the complete kitchen field, we expect this situ- 
ation to change with a greater share of store 
traffic attracted by appliances,” Trzos adds. 






The gradual advent of gas into the immediate 
area in the last six years was responsible for 
Trzos’ decision to erect the new building on the 
main highway through Keego Harbor. 

“As gas came in, our residential repair and sales 
activities relating to coal and oil heating declined. 
A ‘we'll wait for gas’ attitude killed a lot of busi- 
ness. Therefore, we had to find other means of 
holding up our gross. The method we selected 
seemed the logical one.” 

To illustrate how interrelated are the two major 
activities, Trzos cites the following incident: 

“Some time ago, a lady asked us to inspect her 
home’s old open-dome furnace with an eye to in- 
stallation of a gas conversion burner. Because 
of the difficulty and impracticability of the pro- 

(Please turn to top of page 205) 





MOAI ABA 





wnat f even eannenent 





Warm Air Group to 
Meet This Winter 


N INTERESTING list of 


qualified speakers will 
highlight the 39th Annual Con- 


vention of the National Warm 
Air Heating and Air Condition- 
ing Assn., to be held at the Sher- 
aton-Gibson Hotel in Cincinnati, 
Ohio, December 3 and 4. 

W.D. Redrup, president of the 
association and chairman of the 
board, The Majestic Company, 


will discuss developments within 
the association. Fred R. Green, 


president, Des Moines Furnace 
and Stove Repair Company and 
president of the National Heat- 
ing Wholesalers Assn., will speak 
on “Selling and Sales Promo- 


tion in the Warm Air Heating 
Industry.” Alan E. Brockbank, 


president of the National Associ- 
ation of Home Builders, will 


present a speech on the “Home 


Building Future and Its Relation 
to Warm Air Heating.” And 


Jack Stowell, a progressive deal- 
er from Aurora, Illinois, will talk 


on “Sales Promotion at the Deal- 


er Level.” 
Progress reports on the vari- 


ous investigations being con- 
ducted at the University of IIli- 


nois will be presented by uni- 
versity personnel. These reports 
will include the results of the 
research on summer cooling in 
Research Residence No. 2 and 


the small pipe system which also 
has been installed in this experi- 


mental unit. 


The Convention, like others in 
the past, has been planned to 


cover the major problems now 
facing the industry. Goals will 
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W. D. Redrup, president of the Na- 
tional Warm Air Heating and Air 


Conditioning Assn. 


also be brought prominently in- 


to the discussions, with meetings 
and luncheons keyed to the ex- 


change of individuaul plans. 
The publicity department of 
the association plans to stress 
the need for good public rela- 
tions, and to show how more 


publicity means added sales. 
Such discussions will serve as an 


opportunity for members to ob- 
tain new ideas on promotional 
material and methods. 

But the lighter side has not 
been neglected. The entertain- 


ment committee under the direc- 
tion of G. W. Denges, vice presi- 


dent of the Williamson Heating 


Company, has planned a lunch- 
eon for each day, and following 


the business meetings of the first 
day a cocktail party will be held. 











more about 





the Venting of Gas Appliances 









The author of the initial article of this series elabo- 
rates on new theories in a reply to last month’s article 





sd 
~ 


EDITOR’S NOTE: In reply to last month’s article by 
William D. Egan (“Egan Says New Ideas on Gas Vent- 
ing Are Fine .. . but”), Utilization and Testing Engi- 
neer of People’s Gas, Light and Coke Company of Chi- 
cago, the William Wallace Company ( manufacturers of 
Metalbestos Gas Vent Pipe) has prepared the com- 
mentary which follows below. 

As readers of this series will recall, Alan Kinkead, 
president of the William Wallace Company, contributed 
the first article, in which he presented the results of 
recently completed research in the venting of gas ap- 
pliances, conducted by William Wallace and the Stanford 
Research Institute. 

Mr. Egan’s letter raised certain objections to the find- 
ings of this research project. The commentary which 
follows takes up these objections point by point and 
answers them. 

DomeEsTIc ENGINEERING feels that this exchange of 


ideas on a problem of vital importance to the industry 
will lead to #mproved installation tech# 


4 


















E HAVE read with con- tion than } 
siderable interest the article. 
comments of Mr. William — es the questions 
D, Egan concerning our article — fill, we are sure, 


on gas venting which appeared — aR eo sey ~ a enanl the 


mpted in the 












in the August issue of Domestic 
ENGINEERING. To Us, if is ap- 
parent from these comments that 
Mr. Egan’s present — concern is 
with the details of this presenta- 
tion rather than with the broad 
scope of the subject. Mr. Egan 
appears to feel, perhaps with rea- 
son, that the average reader or 
non-technical person ‘should re- 
ceive a more detailed explana- 
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basic factors involved in vent 
operation. Moreover, these an- 
swers will serve to re-emphasize 
the validity of our findings and 
possibly hasten their practical 
use in code regulations and in- 
stallation practices. Mr. Egan 
raised six general points which 
will be answered in order. 


Point 1: “The equation is not 
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usable to readers—the constants 
are not defined.” 


Commentary: This is quite cor- 
rect. A simplified form of Kin- 
kead’s Equation was used delib- 
erately to show clearly the rela- 
tionships between the various 
factors; for example, that the 
capacity varies directly with the 
area; that it varies with the 
square root of the height. The 
derivation of the equation and 
its presentation in usable form 
was considered beyond the scope 
of this first article. In fact, the 
exact form of the equation is a 
little too complex for the aver- 
age reader to use. If values had 
been assigned to the constants, 
“ec,” “k” and “b,” without going 
into a complete mathematical 
derivation it could have led to 
confusion. For example, the heat 
loss “b” is governed by the fol- 
lowing exponential expression: 


ee 
H % Bp Ts 7) 
A (—) (—) (— -1) 
R T2 Ti 


To explain this to the average 
reader would certainly be diffi- 
cult, if not impossible, in a brief 
article. What we were trying to 
stress is the importance of “‘b”— 
not its value. 







having a modulated input.” 


Commentary: The answer to 
this is just a matter of definition 
of the word “fixed.” In the case 
of an appliance having a modu- 
lated input, the input to the draft 
hood is “fixed” between a maxi- 
mum and minimum value. For 
the purposes of an equation and 
its application to a specific de- 
sign problem, this is a “fixed” 
value. In the case of an appli- 
ance with a modulated input, an 
understanding of our new con- 


cept of “Maximum and Mini- 


mum Vent Capacities” is par- 


ticularly important. 


Point 3: The third point that Mr. 
Egan raises is really three points 
in one. He says that we imply: 
a) Lateral vent connections 
have negligible effect on 
the equation. 
b) That we ignore resistance 
of the draft hood. 
c) That we ignore dilution at 


the draft hood. 


Commentary: We are at a loss 
to understand how he came to 
the conclusion that we have 
made any such implications. Ob- 
viously the lateral vent connec- 
tion enters into Kinkead’s Equa- 
tion, It has a very decided effect 
on the heat loss “‘b” as well as on 
the value of the resistance “R.” 
The sentence he refers to should 
have been more clearly worded 
as: “The only effect on the equa- 
tion of having a horizontal rath- 
er than a sloping lateral .. . etc.” 
However, we feel that the con- 
text of the sentence and the 
comment concerning the resist- 
ance of uninsulated laterals in 
the paragraph which follows 
should have made our meaning 
clear. 


As to the resistance of the 
draft hood, Mr. Egan apparently 
overlooked the definition of ‘“R” 


whieh accompanied the equation 


= 401. The resistance 


OS ss ; 
tocitieg into the determination of 


the total resistance “R.” 

With respect to dilution at the 
draft hood, a careful study of the 
equation will show that this fac- 
tor has not been ignored. In fact, 
draft hood dilution is the under- 
lying key to the equation—the 
factor which maintains equilibri- 
um between the two sides of the 
equation under actual venting 
conditions. 

For a given installation any 
change in the area “A,” or the 
resistance “R,” or the height “H” 
or the heat loss “b” will cause a 
corresponding change in the di- 
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lution ratio at the draft hood. 
This dilution ratio is one of the 
controlling factors upon which 
the value of the average tem- 
perature “Ta” is determined. In 
other words, “Ta” is a dependent 
variable in the equation—it is 
dependent on the amount of 
draft hood dilution, which in 
turn is established by the other 
variables “B,” “A,” “H,” “b” and 


“R ” 


Point 4: Regarding converging 
vents Mr. Egan states “Certainly 
the closer the two flows parallel 
each other as they converge, the 
less the turbulence which will 
occur and the less the resistance 
which will be created by the 
connection.” 


Commentary: This statement is 
entirely correct, but we feel that 
it misses the main point of the 
article. Turbulence under these 
conditions is a factor—although 
of less importance than other 
factors. The effect of turbulence 
caused by the connection of two 
vents might vary the value of the 
square root of “H/R” by a small 
percentage—an amount readily 
offset by simply adding a foot or 
so to the vent height. Our point 
is that codes should not impose 
arbitrary restrictions on rela- 
tively minor details of vent de- 
ly—even. if this involves.making 


a connection of two vents at an 


angle greater than 45 deg. in or- 


der to simplify an installation. 


Point 5: Mr. Egan states “How 


the use of a tee at the base of the 


vertical vent would involve the 
use of one to three elbows is 
somewhat questionable,’ and 
further, “The organization which 
I represent insists that a drain be 
used in conjunction with the 
tee.” 


Commentary: In many locali- 
ties heating appliances are lo- 
cated in garages. They are gen- 
erally placed right next to the 
wall and the vent goes out 
(Please turn to top of page 164) 




















More About Venting 


(Continued from page 163) 
through the roof directly above 
them. We recommend that when 
possible a perfectly straight ver- 
tical vent be run from the draft 
hood out through the roof. In 
localities requiring the use of a 
tee it is common practice to place 
the tee on a support directly 
above the appliance outlet. It is 
then necessary to put a 90 deg. 
elbow on the vent collar to get 
out from under the tee, use a 
second 90 deg. elbow to go up to 
the tee and a third to connect to 
the tee. 

If a gas appliance venting sys- 
tem is properly designed and in- 
stalled there will never be 
enough condensation to cause an 
accumulation of water. 

If a correctly designed 


the gas and gas appliance indus- 
try know that the American Gas 
Association, when testing gas 
appliances, uses a vent generally 
not more than five feet high. It 
is also common knowledge that 
many appliances with input rat- 
ings as high as 80,000 Btu are 
approved by the AGA with a 
four inch vent. Furthermore, it 
is known that these appliances 
are successfully vented with 
four inch vents. Reference to 
the table on page 70 of the “In- 
stallation of Gas Piping and Gas 
Appliances in Buildings,” 1950, 
sponsored by the AGA, indicates 
that the maximum capacity of a 
four inch vent five feet high is 
only about 37,000 Btu! Even 
with a height of 30 ft this table 


al practice.” 

Over a period of one year, ap- 
proximately 100 separate sys- 
tems were erected and tested in 
the laboratories of the Standard 
Research Institute. These vent 
systems varied in height from 3 
to 33 feet and in pipe size from 
3 in. to 10 in. diameter. They 
employed various types of fit- 
tings and three different types 
of material of radically different 
heat loss characteristics. In all 
cases, the results were in sub- 
stantial agreement with Kin- 
kead’s Equation. 


Questions and Answers 


(Continued from center of page 124) 
differed from Mr. Steurbaut’s. Un- 
fortunately, all of the specifications 
were not included in the 
original problem. Those 
inadvertently left out were: 











top is used there is little 
likelihood of rain water 
or debris entering the 
vent. We feel that it is 
just such restrictions as 
those which “insist that 
a drain be used in con- 
junction with a tee” that 
often make the design 
and installation of an ef- 
ficient, economical vent- 
ing system extremely 


difficult. 





Point 6: Mr. Egan ques- 
tions our statement that 
“Another restriction 











the 
MOST ECONOMICAL 
REFRIGERATOR YET 


USES ABSOLUTELY WO 
icilg avai. J 











Glueck, 


“Flanged valve cannot be 
changed or moved. Allow 
1 in. for the thread to enter 
any flange or fitting used. 
Make use of the 5-in. nip- 
ple shown on the sketch.” 


Award was granted on the 
basis of the first adequate 
solution for the specifica- 
tions as published.) 

The one inch offset in the 
4-in. pipe line may be 
made by using either two 
55% deg. drainage ells or 
two 11% deg. drainage ells. 


If one elected to use the 
55% deg. ells, then the piece 








harmful to proper vent- 
ing is the present trend 
of specifying the mazi- 
mum Btu input (into the appli- 
ance) per sq. in. of vent area. 
This practice tends to force in- 
stallers to use over-size vents, 
since the ratings are based on 
“incorrect tables of capacities 
etc.” Mr. Egan says “this seems 
to be only an opinion, for no 
factual basis is supplied for this 
statement,” and further, “It 
seems to me that such state- 
ments should require exact 
proo fed 


Commentary: Most people in 


indicates a maximum capacity 
for a four in. vent to be less than 
60,000 Btu. This same capacity 
chart is shown in the current 
ASHVE guide and other publi- 
cations. The “factual basis” and 
“exact proof” of our statement 
on this subject, we feel, is to be 
found in a study of these contra- 
dictory recommendations. 

Mr. Egan concludes with the 
comment, “I will want to see 
how the theories presented in 
this article will work out in actu- 
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of pipe used to make the 

offset would be 10 3/16 
in. center to center, and the other 
piece of pipe required to complete 
the-connection would be 5 ft 7 5/16 
in. from face of companion flange 
to center of 55% deg. ell. 

If 11% deg. ells were used, then 
the measurements would be 5 ft 
¥g in. center to center between the 
two ells and 6 ft % in. fact to cen- 
ter, respectively. (See Figs. 2, 3, 
page 124.) 

Many other solutions were sent 
in by readers. These ranged from 


‘bending the pipe lines (not per- 


mitted according to specifications) 
to more complicated solutions. 


(However, the Answer “ 
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Welco-Heat Steel Boiler. Low in cost, 
the Series “S” Oil-fired boiler is ideally 
suited for radiant heating systems -— or 
conventional steam or hot water systems— 
in today's popular-size homes. The eco- 
nomical Series“F” Burner and all controls 
ate located on the front of the unit, mak- 
ing it suitable for installation in closets 
or wherever space is limited. 





Deico-Heat Cast Iron Boiler. Here is 
the finest wet-base type boiler obtainable 
for homes of all sizes. Streamlined fins 
and water passages add to quicker heat- 
ing. Cast iron boiler sections completely 
surround the hot combustion gases — 
extracting the greatest amount of heat 
from the fuel. Separate built-in heating 
coil automatically supplies household hot 
water the year ‘round. 


or gud desl- DEAL WITH DELCD 


. .. @ complete line of automatic oil and gas-fired 
conversion burners, Conditionair forced warm air fur- 
naces, boilers, water heaters and domestic water systems. 














GENERAL MOTORS 


DU-HEAI 


tas the selling features 
that help you build 
more sales volume / 


Closing sales is easy with Delco-Heat equipment because 
it has the features your customers want most. For example, 
the vertical steel Series ‘‘S’’ Boiler is constructed of 4” 
corrosion-resistant steel plate welded for long life. 12 vertical 
heat tubes with easily removed heat retarders assure more 
economical operation. A 1” fibre-glass blanket around the 
boiler jacket adds further economy. And these are only a 
few of the features that prove the extra quality and extra 
value of this popular Delco-Heat boiler. 

This Series ‘‘S’’ Boiler takes only 24%” x 36%” of floor 
space. It is available with a round jacket for installation in 
closets or wherever space is limited, or with de luxe rec- 
tangular jacket where appearance is important. Another 
important feature is the built-in copper heating coil which 
provides plenty of hot water for year ‘round household use. 

The many selling features of the Delco-Heat line plus 
Delco’s low, competitive prices can help you build a larger 
sales volume in your community. Get all the facts about 
Delco-Heat equipment now! And for complete information 
about a Delco-Heat franchise, send coupon below. 


Clip and Mail Today! 


DELCO APPLIANCE DIVISION ! 


General Motors Corp., Dept. DEH, Rochester 1, N. Y. | 
Please send me information about a Delco-Heat franchise. | 
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In an altogether new kind of business paper re- 
porting, Domestic Engineering has just completed 
a searching analysis of existing buildings in Bay 
City, Michigan, to establish a pattern for studying 
the modernization needs of every community in the 
country, and to create new and effective methods 
for promoting and selling residential, commercial, 
industrial, institutional, and farm remodeling jobs. 
After months of planning and consultation with 
market research authorities, and after perfecting an 
entirely different type of inquiry approach, Domes- 
tic Engineering's staff moved into Bay City on Sep- 
tember 7th to begin its week-long study. 

Mayor Elford Cederberg officially proclaimed Sep- 
tember 7 to 13 as Modernization Week and every 
promotional and educational force in the commun- 
ity got behind the idea. 

The Bay City TIMES published a special Modern- 
ization Section with its Sept. 7 (Sunday) edition. 
Radio Station WBCM presented a series of modern- 
ization messages, climaxed by a special program in 
which the editors of Domestic Engineering, observ- 
ers from BETTER HOMES & GARDENS, representa- 
tives of the advertising press, and Prof. Charles L. 
Allen of Northwestern University, special consultant 





to Domestic Engineering, answered the questions of 
building owners on modernization. 

Bay City’s school children were told of the health 
and comfort aspects of remodeling. Bay City’s 
home owners, commercial, industrial, and _institu- 
tional building owners, and Bay City area farmers, 
were told how modernization adds to living com- 
fort. working efficiency, and property values. 
Domestic Engineering staff members called on prop 
erty owners and building managers, in an exhaus 
tive study of modernization needs. 

Their questions not only secured the facts aboul 
the age of all types of structures and the efficiency 
of existing plumbing, heating, air conditioning, and 
appliance installations, but got answers showing 
what kind of new equipment could be efficiently in 
stalled, when building owners are planning 1 
placement, and facts about their ability to buy. 
Domestic Engineering’s Bay City Story, the mosl 
dramatic what-and-how modernization presentation 
ever undertaken, will appear in the November is 
sue. It will touch off modernization sales drives 
throughout the country because it will provide com 
tractor-dealers everywhere with market analysis 
and promotion techniques never before available. 
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kes 


= Es Bay City Story 
WIi_L MEAN TO YOU... 


The remodeling market is your biggest 
market, your most constant market, your 
year round market. Of the nation’s 45 mil- 
lion homes, 54 per cent are 30 or more 
years old, and over 80 per cent are 15 or 
more years old. Similar percentages ap- 
™* Eply to the country’s commercial, industrial, 
institutional, and farm buildings. 






















‘\ Pomestic Engineering's Bay City Story will 
_ 4 {show contractor-dealers everywhere how 
4 Ho evaluate the buildings in their commun- 

” fities . . . how to determine sales possibili- 
” fies... how to make those sales. 


)E fF or the manufacturer of ANY product going 
-Hinto plumbing, heating, air conditioning, or 
appliance installations in ANY type of 
‘Tstructure this means more sales, more con- 
sistently, through the contractor-dealers 
who read Domestic Engineering. 


questions of 


It means the opportunity to be in at the 
beginning of modernization sales drives 
... it means the opportunity to build and 
strengthen your dealer organization ... it 
means selling ALL parts of the remodeling 
market: residential, commercial, industrial, 
institutional, agricultural. 
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Every question contractor-dealers ask 
about remodeling will be answered in the 
November Issue. They'll be asking ques- 
tions about your products. Give them the 
facts, ALL of the facts, about ALL of the 
products you sell for remodeling ... in the 
November Issue. 





Write, wire, or phone space reservations 
now... Domestic Engineering, 1801 Prairie 
Avenue, Chicago 16, Ulinois . .. Telephone: 
CAlumet 5-4680. 








plumbing ? 


fixtures ... complete kitchens ... bathrooms . . . laun- 
dries ... water systems ... pumps .. . water softeners 
-.+ water heaters... pipe... valves... fittings... 
accessories... 


i | : a ges a 
heating : 
boilers ... steam generators ... radiation . . . furnaces 


... complete systems ... gas burners ... oil burners... 
stokers ... insulation... pipe... valves ... fittings... 


' steam specialties ... 


a i 
air conditioning’ 


units... systems... ventilation 
. . . dehumidifying .. . filters... 


appliances ? 


dishwashers . . . clothes washers ... dryers . . . refrig- 
erators ... disposers ... ironers ... ranges... 


... fans... blowers 
controls ... 


Every product in plumbing, heating, air conditioning, and 
appliances, is a product for remodeling . . . sell them ALL 
in the November Issue to your biggest market! 


THE NOVEMBER ISSUE will be-a new opportunity 


for manufacturers of plumbing, heating, air condition- 
ing, and appliance products to sell those products to the 
multi-billion dollar modernization market. . . 















ate 

























DOMESTIC ENGINEERING 

























"You save a lot more 
than space with this 
broom-closet furnace’ 


says W. B. (Billy) Mitchell, 
Bryant Heating and Equipment Co., Inc. 
Charlotte, N. C. 


“Out of sight, out of mind” is by far the safest approach 

to concealed heating. Such equipment has to be right—or 

it’s all wrong, and few can afford to have that happen. 
Making things right is an old Bryant custom, and it certainly 
has paid off in the way you’ve accepted our Vertical Forced-Air 
Furnace. It has paid off for you, too, in the way this 

compact, highly efficient gas furnace has performed— 

in thousands of single dwellings, more thousands of 
multiple-housing units, over the country. 

Completely automatic and occupying as little as two square feet 
of floor space in the smaller sizes, the Bryant Vertical Gas 
Furnace can help you answer problems of homemakers 

who need more living space or want to cut construction costs. 
Your Bryant Distributor will be glad to’give you all 

the details and help you fit the Bryant Vertical into the 

plans of your gas heating customers. Or you may 

write Bryant Heater Division, Dept. 93, 

Affiliated Gas Equipment, Inc., 

17825 St. Clair Avenue, Cleveland 10, Ohio. 





bryant best buy 


iN HEATING, 
AIR CONDITIONING, 


WATER HEATING 
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Big scale heating here — 
and MARSH throughout 
every building 


A number of the big, well-built structures of the New York Housing 
Authority are illustrated here. This is big-scale construction running 
into millions of dollars — the kind of project that asks for the most 
critical examination of all equipment entering into it. 

In designing the heating for these buildings major emphasis was 
of course placed on end results: minimized operating and main- 
tenance costs. So it is significant that Marsh Radiator Valves and 
Traps were used throughout all of these buildings. 

The thousands of Marsh valves, traps, vents, and strainers that 
went into these buildings are performing in that trouble-free way 
that has won the confidence of the most, exacting heating men. 

Use Marsh equipment on that next job and you will know why 
it is first choice for so many important jobs. 


Ask for new heating catalog 76-H covering all Marsh heating equipment 
MARSH HEATING EQUIPMENT CO. Soles affiliate of Jas. P. Marsh Corporation 
Dept. S, Skokie, Ill. 





SAVINGS 


with 


2 
is 7 Thousands of these Marsh 
MARSH Tri-Trol regulation : Packless Radiator Valves and 
¥ m 4 Traps were used. 
Maximum comfort at minimum cost when heat : 
is controlled in accordance with outside regula- 


4 " Marsh float and thermostatic 
tion with Marsh Tri-Trol. Ask for facts. 








traps were used throughout. 























According 


ro LAW 


This continuing review of legal decisions 
will help plumbing, heating and air con- 


ditioning contractors avoid litigation . . . 


DuRING THE PAST FEW MONTHS the courts have 
handed down many legal decisions of interest to 
plumbing, heating and appliance retailers. Do- 
MESTIC ENGINEERING feels that the causes and re- 


sults of some of the more outstanding cases will 
assist its readers to avoid costly litigation in the 


operation of their business, as well as assist them 
to win law suits which cannot be avoided. 
MODERN ‘HIGHER COURTS consistently hold that a 
plumbing contractor who performs work may re- 
cover “reasonable” payment, although no price 


is agreed upon. 

In one case testimony showed a property owner 
made an oral agreement to do certain work. 

Controversy arose over the amount the prop- 
erty owner would pay the contractor for the 
finished work. Although the oral contract did not 
specify the amount Cygan should receive, the 
higher court held that the property owner must 
pay a “fair and reasonable” amount for the rend- 
ered services. The court said: 

“The question presented is whether the oral 
contract of employment is so vague and indefinite 
that the plaintiff is not entitled to recover any 
compensation. .... A promise to pay for services 
if the charges therefor are reasonable is equiv- 
alent to a promise to pay fair compensation”. 


Citation: Cygan v. Meg Plbg. Co., 96 N.S. (2d) 


Must Prove Verbal Contract, Says Court 

Generally speaking, a higher court will compel 
a property owner to pay the full amount of a 
plumbing contractor’s bill for work performed, 
if the testimony shows that the agreement be- 
tween the property owner and contractor was 
verbal as to the contract price, and the property 
owner failed to have witnesses testify in his favor. 

For example, a property owner made a verbal 
arrangement with a contractor to do certain work. 

In subsequent litigation the owner testified that 
the contractor had verbally agreed to complete the 
job for $12,000, but he failed to prove by wit- 


nesses that the contractor had made this alleged 


verb.] promise or agreement. The higher court 
ordered the owner to pay the contractor $19,- 
995.00, and said: 

“Costs may have been somewhat increased due 


to changes in the plans and materials as the work 
progressed. Labor costs were increased substanti- 


ally because the contractor kept his crew on the 
job regardless of weather. The months of Feb- 


ruary and March were exceptionally wet, and the 
efficiency of employes was reduced about fifty 
percent on rainy days”. 

Citation: Aberdeen Co. v Foster, 222 Pac. (2) 


Mayor Gets Contractor in Trouble 

If a plumbing contractor supplies materials to 
a city which uses the materials for the benefit of 
the city, can the city officials refuse to pay for 
such materials? 

According to a late higher court decision the 
answer is yes. 

For example, in one city it was shown that a 
state law provides that materials for use of mu- 
nicipalities must be sold on competitive bidding. 

The mayor and city engineer decided that it 
was advisable to replace a certain water pipe line. 
Without any official action by the city council, 
and without obtaining bids from contractors, the 
mayor arranged with a contractor to supply the 
pipe needed for the entire project. Later the con- 
tractor was compelled to sue the city to recover 
the amount due because the city officials refused 
to pay for the pipe. 

The higher court held the city not liable for 
payment, and said that a seller or contractor who 
sells materials and merchandise to a city is bound 
to conform with state laws. His failure to do so 


may result in his financial loss. The higher court, 
in this case, held that he could not collect pay- 


ment for the furnished work and materials. 


Citation: Builders Supply Co. v. City of Helena, 
154 Pac. (2d) 270. 


(Please turn to top of page 241) 
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This Heating Package’ 
makes ny competition 


say Unele’/ ] 


a VS 


af 
Ary tke 


‘Seares: of dealers like me 


ag 


oe 


welcome the chance to sell the 


MM uile “600” 


Horizontal Water Tube Heating Package 


It’s NEW—DIFFERENT—PROFITABLE— 


Another Atlantic Heating Unit. 


BECAUSE: 


Now the Atlantic ‘600’, bigger brother to the 
justly popular ‘‘500”’ placed on the market this 


spring, takes its rightful place in the Package 
Parade featured by Atlantic Steel Boiler Co. of 


Philadelphia. 


What does this mean to you? Just this! The 


Atlantic “600” is completely assembled—really 
ready for installation the minute you take it out 


of its doubly reinforced shipping carton. 


Saves you and your customers up to $40.00 in 


installation costs alone. Simply connect it and 
you have heat. 





Write or wire today for complete information. 


Our ‘‘profit plan’’ means more money to you. 


«=~ ‘ 
a ® 
A COMPLETE LINE OF HEATING UNITS —..... 


AEA, 
— .. FROM RANCH HOUSE 
Sn 


TO TWENTY FAMILY APARTMENT t — 





Domestic 
Hot Water 


Ta n ks These new Klixon Relief Valves are 
outstanding for their efficiency and dependa- 
bility to safeguard domestic hot water tanks from 
possible explosions and damage caused by either 
excessive temperatures or pressures. 











RV-3 Te 
Pressure 





Temperature relief is insured by a fusible plug, 
which is mounted directly below the drain out- 
let. The plug is easily accessible and can be re- 
placed without removing the valve from the 
installation. 


Pressure relief is provided by a precision cali- 
brated, heavy-duty spring which opens the line 
when pressure within the tank exceeds the set- 
ting... recloses automatically when the pres- 
sure is relieved. 


The new Klixon Relief Valves are also avail- 
able with a fuse plug extension. The fuse plug is 
mounted in the end of the extension which 
reaches down from the valve directly into the 

all top of the tank where the water is the hottest. 


Safeguard all domestic hot water tanks with 
the new Klixon Relief Valves. Write for com- 
plete information, today. 
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RV-1 Pressure Relief Valve 
with test handle 


















RV-4 
Temperature and 
Pressure Relief 
Valve with fuse 
plug extension 





Temperature and 
Pressure Relief 
Valve with fuse 
plug extension 
and test handle 







KL LIxON== 


SPENCER THERMOSTAT 
Division of Metals & Controls Corporation 
1810 FOREST ST., ATTLEBORO, MASS. 
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“We've struck it rich since we discovered 


E WHITE PIPE” 



















» Relief Valve- 





e Relief Vaive 
handle 


ame product that 
means a better job 


T A BETTER PROFIT!” 










TRANSITE* PIPE has many advan- and cement, by an exclusive Johns-Manville proc- 
tages that will put more profitson your _ess, Transite, the White pipe, resists corrosion 
books .. . because it has the appeal of a _ inside, outside, all the way through. And because 
name product... because itisemgineered of the combination of unusually smooth interior 
especially for house connection service and long lengths, a quick flushing, free flowing 
. .. because it makes every one of your _line is assured. 

jobs faster and better. 





MORE PROFITABLE—Everybody knows the 
name Johns-Manville means quality products. 
Transite Pipe has been nationally advertised for 


FASTER — Naturally, the job goes in faster when 


RV-4 
nang Wry you have 10-foot pipe lengths. This means fewer 


Valve with fuse joints to make. And with easy-to-handle pipe, easy- 


plug extension 


to-assemble Ring-Tite joints, and necessary fittings 
—all engineered for quick assembly, Transite sim- 
plifies and speeds up house sewer line jobs. 


BETTER —Transite’s Ring-Tite joints have rub- 
ber rings that really seal the joint, protecting 


years—including radio advertising over the world’s 
largest broadcasting system. All this makes it easier 
for you to sell more Transite jobs ... and at a 
better profit. So does a plan book prepared for 
you. It shows many practical sales helps 


that are available without cost. Just fill 3 
against leakage and root trouble. Made of asbestos _—in the coupon below. oReg. U.S. Pat. Of. LY 







Johns-Manville, Box 60 
22 East 40th St., New York 16, N.Y. 


Johns-Manville 
Please send me the booklet that will help me make more 


money on house sewer line jobs (TR-90A). 
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| 
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| 
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Wt hia | Name 
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1-B-R Enrollment Passes 5,000 

The 5,000th student has registered and 
attended the I-B-R School of Modern Heat- 
ing. He is E. M. Berube of the Berube 
Plumbing and- Heating Company, South 
Belmar, N. J. A_ special certificate was 
awarded to Mr. Berube by R. E. Ferry, gen- 
eral manager of The Institute of Boiler and 
Radiator Manufacturers, and A. L. Wales, 
director of the Institute’s field training pro- 
gram. Mr. Berube is a heating contractor 
who lives about 50 miles from Newark. He 
traveled 100 miles each day to attend school. 

Other schools scheduled for 1952 are as 
follows: 


Oct. 6, 7, 13, 14,{ White Plains, N. Y. 


20 and 21..... Westchester Lighting Co. 
Oct. 9, 10, 16, 17, 

NO, See ere ey Brooklyn, N. Y. 
SE I 6 o's ob  'SSltaes Wilmington, Del. 
| A <A. aR ee pepe ree Johnstown, Pa. 
OED... s05p505s5enes Worcester, Mass. 
TR BS os ck cise os 0 enh Stamford, Conn. 


Schaible Forms Three 
New Sales Divisions 

Announcement has been made by Michael 
F. Schaible, president of The Schaible Com- 
pany, of the formation of three sales divi- 
sions. They are: The Plumbing and Heat- 
ing Division, The D. T. Williams Valve Di- 
vision and The Disposer Division. 

According to Mr. Schaible, the growth of 
the company and the need for separate mar- 
keting stategy of various lines makes this 
move essential. In addition to products now 
being manufactured, a number of new pro- 
ducts are rapidly clearing the development 
stage and, as they are perfected, will be 
marketed by the division of the company best 
qualified to handle them. Marketing of all 
divisions will come under the direction of 
Frank J. Nugent. 

Sales and distribution for the new Dis- 
poser Division will be under the direction 
of Ernest H. G. Maron. The first assignment 
of the new Disposer Division will be the 
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marketing of the new Schaible garbage dis- 
poser, scheduled for production in Novem- 
ber and for availability to the consumer 
market early in January. 


Advanced Oil Heat 
Training Course Offered 

A school dedicated to teaching the most 
advanced procedures in oil heating, particu- 
larly as pertaining to pressure atomizing 
oil burner installations, has been organized 
by the Boston School of Advanced Oil Heat 
Training Inc. 

The purpose of the course it to equip 
experienced oil burner men with the neces- 
sary specialized procedures required to 
obtain the highest possible efficiency from 
any combination of pressure atomizing oil 
burner with any boiler or furnace. It covers 
proper firing rates, combusion chamber con- 
struction, baffling, draft control, mating of 
air and oil patterns and nozzle application 
tests. 

Heading the school are: Ralph L. Dennis, 
I. M. Nelson and Ralph H. Illingsworth. 
Werner P. Pohle is head instructor. 

Upon completion of the course each 
student receives a certificate indicating that 
he is qualified to do the specialized oil 
heating work as taught by this school. Full 
particulars regarding tuition and room 
accommodations can be obtained from Mr. 
Pohle at the Manufacturers-Central National 
Bank Bldg., Lynn, Mass. 

Pre 
Cooper Supply Firm Wins 
Award in Office Contest 

The Harry Cooper Supply Company of 
Springfield, Mo. was honored in Chicago 
recently as one of the winners in a contest 
to find the 100 best offices in the country. 
Jack Cooper, president, accepted the award 
for the company from J. C. Aspley, publisher 
of the American Business Magazine, which 
sponsored the contest. 

The qualifications which governed the 
selection were: 1) the offices must be 
modern in all aspects, 2) the offices must 

(Please turn to top of page 176) 
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TOWEL BAR ADJUSTS TO ANY HEIGHT 


Here’s the answer to a lot of requests ...an all purpose 
leg and towel bar... MADE OF BRASS — to sell in the 
popular price range. Easy to instalf — full 3” adjustment. 
S-D All-Purpose legs and towel bars are the most beauti- 
ful accessory you can install in a lavatory. ..dresses up 
the bathroom — gives the lavatory a “finished” look that 
appeals to your customers. Use the $-D Legs and Towel 
Bars on every job...it’s simple—it’s fast... it’s profitable! 
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*Warehouse REPRESENTED BY Portland, Oregon Boston, Mass. 
P. C. Abbott & Co. R. H. Gaebler Co. L. J. Grossman Co. Mitchell Love Co. Slaybaugh-Th Co. Wi 
Richmond 19, Va. St. Louis 8, Mo. Cleveland 15, Ohio Philadelphia 30, Pa. Maa” , Fort Worth. me 
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News of the Month 


(Continued from bottom of page 174) 
be well lighted and ventilated, 3) 
the company must have modern, 
fair, forward-looking employee re- 
lations policies, 4) the rate of turn- 
over must be below average, 5) the 
company must not be connected 
with any phase of the office equip- 
ment or furniture industry, and 
6) the size of the office will not be 
a factor. 





Dealers Visit Mueller 

A special dealer meeting was 
held at the plant of the L. J. 
Mueller Furnace Co. for 130 Wis- 
consin dealers recently. First on 
the schedule was a tour of the 
plant. The afternoon was devoted 
to design, service and installation 
of Mueller equipment. In the eve- 
ning, after a buffet supper, the pro- 
gram was slanted towards sales 
and sales promotion and included 
a two act skit on the need for 
merchandising on the dealer level. 
Frank J. Nunlist, general sales 
manager, served as host. 


Norge Moves Offices 

A plan to move the offices of 
Norge Heat Division, Borg-Warner 
Corp. from Detroit to Kalamazzo, 
Mich., has been announced by C. 
S. Davis, Jr., president. In addition 
to marketing a full line of domestic 
heating equipment, the company 
has planned to expand activities in 
the plumbing and air conditioning 
field as well. 

In explaining the move, Mr. Da- 
vis announced in a joint statement 
with R. A. Anderson, vice president 
of Ingersoll Products Division, that 
a decision has been reached to co- 























Pay ie Je pe: 


Above: Field representatives of McDonnell & Miller, Inc. are shown at: the 
sales training school held last month. The sessions covered the company’s line 
of boiler water feeders, low water fuel cut-offs relief valves and similar safety 
devices. Special attention was given to new products and their applications. 


ordinate the Norge Heat activities 
with the Ingersoll manufacturing 
and engineering organization at 
Kalamazoo in order to serve the 
distributors and dealers in both 
divisions. 


American-Standard Devices 
Novel Bathroom Ad 

The current American-Standard 
consumer ad promoting the bath- 
room beautiful is dramatically dif- 
erent. It is a special three-page 
ad, folded along the outside edge 
of the magazine, which opens to 
reveal a double-page picture in 
full color of a completely captivat- 
ing bathroom. In producing this ad, 
American-Standard joined with C. 
F. Church Manufacturing Compa- 
ny, makers of toilets seats and 
plastic titles, and with the manu- 
facturers of Koroseal shower cur- 
tains and bathroom hampers. 


A. O. Smith Moves Office 

Headquarters for A. O. Smith’s 
New England sales operation were 
moved this month from Boston to 
Springfield, Mass. The new office, 
under the direction of W. T. Halket, 
is located at 95 State St., Spring- 
field, Mass. 


Air Control Builds Plant 

Air Control Products, Inc., re- 
cently began construction of a new 
oce and plant to be located in Co- 
opersville, Mich. The new office and 
plant will contain 55,000 sq. ft. of 
floor space and will supplement the 
firm’s other four plants. 

The general office will be housed 
in a new office building adjacent to 
this new plant. The office will be 
located on one floor, of ranch-type 
construction and built in a “U” 
shape with a large patio in the cen- 
ter. A cafeteria and complete em- 
ployee recreational facilities will 
be part of the program. A new 
research laboratory and experi- 
mental department will also be in- 
corporated in the new buildings. 

The company will install what 
it believes to be the largest peri- 
meter heating system ever to be 
installed. The entire office will be 
heated with forced warm air, using 
perimeter-type air distribution. 
This installation will be used as a 
basis for research in the field of 
the application of perimeter heat- 
ing to large structures. The heat 
loss of the office is estimated at 
800,000 Btu/hr. 

(Please turn to top of page 179) 


Left: Sales personnel of firms representing Sanitary- 
Dash Manufacturing Co. are shown at a regional meeting 
in Philadelphia. Below: Air Control Products, Inc., has 
begun construction on this new office and plant to be 
located in Coopersville, Mich. See story above for details. 
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MAKERS OF QUALITY HEATING AND POWER EQUIPMENT SINCE 1903 


Cleveland 11, Ohio 
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Bridgeport Copper and Brass quoi installation. 


There is nothing better than copper for plumbing, heating; freon 
refrigeration and air conditioning, radiant heating, industrial 
piping; roofing, flashing, leaders and gutters. 

1. Long-range economy—Bridgeport copper tubing, red brass pipe 
and building copper last longer than other materials and are not 
destroyed by rust and weathering. 

2. Installation economy—Bridgeport copper tubing is easy to install. 
Made accurately to size for quick and easy soldering. 

3. Dependable quality— Bridgeport copper water tubing, brass pipe, 


building copper and tubular plumbing goods are made to exacting 
standards. 


BRIDGEPORT BRASS COMPANY 


aN Bridgeport 2, Conn. ¢ Established 1865 
“B den) "Mills at Bridgeport, Conn. and Indianapolis, Ind. 
In Canada: Noranda Copper and Brass Limited, Montreal 
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News of the Month 


(Continued from bottom of page 176) 


M-H Official Retires 

A. H. Lockrae, vice president of 
Minneapolis-Honeywell Regulator 
Company has retired because of ill 
health after 30 years of service, it 
has been announced by H. W. 
Sweatt, president. For nearly a 
decade he has been in charge of 
Honeywell’s heating controls de- 
vision, one of the firm’s major di- 
visons and the one on which the 
business was founded. In the ca- 
pacity of a salesman and executive, 
Lockrae has played an important 
part in the introduction of the com- 
forts of automatic heating to mil- 
lions ow American homes. 





Use Ceramic Coating 
In Heater Production 

New ceramic coatings being used 
by manufacturers of heating appli- 
ances are reported to cut produc- 
tion costs, produce a high. quality 
product and, at the same time, use 
less of the critical supply of stain- 
less steel. Many of these new ap- 
plications of porcelain ceramic coat- 
ings are the result of researgh and 
development by California Metal 
Enameling Co. of Los Angeles. 

One of the large users of these 
specialized coatings is the Day & 
Night Division of Affiliated Gas 
Equipment, Inc., manufacturers of 
gas-fired, radiant and convection 
type heaters. ‘By ceramic-coating 
low carbon steel, this company 
it is now able to guarantee low car- 





Above: A view of a new ceramic coat- 
ing process used in the manufacture 
of heating appliances. The coating here 
is being air dried before firing. For 
more details see the story above. 





Above: An award for shdillenee in the 
National Offset-Lithogrophy Awards 
Competition was won by an new con- 
sumer catalog published by Briggs 
Mfg. Co. Here the award certificate is 
presented by R. W. Thompson of R. R. 
Donnelley & Sons Co. to R. F. Anthony, 
adv. director for Briggs, and R. A. 
Brewer, vice president and general 
manager of the advertising agency. 


bon steel heating elements for the 
life of the heater, produce a higher 
Btu output without increasing the 
size of the heater and yet meet all 
AGA specifications. 

Since in gas-fired heaters the 
heating elements usually require 
replacement first, there was a need 
for a heating element that would 
last at least‘as long as the other 
parts of the heater, technicians 
pointed out. Deterioration of heat- 
ing elements was due to oxidation 
resulting from operation near the 
scaling temperature, thermal shock 
resulting from alternate heating and 
cooling, and form the corrosive ac- 
tion caused by the formation of 
some condensate in the cooler parts 
of the heating element at the start 
of each burner cycle and chemical 
reaction to gas fumes. 

Extensive tests were run trying 
out new formulas which would have 
the qualifications needed. Utilizing 
the Bureau of Standards Type A-19 
coating which was developed dur- 
ing the war for aircraft exhaust 
systems, engineers further refined 
the coating and adapted it for low 
carbon steel elements operating 
at approximately 1100 F. The result 
of this research was a _ coating 
which was able to give heating ele- 
ments both external beauty and re- 
markable heat resistance, in one 
coat operation. 


Supply Co. Moves 

Boiko Supply Company is now 
located at 4942 W. Division in Chi- 
cago. 
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Hajoca Opens Allentown 
Display Rooms 

Formal opening of new display 
rooms in Allentown, Pa. has been 
announced by Hajoca Corporation. 
James E. Weiss, manager of the 
Allentown branch, was host to 300 
guests of the corporation at a re- 
ception and buffet supper. Among 
the guests were: W. A. Brecht, 
president; C. C. Lowry, vice presi- 
dent of general sales; J. W. St. 
Clair, vice president of finance; S. 
M. Stroh, sales manager; and J. T. 
Brown, Jr., treasurer. 

The Allentown opening is the 
12th of a series of showroom and 
branch openings held within the 
past several months, as part of the 
94-year old organization’s current 
program of modernization. 


C&H Opens Mill Depot 


A new mill depot has been 
opened by Calumet & Hecla Con- 
solidated Copper Company at 1500 
S. Western Avenue, Chicago. This 
depot will stock Wolverine seam- 
less non-ferrous tube in the form 
of copper water tube, automotive 
tube and refrigeration tube, and is 
destined to increase the service to 
customers within the Midwestern 
area. Mr. E. J. Campbell, Midwes- 
tern district sales manager, will 
supervise the new operation from 
the firm’s present Chicago head- 
quarters at 1 N. LaSalle St. 

(Please turn to top of page 180) 


Coming Events 


Oct, 2-3—NADFPM—20th annual meet- 
ing of the National Assn. of Domestic and 
Farm Pump Manufacturers; to be held at 
the Sherman Hotel, Chicago. 

Oct, 9—Annual meeting of the Plumb- 
ing and Heati Industries Bureau; to be 
held in the Palmer House, Chicago. 

Oct, 9—10—CSA—Fall meeting of the 
Central Supply Assn.; Bg be held at the 
Palmer House, Chi 

Oct, 19-22—AIWP 'SA—Annual meet- 
ing of the American Institute = Wholesale 
Plumbing & Heatin Supply Assns.; to be 
ua at Haddon Hall Hotei, Atlantic City, 


J 

Oct, 19-22—MAWA—Annual meeting of 
the Middle Atlantic Wholesaler Assn.; to 
a nad at Chalfonte—Haddon Hall, Atian- 

c y> 

Oct, 27-31—AGA—Annual convention 

of the American Gas Assn. an dexposition 
of the Gas Appliance Mfrs. Assn.; to be 
held in Atlantic City, N.J 

Nov. 10-13--NEMA—Meeting of the 
National Electrical Manufacturer’s Assn.; 
2} be held in Haddon Hall, Atlantic City, 


Nov. 15-20— ASSE—Annual meeting of 
the American Society of Sanitary Engi- 
neering; to be held at the McAllister Hotel, 


Miami. 

Dec. 3-4—NWAHACA—39th Annual 
convention of the National Warm Air Heat- 
ing and Air Conditioning Assn.; to be held 
at the Sheraton Gibson Hotel, Cincinnati. 

Jan, 26-30, 1953—I Annual Inter- 
national Heating & Ventilating Exposition; 
to be held at the International Amphi- 
theatre, Chicago. 
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(Continued from bottom of page 179) 


Two Industry Pioneers Die 

C. L. Kent, representative for 
Beaton & Caldwell in New York 
City, Brooklyn and Long Island 
territory for over 35 years, has 
passed away at the age of 65. G. H. 
Cornell, manager and vice presi- 


dent of J. D. Johnson Co., Inc., died 
of a heart attack at the age of 63. 


He was with the firm 34 years. 





Eljer Opens Branch 
Eljer Co. has opened a new sales 
office in Richmond, Va., under the 


supervision of Louis H. Wilson. The 


new office is at 2929 W. Cary St. 
It is felt by officials that this new 
sales office will help Mr. Wilson 
keep in touch with the Virginia 


trade more closely than ever. 


Murray Shifts Personnel 


A reorganization and shift of- 
sales personnel will become effec- 
tive in line with original plans for 
expansion of the Home Appliance 
Division of The Murray Corpora- 
tion of America. Manufacturing 
and product development and ex- 
pansion of operating facilities will 
continue to be directed locally by 
T. W. Hardy, vice president and 
general manager of the division. 
Sales and advertising activities pre- 





Above: Mayor Villani cuts the tape 
to officially open the Newark, N.J. 
offices and showroom of Weiss & Bes- 
serman Company, Inc., Youngstown 
Kitchens distributors. At his side are 
A. I. Besserman and Sam Weiss. Also 
shown are C. Morrow, Jr., H. F. 


Howell, Art West and C. A. Morrow. 





viously directed from the local plant 


will be handled from the Detroit 


office. Affected in this move are 
F. E. Johns, sales manager of na- 


tional distribution; C. M. Campbell, 


contract sales manager; and D. S. 
Johns, range sales manager. Direc- 


tion of the entire sales and adver- 


tising operation will be assumed 
by C. H. Menge, vice president. 


Chicago Group Golfs 

The annual golf tournament and 
dinner of the South Side Master 
Plumbers Social Club was held 
last month. About 200 members 
of the industry were on hand to 
honor John W. McCann of the An- 


drew McCann Company, a past- 


president of the Club. An interest- 


ing feature of the tournament, in 
which 95 participated, was a match 
between the South and North and 
West sides. Winners were George 
Groote, Phil Kimmey, Ray Rey- 
nolds and Joseph Vollmar of the 


latter team. 


Wrentham Opens 
Boston Warehouse 

Officials of The Wrentham Com- 
pany, factory representatives and 
mill agents in New Haven, Conn., 
have announced that their company 
will open a warehouse in Boston at 
61 Hampshire St. This move, made 
necessary by a growth of sales in 
wholesale plumbing and heating, 
will provide faster delivery service 
to customers in the eastern and 
northern New England area. 

The Wrentham, Company also 


operates a warehouse in New Ha- 
ven, Mich., which, with the open- 


ing of the Boston warehouse, en- 


ables them to give overnight serv- 
ice to customers. 


Youngstown Distributor 
Opens Newark Offices 

Weiss and Besserman Company, 
Inc., Youngstown Kitchens dis- 
tributor in Metropolitan New York 
and northern New Jersey has 
opened new offices and a showroom 
in Newark, N. J. Six complete 
kitchens are permanently installed 
in a huge 3000 sq ft main display 
room which will also serve as a 
training and demonstration audi- 
torium. Five additional rooms will 
handle specialized training. 
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Above: This infra-red baking oven is 
the main feature of the new production 
system at the Ford Steel Products 
Corporation. Overhead conveyors carry 
electric water heater jackets and other 
exterior assembly through the oven. 


Forms Own Firm 
Mr. George L. A. Day, formally 


assistant sales manager of the Rich- 
mond Radiator Company’s heating 
division has formed his own sales 
organization. He will handle Hook 
& Ackerman’s complete gas boiler 
line in the metropolitan area in- 
cluding all of Long Island West- 
chester County and northern New 
Jersey. 


C&H Announces New 


Tube Packaging 

A new method of packaging “U- 
Bend” tubes for heat exchangers 
and condensers was announced re- 
cently by the Wolverine Tube Di- 
vision of Calumet & Hecla Consoli- 
dated Copper Co. The package is 
an expendable wooden pallet. Ease 
of inspection and removal in se- 
quence required are features of 
this new packaging. Complete sets 
of tubes for condenser installation 
can be shipped in one pallet. Use 
of the pallet lowers tube unloading, 
installation, and handling cost and 
storage space, it is reported. The 


main advantage is that all tubes 
can be fed directly from the ship- 


ping pallet into heat exchangers or 
condensers as they are needed. 


Eclipse Changes Trademark 


To simplify product recognition, 
the name “Eclipse” will be used to 


identify all gas and oil-fired indus- 
trial appliances manufactured by 
Eclipse Fuel Engineering Company. 
All products such as steamboiler 


plants, vaporizers, gas burners, 
(Please turn to top of page 184) 
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ine flush Valves 
for tine Duildings 


For complete information on Watrous Flush Valves write for Catalog No. 449-A. oa 





VETERANS ADMINISTRATION HOSPITAL 


Alexandria, La., one of the many fine buildings 
equipped with Watrous Flush Valves 


Aang Watrons Fine Feats VETERANS ADMINISTRATION 


Silence Without Penalty Architects 
Watrous Silent Action Flush 


hace: erenpsdleeerge sm JD. HEDIN CONSTRUCTION CO. 
to arrest water surge and elimi- General Contractors 


nate turbulence. In contrast with 
the usual method of using shot or 


screens, Watrous Silent Action re- 
tains its high efficiency without 
danger of clogging — stays silent 
without requiring frequent clean- 
ing, replacement or adjustment. 








FRANK M. DORSEY & SONS, INC. 


Plumbing Contractors 
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ADJUSTABLE FLUSH VALVES 


BOTH DIAPHRAGM AN D PIsTON TYPES 


Watrous 


<ee. _———_ 





This new Watrous Flush Valve 
Combination for hospitals is es- (> 
pecially adapted for bedpan 


cleansers. Eliminates need for spe- 


cial type bowls. 


THE IMPERIAL BRASS MANUFACTURING COMPANY 


1231 West Harrison Street, Chicago 7, Illinois 
Distributed Through Wholesalers of Plumbing Materials 
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s habit to make note of important events. One 
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port. vent about which we want to remind you is that of being 
re you get your new personal copy of the 1953 DOMESTIC ENGINEER. 


RECTORY. Place your advance order for it today. 


The current edition was oversubscribed and we have already received 
hundreds of advance orders for the 1953 edition which is scheduled 
for publication about January 1, 1953. The well-known names of 


these forward-looking wholesalers, contractors, consulting, buying of 
and specifying engineers and important government agencies spell 10 
out SUCCESS in big capital letters. Each buying and specifying tio 


group in the plumbing, heating, air conditioning, and major appliance 
field is represented. 


When you place your advance order for the 1953 DECD, you assure 
yourself of getting a copy of the big, orange-colored book as soon as 
it is delivered from the bindery. You will have use of it for twelve 
full months. You get the biggest value when you get the longest 
service. Don’t Wait! Order Your Copy Now. 


Over 500 manufacturers are placing their catalog material in the 
1953 DECD, FOR YOUR CONVENIENCE. Their pre-filed catalogs 
comprise the greatest concentration of buying and specifying data 
you can own. The Manufacturers Catalog Section is followed by four ie 
other important sections. MA 


Each of the FIVE sections in DECD is =. 
complete and selfcontained. Each section 
alone is worth the price charged for the 











, complete annual edition. See brief descrip- TA 
tion of these five sections on following tab 
SIZE: 8Y2" x 11” page. pag 


Wt.: Approx. 13 Ibs. 
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heduled Le oo IDSs Edition 
mes of 
buying of DOMESTIC ENGINEERING CATALOG DIREC- 
2s spell TORY includes buying and specifying informa- 
cifying tion on the following products and equipment: 
pliance 
* Heating ® Frozen Food 
Plumbing Cabinets 
* Insulation ® Stokers, 
assure * Water Systems Oil Burners 
* Gas Appliances ® Electric 
s00Nn as ® Refrigerators Appliances 
twelve * Kitchen and * Air Conditioning 
Cabinets * Fans, Blowers 
longest * Domestic Laundry ° Refrigeration 
Equipment * Specialties 
* Accessories 
in the 
atalogs THE ANNUAL EDITION CONTAINS | DY RI 
g data . 
dV four _ P ’ of products with MANUFACTURERS’ NAMES and ADDRESSES, All 
CTION I advertisers are starred (*) and show page reference to their catalog in 
MANUFACTURERS’ CATALOG—over 506 of them—logically grouped the Manufacturers’ Catalog Section 1 for instant reference. 
by product classification. DOMESTIC ENGINEERING CATALOG DI- 
RECTORY is the continuous link between you and all sources of supply 
CD is in the HEATING, PLUMBING, AIR CONDITIONING, REFRIGERA- Slit 
m TION, INSULATION, VENTILATION and allied INDUSTRIES. se : 
section TRADE NAMES 
Frequently a Trade Name is dissociated from the Manufacturer's Name. 
or the : The extensive list of approximately 8200 TRADE NAMES in DOMESTIC 
c SECTION 2 ENGINEERING CATALOG DIRECTORY gives you the most complete 
escrip- TABLES and RULES information available on this subject. 
A comprehensive library of engineering and technical data. Handy 
lowing tables and easy-to-read charts are but a few of the things in the 180- 
page section that established this volume as a standard reference book. one , 
NAMES and ADDRESSES ° 
, Approximately 4500 MANUFACTURERS’ names and addresses alpha- 
SECTION betically arranged . . . complete with full address. All advertisers are 
CLASSIFIED DIRECTORY (PRODUCT INDEX) listed in BOLD FACE type and reference shows page numbers of their 
This 332 page section has a completely cross-indexed, alphabetized list catalogs in the MANUFACTURERS’ CATALOG SECTION. 
DOMESTIC ENGINEERING CATALOG DIRECTORY, 1801 Prairie Ave., Chicago 16, Ill. 
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News of the Month 


(Continued from bottom of page 180) 





blowers, proportional mixers and 
valves, formerly marketed under 
the McKee name, will now be 
recognized by the new “Eclipse” 
trademark. The McKee name has 
long been associated with many of 
the diversified products developed 
since Mr. McKee founded the firm 
44 years ago. 


Carrier Sets Record 

Shipments by Carrier Corpora- 
tion set an all-time high during 
June as heat waves around the 
nation created an unprecedented 
demand for air conditioning. Car- 
rier shipped more than 11,300,000 
Ibs., comprising some 470 carloads, 


which tops by far the previous 
record month of last year. A sub- 
stantial part of this record tonnage 
was self-contained air conditioning 
equipment, including room air con- 
ditioners and Wheathermakers. 
Room air conditioner shipments 
increased sharply each week dur- 
ing June, culminating with a 200 
percent increase in the last week 
of the month over the best previ- 
ous week. 


Field Men Visit B & G 

Bell & Gossett Company held its 
annual five-day service confer- 
ences at the Morton Grove plant 
with 30 field service men and fac- 
tory representatives in attendance. 
The group received instruction and 
practical demonstrations in both 
new and old products as well as 


product improvements. Refresher 
courses, discussions of service 
problems and a tour of the manu- 
facturing and research facilities 
were included on the agenda. 


Shenango Builds New Plant 

Officials of the Shenango Agaloy 
Tube Company have announced the 
proposed construction of a new 
plant at Wheatland, Pa. The new 
plant, covering 240,000 sq ft under 
roof, will be constructed of build- 
ing block, glass and steel. The site 
will be gracefully landscaped with 
ample room for parking. Modern 
materials-handling and tube pro- 
cessing equipment will be installed 
to meet production demands. 

Many civic and business officials 
attended recent ground breaking 
ceremonies. 





Appointments 





Heieck & Moran, San Francisco 
—Erwin A. Heieck as assistant 
general manager and vice-presi- 
dent. 


Tay-Holbrook Inc., San Fran- 
cisco—M., J. Burress as vice-presi- 
dent director industrial sales. 


Ray Oil Burner Company, San 
Francisco—Forrest J. Beard as ad- 
vertising and sales promotion man- 
ager. 


Borg-Warner Corp., Chicago— 
W. B. Johnson as sales promotion 
manager. 


Otto Bernz, Inc., New York— 
Donald De Baene as sales promo- 
tion manager. 


America & Southern Corp., 
Nashville, Tennessee—E. H. Stem- 
pel as vice-president of manufac- 
turing. 


Rheem Manufacturing Company, 
New York—Maurice A. Straub as 
assistant national sales manager of 
heating equipment. 


Adelta Manufacturing Co., Inc., 
Philadelphia—R. J. Milholland and 
W. F. Hirsch of the Mercury Sales 
Company as representatives in 
western New York; Ray Westlund, 
Jr. as representative in Maine, New 


Hampshire, Vermont, Massachu- 
setts and Rhode Island; and Paul 
Simmons as representative in 
Texas. 


The Trane Company, La Crosse, 
Wis.—John H. Renninger to the 
Wilmington, Del., sales office. 


Armstrong Furnace Company, 
Columbus, Ohio—H. Rankin Grant 
Company, Bangor, Maine and Tin- 
ners Supply Company, Nashville, 
Tenn. as distributors. 


Chicago Specialty Manufacturing 
Co., Chicago—Howell Castleman as 
representative in Texas; and Al- 
fred B. Huston as representative in 
New England. 


S. T. Johnson Co., Oakland, Calif. 
—H. Lieblich & Co., Inc. as repre- 
sentative in northern New Jersey 
and Long Island. 


The Youngstown Sheet and Tube 
Company, Youngstown, Ohio—D. 
W. Martin as district sales manager 
in charge of the Atlanta office. 


Axeman-Anderson Company, 
Williamsport, Pa—G. W. Jones as 
representative for north central 
Pennsylvania. 


Bryant Heater Division, Affiili- 
ated Gas Equipment, Inc., Cleve- 
land—Bryant Equipment Corpora- 
tion as distributor in Connecticut 
and Westchester and Putnam coun- 
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ties in New York; and Malcolm Mc- 
Lean as manager of the New York 
branch. 


Thon’s Two-Faced Toters, Owa- 
tonna, Minn.—Halperin-Butterfield 
Company as representative in Cali- 
fornia, Arizona and Nevada. 


Acro Manufacturing Company, 
Columbus, Ohio—Tom Smith as 
sales engineer in western Pennsyl- 
vania and New York; and Gordon 
Collins as sales engineer in the Chi- 
cago area. 


Pittsburgh Nipple Works, Inc., 
Pittsburgh—Hodges and Negle as 
representative in western Pennsyl- 
vania and West Virginia. 


U.S. Porcelain Enamel Co., Los 
Angeles—Joe O. Powers as repre- 
sentative in Texas and Oklahoma. 


Chicago Nipple Mfg. Co., Chicago 
—G,. C. Rugg & Associates as rep- 
resentatives in Minnesota, North 
Dakota, South Dakota and north- 
western Wisconsin. 


Cleaver-Brooks Company, Mil- 
waukee—Mason Equipment Com- 
pany of Toledo as representative in 
nine counties of northwestern Ohio. 


Farr Company, Los Angeles— 
Robert S. Bebb as division sales 
manager supervising the Western 
division; James E. Matuska as 
Northwest district sales manager. 
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do a better job- easier 


“METALBESTOS 


Metalbestos is best for venting gas appli- 
ances because of these important features: 


All aluminum construction for high corrosion 
resistance... will not break, crack or shatter. 


Double wall design...an inner “hot stack” 
for strong draft, minimum condensation. . 
an air-insulated outer pipe to keep surround- 
ing walls cooler. 


Special precision-made couplers automatic- 
ally align pipe sections... provide tightly 
sealed joints for complete protection against 
leakage. 


In addition, Metalbestos can be installed 
faster and easier than any other gas vent 
approved by Underwriters’ Laboratories. 
The patented couplers, adjustable lengths 
and other versatile fittings make assembly 
easier and faster, and eliminate crimping, 
cutting or tedious fitting. 
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Send for 
FREE VENTING MANUAL 


This useful manual, “Venting of 
Gas Appliances,” contains important rules 
and helpful tips on approved venting prac- 
tices. No cost or obligation. Write today to 
Dept. C 


= iM ETALBESTOS DIVISION 


BELMONT, CALIF 





WILLIAM WALLACE COMPANY ° 
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HERCULES Boiler Liquid 


Per quart can* 











Hercules Boiler Compounds are unsurpassed 
—both as boiler cleaners and leak-stop- 
pers. You'll find they pay off in 2 big ways. 


COMPLETE CUSTOMER SATISFACTION — 





HERCULES Boiler Solder 
Guoranteed to make a lasting 
repair on cracked steam and hot 
water boilers. Hardens into solid 


seal which exponds and con- 
tracts with boiler metal. Will 


not clog lines, gauges, controls, 


““ ONLY $1.25 
per 1 lb can* 





resulting in repeat orders, word-of-mouth 
recommendation, and prestige for you; 


ELIMINATION OF “CALL BACKS” —-saving 
you time, money and wasted effort. Once 
you use Hercules, the job is done. 


Above all, you can purchase these top-notch 
Hercules products at much less than other 
leading brands. 


There’s only one conclusion: Hercules Boiler 
Compounds offer a standard of quality 
plus economy unmatched in the industry. 


HERCULES Boiler Cleaner 


(Powder)—Assures quick dry steom 
from new, oily, rusty or very dirty 
boilers. Eliminates priming and 
foaming, sluggish steaming, and 
fuel waste. Contains no caustic 
soda or acids which pit the boiler. 


ONLY $.75 
per 1'/2 Ib can* 





Buy HERCULES, and You Buy Absolutely 
THE BEST—FOR LESS! 


ATTENTION WHOLESALERS 





1. Hercules Boiler Compounds cost less than 
any other leading brand—no need to tie up 
that extra capital in over-priced merchandise. 





2. Every Hercules compound is a guaranteed 
performer—regardless of price, there are no 
better Boiler Compounds on the market. 






*Suggested price in case lots from your wholesaler— 
slightly higher in the West and South. 





The Right Hand of The Plumbing Industry for over 36 Years. 


332 CANAL 


HERCULES Boiler and 
Heating System Cleaner 
(Liquid) — Removes tust and 
stale, emulsifies oil and grease 
in low (pressure steom and hot 
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trict sales manager for the North- 
west district. 


Richmond Radiator Company, 
New York City—Leo J. Havican as 
representative in Connecticut and 
western Massachusetts. 


Perfex Corporation, Milwaukee 
~-Charles B. Soper as manager of 
the new. Boston branch office con- 
cerning the sales of the Control 
division. 

Rybolt Heater Co., Ashland, Ohio 
—Joseph W. Myers as sales repre- 
sentative contacting dealers, job- 
bers, and distributors. 


Water Service Laboratories, Inc., 
New York—James B. Fullman as 
director of engineering sales, spe- 
cializing in air conditioning. 


Minneapolis-Honeywell Regula- 
tor Company, Minneapolis—Steve 
Toth as manager of the Wichita, 
Kans., sales and service office. 


Chas. Rivitz & Co., Cleveland, 
Ohio—David E.' Neustadt as vice- 
president and general manager. 


Norris-Thermador Corporation, 
Los Angeles—James S. Lockhead 
as Southern California manager for 
plumbing sales. 


A. O. Smith Corp., Milwaukee— 
J. H. Brinker as assistant executive 
in charge of distribution. 


Eljer Co., Ford City, Pa—Frank 
V. McCarthy as sales representa- 
tive in the entire state of Missouri. 


Crane Co., Chicago—Edward J. 
Pegelow as manager of the newly 
created Purchased Plumbing Sales 
department; F. F. Elliott to the 
newly created office of Senior Vice 
President in Chicago of Sales; 
George L. Erwin, Jr., as vice presi- 





J. §. Lockhead 


J. H. Brinker 






dent in charge of heating sales; H. 
H. Bunchman as vice president and 
treasurer; A. H. Prasse as general 
manager of branches. 


Stoker Manufacturers Associa- 
tion—D. L. Getz of Steel Products 
Engineering Company as chairman 
of the Engineering and Research 
Committee; Claude A. Potts of U.S. 
Machine Corporation as chairman 
of the Government Relations Com- 
mittee; George W. Graham of Eddy 
Stoker Corporation as chairman 
of Membership Committee. 


Timken Silent Automatic Divi- 
sion, The Timken-Detroit Axle 
Company, Jackson, Michigan— 
Lloyd I. Brown as field service 
representative in Central and 
Eastern Canada; Thomas J. Calla- 
han as district sales manager in the 
New England area; Richard K. 
Light as district sales manager in 
a territory composed of North Caro- 
lina, Virginia and part of Maryland. 


Harvey-Whipple, Inc., Spring- 
field, Mass.—Clifford B. Sawtelle as 
factory representative for western 
and central Massachusetts. 


Jackson & Church Co., Saginaw, 
Mich.—W. H. Tonner as factory 
representative in metropolitan New 
York and Northern New Jersey. 


Indiana Brass Co., Inc., Frank- 
fort, Ind—Hazzard and Company 
as sales representative, located in 
Ardmore, Pennsylvania. 


Titan Valve & Manufacturing 
Co., Cleveland+Chet. S. Bigelow 
and Associates as representatives 
for the State of California. 


L. J. Mueller Furnace Company, 
Milwaukee—L. E. Lewis as north- 
ern district sales representative 
covering North and South Dakota, 
Minnesota, upper Michigan and the 
Northern portion of Wisconsin; re- 


placing George M. Hase who has 





E. J. Pegelow D. E. Neustadt 
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been recalled to the home office for 
special assignment; George O. 
Webb as sales representative in the 
states of Washington and Oregon; 
D. W. Karr as sales representative 
in the state of North Carolina, most 
of South Carolina and Virginia, and 
a portion of southern West Virginia. 


White Products Corporation, 
Middleville, Mich—White Refrig- 
eration Supply, Inc. of Des Moines, 
as distributors in that area. 


Utica Radiator Corporation, New 
York—Edward W. Green as sales 
representative for the Philadelphia 
sales territory. 


Conco Engineering Works, Men- 
dota, Ill—NMiles E. Towne as manu- 
facturer’s representative for Colo- 
rado and New Mexico; Disney and 
Carlson as manufacturer’s repre- 
sentatives in Kansas and the west- 
ern half of Missouri; the Fresne 
Company as manufacturer’s rep- 
resentatives in the intermountain 
territory; R. Harry Crabtree as 
manufacturer’s representative in 
Tennessee, Arkansas, Mississippi 
and Northern Alabama. 


Thatcher Furnace Company, 
Garwood, N. J.—R. E. Heaven as 
representative in the Washington- 
Baltimore area. 


The Coroaire Heater Corporation, 
Cleveland — Tecca Distributing 
Company, Inc. of Cleveland as dis- 
tributor for northeastern Ohio. 


Radiator Specialty Company, 
Charlotte, N. C_—Henry Doling as 
representative of the Solder Seal 
Line in the Albany District. 


F. E. Myers & Bro. Co., Ashland, 
Ohio—Max Frey as centrifugal en- 
gineer in the Products Develop- 
ment Division. 


William Wallace Company—Rex 
Falkner as a member of the Dallas 
office sales staff. 


Penn Controls, Inc., Goshen, Ind. 
—W. L. Beale of Automatic Equip- 
ment Co. as representative in Al- 
buquerque, N. M.; R. D. Eichman, 
as sales engineer for the New York 
office; George Sander as New York 
office manager; and E. A. Price as 
educational director for the com- 


pany. 
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Give Relief from 
Time-Wasting 
Grief 


Approved by 
Underwriters’ Laboratories 


‘ Double check the 
GRABEER | time-cost of assem- 
bling pipe hangers 
with the pipe. That’s 
one way to get a conviction that pipe hangers can be 
time-cost saving tools. Then, use Square “Gee” Pipe 
Hangers on your next plumbing and heating jobs and 
you'll know for sure that pipe hangers can reduce instal- 
lation cost because Grabler Square “Gee” Pipe Hangers 
give relief from time-wasting grief. Ask your wholesaler 
for Grabler Square “Gee” Pipe Hangers. 
Write for Wall Chart showing complete range of types 
of Grabler Square “Gee” Pipe Hangers and accessories. 








THE GRABLER manuracturING Co. 
6565 BROADWAY, CLEVELAND 5, OHIO 
THE SQUARE “GEE” LINE INCLUDES: Malleable Fittings « 
AAR Fittings * Unions « Rail Fittings * Cast Iron Steam and 
Drainage Fittings * Patented Drainage Fittings * Copper 
Tube Solder-Joint Fittings * Steel Pipe Nipples * Hangers 


Approved by 
Underwriters’ Laboratories 


Approved by 
Underwriters’ Laboratories 
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Show-How Sells lroners 
(Continued from bottom of page 136) 

loosens up the conversation to the point where we 

can talk about the thing we came there to talk 

about. 

“We then turn immediately to her problem. We 
know the type of washer she has for we have 
asked for that information from the lady who gave 
us the name. The conversation which follows 
varies only slightly whether she has an automatic 
washer or a conventional washer. We start by 
taking the number of pounds of dry clothes done 
each week for a family the size of hers. (These 
charts are all prepared in advance by our Home 
Service Department.) We cover the amount of 
time consumed in doing the clothes and then get 
her to admit that she could do the same amount of 
clothes with a tub, a washboard, a bar of strong 
soap, some hot water, and a lot of good old elbow 
grease in about the same time if she would simply 
work like a dog. 

“Then we go into the ironing time consumed. 
It always adds up to eight or more hours of hard 
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“| want one to go with my purple and yellow kitchen.” 


hand ironing, and it is at this point that we ask 
this prospect this pointed question: 

“ ‘Tf we can show you how to cut your ironing 
time in half on the first try, would you be inter- 
ested ?’ 

“This is a part of a careful qualification. We 
find that if we can get a ‘Yes’ commitment from 
the prospect that 50 percent of the sale is made. 
From there on the balance is up to us. A home 
instruction by a good, qualified instructor will 
take care of another 40 percent of the sales, and 
the demonstration of the features of the machine 
plus the merchandising of terms and service will 
take care of the other 10 percent. We are suc 
cessful in approximately 85 percent of such 
cases.” 
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iu DO IT TWo ways: (1) At every pipe 
connection Grabler Square “Gee’’ Pipe 


Fittings prevent time-wasting grief, fumbling 
and leaky connections—protect your time-cost 
cushion on the job; (2) package-protected from 
techy corrosion, dirt, loss and damage, Grabler Pipe 





Fittings are instantly usable—save valuable 


pw kitcham. time and effort wasted in finding and cleaning 


hat we ask [| fittings and in handling fittings in the shop 
and on the job. Every Square “Gee” Fitting 


our ironing 
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THE GRABLER MANUFACTURING COMPANY « 6565 Broadway, Cleveland 5, Ohio 


THE SQUARE “GEE” LINE INCLUDES: Malleable Fittings & & 
e are sue AAR Fittings « Unions « Rail Fittings * Cast Iron Steam and . a8 A = =, 
t of such Drainage Fittings * Patented Drainage Fittings * Copper 

Tube Solder-Joint Fittings * Steel Pipe Nipples * Hangers 
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Motors 
(Continued from bottom of page 105) 


loose mounting belts. In the case of resilient- 
mounted motors, the contractor-dealer should 
make certain that the latches which clamp the 
motor in the cradle base are tight. If excessive 
vibration continues, perhaps the bearings have 
worn and should be replaced. Or the fault may 
lie with the machine which the motor drives. 
Whatever the cause, however, it should be cor- 
rected immediately. If the serviceman cannot 
correct it, the motor and/or the equipment should 
be sent to the supplier or his local representative. 

Motors have no mercy on themselves. As long 
as the current is turned on, they will try to run, 
and rarely do they give up until they burn out. 
One of the common causes for motor burnout is 
overloading. 

If a motor is stalled or overloaded to the point 
at which its speed is noticeably reduced, it uses 
an excessive amount of current—and this exces- 
sive current generates heat. 

If such a condition continues, the temperature 
may get high enough to burn the insulation off 
the coils. Thus, whenever a motor begins to smoke 
or to smell, it should be turned off immediately, 
and a thorough investigation made. 

Overloading has many causes. One might be a 
defect in the equipment driven by the motor. 
Thus, in the event that a motor gives signs of 
overloading, a thorough check on the equipment 
which it drives should be made. 


Silence Is Golden 

Silence is golden in motors, for, whenever there 
is noise, there is wear. A noisy motor is crying 
for attention. Knocks, clatters, clacks and squeals 
are distress signals. They all mean that trouble 
is ahead. 

The customer should be cautioned about this, 
and instructed to call a serviceman immediately 
in case the motor in his equipment begins to make 
odd noises. 

Motor noise has several causes. Misalignment 
of the motor, motor balance, bearings, drive shaft 
should all be checked. 

But prevention is cheaper than cure. Every 
type of motor-driven equipment should be in- 
spected at regular intervals. The contractor- 
dealer should encourage his customers to make 
regular check-ups on their motor-driven equip- 
ment—and to call immediately whenever service 
is required. 

A motor doesn’t have to be babied, but a little 
regular care and common-sense will do more than 
any other one thing to keep a motor running. 

The data contained in the chart (page 103) was 
made available through the courtesy of the West- 
inghouse Electric and Manufacturing Company, 
Lima, Ohio. 
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HERMAN NELSON 


Get your 
copy of this 
new Unit 
Heater 
Catalog. Free 
for the asking. 


Vertical Shaft- 
Propeller Fan 
Type Unit 
Heater— 
especially 
suited to 
buildings with 
high ceilings 
up to 50 feet. 





Centrifugal 
Fan Type Unit 
Heater—for 
efficient heat- 
ing and venti- 
lating of large 
industrial 
Spaces. 













De Luxe Unit 
Heater—an 
attractive, 
quiet operating 
unit designed 
Sor stores, 
offices, 


churches, etc. 


HERMAN NELSON 
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The operator of this warehouse in- 
sured economical, dependable heat- 
ing by installing 72 Herman Nelson 
Horizontal Unit Heaters. 


These rugged, dependable units 
provide the efficient solution to the 
heating problems of mostcommercial, 
institutional and industrial establish- 
ments. Features, designed in the units, 
provide a quietness and durability 
unequalled in the industry. 


There are 18 sizes of Herman Nel- 
son Horizontal Unit Heaters. B.T.U. 


output ranges from 25,000 to 350,000 
per hour. All units operate on steam 
or hot water. Single or two speed 
motors are available in either 115 or 
230 volts, AC or DC. 

Herman Nelson Unit Heaters are 
ahead of the field because constant 
engineering development and re- 
search plus functional design have 
earned this position—the result of 46 
years of experience in the production 
of quality heating and ventilating 
equipment. 


SUPERIOR IN BOTH HEATING 
ELEMENT AND FAN DESIGN 


Herman Nelson Unit Heaters are suitable 
for the smallest service station or the largest 
factory. Each unit does an extremely effi- 
cient job of heat transfer and distribution. 
This is because both heating element and 
fan are unique in design. Study the points 
listed on the left and you'll see that every 

art has been carefully engineered to do 
its particular job best. 


HERMAN Nelson 


Division of AMERICAN AIR FILTER COMPANY, INC. 
MOLINE, ILLINOIS 
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New Products 


(Continued from bottom of page 118) 


delivery to the burner nozzle. Designed to function 
with single or two-line systems, the burner will draw 
oil from distances up to 38 ft. horizontally and 15 ft. 
vertically. 

The metering piston permits the selection of exact 
fuel requirements ranging from .5 to 4.0 gph while 
the burner is operating. By repositioning a sliding 
air cone, correct quantities of air can also be con- 
trolled without stopping the burner. 

Manufacturer: Combustioneer Division, The Steel 
Products Engineering Company, 1332 W. Columbia 
St., Springfield, Ohio. 





Spray-on, Heat-Resistant Paint 

The recently developed Hi- 
Temp aluminum paint of Illinois 
Bronze Powder Company is now 
offered in a special self spraying 
eight ounce can. This enables the 
paint to be sprayed into other- 
wise inaccessible areas and on hot 
surfaces. The paint will withstand 
temperatures up to 1200F. No 

* special surface preparation is nec- 

essary, and it dries i in 1 to 2 hours. 

Available from: Illinois Bronze Powder Co., 2023 
S. Clark St., Chicago 16. 


Air Cooling Coil 





Rempe Co. has announced 
a complete line of air cooling 
coils designed for use with 
45F suction and suitable for 
use with Freon 12 and methyl 
chloride. Coils are built with 
5, in. copper tubes with 
seven aluminum fins per 
inch. Fins have \% in. collars 
and are fully expanded to 
coil tubes. Coils are furnished 
complete with multi-outlet expansion valves and are 
sized for 80 deg. inlet and 63 deg. outlet air at ap- 
proximately 400 cfm per ton and 500 fpm velocity. 
Air friction through these coils is .20 in. water at 
500 fpm. Standard sizes range from 2 to 15 ton coil 
capacity ratings. Four or six row coil assemblies 
are available. 

Manufacturer: Rempe Co., 340 N. Sacramento Blvd., 
Chicago 12. 





Gas Furnace 

Two new gas furnace models have been announced 
by Turb-O-Tube Furnace Company as additions to 
the firm’s line of oil-fired, counter-flow and hanging 
models. The gas unit is available in 70,000 and 90,000 
Btu capacities and has construction features similar 
to those in the oil-fired line. Tests made have shown 
that 80 percent of fuel input goes for actual heat in 
the unit; and that heat is discharged from the regis- 
ters three minutes after the furnace is turned on. 
Of special interest to dealers faced with high freight 
rates is the compactness and light weight of the 
furnace. It is sturdily constructed of heavy-gauge 





steel, has a double-walled metal construction, asphalt- 
sealed joints and comes ready for installation. 

Manufacturer: Turb-O-Tube Furnace, Inc., 204-8 
Rhode Island, Buffalo 8, N. Y. 


Flame Failure Safeguard 

Combustion Control 
Corp. has introduced a new 
control for safeguarding 
commercial and industrial 
oil burning equipment from 
flame failure. Specified as 
the Fireye Flame Failure 
Safeguard Type FI18T-3, 
the unit provides operating 
flame failure protection for manually ignited oil burn- 
ers, air heaters, ovens etc. It is used with program- 
ming controls to protect automatically ignited oil 
burner installations. The flame control consists of a 
phototube and amplifying system housed in a com- 
pact, dust-tight aluminum case. Special heat-resist- 
ing filters and insulating fins serve to insulate ther- 
mally the housing from the high furnace temperatures 
so that the entire control may be mounted directly to 
the furnace wall. A hermetically sealed time delay 
element prevents the flame relay from dropping out 
from purely transient disturbances, and a pilot light 
to indicate flame failure can be viewed through an 
angle of 180 deg. 


Manufacturer: Combustion Control Corporation, 77 
Broadway, Cambridge 42, Mass. 


New Sales Aids 


Plumbing Fixture Color Folder 
“ A new color deposit folder 

showing exact color matching 
enameled deposits of four pas- 
tel colors in the Briggs line of 
plumbing fixtures has been an- 
' nounced. Entitled “Help for 
the Harried Homemaker,” the 
_ new folder incorporates a large 
| deposit of enamel with a spe- 
E cial “edge-match” principle. A 
prospect can easily and con- 
veniently use the edge-match 
principle of the folder to help her choose the color 
which she feels best harmonizes with her favorite 
bathroom color scheme. The deposits of matching 
enameled colors bleed off the edge of the folder so 
that tile, curtains and other bathroom accessories 
can be placed directly next to the color deposits, thus 
insuring ideal color comparison. 

Available from: Plumbing Ware Division, Briggs 
Manufacturing Company, 3001 Miller Avenue, De- 
troit 11. 








Water Softener Booklet 
How soft water helps reduce operating costs and 
increases profits is the general theme of a colorful 
8-page booklet, “Why it pays to have soft water in 
your restaurant.” The booklet describes some of the 
many distinct advantages of softening water supplies 
(Please turn to top of page 196) 
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Says Mr. Al Kingsreiter, of Hecher & 
Kingsreiter, for 20 years leading plumbing 
and heating specialists serving the 
Milwaukee area. 


“No wonder I’m sold on A. O. Smith’s Gas- 
fired Boilers! Take this HW-194 Model, for 
example, and compare it to a competitive 
make right on my own floor, both rated at 
195,000 Btu per hr! 


"First, it comes to me Completely assembled 
so it saves me the 8 extra hours needed to 
assemble the other unit. Next, I figure its 
lower weight and compactness save me up 
to 4 hours loading, unloading and handling 
time. Total saving: 12 man-hours or $48.00. 


"Then when you add the $30 worth of extra 
materials, equipment and parts needed on 
competitive makes that are not needed on 
A. O. Smith, things like thermostats, relays, 
etc... you end up with a saving of $78.00 
per boiler .. . and 2 men do the work of 3! 
With help as hard to come by as it is today 
-.. handling A. O. Smith is a real profitable 
pleasure!” 
eee 


You can figure on savings like this when 
you bid an installation of an A. O. Smith 
HW-194 Boiler. For complete information 
on the A. O. Smith line of boilers, mail the 
coupon. 


PERMAGLAS-HEATING PRODUCTS 








A. Smith also manufac- 

tures; Permaglas Automatic 

ater Heaters © Burkay 

ercial Water Heaters 

as Conversion Burners 
Warm Air Furnaces, 





PER BOILER... 


_ Two men do the work of three! 





SALES: Atlanta ¢ Chicago 4 @ Dallas 2 © Denver 2 ¢ Detroit 21 
Houston 2 ¢ Los Angeles 22 « Milwaukee 8 ¢ New York 17 
Philadelphia 3 © Pittsburgh 19 © San Francisco 4 © Seattle | 
Springfield, Mass. ¢ Washington 6, D. C. 
SERVICE: Chicago 17 ¢ Dallas 1 « Los Angeles 22 © Union, N. J. 
International Division, Milwaukee 1 
In Canada: John Inglis Co., Lid., Toronto 
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A. O. Smith Corporation 
Permaglas - Heating Division, Dept. DE-1052 I 
Kankakee, Illinois 

Without obligation, send me complete information on 

the A. O. Smith line of Gas-fired Boilers and the advantages 

they offer. ' 
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New Sales Aids 


(Continued from bottom of page 194) 





for use in small restaurants, diners, counters and 
larger restaurants. The booklet is designed as a point- 
of-sale opener for this large commercial market. 

Available from: The Permutit Company, 330 W. 
42nd St., New York City 36. 


Outdoor Electric Sign 

Efforts to keep deal- 
ers supplied with effec- 
tive advertising aids has 
led the L. J. Mueller 
Furnace Company to 
offer dealers an im- 
proved outdoor elec- 
tric sign. The new sign 
serves to announce the 

s Climatrol heating and 

air conditioning equipment. It is brilliantly illuminat- 
ed and almost twice as large as the previous sign. 
The sign is constructed of sturdy plexiglas with a 
white background and finished in green and red. 

Available from: L. J. Mueller Furnace Company, 
2005 W. @klahoma Ave., Milwaukee 7. 


JOHNNY CROSS 
PLUMBING & HEATING 





Kitchen Clock 


An electric clock made of 
plexiglass is being offered 
to dealers by Mullins Man- 
ufacturing Corporation. The 
clock case has easily-read 
cut-out numerals and a ring 
is inserted behind the nu- 
merals. Four different rings 
accompany each clock so 
the homemaker can match 
the clock with her kitchen 
color scheme. Thé clock has a second hand and the 
self-starting works are fully enclosed. It carries a 
one-year guarantee. Excess electrical cord can be 
wrapped around the case in back and hidden from 
view. Attractively packaged in a special counter dis- 
play box, the clock can be used as a give-away to» 
customers, as a prize for group demonstration meet- 
ings, or can be sold. 

Available from: Mullins Manufacturing Corpora- 
tion, Warren, Ohio. 





Home Heater Promotion 

Evans Products Com- 
pany’s representative 
Les Barrow inspects the 
large selection of new 
sales aids on the firm’s 
oil and gas-fired home 
heater line. All availa- 
ble to dealers, they are 
intended to help pre- 
sell customers and bring 
them to dealers’ stores 
in a receptive frame of 
mind. 

Available from: Evans Products Company, Plym- 
outh, Michigan. 
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Water Softener Campaign 

Starting on October Ist and 
carrying through for a period of 
four weeks, The Permutit Com- 
pany will distribute through its 
dealers to every purchaser of its 
automatic water softener enough 
soap flakes to last a family of 
four for a year. This program has 
been launched to point out the 
advantages of soft water and soap 
as a laundering medium for 
washing fabrics, linens and 
dishes. 
om Available from: The Permutit 
Company, 330 West 42nd Street, New York 36. 








New Literature 


Plumbing Specialty Catalog 

Sanitary-Dash Mfg. Company, Inc., has announced 
a new Jobber’s Price List and Catalog No. 20 showing 
its entire line of tubular brass plumbing goods, leg 
and towel bars and flexible supplies. This 32 page 
catalog illustrates all Sanitary-Dash products. 

Issued by: Sanitary-Dash Mfg. Company, Inc., 
Long Island City, N. Y. 





Kitchen Catalog 

In thirty pages, a new catalog published by 
American-Standard, illustrates and describes a com- 
plete line of kitchen products. All types of cabinets, 
counter tops, sinks and other equipment and acces- 
sories are covered. Special sections are devoted to 
color in the kitchen, kitchenettes, convertibility and 
cabinet specification data. Dimensions and installa- 
tion data are included. The catalog is organized by 
units and their applications. 

Issued by: American-Radiator & Standard Sani- 
tary Corp., Pittsburgh 30. 


Oil Burner Control Handbook 

The Mercoid Corporation has published a new oil 
burner controls handbook which contains control 
wiring diagrams, installation instructions and service 
hints. The handbook is written and organized for 
easy, comprehensive reading. 

Issued by: The Mercoid Corporation, 4201 Belmont 
Ave., Chicago 41. 


Convector Catalog 

All pertinent information on convectors is pre- 
sented in a new 24-page catalog available from Na- 
tional Radiator Company. The catalog, No. 601, in- 
cludes new and improved convector ratings which 
have been determined in conformance with Commer- 
cial Standard CS 140-47. It also describes and illus- 
trates both free standing and semi-recessed steel 
enclosures for the convectors. Roughing-in dimen- 
sions and installation data for both convectors and 
enclosures are given in the new literature, as are 
complete rating tables, piping connection drawings, 
(Please turn to top of page 199) 
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JO-BLAST 
EE CONOMITE 


++. proves amazingly successful in cutting 
heating costs and improving comfort 








A heating engineer writes: 

“We got the gas bill and could hardly believe what 
we saw. Where we used to pay between $30 and $40 per 
month for oil and another $7 to $10 for bottled gas, our 
total for last December came to $16.17 (compared to 
over $40 for December, 1949). 

“Our electric bill was also smaller and to top it off, 
our house was more cumfortable, even though December, 
1950 was a colder month than December, 1949. The 
pilot flame of the gas burner seems to supply just the 
right amount of heat to the furnace walls to maintain a 
temperature just below the cut-in point of the fan con- 
trol. A few seconds after the burner starts, the blower 
starts and thereby stratification is practically eliminated. 

“In my 20 years’ experience as heating engineer, I 
have never been more pleased with the performance of any 
apparatus than the Economite.” (Name and address on request) 


Dealers! 
The above letter shows why Lo-BLAST Power Gas Conversion 
Burners sell! For over 19 years Lo-BLAST Burners have cut heating 


costs in buildings of every size and character. Write—today—for 
full information. 


Lo-BLAST Burners are available in capacities 
from 70,000 to 20,000,000 BTU inpnut. 






The standard Lo-BLAST 
Power-type Gas 
Conversion Burner 


MID-CONTINENT 


METAL PRODUCTS CO. 
1960 N. Clybourn Ave., Chicago 14, Ill 























The country club member entered the locker room 
so obviously crushed in spirit that the golf pro asked, 
“What ails you, lad?” 

“TI just killed my wife,” the member admitted de- 
spondently, 

“How?” gasped the pro. 

“I was standing on the practice range,” explained 
the member, “and didn’t notice that my wife had 
come up behind me. I took a full back swing, hit her 
on the head, and she dropped dead.” 

“Tough break,” said the pro. “What club were you 
using?” 

“A niblick,” said the member. 

“That’s the club!” approved the pro. 

—X-L Couplings— 


From the “X-L Fictionary: HONEYMOON—The 
thrill of a wife-time. 


—X-L Nipples— 


For a year, now, we’ve been trying to amuse you 
each month with this column of gags and chatter, 
because we feel there is too little humor in the world. 
Now the time has arrived when we must reach a 
decision on whether or not to continue them. So we 
are asking you to be judge and jury: We'd like to 
know your opinion, good or bad. Thanks. 

—X-L Couplings— 


A small girl, asked by her teacher to read a book 
about penguins and make a report on it, turned in the 
following: “This book tells me more about penguins 
than I am interested in knowing.” 


—X-L Nipples— 


Poet’s Corner: 
The poor benighted Hindu, 
He does the best he kindu; 
He sticks to caste 
From first to last; 
For pants he makes his skindu. 
—X-L Couplings— 


Ask your jobber to show you the convenience of 
buying “X-L” Packaged Couplings and Nipples. Once 
you've been shown the advantages of the packaging 
we've developed, we think you'll agree this is the best 
way to buy “X-L” Products. So ask your jobber; he’s 
your friend. 

—X-L Nipples— 


A husband is a man who never knows when he is 
well off—because he never is. 
X-L Couplings— 
The millenium will have arrived when this country 
can have a man who will be right and President at 


the same time. . . . That’s all for now. Remember 
to ask your jobber for “X-L” Products. 


—X-L Products— 


mmo rage pmmeanrs corntnen a 


Every Size and Type PIPE 
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(Continued from bottom of page 196) 
data on how to select proper size, and basic informa- 
tion on the construction and performance of the 
convector’s component parts. 
Issued by: The National Radiator Company, Johns- 


town, Pa. 


Tile Sealing Bulletin 

“Tiles Stay Down” is the title of a new bulletin, 
published by Rubber & Plastics Compound Co., 
which describes a cold-setting cement with water- 
proofing and dampproofing qualities for flooring in- 
stallations. Two application methods are outlined 
and installation instructions are given. 

Issued by: Rubber & Plastics Compound Co., Inc., 
30 Rockefeller Plaza, New York City 20. 


Air System Bulletin 

A comprehensive bulletin describing the Janitrol 
“Save-Way” Air System for residential forced air 
heating has been released by Surface Combustion 
Corp. Prepared in answer to a demand for literature 
on this new system, this illustrated bulletin describes 
the use of the system with various types of gas and 
oil forced air furnaces. Diagrams show how the sys- 
tem may be installed in crawl spaces, basements, 
attics and two story homes. One page is devoted to 
brief descriptions of units in the line with recom- 
mended applications for each model. 

Issued by: Surface Combustion Corporation, 2375 
Dorr St., Toledo 1, Ohio. 


Stoker Brochure 

Front view, side view and floor plan blue prints of 
an ideal boiler room layout are included in a color- 
ful new brochure published by Canton Stoker Corpo- 
ration. The 8% by 10% in. brochure illustrates and 
describes in detail several models of binfed stokers 
and their application as well. 

Issued by: Canton Stoker Corporation, 318 Andrew 
Place, S. W., Canton, Ohio. 


Air Conditioner Bulletin 

Central station, cabinet type air conditioning units 
are illustrated and described in Bulletin No. 114, 
published by the National Assn. of Fan Manufactur- 
ers, Inc. The functions and purposes of four common- 
ly accepted types of unit assemblies are graphically 
presented by means of chart drawings and tabular 
data. 

Issued by: National Association of Fan Manufac- 
turers, Inc., 2159 Guardian Bldg., Detroit 26. 


Industrial Nozzle Bulletin 

Specifications and information on spray nozzles for 
air conditioning, refrigeration, heating and ventilat- 
ing are contained in a new 40-page industrial nozzle 
bulletin published by the Binks Manufacturing Com- 
pany. Comprehensive and well organized, the bul- 
letin fully describes industrial spray nozzles for a 
broad range of commercial and industrial applica- 
tions. Data includes nozzle dimensions, capacities 
and spray angles. All nozzles are illustrated and, in 
many cases, cut-away drawings show the construc- 

(Please turn to top of page 200) 
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| CONDENSATION AND 
be "VACUUM PUMPS 





To carry a wrench for every 

pipe size would be costly and practically 
impossible, Especially when several adjustable 

pipe wrenches will take care of most of your needs. 
That's the sensible answer to a very ordinary problem. 


4200 Series 
Cast Iron Tank 


Sterley CONDENSATION PUMPS 


VEASY to SELECT CONVENIENT to STOCK 


Yes, only two sizes are required to take care of all jobs up 
to 15,000 sq. ft. EDR... and up to 20 lbs. discharge pres- 
sure. The adjustable float switch — so simple to set at re- 
quired position — plus other Sterlco features make this 
possible . . . and only possible with a Sterlco Pump. 


For you .. . this means less working capital tied up in floor 
stock. For your customers . . . this 
means that a future increase of 
radiation may not necessitate the 
installation of a new pump. 
Combine this exclusive Sterlco fea- 
ture with overall rugged construc- 
tion and low cost and you find the 
reason Sterlco PUMPS are first 
choice of the industry. Yes, Sterlco 
will always do a better job... 
longer! Send for complete infor- 
mation on Sterlco Pumps. 





Sterico 4100 series for 
jobs where steel tank is 
preferred — same fea- 
tures as 4200 series. 


STERLING, 





HEATING TEMPERATURE 
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Increase your sales and 


here’s t he Last year our consumer adver- 

tising paid off - egy Say it 

& has been increase ty per- 

payof, Ff cent for 1952! ioiauieles evil 

pour in from nearly SIX MIL- 

LION advertisements in consumer publications of 

nationwide circulation. Get ready now to handle this 
business when we lay it in your lap! 


water off the floor and eliminate all laundry expense. No 


d NO CcuRTAINS. Two gleaming, easy-to-clean metal doors keep 
stain; no mildew. 


PATENTED HINGES. Norman non-freezing hinges hold doors 
2) either open or closed. They will not rust nor stick. 
ROUND CORNERS. Round corners and no open seams make this 
Shower Bath practically self-cleaning. No soapy ring to 
scour, when Johnny forgets. 
spasupiate. Height of receptor is increased by this 4-inch, 
die stamped splashplate. Top edge smoothly rounded. 
CHROME Fixtures. Superior quality, chromium-plated brass 
5) shower head, arm, and stops. 
quick assematy. Shipped knocked down. All parts jig-made 
with side panels interchangeable to allow fixtures either right 
or left. Two-piece drain designed for caulked or threaded 
installation. Complete assembly instructions with each unit. 


MATERIAL & FINISH. Side panels 22 pauge, receptor floor 14 
» auge Bonderized, galvanized steel. Finish is two coats high 
Can white, synthetic enamel for permanent beauty. 


Descriptive literature, roughing-in details, dealer helps, 
and name of nearest wholesaler are available on request. 


W. F. Norman Sueet Merar Mec. Co. 


DEPT. DE NEVADA, MISSOURI 
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STEEL SHOWER CABINETS 
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(Continued from bottom of page 200) 

tion and operation of the nozzles. Blue print draw- 
ings show proper installation details where this in- 
formation is required. The bulletin, No. 5200, has a 
handy index that lists 29 different applications with 
page references for each. 

Issued by: Binks Manufacturing Company, 3122 
Carroll Ave., Chicago 12. 





Water Mixer Bulletin 

This bulletin illustrates and describes a thermo- 
static water mixer for exposed piping. Rough-in 
dimensions and a temperature range chart are sup- 
plied. One feature of the bulletin is a cut-away draw- 
ing of the unit with all parts labeled. Other photo- 
graphs show typical applications. 

Issued by: Lawler Automatic Controls, Inc., 453 
N. MacQuesten Parkway, Mount Vernon, N. Y. 


Thermostat Bulletin 


A new illustrated bulletin describing a line of 
snap-acting thermostats for operation on wide or 
narrow differentials has been announced by Stevens 
Manufacturing Company. In addition to suggested 
applications, the bulletin describes the operating 
principle and illustrates it with schematic diagrams. 
Ratings, typical performance curves, dimensions and 
construction data are included. 

Issued by: Stevens Manufacturing Company, Inc., 
69 S. Walnut St., Mansfield, Ohio. 

(Please turn to top of page 203) 





You'll Find MORE PROFIT POWER ° 


NTH" DEWEY-SHEPARD 
Hot Water Heater 
same Vertical “unis. 


UNITS 
as the DEWEY-SHEPARD Boiler! 


FOR APARTMENTS e MOTELS 
COMMERCIAL BUILDINGS 


Double your boiler income with the DEWEY- 
SHEPARD Convertible Hot Water Heater! 
For full-time, top capacity hot water serv- 
ice for apartments, motels and commercial 
buildings, there is no heater quite like the 
DEWEY-SHEPARD for heating response. 


This unit is identical with the DEWEY- 
SHEPARD Boiler for convector, baseboard or 
perimeter heating. Built on the potented 
“Tube Within a Tube” principle, the 
DEWEY-SHEPARD Vertical Boiler will give 
your customers more combustion volume 
and greater heating surface than any other 
vertical fire tube boiler. Consumes less 
fuel. Requires less repairs. Collects no lime 
or scale. 80% of fire box heat is absorbed 
by water . . . and that is high. 


Santer capacities 100 to 1300 
Boiler capacities 90,000 to 
1,000,000 8.T.U. 


ASK YOUR DEALER or WRITE US 
FOR FURTHER DETAILS TODAY! 


DEWEY - SHEPARD 
sYey] (=1am Godan) olela bam alee 


1311 N. CAPITOL AVE., INDIANAPOLIS 2, IND. 
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ONLY THE NEW 


/ 


AW ZALL 


gives you ALL these features 


1. Single-Unit, All-Purpose, PORTABLE POWER HACKSAW 
2. 2250 strokes per minute ( 44” stroke) 

3. Lifetime lubricated . . . ball and roller bearing equipped. 

4. Milwaukee-Built 9-point motor, famous for MORE “motor guts” 
5. Lightweight — only 63, Ibs. 
6. Full guarantee. You get 

7. Blades for cutting all materials, BETTER QUALITY 


s 50 LONGER LIFE 
78 for less money 
including Blades and Steel Carrying Case WITH MILWAUKEE 


” PORTABLE ELECTRIC TOOLS 
Write for Folder SW-5 


MILWAUKEE ELECTRIC TOOL CORP. 


5350 W. STATE ST. © MILWAUKEE 8, WISCONSIN 
Canadian Distributor: MATTHEW MOODY & SONS CO., Montreal 


Save TIME —Save MONEY with 
THON’S TWO FACED TOTERS 


=— 








Not an attachment, but 
a complete, heavy-duty 
power saw. 

















NEW ENGLAND 


















UNIONS... 


Strong Malleable Iron 


GROUND JOINT 
BRASS 10 
IRON SEAT 











FOR 
NIPPLES 






MADE OF 
AIR REFINED 
MALLEABLE 
IRON FOR 







: GREATER r 
XN You can tell Thon’s Toters were invented by a eumarentie True Thread 
: - Talente ‘ 4 
ws poner hey gree mio tpe, Siniatt 150 fb, Working Alignment 


loss and damage. Patent has been applied for on this Pressure 
design! Shallow partitions on one side are matched by deep partitions on the 
other si 


le. Covers open on both sides! 





MODEL FOR LIST MODEL FOR LIST 
N-20 ee 14.50 N-40 1 & 1%" $11.50 
N-30 ¥. +850 N-50 1%" 4&2" 13.50 NEW ENGLAND 









FOR FITTINGS 


To demonstrate capacity the toter at right is 
shown containing the fo honing. 1%" sweat fit- 
tings: 12 tees, 30 elbows, 1 solder, 6 drop ear 
elbows, 6 female adaptors, 9 male adaptors, 
6 street elbows. 6 couplings, 25 pipe straps. On 
the other side there is the same capacity! 












UNIONS | 
also/ 

AVAILABLE HIGH CROWN. 
IN BRONZE FOR PERFECT | 


TING = 
= 
= 


Serving the Recognized 
Wholesaler for Over 20 Years 


Harry JAYE & Co., INC. 


184 NASSAU ST. NEW YORK CITY 38, N. Y. 




























c 


REPRESENTATIVES: 
IN ALL PRINCIPAL 
CITIES 


OPPER FITTINGS 


MODEL FOR LIST | 
F-60 Ya" $11.00 x 
#70 Me 15.00 ALSO “TEB” CAST 





SEE YOUR JOBBER FOR YOUR TRADE DISCOUNT 
(Jobber and Mfg. Rep. Inquiries also Wel ) 












THON’S TWO FACED TOTERS 


14 E. Broadway ° OWATONNA, MINNESOTA | 







































SALL Fittings 
greatly improve 
the efficiency of 
™ the entire hot § 
water system. 
One fitting on the return line is 
all that is needed. This directs 
the free flow of the water through 
the radiator. SALL Fittings are 
applicable to both cast iron and 
copper radiation. 





SALL one pipe fittings are avail- 
able in either cast iron or cop- 
per. Sweat type for use with 
copper tubing. 


All sizes1” to 2” upfeed return 
or down-feed return. 


Designed for one and two pipe 
systems, the SALL Flow Check 
Valve performs its function un- 
failingly. Automatic in opera- 
tion, but when necessary can 
be locked in position for gravity 
circulation. Small 4” port at 
top permits installation expan- 
sion tank, preventing air-bind- 
ing. Learn more about the 
complete SALL Line... get in 
touch with your SALL repre- 
sentative. 


Model 200 Pressure Controt 
and Relief Valve 


FLOW FITTINGS BY Sa 


Available in Cast Iron or Copper 























ANGLE FLOW CHECK VALVE 
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REACH OUT 
MORE SALES 


WITH 


7 RESIDENTIAL 
on ol 5 COMMERCIAL 
Shell Hood Mode Gemma” — INDUSTRIAL 






Yy—10 Gals. 


Every PROFIT Reason Says—BUY RADIANT! 
Performance—Equal to the highest priced burners. 
Price — Meets competition every time . . . plus — 
Low Upkeep — Factory Guarantee . . . National 
Distribution . . . Protected Territories . . . Easy 
Installation . . . Minimum Servicing. 





1M Qecliant 
OIL FIRED WINTER 
AIR CONDITIONER 
Precision Engineered for Economy | 
L> j 


Bet. £ Seosi, af, 
in Price Operatio 








SUPERIOR DESIGN — Tubular 
construction presents greater 
heating surface to flue gases 





than conventional furnaces . . . Available in 
jacket is substantial and well Ha on 
finished . . . high temperature rwtelle Unit, 

bustion chamb + motor Hi Boy, 
driven blower unit and air Counterflow 
filters. 


WRITE FOR COMPLETE 


FACTORY ASSEMBLED—Shipped RADIANT LITERATURE. 
complete with combustion cham- 


ber installed and jocket com You'll sell— 
pletely assembled. and profit more! 


RADIANT UTILITIES CORP. ae” 


8809 18th Avenue, Brooklyn 14, N -Y 


October, ‘952 
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Fuel Cost Calculator 

Bituminous Coal Research, Inc. has developed a 
slide calculator for use by contractors in making fuel 
cost comparisons and computing coal consumption 
from boiler outputs. It is easy to understand and is 
sufficiently accurate for most purposes. One side of 
the device permits quick fuel-cost calculations. The 
reverse side is used to compute coal consumption 
from boiler outputs for commercial and small plants, 
regardless of whether such outputs are expressed in 
Ibs. of steam, boiler hp, millions of Btu, or equivalent 
direct radiation. 

Issued by: Bituminous Coal Research, Inc.” 2609 
First National Bank Bldg., Pittsburgh 22. 


Tubing Bulletin 

Seamless cold-drawn carbon steel mechanical tub- 
ing for hollow precision parts is discussed in a new 
bulletin of The Babcock & Wilcox Company. Tables 
of tolerances and mechanical properties of tubing is 
presented as well as a guide for tube selection. 

Issued by: The Babcock & Wilcox Company, 
Tubular Products Division, 712 Eleventh St., Beaver 
Falls, Pa. 


Counterflow Heater Bulletin 

A revised edition of a 12-page bulletin describing 
a line of counterflow heaters has been announced by 
Dravo Corporation. Principal addition to the bulletin 
is information concerning use of the heaters for eight 
other applications besides space heating. 

Issued by: Dravo Corporation, Heating Department, 
Fifth and Liberty Aves., Pittsburgh 22. 


Relief Valve Bulletin 

Several models of safety relief valves are illustrated 
and described in a new bulletin published by A. W. 
Cash Corp. Capacity charts, performance data and 
specifications are included. Information concerning 
installation is also given. 

Issued by: A. W. Cash Valve Manufacturing 
Corporation, 666 E. Wabash Ave., Decatur, IIl. 


Dehumidifying Bulletin 


A new 32-page bulletin entitled, “Because Moisture 
Isn’t Pink,” tells how dehumidifying equipment solves 
moisture problems in industry. Illustrated by 70 
photographs and diagrams of actual installations, the 
bulletin describes many production, handling and 
storage problems that have been solved by installing 
dehumidifiers. 

Issued by: Pittsburgh Lectrodryer Corp., P. O. Box 
1766, Pittsburgh 30. 


Regulating Valve Bulletin 

Double seated diaphragm regulating valves for use 
with control instruments are covered in a new bulle- 
tin issued by Leslie Co. The illustrated bulletin 
describes special features of the valves. Sectional 
views of the valves accompany the explanations of 
these features and specification charts show the sizes 
and capacities of the line. 
Issued by: Leslie Co., Lyndhurst, N.J. 


DOMESTIC ENGINEERING 203 


| Here’s Opportunity With A Capital O 











e If You Are a Dealer, Wholesaler, 
or Manufacturer’s Agent 
in a natural gas area— 


[herme { 


Today #8 





Territories 
Available) 


THERMEK, the Besler-engineered heater, does its job so 
well that you can build your entire business around it in 
the fields of radiant heating, convector and indirect 
warm air heating and cast iron radiation systems. Check 
these features: 


EASY TO INSTALL 


© shipped assembled, con- 
trols connected 


IMMEDIATE 
HOT WATER 


@ Thermek spined tubes 
heat instantly 


BESLER CONTROLS 


@ finest safety and oper- 
ating controls in the in- 
dustry 


EYE APPEAL plus 
ACCESSABILITY 


@ modern lines; lift-off 
type front panel 


LIGHT WEIGHT 


@ highest BTU rating per: lb., a cinch to lift into 
place. Net wt. as low as 131 Ibs. 


QUICK INSPECTION 
EASY CLEANOUT 





Direct fired, sizes 125,000—156,000—215,000 BTU 
Direct fired, A.S.M.E. model 350,000 BTU 


Indirect fired, A.S.M.E. model 250,- 
000 BTU. Especially sized for heating 
private swimming pools. 





Write or wire us today for literature and full details. 
Hundreds in use the country over. 


| THERMEK ENGINEERING CORPORATION 


| 
| 


Products Manufactured by Besler Corporation 
4053 HARLAN STREET, EMERYVILLE, OAKLAND 8, CALIFORNIA 





— 
— 
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80,000 
NET BTU’S 
OIL OR Closet Installations. 


COMPARE THESE FEATURES: 


















Servicing of Burner. 


Temperature. 
e Easily Converted from Oil to Gas. 





PEORIA 4, ILLINOIS 


e Meets FHA and underwriters Standards for 
GAS e Fits In Closet 22” x 44” and Still Permits 


e Uses a Minimum of Fuel Because of High CO’ and 450° Stack 

































The BUDGETEER CAN BE CON. 
VERTED FROM OIL TO ALL GASES 
WITHOUT MAJOR OVERHAUL. 





1 of 9 popular Mt. Hawley models. 
For literature describing the entire 
Mt. Hawley line, write Dept. 4B. 








































SHOWER DRAIN 


F-230—Furnished complete 
with flashing ring unless 
otherwisespecified. Thread- 
ed and caulked types are ' 
carried in stock at all times. 








SHOWER DRAIN 
and TRAP 


F-236—Adjustable Brass 
Chrome Top, with clamp- 
ing device. Made in 2, 8 


and 4 inch sizes. 














DRAINS and TRAPS of ALL TYPES 


Our products are distributed through the Plumbing Jobber | 


and our centrally located position enables us to serve all 
areas with the least possible delay for deliveries. 


Consult your Jobber about our products and request a 
copy of our latest catalog. 


Tie WILMINGTON CASTING Co. 


ae a em men, Pa Om. be) 






PLUMBING SPECIALTIES KONG BROS. | 
GRAY IRON CASTINGS | ARMST 


Better PIPE TC 


Reversible Ratchet f 
STOCKS and 
Adjustable 

DIES 






Exceptionally convenient where space is limited, this 
stock simplifies pipe threading close to walls, in corners 
and wherever operating room is restricted. With adjust- 
able dies (cut exact, over or under size threads) it is 
an ideal tool where valves and fittings are being installed 


or maintained. 


“ARMSTRONG BROS.” Adjustable Dies are of special 
Vanadium Tool Steel, have “backed-off” teeth, correct 
cutting angle, ample chip clearance and 

Fr sierie correct throat angle. They start and cut 
“ Write tor. easily, hold their sharpness and "'spin’’ oft 
Cetalog. | pipe without jamming or tearing threads. 


ARMSTRONG BROS. TOOL CO. 


“The Tool Holder People” 


5223 W. ARMSTRONG AVENUE + CHICAGO 30, ILL. 
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A Calculated Risk Pays Off 


(Continued from center of page 161) 


posed conversion we declined the job, and some- 
one else did it. 

“Later on, we were asked to change the safety 
pilot on the conversion unit, and in so doing found 
out that this customer wanted new kitchen cabi- 
nets. As a result, we sold the kitchen cabinets, a 
new refrigerator, a kitchen ventilating fan, and a 
copper shielding panel for back of the gas range. 
Subsequently, we sold an entire new gas furnace. 

“Two conclusions can be drawn from this inci- 
dent. One is that refusal to do an unsound job 
involving a $200 conversion unit built confidence 
and laid the groundwork for a future transaction 
aggregating $1,400. The other, of course, is that 
heating activities helped directly to sell appliance 
and kitchen equipment.” 

Although growing constantly, Trzos considers 
his kitchen and appliance volume still “modest,” 
but is enthusiastic about the firm’s future in con- 
nection with these products. He is especially 
interested in the development of complete kitchen 
installations. 

He has established a goal contemplating the sale 
of one complete kitchen a week within one year 
as part of an over-all program designed to “double 
our total volume.” According to Trzos, “it is my 
considered opinion that the best way to double 
our volume is to boost complete kitchen and ac- 
companying appliance sales to a level approxi- 
mating one a week,” he states. 

“When you do the complete kitchen job you 
don’t get the ‘chiseling’ you are apt to encounter 
on an individual sale,” he says. Trzos combats 
strong price-cutting activity in the vicinity with 
emphasis on quality products, dependable service 
policies, and local reputation for reliability. 

He has eight men employed full time for both 
heating and appliance-kitchen installations and 
other jobs. They are paid on a salary and bonus 
basis—for example, $1.50 each for every gas burn- 
er installation; $5 for each furnace, and 50 cents 
for each opening. Since several men may be em- 
ployed on one job, these individual bonuses are 
put in a “pot” and distributed equally at the end 
of each month. 

He has a well-equipped, modern shop for metal 
forming, welding and layout and is thoroughly 
capable of backing up his firm’s slogan, “If it uses 
heat we can design it.” Recently, his home air 
conditioning activities have served to elevate his 
total volume and, judging from developments in 
this field, he is of the opinion that “the $35,000 to 
$40,000 home that isn’t equipped with a year- 
around heating and air-conditioning system in five 
years will be obsolete.” 

Commenting on the benefits he has derived 
(Please turn to top of page 206) 
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Lock up ‘trouble-bugs’ 


with 


Xochesls 


**DUAL-DIAL’ GAUGES 


Fumes, seepage and other, “trouble-bugs” are perma- 
nently sealed in with Rochester DUAL-DIALS. No time is 
wasted on nuisance calls . . . customers are satisfied ... 
extra profits are assured! 

Permanent magnetic indication transmits the float- 
arm action through the solid gauge head. There are no 
holes to worry about. Pressure-tight, leak-proof con- 
struction gives years of trouble-free service ... even 
under pressure. 

The easy-to-read “dual-dial” can be seen from both 
front and back... makes tank checking and filling a snap. 

Rochester DUAL-DIALS are Underwriters’ listed and 
more than 2\ million are now in use. They're easy to 
install and stocked by leading wholesalers everywhere 


for all standard basement oil burner stor- 
age tanks. Rochester Manufacturing Co., 
Inc., 19 Rockwood St., Rochester 10, N. Y. 


a: 





DEPENDABLE § ACCURACY 


Nawoed 


MANUFACTURING COMPANY, INC. 


DIAL THERMOMETERS lem Senen s) AMMETERS 
























































DRAINAGE 


’ —“ PRODUCTS 


With increased production facilities and complete 
pattern equipment readily available, we're in num- 
ber one position to deliver the goods . . . which is 
mighty important these days. Next time you're ina 
spot, give us a try ... or just give us a try anyway 

. and you'll find why Boosey quality and service 
is valued so highly by others. 





URINAL DRAINS 





sy an FLOOD CONTROL 


ADJUSTABLE | 
0. 108-0 CLEANOUTS 
2607 | 


BACKWATER FLOOR DRAINS 








sepiment brains No. 186-D GREASE INTERCEPTORS 


: Send for latest Boosey 
Catalog and get 


going with an outfit 
that’s on the go. 
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For Fast BUILDING Schedules 


DEPEND ON 
PLUMBING ¢ 


(Continued from bottom of page 205) 
from the move to the new building, Trzos says, 
“I’d never want to go back to our old location on 
a side street. For one thing, our customers can 
find us now. Not only that, but motorists going by 
the shop note our presence and come back when 
they need work done or want new heating equip- 
ment or appliances—you’ve got to let people know 
you're in business and have the merchandise be- 
fore you can sell them. It costs less to do business 
with adequate floor displays properly tended, 
and you get a prestige bonus when you have a 
fine, clean, modern showroom. Besides, we all 
like it better. No! I’d never want to go back to 
the three-car garage.” 


Rent ’em First—Sell ’em Later 


(Continued from bottom of page 131) 
$10 down to $5, according to age and size. Auto- 
matic washing machines are installed and rented 
at $10 a month, with $7 for wringer types, electric 
ranges are rented at $8 a month, and some seven 
leading makes of television sets are likewise 
offered, at rates which vary according to the 
need for an antenna, size of the screen, and other 
considerations. A family may obtain a television 
set for as little as $7.50 a month, or pay as much 
(Please turn to top of page 209) 








OUT ON THE JOB... 
IN THE SHOP... 


you ll 
speed work, 
cut costs 


with 





METAL CUTTING BAND SAW 


Popular with electrical, plumbing and heating con- 
tractors because it’s easy to put on a truck and take to 


the job, easy to move around in the shop. Cuts 6” rounds, 
6” x 10” flat. Get the details and you, too, will get the 


Kalamazoo 610. Write today. 


MACHINE TOOL DIVISION 


Kalamazoo TANK and SILO CO. 





1013 HARRISON ST., KALAMAZOO, MICHIGAN 
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SANITARY 
WALL 










HeA oan 
_ CombinesTop 


Quality with 
Convenience 











{ 


Oakum ond Packing for every purpose. Made from select ‘| eliminates 


materials, carefully prepared, Single or eight-strand— 

Tarred, Untarred or Dry Unoiled—also Square Braided dq | | F R 
Jute. Put up in various style packages designed to make 
the contents both easy to use and convenient to handle. 
Particularly popular are our attractive 5 Ib, red box and 
50 Ib. cartons that fully protect the goods, prevent wastage 


° d | 
and help to keep surroundings clean. H & A Oakum an | ae ere 
Packing are distributed by leading jobbers everywhere. In- 


Aqua-Cushion has been tried, tested and proven 


through years of research. It is the simplest and most 


efficient method of eliminating water hammer 


f : ‘I d constructed Nothing to break down or go wrong 
ormation mailed on request. Thousamds in use with the utmost satisfaction 
, J 
Complete stocks carried af mill JOBBERS: Write for Price List and Discounts. Priced 
and at all branches. Right for Quick Sales. Counter Display to Help You Sell 
**Spinners of Fine Cordage Since 1869"" ‘ 
Mfg. Corp., Holtsville, L. I., N. Y. 


XENIA, OHIO 
1322 West 13th St. 9th & Douglas St. 740 Washington Ave., N. 











KANSAS CITY, MO. OMAHA, NEB. MINNEAPOLIS, MINN. 
| 
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This National Unit Heater 


Advertising 
mal Dee 
Wel tt i 











Janitrol Unit 
Heater Advertising 
Appears in Newsweek, 
Nation's Business, 

Business Week. 


N 
AREFUL COMPARISO! - 
ASSURES BETTER HEATING ; 








—_—_—<———a 





CAREFUL COMPAR! ON | 
ASSURES BETTER Ht 

















+ tinit © 
Here’s another reason why “Janitrol is Easier 
to Sell than Sell Against.” National advertising 
is read by local readers, right in your city. Con- 
sistent Janitrol advertising builds a background 
of user acceptance with local prospects. 

Of course, the actual sale is up to the dealer, but 
he finds it easier with Janitrol... he’s got equip- 
ment unmatched in value and performance. 
Write for complete literature. 


lanitrol 


GAS-FIRED UNIT HEATERS 





SURFACE COMBUSTION CORPORATION 
TOLEDO, OHIO 
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GAS WALL 
HEATER 


© 25,000 BTU Size, single unit. 


© 50,000 BTU Size, dual unit, (heat outlets for two rooms 
on opposite sides of wall). 
















® Easy to install. Fits between studs on 16” center. 

® Entire unit above floor level for easy cleaning below. 
® Entire burner and control assembly easily removed. 

® Adaptable for use with Robertshaw or General controls. 
® Royaltex finish blends with any color. 


® Has famous lifetime Royal cast. iron burner 
with drilled raised ports. 





® Ask for name la ) 


See the 
Royal line of heaters 
at Booths No. 709 and 710, 
GAMA Convention, 
Atlantie City. 


of NEAREST 
DISTRIBUTOR. 


© AGA approved 
for Nat., Mfg., 
or LP Gas. 














CHATTANOOGA IMPLEMENT & MANUFACTURING CO. 
CHATTANOOGA 6, TENNESSEE 


Since 








Quality 1891 
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(Continued from bottom of page 206) 
as $20 a month, depending upon many “angles” 
involved. 

From the outset, the Ott concern allowed its 
appliance renters to apply the first three months 
rent toward the purchase price of the appliance 
and, to date, some 60 per cent of those who have 
rented either new or used appliances have pur- 
chased the equipment. “There are a lot of reasons 
for this,” he said. “Many families, accustomed to 
getting along with an old-fashioned refrigerator 
at home, are extremely pleased with modern, 
self-defrosting types, and after a few months of 
experience with the product, determine to keep 
it. The same is true with automatic washing 
machines and electric ranges. Somewhere along 
the way, they learn that the air force will ship 
their appliances, carefully crated, by highway 
van, and that the moving problem is not as bad 
as expected. As a result, we can count on the 
majority of our rentals turning into sales.” 

The rental operation of Ott Plumbing Com- 
pany has been well advertised throughout the 
Schertz area, in a weekly newspaper and in base 
publications at Randolph Air Force Base. How- 


























Grecs., 


ee 





“Say now, that’s clever!” 


ever, it has been enthusiastic word-of-mouth com- 
ments by one air force wife to another which 
has brought a steady stream of customers into 
the firm’s showrooms. Here, the well-established 
nationally-favored lines shown, Ott’s excellent 
service department, and the surprising modernity 
of the showrooms make a good impression. 

Net results have been a huge turnover on all 
appliances which come under the rental classi- 
fication, and a far better overall return. “We 
have no trade-ins to worry about, payments are 
no problem, and apparently this market is going 
to continue to exist for some time,” Biediger 
summed up. 
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Vent-Rites Insure 
Balanced Heating 


You'll build up genuine customer 
satisfaction by using Vent-Rite Vent- 
ing Valves on home heating installa- 
tions. 

With Vent-Rites your customers will 
discover that it isn’t necessary to over- 
heat some rooms in order to get 
enough heat in others. That’s the 
secret of the scientific Vent-Rite 
method of Balanced Radiation. And 
along with uniform heating will come 
greater comfort, and lower fuel bills. 
You can order Vent-Rite Venting 
Valves from your wholesaler . . . in 
a wide variety of types, sizes, outlets, 
and venting capacities. 























VENT-RITE No. 1 


(non-vacuum) 











For Radiators 
Vg” Side Connection with 
Siphon. 3/32” Diam. Vent 
Port. Overall Height 3”. 
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’ S Cc Making Sales at the Fair 
Yo U | | a ve a | | B a C ks (Continued from bottom of page 142) 
| which the winners were presented with trophies. 
W h e n Yo ul It was a hot, sultry day and the free ice water 


in our booth attracted thousands to our exhibit. 
We used a shallow well pump to supply the ice 
water from a large drum. The attendance was 
estimated at approximately 5,000, and these peo- 
ple made many return trips during the day to get 
more water. For this reason, our displays were 
the very hub of the tent’s activity. 

Rather than draw a number for the lucky 
prize winners as we had done in the past, we had 


y cards printed with a cut of our equipment and a 


number. These tags were passed out to the crowd 
T F M PE i | N G VA LVE § with instructions to find the person who had the 
card with the same number. Twelve duplica- 
tions of numbers were given out, and when one 
person found another with the same number, we 
rang a loud cow bell. Each of these people was 
given a prize. This contest caused a lot of activ- 
ity and the tags, with the store name and picture 
of equipment being pinned on each person, proved 
a splendid method of advertising. 

In our booths we had appliances and men who 
knew the products to demonstrate them. Our 
pump expert was there to figure with prospects 
and show the types of water systems to fit indi- 





Ty BL 
Adjustable for temperatures 
between 120° and 160° F, 








They S-T-R-E-T-€-H 
TANKLESS HEATER PERFORMANCE AND 
GUARD AGAINST EXCESSIVELY HOT WATER 


This means less complaints of “the SIZES 
water's too hot” or ‘‘the tankless heater Type “°A"* adjustable 
doesn't give enough hot water’. You | in %” and %” sizes; 

. type “‘B'' non-adjust- 
also prevent high temperature water | able 1,” and %”; and 


° : . the type T adjustable 
in dishwashers from baking food on 1”, 1h” ond 2”, 


dishes. 
MINIMUM SERVICE PROBLEMS TRIPLE TESTED VA LVE § 


Over a 13 year period, less than 3/10ths of 1% of Taco | 
Tempering Valves sold have been returned for all reasons. | 




















Cast off with the Tanner line and note how swiftly sales 
carry you to "“destination—profit.” 

Precision made by a crew skilled in the design and 
manufacture of quality valves, the Tanner line is well 
known for service, economy and dependability. Get 
aboard now—it's selling time—write for catalog. 





Better CO with Taco 





TACO HEATERS, incorporated TANMEM MEG. CO.. ERIE, PA., U.S.A. 
137 South Street * Providence 3, &.1. 


READ TACO'S OTHER ADS IN THIS ISSUE 
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vidual needs. All appliances were connected to 
give live demonstrations. 

A traffic stopping display was one in which we 
demonstrated the use of infrared heat lamps for 
raising chickens. We had live chickens under 
the lamps to show the exact method of operation. 
The rural people were especially interested in the 
display, for it is new to them and offers an ex- 
cellent, economical method of providing heat to 
raise broilers for market. From this demonstra- 
tion, we received a large number of prospects 
for infrared red heat installation this Fall. 

The fair ran from 7:30 a.m. until 9:00 p.m., 
with an afternoon and a night meeting in the big 
tent. Free entertainment was presented in the 
form of a hill billy band, stage show, and ama- 
teur contest with local rural talent. 

Ours was the only local firm to buy space in- 
side the tent and take part in the activity. Other 
dealers have questioned us as to what we gained 
by participating in the show. We are able to 
reply, with great enthusiasm, that we obtained 
good water system and appliance prospects, sold 
a number of major appliances the day of the 
show, besides the follow-up sales. 

Taking part in rural affairs of this nature not 
only helps us to sell but creates good will. The 
sponsors are always pleased that our firm will 
go to so much effort to cooperate with them. 





Large Combustion Space 


r. 


top, sides and back. 


Spiral Turbulator Baffle in each tube. 


60 Ib. Hydrostatic Pressure Tested. 





Designed for Comfort. 

Low Fuel Consumption. 

Clean G Quiet. 

Compact Space Saver. 

60 Ib. Hydrostatic Pressure Tested. 

Large Swing-Type Fire-Inspection Door. 
Abundance of Hot Water. 

Attractively ese Flush or Extended. 


ASME Stamp Available 
FOR FULL INFORMATION 
NEW YORKER STEEL BOILER CO.,Inc 
COLMAR, PENNSYLVANIA 





Extra Heavy Gauge Steel Fire Tubes. 


Lo 9 Size Tankless Copper Hot Water | 



















Pre-cast Refractory Combustion Cham- | 
be 


Heat Passageways surrounded by water— | 


AIRE 
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To Remove Air and Noise from 
Hot Water Heating Systems 


aco 


SCOOP 








N 


You can solve your air problems with 
Taco’s new AIR SCOOP. When the sys- 
tem is first filled, al] you do is vent the 
radiators and high points. The job is then 
finished. No draining water. No repeat 
operation. No cutting or adjustments. No 
going back to job. 


Here's How Taco Air Scoop Works 


Air bubbles are scooped up by baffles and 
accumulate in chambers No. 1 and 2. Air 
from No. 2 goes to expansion tank and, 
when tank is filled, backs down into Air 
Scoop and passes through air valve from 
chamber No. 1. 
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WATER 
BOILER 




















“Air Scoop’s the answer to the air 


for me”. 








problem”. 


: : 
ps? 2 ‘‘Won't install another hot water job 
bef 3 
4 


without Taco Air Scoop”. 





TACO HEATERS, Incorporated 
137 South Street * Providence 3, R.1. 


READ TACO’'S OTHER ADS IN THIS ISSUE 


“Does everything you claim for it”. 
“Air Scoop cured a real headache 


5 “Stopped all gurgling in my system”. 
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Steel 


Spartan re 
beautifull 






THE IMPERIAL tHe EMPEROR 


Super Gauge 


“Fit for a King”... although you 
could pay more, you couldn’t get a 
better or more beautiful shower 
stall. Spartan full length, deep- 
groove, slip-on construction for 
extra rigidity, easier assembly and 
prolonged life. Choice of 4 smart 





ws? 
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SPARTAN 





os 


agli 


SPARTAN 






Steel 


Super Gauge 


Aluminum 


ceptors. Streamlined, 
y rounded corners 


THE ROYAL 


Heavy Gauge 


to assemble .. . 
to the plumber. 


throughout. The shower that leaves F 
nothing to be desired. J 


Choice of four smart Spartan interchangeable receptors. 


\ 


yarve 


SPARTAN 


Seat 


THE CROWN 


Heavy Gauge 
Aluminum 


The popular priced shower stall 
that’s full of the features you’d 
expect only in more costly showers 
..+ plus Spartan full length, deep 
groove, slip-on construction for 
extra rigidity and long life. Un- 
doubtedly America’s easiest shower 
a genuine saving 

















How a Salesman Is Made! 
(Continued from bottom of page 97) 


and detailed the fixtures to be sold. When a com- 
plete installation was sold the house was colored 
to indicate its completion. 

To reach the goal of increasing the sale by 
selling the better quality fixtures, a contractor 
established what he and his salesmen considered 
the medium priced unit for each item. Every time 
a better-than-average unit was sold the total 
dollar value of this item was credited to the sales- 
man for his score in the contest. 

Still another sales contest scoring system that 
followed through on the sale of related items was 
worked out along similar lines. The contractor 
and the salesmen established what was considered 
the basic unit. Then all sales for items in addition 
to the basic unit were credited to the salesman’s 
contest score. 

In several of these contest scoring plans the 
salesmen participated in setting up the scoring 
rules. This eliminates the possibility of the rules 
being too tough and discouraging the salesmen, 
or of being too easy and lacking the necessary 
stimulant. 

Salesmen participating in a contest want to 
know the ground rules. This gives them a guide 
to measure their activities and to weigh the re- 
sults against the effort required. 

One rule that should be established is the 
length of time the contest will continue. Some 
plumbing and heating contractors favor a short 
contest—a week or ten days. Others like a long 
contest because they feel that they can award 
better prizes for the results of the long pull. 

One successful contest was continued for six 
months, but it was an exception. As a general 
rule, a contest is best from two weeks to a month 
in duration. This gives the salesmen time to 
meet the requirements and also will keep their 
enthusiasm high. 

Scoring rules should be presented in a clear 
and concise manner. Complicated scoring sys- 
tems confuse salesmen and they may feel that the 
contest is not fair because they do not under- 
stand the rules used in scoring their efforts. 

Prizes should be listed specifically. For in- 
stance, if the prize is a vacation trip the salesmen 
will want to know if it is a flat cash settlement 
or if it includes everything—transportation, lodg- 
ing, meals, tips, entertainment, etc. 

When the salesmen know all the requirements 
of the contest they ‘will be more willing to put 
forth their best efforts. They will feel that the 
contest is fair and square—that they will be re- 
warded and penalized as the rules state in clear 
and simple language. 

Enthusiastic participation of the salesmen is 
(Please turn to top of page 215) 
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More Satisfactory Profits from 
Service Calls with MSP 
Quality Brass Trim 


Use MSP Brass Trim as replacements on your 
service calls. It's more profitable to you. It's more 
satisfying to your customers. MSP Brass Trim 
works easily — doesn't balk! Your time on the job 
is less — your profits gens And the trouble- 
| free service and long life of MSP Trim wins friends 

and holds customers — as you will see when you 
stock and use this better trim. 


09 MSP “BEAVER” 
Elevated type patented 
direct compound lever 
ballcock with Guaran- 
teed DuPont Nylon Re- 
newable Seat. Priced for 
competitive installations. 














03 MSP BALLCOCK 
Quiet-operating elevated 
type direct compound 
lever action with guor- 
anteed DuPont Nylon Re- 
newable Seat; by-pass 
construction. 





HERE’S WHAT MSP NYLON 
SEATS PREVENT 
The effect of electrolytic action upon 
metal valve seats and plungers is 
~ shown by the pictures to the left. 
. See how the metal has been etched 
away? The use of MSP guaranteed 
DuPont en Valve Seats in 
MSP Balicocks remains untouched by 


BRONZE Clectrolysis. 





BRASS 
% MSP BRASS DOUGLAS 
heavy brass) pattern 
ush valve with lift 
wires, rubber gasket 
ond brass lock nut 
1012 x 1 in. overflow. 
1¥-in. overflow tube 
also available. 


MANSFIELD 
Santtary Pottery, Tue. 


Perrysville, Ohio 








® 
Combining the Best in Materials and Crafts- 


manship to Produce Truly Fine Vitreous China 
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Announcing the NEW 


RiIbEID 














1/8’ to 2” 





















RIgnID also 
makes No. 2 extra- 
long-taper pipe 
reamer — reams 
only burr, won't 
harm pipe or 
conduit. 
































NOW fast easy reaming with 
the new RIEGGID 2-S Spiral 


y Reams pipe fast, easily and.cleanly. 

% Makes quick work of enlarging conduit box outlets— 
cuts holes in sheet metal, smoothly, no chatter. Reams 
soil pipe. _ 

4 Special design blades feed into metal af lightest pres- 
sure, cut it like wax. 

+ Typical RIG@BIb tested design, fine craftsmanship and 
materials — extra long service for your money. 


x Buy the new 2-S spiral at your Supply House. 


Reamer unit sold separately— : 
fits your RiteatD OOR threader handle 


THE RIDGE TOOL COMPANY « ELYRIA, OHIO 


GU: 




















This demonstration 
helps sell more 
Myers Water Softeners 


With this demonstration, 
Myers water softener 
prospects actually see the 
difference between hard 
and soft water. When 
making house calls (or in 
your store) first step is to 
fill bottle with local water. 
Then add one drop liquid 
soap to soft water. Re- 
sult: a one-inch collar of 
pure, white suds — and 
water is still crystal-clear. 
It takes at least 5, and 
usually 10 drops of soap 
to produce equal suds in 
hard water sample. 






























Appearance of gummy soap curd is signal for salesman to 
enumerate damage this does — and advantages of soft 
water. So powerful is this demonstration, many Myers 
Softener sales are closed at this point. 


Myers Water Softener Dealerships Available 


Water softeners are becoming a basic appli- 
ance and they carry a nice profit. Get in on 
the ground floor now with the complete 
Myers line. Write today. 


MYERS SOFTMASTER is fully automatic — just push 
a button to regenercte. Other models are semi- 
automatic and manual. Thirty models with different 
copacities to meet any need. 


Mote Buyers Want Myets 


WATER SOFTENERS 


because they're backed by a 
complete dealer merchandising program 






THE F. E. MYERS & BRO. CO. 
253 Orange St., Ashland, Ohio 
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PROTECT 
THEIR 
HEALTH 
FOR A 


ifetime 


Cast Iron Soil Pipe and 
Fittings 

Such dangers as water pollution, 
seepage and escaping sewer gas can be 
eliminated by installing Somerville Cast 
Iron Soil Pipe. Local health authorities 
everywhere have written“cast iron” into 
their plumbing codes for this protection. 
Somerville’s uniform, durable construc- 
tion assures you of permanent and trouble- 
free installations —no seepage, no root 
entry, no replacement or expensive main- 


tenance for generations. You can rely on 
Somerville Cast Iron Soil Pipe and Fittings. 
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(Continued from bottom of page 212) 
maintained by the advance planning to keep the 
stimulation up during the contest. Announce- 
ments of the contest will set the stage for the 
feeling that will run through the time the con- 
test is being conducted. 

One plumbing and heating dealer made his 
announcement of the contest in an unusual way. 
He sent unsigned announcements on post cards 
to the wives of his salesmen such as, “Would you 
like a matched set of luggage?” These cards were 
mailed each day until all of the contest prizes had 
been covered. 

Then an announcement was sent to the wives 
giving all of the details of the contest. The sales- 
men received the same announcement at the of- 
fice and when they went home the dinner table 
conversation centered around the contest. 

Selection of the prizes has a bearing on how 
enthusiastic the salesmen will be about the con- 
test. Most plumbing and heating contractors 
have found that merchandise prizes—radios, tele- 
vision sets, electrical appliances, watches, lug- 
gage, etc.—are the best prizes. These have a long 
range effect of being a constant reminder to the 
salesman that he won a ee contest through his 
selling efforts. 

Prizes selected for the contest should be worth 
(Please turn to top of page 217) 














and eam 
Concrete and 
Masonry the 
Hard Way? 


(30 Blows per minute) 
Just Try a 
SYVTRON 


ELECTRIC HAMMER 


(3600 Blows 
per minute) 











-.. and see how fast and 
easy it can be done— 


and save money and time. 
Write For FREE Catalog Folder 


SYNTRON CO. 


rington Ave Homer City. Pa 
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FOWLER 










HEATER... 


THIS IS THE STORY YOU CAN TELL 
YOUR CUSTOMERS when you sell FOWLER 
gas and electric glass-lined water heaters: 

Water from a Fowler is always sparkling clean 
because it never touches metal. Smooth, 
durable porcelain—fused to steel inside the 
tank —keeps water fresh and sanitary; adds 
years to tank life by preventing costly corrosion 
leaks. All Fowler models carry liberaf 
warranties backed by a manufacturer with more 


than 35 years of water heating experience. 


Dealers making biggest profits are selling 
FOWLER glass-lined water heaters. 
You are invited to join them now. 
Inquire about FOWLER today. 


FOWLER 


U) Loss bittd 


WATER HEATERS 








Fowler Manufacturing Co., 2545 $. E Gladstone, Portiand 2, Oregon 




























TT rs a ee . 
UALITY Am latchet 


Wrench joe 


OL: & = 


perfected 
and produced 


solely by TAC 





(Continued from center of page 215) 


the effort required. A contest with a prize of $5 


to sell 50 water heaters would lack the necessary 


stimulant. On the other hand, a prize of $500 for 
the same sales would reduce the profit on the 


contest to a point where it would have a negative 
result on the books of the plumbing contractor. 

Good natured kidding that can be encouraged 
during the contest on the basis of posted results 
is always good to keep the contest sparkling. 
Letters to the wives of the salesmen are good if 
the wives were in on the advance announcements, 

Sales contest themes give the contest a flavor 
that may prove helpful for its success. The more 
unusual or novel the theme the better chance the 
contest has for success. Here are four ways to 
develop unusual themes for plumbing and heat- 
ing sales contests: 

Symbolic Theme: By selecting something about 
the goal of the contest for a symbol there is an 
automatic theme. One contractor wanted to real- 
ize $50,000 in sales in sixty days. He played 
around with the number fifty for a while and 
then decided on one less—49. His theme was the 
days of ’49 and all of his scoring and buildup was 
based on this theme... . and sales went well over 

_ his goal. 

Seasonal Theme: Every season of the year can 
serve as a “thought-nudger”’ for an unusual 
theme. For instance, during the winter the scor- 
ing chart could be a house with its walk covered 
with snow. As sales are made the snow is re- 
moved from the walk. This lends itself well to 
gimmicks and gadgets that add interest. 

Prize Theme: Regardless of what the prize is 
for the sales contest, it is possible to twist it 
around to a theme. For instance, a vacation trip 
could be located on a map and each dollar in 
sales could move the salesman closer to the 
vacation. Hotel stationery and luggage stickers 
can be obtained to keep the theme before the 
salesmen at all times. 

Merchandise Theme: If some special line is be- 
ing promoted—water heaters, air conditioning 
units, bathroom fixtures—the sales contest then 
can be developed with this in mind. An illustra- 
tion has been given of a contractor who used 


water heaters for his scoring chart. A furnace 
could be used in a house and as the total Btu 


sales figures are reached, pipes going to various 
rooms could be colored. 


Sales contests to be most effective require 
time for planning all of the essential details. It 


takes extra effort on the part of the plumbing and 
heating contractor to keep enthusiasm high. And, 


there is some expense involved in the prizes to be 


MAINTENANCE 


COSTS 
NO MORE 





GIVE THEM THIS EXTRA SHOWER SAFETY 
... AT NO EXTRA COST! 





Lee 


sewer ease 





“ 


No scalds . . . no chills. Protects against 
both sudden scalds and chills. Even with 
pressure fluctuations up to 85%, Safetymix 
keeps shower temperature constant. Auto- 
maticaily shuts down flow when either hot 
or cold woter fails. 


. Only one moving part, Designed and 


manufactured by engineers ond approved 
by architects, pressure-actuated Safetymix 


is the most rugged shower control valve 
made. Only Safetymix has the patented 


Flow Control Spindle with but one moving 
part to control off valve functions. 


. Easy to fix as a faucet. Safetymix is 
designed with self-cleaning oction to pre- 
vent clogging. Saves water. All parts acces- 


sible from front, 


Because it costs no more than ordinary 
shower valves end is guaranteed to be 
entirely as represented, architects specify 
Safetymix and engineers recommend it 
Safetymix gives the extra safety and satis- 
faction that builds better reputations. Safety- 
mix is used in thousands of schools, colleges, 
hotels, industrial plants, institutions and 
better homes from coast to coast. 

See Sweets Architectural File or your Domes- 


tic Engineering Cataiog. 







tt amy 


awarded. Send for bulletin ond prices. 
However, these problems are largely offset 
by the increased sales that will result from a 
well-planned contest. —_ 
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For the 
Summer 
Heating Tune-up 


Most maintenance engineers believe in a summer check-up 
of their heating systems. Barnes and Jones make this 
check-up easy by providing a means for testing all steam 


Make sure it’s traps, and for replacing the actuating units of any make 


trap with a wrench. 


a Corning Sta ndard The booklet illustrated above shows how you can detect 


any inefficiencies in your heating system, and how to replace 




























G GI | all defective trap units at low cost and with little time. 
auge GSS wc | The B & J cage unit replaces everything except the trap 


: : ’ 
abide Gas Sinai iiliin wins enki aw’ enol casing and pipe threads. You don’t have to ream out the | 


lasting service with CORNING Standard Gauge trap seats. 


Glasses? Ordinary lime glass products are no A new corrosion resistant seat is part of the double — 
bargain. They break easily and won't stand up. | diaphragm unit which is correctly and permanently adjusted 
So why take a chance on expensive equipment before leaving the factory. 


for the sake of pennies. All you need to do is to remove the old elements and 


Insist on Corning Standard Gauge Glasses and you get | seats and drop in the new B & J cage unit. Made for all 
sizes, pressures and makes of vapor and vacuum traps 
up to 65 pounds. 





Resistance to thermal shock—Made of special 

borosilicate glass which can take sudden heat 

shock. Means extra protection . .. safer operation 
. longer service life. 


4 Stronger—Lower coefficient of expansion permits | 

heavier construction for additional mechanical | TEST SET 
strength . . . greater safety factor at operating 
pressures. 





I°CONNECTION TO Low 


PRESSURE STEAM MAN. If you are in doubt about your 


traps, get this B & J testing set 
which will show in a_ minute 
which steam traps are not oper: 
ating efficiently. If your system 
has been installed five or ten 
years, it might be better to put 
in all new B & J cage units which 
really cost less than the cost of 
removing and testing. 

Get rid of those phone call 
complaints of noise, half hot and 
too hot radiators this fall. Get a 
supply of the inexpensive B & J 
cage units. Ask for bulletin R44. 


4 More accurate dimensionally—Easier installation, 
less installation strain, less breakage—Fit more 
accurately, prevent leakage. 


a Easy to read—Chemical composition of the glass 
prevents clouding . . . better visual quality im- 
proves see-ability. 


€ Multipurpose—Suitable for all normal service on 
low pressure boilers, vats, tanks, coffee urns, etc. 


Accept no substitutes. Specify CORNING 
Standard Gauge Glasses. Call your Indus- 
trial Supply Dealer today. He also stocks 
MACBETH brand Flat Gauge Glasses, PYREX 
brand Tubular Gauge Glasses, PYREX brand 18 


Sight Glasses, Oil Cup, Lubricator Glasses. 
CORNING GLASS WORKS 7. QUALITY 
arnes € jones 


CORNING, NEW YORK bf 


Visit the new Corning Glass Center @ 
























REPRESENTATIVES IN PRINCIPAL CITIES 


BOSTON 30, MASSACHUSETTS 
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Quality Selling | Ware 
(Continued from bottom of page 91) 


which include plumbing, heating, roofing and 
sheet metal. He secures new jobs and remodeling 
work in many parts of Delta County, due to the 
variety of his services. 

“On every job we are called upon—whether 
new or remodeling or just service work—we ex- 
plored the present and future sa’es possibilities,” 
says Mr. Rehnquist. “I always take some time to 
visit with the owner when a job is in progress, 
for this is the time he’ll talk and tell about his 
future plans for appliance and other purchases. 
And that is the time for us to tell him of the 
merchandise we handle. We always invite him 
to visit us when he gets ready to buy, and to keep 
him from forgetting us, we send him circulars 
now and then on the merchandise he has indi- 
cated he may buy.” 

If his sheet metal department has spare time 
during the winter, Mr. Rehnquist has them make 
up different sized watering troughs for farmers, 
troughs that can be used for cattle and hogs. 
Then he publishes special ads on them to bring 
farmers to town. Water trough prospects often 


buy other items and servi t hen in th se 
services, too, when in the 

fine Rehnquist store. HOT WATER HEATING 

NEW Century Midget Powerhouse 

one of 38 gas and oil fired units. 
You can easily and profitably install Century's new 
oil-fired boiler-burner unit in any type or size 
home. AND you can count on happy, satisfied 
customers every time! (They'll brag to their friends 
about your work.) 
Original in design, Century’s Midget Powerhouse 
gives even the smallest home service-free and high- 
ly efficient automatic oil heat at minimum fuel 
costs. Century’s exclusive Crescent inner design 
saves fuel and permits unusually fast heating. 
It’s easy to install because it’s so compact . . . easily 
moved through standard width doors or down 











NEW 


L-P GAS 
SALAMANDER 





basement stairways. Available in 3 sizes—from 
no ONE ‘ cfc 430 to 830 sq. ft. of radiation. Century's oil-fired 
NO FUMES | SIMPLE CONTROL boiler-burner is your most profitable-unit for every 
type of hot water heating! 
wibiisad! eae e CENTURY ENGINEERING CORP., 
NO ASHES HIGH EFFICIENCY | Cedar Rapids, Iowa 
FREE - WRITE TODAY 
MODEL PRICE i 


CENTURY ENGINEERING CORPORATION 
410 3rd Street, Cedar Rapids, lowa 


Gentlemen—Please send your booklet BETTER LIVING 
THROUGH BETTER HEATING, which gives full details 
on your Midget Powerhouse and all 38 items in your 


#126 | 
HEAVY GAUGE—STURDY CONSTRUCTION—CAPAC- | automatic heating line. 
! 


$36.00 


ITY 86,000 BTU’s—WEIGHT 26 Ib.—HEIGHT 2212"— 
DIAMETER 14”. | 


SEE YOUR JOBBER 


FOR THE COMPLETE GOSS QUALITY LINE OF L-P 
GAS TORCH AND FURNACE EQUIPMENT. 


Name 








Address a 


City State 
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o++leaders in quality automatic heating equipment for 26 yeers. 



























The Name... 





is synonymous with... 
TOP QUALITY! 


WILSHIRE 


Water Heater Line . . . provides 
you with the selling punch you de- 
sire . . . quality, long-lasting de- 
pendability, efficiency, large range 
of sizes and beauty of design. . 

all at a price from which both you 
and your customers can ar most. 


WILSHIRE 


STANDARD MODELS 


It will pay you to in- 
vestigate this excep- 
tionally fine line of 
water heaters—all of 
which are made under | | 
one roof—parts, fit- | : 
tings, technical at- 
tachments and so on 
to the final finish. 
ORDER FROM 
YOUR JOBBER TO- 
DAY, or ask for data 
on standard size 
models in 20, 30, 40, ; 
50, 55, 55HR, 75HT, 4 
75, 75HR, 100 and : 
100HR gal. capacities. 


GUARANTEE: 


So sure are we of the su- 
perior job well done by our 
WILSHIRE specialists that 
Model HCS WILSHIRE HEATERS are 

backed by 1, 5 and 10 year 
(pro-rated) factory guaran- 
tees . the most generous 


































133 E. PALMER AVE. * COMPTON, CALIF. 





UNDER THE ONE ROOF! 





WILSHIRE: ALL MADE 
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CORPORATION 
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ILSHIRE 


...like many noted trade names” | 


. the Nationally Acclaimed Hot | 








You Get Extra Profits 
When You Sell 


DELCO CONVERTIBLE JETS 


The Delco Convertible Jet series of pumps can be installed 
in a wide variety of applications to meet ary domestic water 
supply requirement. Every Delco Jet pump is easily convert- 
ible from shallow to deep well operation; and Delco pumps 
are the fastest selling and the easiest to stock on the market 
today. This means extra profits for you. 






















Delco Convertible Jet 
pay are available in 4% 
hp, % hp, % hp and 1 hp 
models with capacities up 
to 1,620 gph. You can 
cover the entire range of 
deep and shallow well 
applications with this series 
of pumps. 





Delco Jet pump with shal- 
low well adapter package 
— delivers up to 1,620 gph 
at 20 Ibs. pressuse. Can be 
easily converted to deep 
well should water table fall. 





Delco Jet pump with deep 
well double pipe assembly, 
furnishes 230 to 1,530 gph 
at depths between 20 and 
120 feet. Has only one 
moving part. Equipped 
with exclusive pebble trap. 
It’s the most dependable 
water system you can install. 





Delco Appliance also manufactures a complete line of 
reciprocating pumps for deep and shallow well opera- 
tion. For complete information about the profit possi- 
bilities of a Delco Water System franchise, write 
Dept. DEW, Delco Appliance Division, General Motors 
Corporation, Rochester 1, N. Y. 
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A Guide to Public Relations 

(Continued from page 105) group was required to 
prepare an article sufficient to fill a thirty minute 
program (most audiences will not sit still for a 
greater length of time.) This paper was sub- 
mitted to the coach for correction and clarifica- 
tion until it became a polished product that the 
embryo speaker could deliver with ease and 
grace. He was required to deliver the speech to 
the teacher during which time errors of speech, 
mannerisms, ‘and voice deficiencies were cor- 
rected. At the end of three months the Wheelton 
Contractors Assn. was prepared to give a fair 
program but they were not, as yet, through 
school. 

One of the reasons for hiring a professional 
speaking coach is that no man is a prophet in 
his home town, and by the same token an ama- 
teur critic is of little value and may be detri- 
mental to the welfare of the effort. They are 
unskilled in attempting to point out errors. When 
a professional tells us that a green tie does not 
look good with a blue suit, that’s one thing; but 
when our fellow worker tells us that we talk 
through our nose, that’s a declaration of war. 

The next step in the program was the securing 
of engagements where the attendance did not 
exceed thirty men and where the orators could 
speak from notes—by this time each man knew 
his subject well enough so that he could leave 
the script behind. : 


There is nothing quite as stiff and lifeless as 
a manuscript in the hands of a speaker. It dis- 
courages proper delivery, it prevents gestures 
which have a definite value, it takes the atten- 
tion of the audience from the speaker. Unless 
there is fear of being misquoted or unless it 
becomes a matter of record, avoid the “window 
shade.” To aid the speaker in case he became 
involved during the inevitable question period 
and to give him confidence, one of his team mates 
went along for the first three or four appear- 
ances and sat quietly in the audience. The guest 
can always judge audience reaction a little better. 

The committee in back of the speakers who 
performed felt satisfied about the way the program 
was developing and, being progressive and alive 
to the possiblities of further favorable publicity, 
did not turn a deaf ear to one of the members who 
made the suggestion that a quartet be organized, 
if possible, from the membership of the associa- 
tion. It would fill in one of the vital points in a 









well rounded program. For they knew by this 
time that the three cardinal points of public ap- | 


pearance is to Amuse—Entertain—and Instruct. | 


Thus we secure the attention of those whom we 
contact from the stage. 


What better combination could be developed, 
(Please turn to top of page 223) 
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TWIST—IT'S AUTOMATIC 


Clockwise turn reseats cartridge 
pin, putting Duovent on automatic 
operation. Air now escapes through 
top of valve. 




















Everything 


TWIST—IT’S MANUAL 


Slight counterclockwise turn 
of cartridge puts Duovent on 
manual operation. Air es- 
capes through manual vent. 








FIBROUS DISCS 
let air through but 
stop water when 
valve is on auto- 
matic operation. 


Plus a New low Price 


Yes, the new Keeney Duovent is everything you've 
wanted in an air valve— it’s efficient, simple to operate 


and good looking. Two valves in one — 
you simply turn the cartridge with your 
fingertips to shift back and forth from 
manual to automatic venting. On auto- 
matic operation, the Duovent provides fast 
cycling, and positive water shut-off. In ad- 
dition it’s low-priced — other automatic 
valves cost up to 50% more. 





ACTUAL SIZE 


SEE YOUR DISTRIBUTOR NOW ... OR WRITE US 


THE KEENEY MANUFACTURING COMPANY 
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NEWINGTON, CONNECTICUT 
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Traps * Continuous Wastes * Wastes and Overflows ° 
Supply Pipes * Tank Accessories * Flanges *° Fittings 
and Elbows * Rings, Chain Stays, Bead Chain * Curtain 
Rods * Shower Accessories * Flush Pipes, Offsets, Boiler 
Tubes ° Strainers * Tailpieces and Tubes * Tubing, 
Trap Covers, Towel Bars * Fittings * Floor and Ceiling 
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DESIGNED FOR HIGHER HEATING EFFICIENCY 
AND LOWER FUEL BILLS 


NewQiemon 7 


4 )\B 
Baten, “Fla ree WEN ie 


power-type GAS Conversion Burner brings to the industry an en- 
tirely new principle of burning gas...efficiently and economically. 


A wide range of sizes from 85,000 to 3,000,000 input! 


The Power-Flame’s “tube within a tube” design permits air to be inter-mixed 
with gas to produce a soft, yet active flame with high radiant qualities, 
which means very high efficiencies,and low year-after-year operating costs. 
The Power-Flame is designed to convert and modernize a wide variety of 
furnaces and boilers to popular gas firing. The Power-Flame employs a 
quiet blower of adequate capacity to supply air for continued efficient 
combustion regardless of variable chimney drafts. The forced draft principle 
of mixing gas and air results in extremely fast 
combustion and rapid transfer of generated heat 
to the heating surface of the furnace or boiler. 





For Gas Burners, for Combination Gas-Oil Burners, 
see Sicmon the complete line of 
burners for every heating need. 





Write Department for information. 


















Steam Consumption 


This handsome 
saving is reported | 
by the Eng. Dept. | 
of Sheraton-Cadil- 
lac Hotel, Detroit, 
after fitting all 
steam heated ~ 
equipment in 
their extensive — 


laundry with Sar- 





co Steam Traps. 
As Sarco makes 4 distinct types of steam traps, they were 


able to select the type best suited to each application, thus 
assuring maximum production with minimum steam con- 
sumption under actual working conditions. 
32.8% or nearly ¥% is no mean accomplishment in any 
plant. It justifies immediate investigation on your part. 
Write to Sareo Company, Ine. Empire State Build- 
ing, New York 1, N. Y., for trap Selector Chart 145-3. 






NOW! AFTER YEARS OF RESEARCH AND D 


i ‘Shemen Mfg. Co., 1819 Holmes $ Kansas Cy, 


reduced 32.8% Save time with a 


WARNOCK 


. STRAP WRENCH 


* October, 




















avoid scratching 
polished pipe 


Flexible woven strap 
provides soft contact but 
strong grip... curved nose 
prevents denting... handle 
unbreakable. 


There are two models in 
many sizes. See these time 
and money savers at your 
wholesalers today. Ask 
him also about the handy 
Warnock Strap Vise. w: 






Traps illustrated are Sarco inverted bucket type BMS-4 as | LOWELL WRENCH co. 


installed at Sheraton-Cadillac Hotel, Detroit. | Advt. 607 | WORCESTER &8 MASS 
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(Continued from bottom of page 221) 
especially for large groups, than an opening by a 
quartet, a twenty minute talk by a speaker and 
a close by the same quartet? With this in mind, 
the committee followed through as before: Selec- 
tion of the team, training by a professional, devel- 
opment of the library and securing of engage- 
ments. A little more difficulty was encountered in 
this project; for having located three legs of the 
quartet the committee was unable to locate a 
bass. 

With the ingenuity that is a part of successful 
business, they not only solved the problem, but 
did a little good for their organization at the same 
time. In the town there were some contractors 
who for one reason or another were not affiliated 
with the local trade group. They had been invited 
to join but just “didn’t get around to it.” 

One of the committee, recalling the fact that 
one of these men was a singer of no small propor- 
tion, decided to lay the problem before him and 
after a half hour of well spent conversation, he re- 
turned with an application for membership, and 
the needed voice. Opportunity beats us over the 
head all the time; sometimes, we hear and feel it. 
Six months after the decision to go into the “Mu- 
sic Business” the Wheelton group was ready for 
action in a limited way. 

It is interesting to note how they began opera- 
tions. One of the members had built a new build- 
ing with a nice show room. As a feature of open 
ing night, “The Wheelton Pipes” entertained the 
public that came out to look over the new quar 
ters. The next day, the daily paper carried a fa 
vorable story about the whole affair and comment 
ed liberally. Yes, the boys in Wheelton were doing 
all right. They were now receiving more invita 
tions to appear than they could reasonably fill 
What is sweeter than a waiting list? 

There is a type of public relation that can be 
used in a very subtle manner and that is the do- 
nation of services without apparent reward. This 
is best illustrated by the way the Wheelton boys 


aided in raising funds for one of the town church- |: 
es. Outside of the initial introduction when the |: 


speaker was referred to as the “Speaker from the 


Wheelton Plumbing Contractors Association” no 
reference was made to plumbing or kindred sub- |; 





jects. 

The topic of the speaker was, “Patriotism: Its 
Practical Application.” 
talked on this subject; then the quartet was called 
into service to provide music and all through the 
evening, in the listening mind of the audience 
the thought, spurred on by curiosity, kept repeat- | 
ing itself. Who are the Wheelton plumbers? Why | 
do the Wheelton plumbers do this? No answer | 

(Please turn to top of page 224) 
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The WHISTLING 
Tank Fill Signal © 


Safe Fills 
No Spills 


Oil man 





VENTALARM * 
Signal 








INSTALLED Hi 


need never 
enter home. 


TRADE LIST 
Model LA 


HATA 


Easily read from even 10 ft, away 
Leak proof; adjustable to any angle; 


completely assembled. 


mc $9.45 


| or this 
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, Money-Saving Combination 


VENTALARM Signal 
and SCULLY Gauge 

combined in one labor- 
and money-saving unit. 


TRADE LIST 


$9.95 


One item to install instead of three. 
For 275-gal. tanks. Specify tank 
opening and depth when ordering. 


Benes **‘Name Card’’ with every 


SCULLY Gauge or VENTALARM GAUGE 


Assures permanent } 
identification of 
your company. 


Trade Prices shown subject 
to change without notice. 


See your regular Supply House 


Slips into place _ 
on top of gauge. jag 
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From start to finish, Venko benefits both buyer and seller. 
First, its two sensitive aquastats and finest controls assure 
you of a real sales story because they assure your cus- 
tomer of lowest cost heat and hot water. Second, making 
delivery easier for you, Venko’s especially designed crate 
which fits through a 30 inch door, saves muss and fuss for 
your customer, too. And naturally since Venko arrives 
fully equipped with all wiring in place—all parts properly 
installed — all controls thoroughly tested —it promises 
you more profit through more and speedier installaticns. 
No wonder you can promise immediate service and turn 
savings such as this into sales. 


SAVES INSTALLATION TIME- 


SAVES SERVICING TIME- 
SAVES HANDLING TIME- 


SAVES FUEL 
SAVES SPACE- 


ECONOMICAL HEAT AND HOT WATER 


duilt to 
nelicaablig atveslist 
WATERFILM BOILERS, INC. 


a division of L. O. KOVEN & BRO., INC. 
154 Ogden Ave., Jersey City 7, N. J. 
Plants: Jersey City, N.J. ¢ Dever, N. J. 
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was ever given, so the curiosity remained for days 
and the memory of these men remained much 
longer. 


The result of the whole performance was, that 


the first impression being the lasting one in most 
cases, the industry was automatically given the 
stamp of approval. Curiosity is one of the greatest 


aids in selling. It is used effectively to trap ani- 
mals and is equally powerful in trapping the at- 
tention of man. If you want to try it some morn- 
ing, sit in your show-window and read a book or 
crochet a pair of sox and see what happens. 

It seems that the moods of men and women 


swing in great negative and positive cycles. With- 


in these, smaller and local swings are generated. 


The small local swings in cities seem to run in 


approximately twenty year cycles; the better ele- 
ment in the communities suffer in silence, while 
the power of corruption and evil holds sway 


and then in a rush of reform, evil is swept away 
for a time and the better element controls; but 


before long, the so called “nice people” forget 


the struggle and the era of “blood and sweat and 


tears” returns. Too often in these reform eras 


many of the good things that have been developed 


over years and years of study and practice are 


arbitrarily condemned without trial and are ruth- 
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Inv FORT RECOVERY SLIP JOINT, 
LOCK NUTS and OTHER PLATED DIE CAST PARTS 


@ EXPERIENCE and EFFICIENCY make our manufactur- 
ing facilities well suited to fast production of all types of 
small plumbing hardware. Our mass production furnishes 
surprisingly low unit costs! 

And ... we are equipped to machine die castings to your 
special requirements . . . also making exceptionally low cost 
dies! Quotations can also be furnished for your aluminum 
die castings and brass or bronze sand castings. INVESTI- 
GATE, compare our manufacturing facilities for your small 
plumbing hardware . . . we’re proud of our well-known 
customers, 


WRITE TODAY to Dept. DE10O for complete information— 
iy your blueprints bring prompt quotations! 


FORT RECOVERY INDUSIRIES, INC 
Fort Recovery, Ohio 
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lessly dealt with. 

There are in all walks of life, merchants and 
people who can cheapen a job or a service until 
there is nothing left but the mere shell of a fine 
article. There are those, whose only God is profit 
and who faithlessly substitute price for goodness. 
When they are challenged by honest means and 
excellence in performance they attack from any 
available point to beat down that which has merit 
and which has all that is desirable to offer to those 
who would buy. Wheelton had its share of these 
people. 

The Plumbing Contractors of the town were 
shocked beyond belief when they read their daily 
paper one morning, to find an article prominently 
displayed on the front page: 

“Waste and made work practice appears in 
the new revised code for the Building Indus- 
try. It has been disclosed in the hearing 
before the committee that much of the work 
now being wrought into our new structures 
and much of the remodeling of existing build- 
ings is being done by “Special Interest 
Groups” with no thought for the public wel- 
fare. So called venting of plumbing work, 
and restrictions on who can perform even the 
smallest repair has reduced this phase of the 


Industry to the point where all the elements 
(Please turn to top of page 226) 





4.6 SQ. FT. EDRA 


PER. LINEAL FT. 


Come aa 3: 


| COMMERCIAL OR RESIDENTIAL 


BASEBOARD 










BAYCE-HEET 


SELLS FOR LESS 
Costs Less to Install e Saves Fuel e Better Looking 


No Measuring Necessary 


ok Write for our |.B.R. Catalog Ratings 
in Bulletin 400-ID 





BROWN PRODUCTS COMPANY 
FOREST HILLS, NEW YORK 
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=e==° ECONOMICAL 


ABUNDANT 
HOT 
WATER 


WATER 
HEATERS 





You never find enthusiasm lacking when KOVEN Auto- 
matic Gas Water Heaters are the subject of conversation. 
This is because they enable you to say precisely what 
consumers want to hear, such as: hot water whenever 
it’s needed—unmatched safety—clean, fully automatic, 
trouble-free operation. And: such high priced service at 
such low cost. You can add: recommended. by architects 
and builders too, for advanced design and ‘precision en- 
gineering. And you'll find prospects will add their names 
to your growing list_of convinced KOVEN customers. 











100% AUTOMATIC CONTROLS 


350 LB. TEST TANK~— 


SMART LOOKS PLUS 
STURDY CONSTRUCTION 


FOR ANY TYPE OF GAS 
izes and models. 






write for free literature that turn sales points into sales. 


L. O. KOVEN & BRO., INC. 
154 Ogden Ave., Jersey City 7, N. J. 


Plonts: Jersey City, N. J. * Dover, N. J. 

















THE MILLIONS 
SOLD ARE PROOF 


FAUCETS WITH 
SPRING-FLO*® AERATORS 


do wonderful things to water. These patented 
aerators give oxygen-enriched water that tastes 


better — a bubbly stream that washes and 
rinses faster, saves soap and won't splash. 

Just tell your customers about them. See 
how much easier it is to sell faucets with the 
Spring-Flo. And remember that every Spring- 
Flo sale means sales of other plumbing goods 
because a Satisfied customer buys from you 
again. Spring-Flo Aerators are supplied with 
the lavatory and sink faucets of all leading 
faucet manufacturers. 


SPRING-FLO AERATOR 


“~ + 
H 


, ad in Fqucels 
The greatest thing, int 





Cuase Brass & Copper Co 
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(Continued from center of page 225) 
of rackets appear. Further investigation re- 
veals that the code is being enforced in such 
a manner that even the constitutional rights 
governing entry into the home by public offi- 
cials is being violated, etc., etc., etc. 

Public indignation meetings are being 
planned. Already signed petitions are being 
prepared by indignant home and apartment 
owners for representation to the Mayor. 

Many of our merchants complain that be- 
cause of the restrictions of the Plumbing Code, 
economical installations of many of the arti- 
cles they sell, by their own men cannot be 
accomplished.” 


This type of sensationalism paid off for the news- 
paper that treated facts lightly, to say the least, 


for its circulation increased rapidly and overnight. 
So effective was it, in fact, that they saw fit to keep 
the thing going. The following day a cartoon ap- 
peared showing a home-owner covering all of his 
windows with blinds, barricading his front doors, 
and mounting a machine gun in an upper window. 
It carried the caption, “I’m going to clean the 
holes in my shower head.” 

Thus, with its constant appeals to the emotions 


of the people and without the least consideration 
(Please turn to top of page 229) 
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IN INTERIOR 


FIRE EXTINGUISHERS and SUPPLIES 


Approved for fires of Class A, 
Al,B,B1, C, C!—seda-acid, 
foam, V/L, pump, gas— 
several sizes and finishes, 


also cabinets 
*Voted Ist by engineers, 


architects, contractors, 
distributors; most widely 
used. Also complete line of 


hose fittings for all 


purposes. Write for 
catalog or consulting service. 


Established 1887 


W.D. ALLEN 


MANUFACTURING CO. 
CHICAGO 6 - NEW YORK 7 
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4 “uddget that dees a whale of a tweawey heating jot! 
JOHNSON’S 


ECONOLUX iow | 


Supplies abundant Hot Water Heat 
and ample faucet Hot Water 


for a 10-room home! 
This amazing “midget” is making lots of new friends among both users and 
sellers, In spite of its compactness (it’s only 24”x60” in size) it generates 150,000 : 
B.T.U. output total . . . all the heat a good sized home in a cold country can use— 


and from a separate, outer-jacket compartment, it supplies automatic, day-and- 
night hot water as well. 


Homeowners are delighted with its capacity . . . and amazed at its low fuel- 


consumption and efficiency. If you need an automatic heating-and-hot-water unit 
for domestic use . . . you ought to check up on the performance and the cost of 
this new Econolux. 


ALSO AVAILABLE FOR STEAM RADIATOR SYSTEMS 
ECONOLUX Model 150-VS 
For use with steam heating systems, the ECONOLUX 150-VS is built without the 
outer water-heating jacket. Otherwise it is the same as the ECONOLUX 150-VW 


in size, capacity and operation. 





Fi tee 


The ECONOLUX is 
easy to sell, easy 
to install, easy to 
service. 

It comes to you 
completely assem- 


bled—all ready to 
hook up to water, 


power and flue 
lines. 


seteccesesececccenccseeceeeeee. GOMnbon Oil Burmers,....... 


S. T. JOHNSON CO. 


Builders of fine Oil Burner Equipment since 1903 — Soy eat boners : ~. 








MURCO US 20-L 
GREASE TRAPS 


CS$&B 


HI-WAY 
CONTINUOUS WASTES 


ORDERED BY 


COLORADO SPRINGS 


SUPPLY CO. 


fete} Ke) -7.\ oe) 
SPRINGS, 
‘efo} Ke) 


Direct connection t 






An order like that just doesn’t happen 
by chance! It’s made to happen 
because an active, aggressive, sales- 


conscious wholesaler has complete 
cooperation from the manufacturer 
in providing sales assistance on a 
grease trap that is 
® Designed right 
® Made right 

© Priced right 


k strainers 


quick 





hookup 


Colorado Springs Supply 
Co. joins a steadily grow- 
ing group of more than 
248 wholesalers 

now handling MURCO 


Grease Traps. 







more cabinet space 


















© Certified in performance 


© Delivered on time 


Investigate MURCO Grease 
Traps. Write for complete cata- 
log and test chart data. 






Sold through wholesalers. 
See specifications P 128 
of DOMESTIC ENGINEER- 
ING CATALOG DIRECTORY. 






THE CONNECTICUT STAMPING & BENDING CO. ' 


NEW BRITAIN, CONN U.S.A 





0.J. MURRAY MANUFACTURING Cf wisconsin 


MANUFACTURERS SINCE 8 
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INSTALL A GENERAL FUEL OIL FILTER ON 
EVERY HEATING SYSTEM YOU SERVICE 


Facade : GENERALS assure clean, safe 


fuel oils for your customers— 
stop costly ‘'call-backs”’ for you 


Positive absorption with GF’s double filter element. Finest felt 


cartridge removes the finest dirt particles. Inner wire mesh 
strainer prevents collapse, backs up cartridge. 







DELUXE MODEL 
2A-300 


FOR BIG, 
DIRTY JOBS 










Two-minute felt cartridge replacements mean easy service 
revenue for you for years to come. 


Your customers will WANT GENERAL FILTERS and the clog- 
free protection they offer the year ‘round by trapping im- 
purities before they reach burner nozzles. 


There’s a GENERAL FILTER model to fit every need .. . small 
or large . . . home, business, trailer, etc. All that’s needed is 
a@ wrench and a few minutes’ work. 






MASTER MODEL 
FOR MEDIUM 
NEEDS 













STANDARD MODEL | 
1A-25 


FOR SMALL 
HOMES, SPACE Zz 
HEATERS, ETC. emember.’ ...@ ' inch layer of soot raises 
heating costs up to 25°! CLEAN RIGHT SOOT RE- F 
MOVER cleans any system quickly, safely — leaves he 











no residue 
pera 


GENERAL FILTERS FUEL 12890 Westwood Ave. 
INCORPORATED G 3 Ni E 4 A L OIL F | i 3 4 S Detroit 23, Michigan 
CANADIAN FACTORY BRANCH: CANADIAN GENERAL FILTERS, LTD, 2679 DANFORTH AVE., TORONTO 13, ONTARIO 




























ANSWERS YOUR 
e Heating 
e Plumbing 
e Air Conditioning 


PROBLEMS QUICKLY, 










. That’s right! What- 
ever problems arise in con- 
nection with the design, 
installation and servicing of 
your plumbing, heating and 
air conditioning jobs, “The 
Answer Book,”’ newly re- 
vised, will prove of great 
assistance to you. 




























Specially designed for 
gas fired hot water sys- ie : 
tems, HYDROTHERM ee Se ie 














2 2 

m will help you sell wet T’S BIG ... 98 pages of reference tables and rules . . . aif 

conditioning and psychrometric charts . . . relative humidity 

° heat against warm air tables . . . table of heating costs. Complete new 27 page data 

{ Fo “ competition and assure section on Baseboard Heating. 256 blueprint charts answer 
CONVECTOR SYSTEMS ° specific problems. Handy alphabetized index table. 

reat 

2 greater heating comfort 256 pages . . . durable cloth bound cover opens flat for casy 

PY atceesnacoaararoce A ° for your customer. reading. Heavy, letter size paper takes daily thumbing, handling. 

Yes, once you see it... once you use it... you'll keep “The 








* — Avsilable from 45, B.T.U. te 500, 8.7.0. poanga : 
BASEBOARD SYSTEMS we ye Answer Book” within reach to answer hundreds of practic 


every day problems. Don’t be without it ... order your copy 


° Cae 
ATTA 0 A.G.A. approved for all gases. i. Oc} today! Price postpaid $3.50 (please send cash with order). 
and dual fuel supply e ; Send your orders to Book Department 
RADIANT SYSTEMS = ° 4 c.a. Show Oct. 27 Booth 518 Saag : 7 


WOOK & ACKERMAN ng cowie |DOMESTIC ENGINEERING PUBLICATIONS 


1801 PRAIRIE AVE. CHICAGO 16, ILL 
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(Continued from center of page 226) 
to.reason and cause, a newspaper made a profit 


and a city was thrown into confusion and hysteria. 
Those forces who would wreck our decent methods 
were quick to grasp the opportunity created by an 
unfair opponent. A “mass” meeting was held for 
the purpose of bringing pressure upon the City 





Council to permit “most anybody to do most any- | 
thing with the plumbing systems most anywhere.” | 
This was the emergency that the Wheelton Plumb- | 


ers knew would come sometime and, not only did 
they quietly go about counteracting the bad situa- 


tion created, but they planned to turn it about in | 
such a way that they could profit by the publicity | 
much as a Jiu Jitsu operator uses the strength of | 


his foe to bring about his downfall. 


First they circulated among the population and | 
asked at street corners, in restaurants and other | 


places where the public meets, just what specific 
complaints were at issue and other pertinent ques- 
tions. The answers were carefully tabulated and 
the occupation of the ones interviewed listed, so 
that after a week of intensive work, sufficient in- 
formation was on hand to produce a table showing 
that the average man in the street didn’t know 
what it was all about and was just out on an emo- 
tional “binge”’. 

Following this, they bought a page in a news- 
paper and told the story honestly and simply of 
the why of plumbing codes. They also produced 
their table showing that the ordinary citizen didn’t 
know what it was all about and thus they made 
profit by using the old technique of debate . 
Reducio ad absurbum. In the same paper they 
invited groups of people to make use of their 


speakers bureau and hear the honest story of 


plumbing and plumbers. 





There is a quality of honesty and good sport- | 


manship running through the fabric of Americans 
that cannot be washed out, and when an appeal is 
made for fair play and just decision, it is rarely 
refused. There are few audiences who are not 
aware of the fact that a speaker is one among 
many with the courage to stand alone. An audience 
feels deeply with an earnest talker and is in 
sympathy with him when it can be. The Wheelton 
boys were flooded with requests to tell their story 
and as a result of their appeal in the press, so 
much so, that they were compelled to call on some 
of their friends from a city not too distant to come 
to their aid, and help with requests over their 
capacity to fill. 

For a period of two weeks the days and nights 
were filled with activity, but at the end of that 
time, they knew their cause had triumphed. It was 
then that they fully realized how valuable their 
past work had been and how well their time had 


been spent before social groups, service clubs, | 


(Please turn to top of page 230) 








Hold collar against smoke pipe 
s0 that the open face is vertical 
and mark outline on pipe: Snip 
hole in pipe 14” smaller than 
mark, snip slits 14” deep around 
hole. 





What could 


~ ing with spirit level. 


easier or wiser 


Factory set to maintain an .06” 
draft until an instrument reading 
can be made. Because Field ac- 
curacy permits a hairline setting 
for maximum economy such an 
instrument setting should be made. 


than installing a 
field draft control? 





Strap collar to pipe; bend 14” 
slits into collar. Fasten control 
into collar and true control up 
and down and sideways by check- 








FIELD CONTROL DIVISION OF H. D. CONKEY & CO. 


MENDOTA, ILLINOIS 


. Conco Building Products, Inc.—Brick, Tile, Stone 
AF F | 5 | A T E $ > Conco Materials Handling Division—Cranes, Hoists 
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Write today for Illustrated 
Booklet and name of 
nearest Direct Factory 
Representative. 





Planning a modern kitchen is a precision job 
—whether it is in the building of a new home 
or the modernization of an old kitchen. 


Sutt Line Rasliiluse 


Custom Built Stainless Steel 
Cabinet Sinks and Tops 


help simplify kitchen planning. They are so 
flexible that they can be designed to fit perfectly 

any size or shape of kitchen and meet the 
most exacting requirements of your customers. 
JUST LINE Stainless Steel Cabinet Sinks and 
Tops give the housewife the three features she 
insists upon in her kitchen—Beauty, Utility, and _, 
the utmost in Sanitation. 


PLUMBERS: Here’s your opportunity to please 
your customers by recommending and installing 
JUST LINE Stainless Steel Sinks and Tops and, 
at the same time, make an Extra Profit on every 
job. JUST LINE Equipment is sold nationally 
through Plumbing Wholesalers. 





Manufacturing Co. 


9233 KING AVENUE 
FRANKLIN PARK, ILL. 
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(Continued from bottom of page 229) 
fraternal bodies, trade associations and others. 
They had tilled the soil well and reaped a good 
harvest. They were “In”. In the end the new 
code was adopted with no adverse changes; the 
plumbing industry was advanced by the publicity 
given to it and The Wheelton Plumbers were 
“over the hump,” with their Public Relation Pro- 
gram. 

The City of Wheelton is your city; the men-of 
Wheelton are your men; the crisis that came to 
Wheelton is the crisis that can come to your town. 
To be healthy in our business, we must constantly 
rejuvenate the favorable recognition that is given 
to us. There is no better way to be heard, to be 
respected, and to be liked than to speak out in 
open meeting, honestly and fearlessly. 

This article closes. It is not the end of a text 
on Public Speaking. It is an urge and a prod to 
the men with whom I have associated all of my 
life and whom I respect and admire. They are 
entitled to the finest recognition that their fellow- 
citizens can give and they will get it if they will 
only go out and ask for it. 


Opportunities Unlimited 


(Continued from bottom of page 101) 
tric water systems from 50,000 units in 1932 to totals 
which now run as high as 720,000 annually. 

During this time, it has reached many singular 
milestones of achievement. In addition to stand- 
ardizing tank specifications, compiling technical data 
on water supply equipment and serving as the 
authoritative source of industry information, the 
association has published outstanding literature at 
dealer and consumer levels. One of these, “Manual 
of Water Supply Equipment,” has gone through its 

(Please turn to top of page 233) 
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“And remember that’s with his skin 
and stuff still on.” 
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“tts good trade 


SWAPPING COMPLIMENTS 








THE CHICAGO FAUCET COMPANY 








FOR COMPLAINTS * 








It’s typical of human nature to yell when some- 
thing goes wrong —and keep quiet when things 
are fine. A fellow in business can count on hearing 
all the complaints — but very few compliments. 

Well, Chicago Faucets (according to our mail) 
seem to cause that rarest of customer reactions — 
we mean the one where people say something nice 
about Chicago Faucets, and the man who sold 
them. Could be the easy, money-saving, leak-free 
operation of Chicago Faucets that gets them. Or 
their quality of year-in, year-out dependability. 
Whatever it is— it sure makes folks speak up — 
and in a way it’s good to hear. 

Little wonder, Chicago Faucets are today’s most- 
wanted faucets. 


CHICAGO 39, ILLINOIS 






Chicage Faucet Products are distributed 
through the plumbing trade exclusively. 


| 
| 
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REX 
The New ‘Table High’ 
Electric Water Heater 


that’s Ace High in Sales! 








Pleasing, practical, space-saving— 
rs here’s the ideal new REX, designed 

for apartments or modern ranch type 
and utility-room homes. 


Ce 
ae 


Convenient and comfortable—lets 
you sell work space—handy one- 
piece porcelain table top with four 
inch splash guard—acid and heat 
resistant white enamel—easy to 
clean. 


Matches other kitchen units—base 
recessed for plenty of foot room, en- 
gineered to permit snug, against-the- 
wall installation. 


a ef 


Meets all regulations and fulfills all 
15 of the special REX specifications 
for economy water heating that make 
the whole REX line a better buy in 
electric water heaters. 


me 


THE CLEVELAND HEATER CO. 
ELECTRIC DIVISION 


2310 Superior Ave. Cleveland 14, Ohi 
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Only ADELTA Offers 
You All These Original” 





Features for EASIER... FASTER 
Warm Air Installation 














Yeu'll increase profits...save installation time on every jeb 
when yeu use Adelta standardized pipe, duct and fittings, 
because Adelta...and Adelta only... gives you these origi- 
nal features...that fake most of the work out of ductwork. 


All Adelta units are die-cut, die-formed and machine-made 
frem original designs to give you perfect fit... greater speed 
«--lower costs on all winter air-conditioning jobs. See for 
yourself how much time you can save with Adelta fittings. 
Fer your next job, specify... 


ADELTA— FIRST IN THE FIELD 


with the following features: 



















*ONE - PIECE 
SNAP LOCK CLEAT 


For faster duct assembly. Just 
push two duct seams together 
and SNAP! ... You have a 
rigid, leakproof, permanent 
joint... with no hammering, 
notching or drilling. 





>. 
- 


*PRE-NOTCHED 
COLLAR EDGES 


. «On all units with collars. Save time on every collar 
connection. Collar edges are easily locked by finger 
pressure ...eliminating notching and hammering. 


*RETURN AIR CONNECTING COLLARS 
*FLAME-PROOF CONNECTOR 


Investigate these and other money-saving features today! 
See your jobber, or send for the Adelta illustrated catalog. 









INDOOR COMFORT 


LZ I 
Pe aphig't 
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ADELTA 


MANUFACTURING COMPANY, INC. 
2105 Ellsworth Street ¢ Philadelphia 46, Penna. 
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A New Sun-Ray Burner 
for the Small Home 





MODEL 
1C-A-E 


Ideal for Small 
Boilers and Fur- 
naces requiring 
0.65-0.75-0.85 
1.00 and 1.25 G.P.H. 


This new addition to the famous, big 
SUN-RAY line is specially designed 
to give utmost efficiency at lowest cost 
when firing even the smallest boilers 
or furnaces. The unique method of 
mixing air and oil has amazed many 
manufacturers of small boilers and 
furnaces. Simplicity in design, avoid- 
ing complicated adjustments, makes 
the Model 1C-A-E easy to install and 


service. 


SUN-RAY’s engineering department 
stands ready to cooperate with boiler 
and furnace manufacturers in adapt- 
ing Sun-Ray Burners to their particu- 
lar requirements. 





Available either in ped- 
estal or various types of 
flange mountings. Meets 
practically every instal- 
lation and space require- 
ment. Built of highest 
quality parts to meet the 
most exacting standards. 
Provides clean, efficient, 
economical combustion. 





Ask for the facts today 





SUN-RAY BURNER MFG. 





139-28 Queens Boulevard * 





CORP. 


Jamaica 2, N. Y. 
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(Continued from center of page 230) 
third edition and is accepted as the textbook on 
farm pumps and water systems. Another book, 
“Water—Giver of Life,” has had a distribution of 
3,000,000 copies among consumers. “Summer Air 
Conditioning With Well Water,” was published in 
1937 and today is being “discovered” by air condi- 
tioning engineers and contractors utilizing the prin- 
ciple advanced in this booklet. 

It was possible through the offices of the associa- 
tion to form the Electric Water Systems Council, a 
fusion of the Edison Electric Institute and the as- 
sociation—a landmark in trade organization history. 


Old Stove Round-Up 


(Continued from bottom of page 133) 
is said to be equivalent to having a salesman 
working for you after hours, as the children keep 
harping on the need for joining in the “Old Stove 
Round Up.” 

The AGA has a list of singing commercials for 
radio or television, for dealers who wish to take 
radio time to call attention to the “Old Stove 
Round Up,” and their participation in it. 

A four-color cook book, “Food is Fun,” is also 
available in quantity lots from AGA at 10 cents 
a copy. Recipes are given so that the housewife 
finds on the opposite page a sales story on the 
particular part of the range which is used to cook 
the sought recipe. 
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Reverdiiite Power Drive 


*« Threads all 1 to 6” pipe and conduit with standard dies. 
+*« Powered by any 7/2” H.D. air or electric drill. 
* Lightest weight—only 14 Ibs. 


+ Threads pipe or conduit in any position or close space— 
well pit, trench, corners, etc. 


SOLD BY ALL LEADING JOBBERS 














S FREE 
echnical Bulletins 
for IMPROVING the 

EFFICIENCY of BURNER 
INSTALLATION — SERVICE 


1. ‘GOOD PROFITS IN MODERNIZATION" 
How to set up a program beneficial to your customer, 
profitable for you — and good for your industry. 

2. ‘‘BURNING OIL COMPLETELY’’ 
Why properly sized combustion chambers of the 
proper materials are a “must” for efficient in- 
stallations. 

3. ‘‘NOW YOU CAN ‘SEE’ THE AIR’’ 
A complete description of the new principle of 
mating air and oil patterns for higher efficiency, the 
knowledge of which will enable you to get the 
highest possible CO2. 

4. **YOU'VE GOT TO KNOW NOZZLES’ 
There is a right nozzle for every oil burner. A 
thought-provoking article which will help you. 

5. ‘‘DRAFT CONTROL IS IMPORTANT"’ 


The proper location and the great importance of 
accurate draft control is described in this article. 


Write for your FREE bulletins NOW 





BOSTON MACHINE WorKS COMPANY 


Heating Supplies Divisiom, Manufacturers, Lynn, Mass 











MUNCIE GEAR WORKS, INC. 


706 EAST WYSOR ST. MUNCIE, INDIANA 











Cas FIRED 


CPerlers HEATING EQUIPMENT 


THE COMPLETE _— pny ALL Gad 
Forced Alr ond Gravity Circulators, Redient Heaters 


thi we poe eg Bf oy nee ~ and 
it aegis 




















Stylewise, Qualitywise and Pricewise 
| The PEERLESS Line Is Best for Every 
Heating Requirement —For Small 
Homes, Apartments, Housing Projects 
Defense Housing, Churches, Schools 
f Motor Courts, Stores, Offices, Shops 


and prices today 















YEAR ROUND DISPLAYS "7 stettommoct et nome ory arto met sen psn sats ue 
PEERLESS MANUFACTURING CORP., -—— LOUISVILLE 10, KENTUCKY- 






























For New Homes, Schools, Apartments 
For Remodeling And Modernization 
For Half Baths, Powder Rooms 


INVESTIGATE 


Yes, it 
actually eliminates 
bathroom oders. 


Attaches to present toilet seat. Seat pressure 
automatically starts motor-driven exhaust fan. 
No more tell-tale wicks, sprays and lights. 
Quickly installed by plumbers in present bath- 
rooms, remodeling jobs and new construction. 


Plumbers, Distributors, Representatives 
Write For Odor-Ridd Facts Today! 











SALES OFFICE 
501 Garver Building 
DES MOINES, IOWA 
GENERAL OFFICES 
2374 Seuth State Street 
SALT LAKE CITY, UTAH 
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++-@ way fo keep readers supplied with the latest authori- 
tative literafure on plumbing drainage products. It's often 
difficult to attract your attention to this service in a small 
size advertisement, but we want you to know that the 
information below is available to you without obligation. 
Simply check “items Wanted” and mail as indicated. 





5. Folder on backwater and 
sewer valves. 


1. Folder on roof, floor, and 
shower drains. 





6. Folder on Interceptors to 
handle Industrial Wastes. 


2. Felder on LEVELEZE adjust- 
able top floor drains. 





3. Manval RA—specificetions | 7. Manval SP-3—a 32-page 





and roughing dimensions on book on Swimming Pool 
all drainage products. Construction. 
4. ™ 18—the complete trea- | 8. Folder on Shock Absorbers 





tise on grease interception. for Water Hammer. 











d CHECK “ITEMS WANTED” 


OM@ODOOODO 


AND MAIL TO DEPT. DE 
JOSAM MANUFACTURING COMPANY 
Executive Offices and Mfg. Division — MICHIGAN CITY, INDIANA 
World's Largest Manufacturer of Plumbing Drainage Products 














Put Santa Claus to Work for You 

(Continued from bottom of page 100) 
by using gift washers and dryers. Detweiler’s 
reported that during the six weeks before Christ- 
mas last year they sold more automatic laundries 
than in any three month period. 

Four small tables and chairs placed in a dealer’s 
store in St. Louis were made available for 
children desiring to write letters to Santa, with 
the store furnishing envelopes, writing paper and 
a mail box. Shopping mothers, who were thus 
able to park their offspring for half an hour or so, 
frequently showed their goodwill by doing at 
least part of their shopping in the store. 

Another effort to woo the trade at Christmas 
time paid off handsomely in Denver. A dealer 
there won the attention of thousands of young- 
sters through the holiday season when he ex- 
tended almost 500 feet of electric track all 
around the walls of the store, running along the 
ledges above merchandise shelving. Six trans- 
formers spaced along the trackage provided power 
for the 15-car electric passenger train which 
snaked along the long route through selling hours. 

No matter what department a customer might 
be shopping in, she was certain to be electric 
train conscious. The dealer, of course, had a line 

(Please turn to top of page 237) 


TRUSCON PRESSED STEEL INSERTS 


~the domestic engineering contractor's 
answer to the problem of : 





anchoring .... pumps, tanks, and all other 
similar types of service 
equipment. 


fastening e*eee motors, meters, blowers, 
etc., to walls and columns. 


suspending e+e pipes, pipe galleries and 
conduits from ceilings, walls 
or columns. 


FOUR DIFFERENT TYPES 









TRUSCON SLOTTED INSERTS TRUSCON 
BRICK SLOTTED INSERTS 
a tavecen ILLUSTRATED 





ADJUSTABLE INSERTS TAPPED INSERTS 
placement of fixtures and easy, ‘quiek changes. 


TRUSCON STEEL COMPANY 
Corporation 


WV Albert Street, Youngstown, Ohie © Subsidiary of Republic Stee! 


LITERATURE ! 





October, 1952 
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Femco Anti-Syphon Trap 
Ne. 994 te 999 
Wret 11% inch 
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LIE IIE TO GE TLE EL IOS 


NOW AVAILABLE...TRAPS 


with CLEANOUTS! 


fs ‘ince 1902 plumbers ccrous the notion hove vied ond relied on ‘ 


FROST CO, products 


inna oresont 
George ree Chari N. C.; Sidney Spiegel, 
Witiburn 4.3 loney’ Miller, Peeneee, Ala.; R. 
inavesti: Union Grove, Albert 3. 
Glicksman, Newark, M. ae ‘si A. Rockett, 
Cambri: > anes John 4. Mearns, Am- 
ityville os t., St. 
; w 


> Detroit, 

Bi O'Brien and Associates, 
Dalias, Tex.; E rt H. Jones Co., Seat- 
tle, Wash.; Portiand, Ore.; Denver, 
ie pwitiiam Cc. Kroberger, Philadei- 


FROST CO. 


Angele 


San Francisco 


SOU rbuatuersary 


umber Bra 


Jame A. Riordan Co 
Earl H. Jone & Co Inc 


Warehouse lo 








® Styled and built like our costlier 
aluminum and white showers 

® Exclusive double splash boards 
for greater strength and beauty 

@ Choice of sizes: 30” x 30" x 76° 
or 3 oe x 32" x 76 ” 

© Galvanized “Paint Grip” Steel 

®@ Receptors: Cast Stone, Porce- 
lain Enamel, Terrazzo, Baked 
Enamel Steel 

Immediate Delivery 


We manufacture a complete line 
of aluminum showers in natural or 


enamelled finishes 
NATION “LLY ADVERTISED 


SUPERIOR. SHOWER CO. 


Island City | 


Af 


Assure Year ‘Round Outside Water with 


WOODFORD FREEZELESS 
WALL HYDRANTS 


STYLE 12 FEATURES 


1. Easy to install through 1” 
hole without taking apart. 


nequiard vee,,22 
lou Gamiie entee ore- 2. Quick opening and closing 


valve, 


3. Convenient Lever Handle 
—Easy to operate or at- 
tach hose without hurting 
hand. 


specified. Th: lever snd 

wheet handies are inter- 
changeabie. 

e Outside handle oper- 


ates valve inside build- 
ing. 


e Wall pipe drains out 
after each closing so it 


cannot freeze. 


e Can be used in freezing 


temperature without 
going into basement to 
shut off and drain out- 


side water outlets. 





Contact your wholesaler or write .. . 


WOODFORD HYDRANT CO. 


DES MOINES 17, IOWA 


e RA 9-0676 facture fm wa Freese Y Mydr 





Kade siit 555 uh ee i 
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M Eagle 


Precision Made Fittings 


For a 


PERFECT 
FITTING 


Every Time 


INSIST ON 


Eagle 
SWEAT 
FLARED 
AND 
COMPRESSION 

FITTINGS 
SEND FOR 
CATALOG 


SOLD ONLY 
THROUGH JOBBERS 


| 


EAGLE COPPER PRODUCTS CO., INC. 


600 JOHNSON AVE BROOKLYN 37, N.Y 


TOTAL ANGLE 


The ADVANTAGES of the NEW 


BALL UNIONS 


® Made of Steel © Metal-to-metal 
ground seat © Permits free angular 
movement of 22%4° in any direction. 
©® Helpful for connecting mis-aligned 
pipes © Relieves excessive vibrations. 
Permits limited amount of expansion. 
Used for air, gas, liquid, steam. Guar- 
anteed leak proof. 
Available sizes 

me 8" = Wy” = 34% 1" - 114" - 2” 


Ask Your Jobber! 
MORAN FLEXIBLE 
JOINT CO. 219w. moinst 


LOUISVILLE 2, KENTUCKY 


MUTUAL 
Testing Deuices 


GUARANTEE LEAK-PROOF 


-GAS LINES 


Test your gas line installations with a Beekman Gas 
Proving Pump and Beekman improved Mercury Col- 
umn to insure a leak-proof job. Quick, simple, and 
positive check against gas line leaks. 


MUTUAL MANUFACTURING CO. 


Dependable Testing Devices 





45-16 162ND ST. 
FLUSHING 58, N. Y. 
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the proper tool will SAVE 
you and your men TIME 


DELAWARE Plumbing 
Tools...every shape 
DELAWARE makes th and size 

most complete line of 
caulkingand yarning Irons 
drills and other 
especially for the 


chisels, 
aete) 
plumbing trade 


da tor 
Catalog No. 6B 


HARD enough to prevent wear 
SOFT enough to prevent spalling 


2B OCLLEE LAP CIEL 


DELAWARE TOOL STEEL CORP. ~ 


3304 MARKET STREET 
WILMINGTON 99, DELAWARE 


$ THOUSANDS 


In extra profits from Oil Burner 
Modernization Program. Pro 
moting Burner Modernization 
“opens the door” to many new 
burner sales and your profits 
from both sources’ skyrocket. 
You can obtain and keep top- 
notch salesmen for separate Oil 
Burner Modernization Depart- 
ment. We provide the patented 
basic products, the coordinated 
promotion plan, news paper 
mats, direct mail pieces, colorful literature, and a valuable 


franchise. Write today. 
NATIONAL FUEL CONSERVATION CO., INC. “ WHITE PLAINS, &. I. 


SEL AWARE 


at feces you should handle the = 


Sr DARD “3000” SUMP PUMP 


. bigger profits. 
ys Quality construction for trouble-free nti . . . long 
life . . . better satisfied customers. 
3.) 1 yf. guarantee to protect you and your customers. 
4, Eye-catching finish to attract customer attention. 


5. Free mats, product tag, direct mail to help you sell. - 4 
WRITE TODAY FOR LITERATURE AND DETAILS{ < 
STANDARD CORP. of WAPAKONETA, OHIO 
“Quality Products Since 1880” — és 











sr, 19§2 





(Continued from center of page 234) 
of electric trains and sales boomed. 
Louis Toien, owner of Hub Plumbing Co., Hol- 
lywood, Calif., finds that the annual Christmas 
season can be far more profitable for the merch- 
andising plumber if he will call attention of his 
: customers to retail lines well in advance of Dee. 1. 
Plumbi ng Mr. Toien sets up a “revolving stage” to attract 
ry shape attention to major appliances and electric house- 
wares, as well as his usual year-round line of 
plumbing fixtures. This display was not enough, 
however, so Mr. Toien instituted a series of per- 
sonalized Christmas sales letters, which, as he 
put it, “brought Hub Plumbing into the Christmas 
picture in super-sophisticated Hollywood.” 

By concentrating these direct mail messages 
on customers whose goodwill they knew was 
theirs, the company successfully sold almost its 
entire lineup of retail merchandise as Christmas 
gifts. 

Mr. Toien reported that they found that stress- 
ing layaway buying sold more expensive gifts by 
making it possible for the giver to make an early 
selection. 

From all sources come reports that the market 
for the best Christmas merchandising season is 
there for those merchants who use imaginative 


promotional plans to stimulate traffic and buying 
(Please turn to top sd page 238) 
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ALLCGRAFT 


MANUFACTURING COMPANY, 


27 Hayward St., Cambridge, = 
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"Clean Fit’ Tools save time, effort and money — 
clean fittings and tubing better—result in-stronger, 
tighter soldered joints. Finest quality carbon steel 
wire bristles assure long life and economy. Order 
by number. 

6003—Kit with Handy Handle, Bracket, Cronk and two 


No. 6000 Brushes fer %” and %4” Fittings 
6001—Metal Handle for No. 6000 Brushes 





6000—“Clean Fit” Brushes in sizes %" to 2” 
6200-—"Clean Fit’ Tube Cleaner~%"-%2"-%4"- 1” 
6100—Wood handled single spiral tube brush 
6300—Heovy-duty double spiral tube brush 
6004—"Ciean Fit” Abrasive Cloth— 1%", 25 yds. 


Sold Through Supply Houses 


Canadien Distributors 
EMPIRE BRASS MFG. COMPANY LTD. 
London, Canada 





6000 





6200 























MILL ROBE 


tHe MILL=-ROSE co. 


1985 EAST 59' STREET * CLEVELAND 3, OHIQ 








Frontiers to More Business 


















Noted for its 3 sharp, 
tough-tempered cutter 
wheels, UINE 
BARNES. is the choice of 
those who know the im- 
portance of spead, ac- 
curacy and economy in 
cutting pipe 


GENUINE BARNES 
PIPECUTTERS 


Pipe lines in city and country are con- 
tinually pushing forward—spurring and 


branching out—breasting an ever-grow- 
ing frontier, cut and sized by GENUINE 
BARNES Pipe Cutting Tools. For this 


reason Master Plumbers can’t afford 
to be without their GENUINE BARNES, 
each destined to cut Frontiers to More 


Business. 
ORDER FROM YOUR JOBBER TODAY! 


The BARNES TOOL CO., Inc. 
NEW HAVEN 6, CONN. 







































































Check the BRILLIANT FIRE for all the top engineer- 
ing features. Single & Dual-Room models. Auto con- 
trols optional. All Gases. A.G.A. approved. 


Gas-tight heating sec- 
tion. No odor or sweat- 
ing. 

* 
Multi-liner wall box 
means better insulated, 
more protective shield- 
ing. 

e 
Low-level heat delivery 
a Living Zone com- 


* 
Snap-on. Service Panel 
to make Lighting easy 

a 
All-weather Draft Di- 
verter and Safety Pilot 
built-in, 

& 
Non-clog burner. No 
over-heated walls. Vis- 
sion-proofed, sound- 
proofed. 





SIMPLE TO 
OPERATE 


Easy to install. operate. 
a. Thriftwise on 





NEEDS NO FLOOR SPACE | 


Uses waste wall space. Panel projects only 
34” from wall. Entire heating unit with con- 
trols housed compactly in Safety wall box 
which anchors readily in any standard wall. 


SAFE AND 
DEPENDABLE 


WRITE FOR CATALOG 5-W. 


Hi f 











THE ONICG FOUNDRY & MANUF. 
STEUBENVILLE, “a 


WALL HEATER 
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(Continued from center of page 237) 
interest. Savings are at record levels; personal 
income through full employment assures good 
credit business; and the quantity and quality of 
merchandise is the best in years. 

In Birmingham, Ala., a dealer stocked a table 
with gift paper, ribbons, seals and other holiday 
paraphernalia used for wrapping gifts and invited 
customers to wrap their own small items, the 
wrapping materials furnished with the store’s 
compliments. 

When the holiday season was over, surprisingly 
enough the privilege was found not to have been 
abused. No customers took undue advantage of 
the offer, for tables remained neat and well ar- 
ranged for those who availed themselves of this 
service left materials as they found them. 


Because a large appliance delivered before 
Christmas would detract from the surprise fea- 
ture, Cannons Inc., West Yarmouth, Mass. for 
several years has made a specialty of promising 
delivery of big ticket appliance items either 
Christmas eve or Christmas Day. 

Impressively packaged in large envelopes, and 
bearing a North Pole return address, the letters 
are sent out to youngsters only upon request of 
their parents, who must come into the store, give 
the name and address of the child, the date they 
wish the letter received and other details. 
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@ 1952 Catalog and Data Book gives 
@ you technical information on Beaver Pipe and Bolt 
Machines and Hand Tools. Illustrated throughout. 

* 4A number of pages are devoted to an “Operating 
e Guide” that tells how to locate and correct pipe mo 

chine and tool troubles. Clarifies thirty-one problems. 
2 Now available! te 


3 E PE ER 
264-300 Dena Ave. « Warren, Ohio, U.S.A. 


Oct 
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BARBER-COLMAN 
Temperature REGULATORS 


“Ace High” is the expression 
sometimes used to describe the 
operating efficiency and ac- 
curacy of Barber-Colman Tem- 
perature Regulators. There’s 
plenty of good reason, too! — 
with such features as tight clos- 
ing, calibrated temperature dial, 
AMPLE POWER, and simple 
2-wire connection. You can’t “beat” these 
Regulators for accuracy, economical 
maintenance, and ease of installation. 
Available in two standard ranges — 50° 
to 130° and 120° to 200°. 





WRITE 
TODAY 


for complete information on Barber-Colman Temperature 
Regulators. Bulletin F-4695 will be sent promprtly. 


COMPANY 


ILLINOTS 


BARBER-COLMAN 


iy wee aon Gee oo ae me woken @ mek oie 
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PLUMBERS SPECIALTIES . 

Precision-made parts are 

essential to dependable 

work. Hindley has been 

noted for quality for over 
0 years. 

COTTER PINS - WIRE HARDWARE 














"ORDER FROM YOUR JOBBER 








Again Available Wesco 
Solid Copper Tube Straps 


Tit in sizes Ver te ba”. ALL 
in sizes 4” 
coer cies available without 


: 


ba A (Tit) Tube eo SAVE bine 
UT R 


wt your INCREASED YEFE'CIENCY. 
*Ask Your Jobber for Wesco 
®& Straps for Copper Tubing. 


WESCO MANUFACTURING CO. 


P.O. BOX 175 WELLSVILLE, OHIO 
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AIR CONDITIONING 


Tudutitry— 


AEROFIN tw.rvee 
HEAT-TRANSFER UNITS 
do the job Better, 

Faster, Cheaper 
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The Rhinocecos 


CARRIES ITS OWN PROTECTION 
- $ 


but 


YOUR PIPE, VALVE AND TANK 
THREADS NEED KRASCO 
PROTECTION — ror MALE & FEMALE THREADS 


KRAUSE STAMPING & MFG. CO. 


P.0. BOX 468 WHEELING W. VA. 


KRASC THREAD 


PROTECTORS 


GENERAL WIRE SPRING COMPANY 
906 Serah St., Pittsburgh 3, Pe. 
Please send details on your 
“Sewerooter" Electric Auger 


with the patented, extra- 
strong and reliable “Flex- 
icore WIROPECENTER” 
(lustrated at left)... 
and ether Hand and Elec- 
tric Augers, Sewer Rods, 
Cleset Augers, etc. 








Mite ros, Paty 


& PRICES 















Firm Name 


COCO eee EE HEED 
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There’s More than Meets Your Eye! 





Cutaway View of Utica ‘I’ Boiler-Burner Unit 


UTICA RADIATO 
UTICA 2, 


Yes, much more than appears at first glance... 
in fact, more fine features than you'll find in 
any other boiler —features that will please both 
you and your customers. First, there’s the 
nine-inch top nipple in the Utica Series ‘1’ 
Boiler, which is the ideal location for a full- 
size tankless heater in the boiler’s hottest water 
with positive circulation from every section. 
Other features include wet base construction 
...conveniently located controls... correctly 
designed combustion chamber for oil burner 
.-. fully efficient in five sizes... for either steam 
or hot water... made of cast iron, the life-time 
metal, attractive fully insulated jacket. It’s the 
quality boiler of the heating industry ! 


R CORPORATION 
NEW YORK 








It Pays to SPECIFY... 


the SHERWOOD No. 86-A 


Since profits are made only on sales, the SHERWOOD 
No. 86-A Anti-Syphon Ball Cock will assure you profits, as 
it sells for its efficiency, long-lasting operation and depend- 
ability. Moreover, it prevents back syphoning, is quiet, and 
operates on any city water pressure. 


SHERWOOD BRASS WORKS e 6330 E. Jefferson @ Detroit 7 











The No. 30 Gem, a competitive white 
seat, is molded with a new material 
(SILKONITE) consisting of cured wood 
fibres and synthetic resins under tons 
of pressure and heat forming a solid 
massive seat with no glue joints and 
no chance of splitting or warping. 


Also make a complete line of Mother of 
Pearl sheet covered seats. 


PRODUCTS OF CALIFORNIA 


PO. Box 4737 





Los Angeles ] eli relaaire! 





e for DEPENDABILITY! 
e for SALEABILITY! 


NEPTUNE 


SUMP PUMPS 


NEPTUNE PUMP MFG.CO. 


4912 N. 6th St., Philadelphia 20, Pe. 








NEED Good FLOAT BALLS 7 


KEYSTONE 
PLASTIC FLOAT BALLS 


give long and satisfactory 





4” x 5” standard 
closet. tank float. 
Precision molded of poly- 
styrene... rigidly inspect- 
ed ond guaranteed for 
one year. 

ASK YOUR SUPPLIER OR WRITE FOR CIRCULAR 


KEYSTONE BRASS WORKS - ERIE, PA 


service under all operating 
conditions... equal in every re- 
spect to the bes? copper floats. 
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Legal Decisions 


A READER RECENTLY ASKED this question: “If a 
leasee of a building orders plumbing work, can 
the plumbing contractor sue and recover payment 
from the leasee, or is the building owner liable?” 

The building owner is not liable, unless he ex- 
pressly or impliedly agreed to pay the bill. The 
leasee is solely liable for payment. 

For example, in a recent case, the testimony 
showed facts as follows; A property owner con- 
tracted with a general contractor to construct a 
laundry building. He already had an agreement 
with another individual to lease and operate the 
laundry after it was built. A plumbing company 
was sub-contractor for the plumbing work, and it 
was paid for by the general contractor for the 
work done. 

When the construction job was nearly finished, 
the leasee discovered that the water and gas lines 
installed were apparently insufficient for com- 
mercial laundry purposes, and he requested the 
plumbing contractor to install an additional three 
inch water line and two inch gas line. The con- 
tractor installed them, but no one paid for the 
extra work, and he brought suit against both the 
owner and the leasee for the amount of his bill. 

The higher court held that the leasee must pay 
the plumbing company for the work. This court 
held further that the lease on the laundry build- 
ings could be sold by the plumbing contractor to 
satisfy the bill, if the leasee refused to pay for 
the work. 

Citation: Wood vs..Hummel Plbg. Co., 232 S. W. 
(2d) 454. 


Definite Dates Required on Contracts 

A PLUMBING CONTRACTOR asked this question: 
“Not long ago I signed a contract with a property 
owner to install plumbing at a definite price. 
Through error the date for payment by the prop- 
erty owner was omitted and also the time I was 
to take to complete the job was not in the con- 
tract. Now the property owner refuses to pay me 
claiming I delayed too long in finishing the job. 
If I sue the property owner can I win the suit?” 

The answer is: Whether the contractor can win 
this suit depends upon the testimony. The higher 
courts have established this law: If a contract 
does not specify when payment for services shall 
be made by a property owner, the higher courts 
will hold that “cash” or “immediate” payment is 
implied. If a contract fails to state the rate of 
interest that will be paid on overdue money, the 
courts imply that the property owner will pay the 
“legal” rate of interest. If a contract fails to state 
when a plumbing contractor will complete a job, 
the courts imply that he must complete it within 

(Please turn to top of page 242) 
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Nicholson Steam Traps 


7 CUT HEAT-UP 
TIME 48% 


A large p tly reduced the heating cycles of 
cookers from 134 hrs. to 50-60 min., by substituting Nichol- 
son thermostatic steam traps for a mechanical type. This 
effected a gratifying production i of 37%. Reasons 
for Nicholson‘’s faster heet 
transfer: operate on lowest 
temperature differential; 2 
to 6 times average drain- 
age capacity; meximum 
air venting. 
























5 TYPES FOR EVERY AP- 
PLICATION, process, heat, 
power. Sizes, 4” to 2”; 
press. to 250 Ibs. 


BULLETIN 152 
or see Sweet's 














TRAPS: VALVES - FLOATS 
190 Oregon St., Wilkes-Barre, Pa. 











F a, 
tHe Right Tool... 


= * aaa 


Grips Rite Angle Head 
Manufactured by 


PRICE & RUTZEBECK 
DISTRIBUTING COMPANY 


SOLD ONLY THROUGH JOBBERS 
P. 0. BOX 30 HAYWARD, CALIF. 
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BARBER BURNERS 
FOR FURNACES, BOILERS AND APPLIANCES 








Latest design Barber 324-B 
round Conversion Burner with 
improved controls, encased 
in streamlined hood. Tested 
and certified by AGA Lab- 
oratory under current listing 
requirements. 


Barber Gas Conversion units offer unequalled combustion 
principles, because of famous Barber air-activated, vaenum 
pre-mixture Jets, and direct “scrubbing” application of high 
intensity flame to walls of firebox. Made in sizes, shapes 
and capacities to suit all round or oblong furnaces or boilers, 
and to burn any kind of gas. Equipped with the finest 
automatic controls. No other burner burns like a Barber. For 
lasting efficiency, use Barber, the leader for over 30 years. 


Send for latest Catalog on conversion burners, all types of 
appliance burners, and controls. 


THE BARBER GAS BURNER CO. 


3706 SUPERIOR AVENUE CLEVELAND 14, OHIO 





Boiler [ube Cleaners 
Wire Heater Brushes 


& 


; 


WORCESTER BRUSH «0 SCRAPER CO. 


MASON-WORCESTER CO. 
WORCESTER, MASS. 
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(Continued from bottom of page 241) 


the time the same work would have been com- 
pleted by other reasonably experienced plumbing 
contractors, under the identical circumstances. 
If a contract provides that the work will be per- 
formed “satisfactorily,” the courts hold that the 
contractor is entitled to full payment, if he proves 
that the quality of his work equaled that which 
would have been performed, under the same 
circumstances, by other experienced plumbing 
contractors. If a contract fails to state the amount 
to be paid by a property owner for a job, the 
courts imply that “reasonable” payment will be 
made in consideration of the services rendered. 

Citation: Najewitz v. Seattle, 152 Pac. (2d) 722. 


Contractor Guaranteed Service 

ACCORDING TO A RECENT HIGHER CouRT if a con- 
tractor sells a gas appliance and guarantees to 
keep it in operative condition, the contractor is 
liable for damages resulting from failure to keep 
the appliance in good and safe condition. 

In a recent case the testimony showed the facts 
as follows: A contractor installed a gas heater in 
a store building. Later the purchaser alleged the 
heater was defective. He notified the contractor 
of the defect, but the latter failed to correct or 
repair the defect, as a result of which gas escaped 
into the store building, causing an explosion which 
resulted in a fire destroying the store building and 
contents. 

The purchaser sued the contractor for heavy 
damages and proved these facts: Some time be- 
fore the explosion and fire, he had purchased from 

(Please turn to top of page 245) 
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insulation by eliminating metal-to-metal contact. 
SPECIAL DESIGN FLEXIBLE SPRING 
COUPLING eases starting torque. 

STURDY CONSTRUCTION assures trouble- 
free service. 

Truly a contractors circulator, the Econo 
pump gives you more for your money and 
does the job better—faster! 





HORIZONTAL 
CIRCULATORS 


Offer Outstanding Advantages 


... for more 


scans ONE OPERATION 
operation “Jiffy Adjustment” 


THE ALL - AROUND 
CIRCULATOR FOR 
THE SMALLER AND 
LARGER JOBS avai- 
able in 34”, 1”, 14%” 
and 112” sizes. Fully 
performance - guaran- 


BRONZE OPEN FIN IMPELLER gradually builds up circulation. Effects 
sustained head pressure—which is greater actual output power—without over- 
loading the motor. Makes the pump especially suited for baseboard and radiant 
heat installations where high head pumps would ordinarily be required. 

NEOPRENE VIBRATION DAMPENERS provide exceptional vibration-proof sound 





FACTORY: EAST HADDAM, CONN, 





FOR ANY DIRECTION OF FLOW... 
VERTICAL . . . HORIZONTAL . . . OR 
ANY OTHER ANGLE 
The entire pump assembly can be set in a 
jiffy by simply loosening one nut instead of 
removing the usual four bolts. This unique 
advantage makes the pump simple to adjust 
to any piping angle, reduces installation 
time and eliminates leakage because there 

are no bolts or gaskets to remove. 
Sold through jobbers. 
Write direct for intormative catalog. 


“Look to Econo for more” 


Manufacturers of: HOT 


VES @ HEATING 
SPeciacries. 














Look for THIS Box 
for che FINEST 


FLEXIBLE 
SUPPLIES 







@ Fuuty Frexisre 


@ DURACHROME FINISH — HIGH LUSTER 
WON'T CRACK, CHIP OR PEEL 


@ EASIER INSTALLATION 
© COMPETITIVELY PRICED 











”“TREN-FLEX 


WeEiirialiat ae 


TRENTON PIPE NIPPLE COMPANY 


TRENTON, NEW JERSEY 
A Complete line of BRASS NIPPLES. 


STEVENS & MILLER 


AIR INDUCTION UNIT 


for All Suction Pumps 
DISPELS AIR VOLUME TROUBLES 


You wil] sharply reduce serv- 
ice calls and gain customer 
good will with this cuit. 
Works with efficiency on, all types 
] of pumps; jet, turbine or recipro- 
7 cating; for deep or shallow wells. 
No valves, diaphragms, springs or 
flats to wear, corrode or get out of 
order. Unit can be installed on or 
away from tank. 
REPRESENTATIVES—DISTRIBUTORS 


WRITE TODAY! 


STEVENS & MILLER, INC. 


1/8" to8. dia. 























GENERAL OFFICE 


127 E. PRAIRIE ST DECATUR, ILL 














KEK IT! to be sure ge 


\>) 






H KEK FOR HOT WATER 
SYSTEMS 


eee ery 
KENITE MADISON 
EPCO=, 


Dielectric Unions w 


(INSULATED) 


WILL PREVENT GALVANIC AC- 
TION AND ELECTROLYTIC DECOM- 
POSITION OF GALVANIZED STOR- 
AGE TANKS, FITTINGS, ETC., 
WHEN CONNECTED TO COPPER 
PLUMBING. 


WRITE FOR DETAILS 
OR SEE YOUR JOBBER TODAY 


a ECOFF PRODUCTS COMPANY 


3265 W. 17th ST. CLEVELAND 9, OHIO 
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AT ATLANTIC CITY 


SEE WHAT 


GENERAL AUTOMATIC 
HAS TO OFFER IN... 


GAS HEAT 


Booth 138, October 27-31 
Gas Appliance Manufacturers Association 


in 
jee ) 4 


} 
~ 


FNERA 





2300 SINCLAIR LANE 
BALTIMORE 13, MD. 






































=PIPE NIPPLES 


in standard cartons 
Packaged sizes— 
Ye" through 2” 


up to 6“long 




















fw 
15: 


Fitisburgh NIPPLE WORKS, Inc. 


1455 SPRING GARDEN AVE., PITTSBURGH 12, PA 


































Your Jobs Become More 
Flexible with apo.to ie P) 
FLEXIBLE SUPPLIES ei 


This is true. For, as you apply 
APOLLO Flexible Supplies, you will 
find your jobs working out easier, fast- 
er and with less overhead. So, for the 
wise buy, stock up on APOLLO Sup- 
ply Lines, Fittings, Stops, Nipples and 
Escutcheons. It means MORE JOBS 
. .- MORE PROFIT TO YOU! 


APOLLO INDUSTRIES 


2831 JESSAMINE ST. e CINCINNATI 25, OHIO 





twilet 











DOMESTIC ENGINEERING 


October, 1952 


For FASTER HEATING & MELTING 
Use WUutual PROPANE. 


FURNACES & TORCHES 












#5 TORCH 
Develops 2400° F. 





PLUMBERS & HEATING MEN— 
DON’T MISS THIS: Mutual's field 
proven Propane Furnace melts 60 pounds 
of lead in 12 minutes. Mutual Propane 
Furnaces and Torches are hotter, faster, 
safer. You get the job done better and 
quicker with fewer man hours. No pump- 
ing, priming or waiting. Won't blow out. 
No smoke, Light weight. Ideal for heavy 
duty preheating and close melting. Blow 
torch and soldering iron can be attached | 
to Propane tank hose. § 
Mutual High Speed Torches available in \ 
broad flame or pointed flame. Reduce ex- 
cessive labor costs. Use Mutual Torches 
and Furnaces for the most efficient, clean- “<< 
est, portable fuel known. 
Send for free Mutual cat- 
alog and price list. 


#2 FURNACE 


*Liquid Petroleum Gas #4 TORCH—Broad Flome % 


a 
Dens yvber Wont #44 TORCH—Pointed Flame 


i 
uy 
WIN LIQUID GAS EQUIPMENT CO., Inc. 
a RRR EE nS 3600 WEST IMPERIAL HIGHWAY, INGLEWOOD, CALIF 














1150 W. Baltimore 
* 


YOU'LL PREFER 
THIS CONCRETE INSERT 


shafting, 


wht 


For attaching 
piping and heating systems, the Carty 
& Moore Concrete Insert has many 
speeial advantages. Its extra wide 


wing spread gives it a much firmer 
hold im the cement. Its long travel 
slot makes adjustment easier—and 


its design prevents the nuts from 
slipping out. 
Available in sizes for 
%, VY, % and % inch nuts 


CARTY & MOORE ag 


sprinklers, 





‘ 
$ 








? 2 
£35. 





ENGINEERING CO. 


TANKLESS 


HEATERS 
KAM WATER HEATER 
MEG. CO. INE. 


Brooklyn 7, N. Y. 


1-249 Alabama Ave. 
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(Continued from center of page 242) 
the contractor a gas heater, which had been in- 
stalled by the contractor’s employes and connected 
with the gas main. The gas heater was suspended 
from the ceiling. By the terms of the purchase 
contract the contractor agreed to maintain and 
“keep up” the heater at all times. 

One day the owner called the contractor over 
the telephone and reported to an employe in the 
office that the gas would not burn, and that the 
heater would “go out”. The employe replied that 
he would get somebody there as soon as possible. 
However, no one came, and the next day the cus- 
tomer called the contractor and reported that the 
heater would not burn, and the contractor 
promised to send someone to fix the heater but did 
not do so. Every time the heater was lit it would 
soon go out, and several witnesses testified that 
they had smelled gas. Soon afterward the ex- 
plosion occurred. 

In holding the contractor liable for $19,500 
damages, the higher court said: 

“If gas accumulated in the building by reason 
of the negligence of the defendant (contractor) it 
is not necessary for the plaintiff to show how the 
gas became ignited to make out a prima facie 


case. To avoid liability in such case it is incumbent 
on the defendant (contractor) to show that the 


damage was caused by some independent inter- 
vening agency for which it is not responsible and 
which it could not have reasonably anticipated”. 

The contractor could have avoided the expense 
of this suit and $19,500 damage allowance, if he 
had (1) turned off the heater immediately after 
receiving the complaint that it operated improper- 


lv: or (2) if the contractor had disconnected the 
defective heater and installed one not defective; 


or (3) if the contractor’s employes had properly 
tested the gas heater before the installation and 
learned that the heater was defective. 


Citation: Finley v. Tennessee, 231 S.W. (2d) 793. 


Bidder Fails to Comply 
THE HIGHER courTS consistently hold that a 


plumbing contractor has no standing whatever, as 
a bidder, if he fails to comply with specifications 
when submitting a bid. 

For example, in a recent case, the litigation 
involved the award by a municipality of a contract 


on a bid of $69,200. The testimony showed that 


another contractor submitted a bid which was 
$7,853 lower. Nevertheless the contract was 
awarded to the higher bidder. 

The low bidder filed suit to invalidate the con- 
tract awarded on the grounds that the municipal 
governing body was guilty of bad faith in the 
awarding of the contract to this corporation. 

During the trial the testimony showed that the 


(Please turn to top of page 246) 
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, Tee Roundway Stop 
» Inlet Copper Pipe Coupling 
Outlet for Iron Pipe 


Tee Roundway Stop 
Copper Pipe Coupling 
Both End 


is 
C-169 “4 


Inverted Key Roundway Stop 
- Inlet Copper Pipe Coupling 
| Qutlet for tron Pipe 





















C.171 
Inverted Key Roundway Stop 
j Copper Pipe Coupling 

Both Ends 











pee --------~-- 22 » WELSBACH 
Ff sCKitson 
line... 





Profits ’ 


WELSBACH-Kitson products give the kind of value that 


produces profits and multiplies those profits—for YOU! 


Write now for catalog and price list 


CORP. 
ease 1500 Walnut Stree? 


philadelphio 2, Pas 


the WELSB 
Kitson 


Division, 
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The name LEONARD on a thermostatic water mix- 
ing valve, in any size for any purpose, is a guar- 
antee of quality. 


Compare features of construction and performance 
and you'll agree that the LEONARD L-9 is unex- 


celled for shower temperature control. 
Anti-Scalding and Anti-Chilling 


A solid bimetal thermostat in conjunction with 
double seated balanced valves instantly and force- 
fully compensate for changes in both temperature 
and pressure of the hot and cold water. Upon fail- 
— of either supply the valve automatically shuts 
off. 


The volume control and shutoff handle, conveni- 
ently located with the temperature selector, pro- 
vides accurate temperature at any desired flow. 


Easily and inexpensively installed—no need for 
eheck valves, strainers, volume control valves or 
pressure equalizers. These features are all built-in. 


The L-9 is the valve with an out- 
standing record for years of service 
in hospitals, schools and residences 
where the utmost in safety, accu- 
racy and ease of operation are 
essential. 





Write for a copy of the new Leonard Catalog “K” 


ae 


Representatives in pr 
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(Continued from bottom of page 245) 
low bidder did not fully comply with the specifi- 
cations when submitting his bid. Hence, the 
higher court refused to hold in his favor but held 
that the contract was lawfully awarded. In this 
respect the court said: 

“In the absence of a clear showing of bad faith, 
the court will not substitute its judgment on an 
administrative matter concerning the affairs of 
municipal government clearly within its prov- 
ince.” 


Separate Material Costs from Labor Charge 

If a plumbing contractor renders a bill to a 
property owner and this bill is for the full amount 
due for both labor and materials, what sales tax 
must the contractor pay to the state? 

According to a late higher court decision, the 
contractor must pay a sales tax on the full amount 
of the contract price if he fails to separate the cost 
of materials from the labor charge. 

In one case it was shown that a city passed an 
ordinance which required payment of sales taxes 
upon sales of tangible personal property. 

A dealer in plumbing fixtures sought to re- 
strain the collection of the taxes under this ordi- 
nance. The testimony showed that the plumbing 
dealer contracted to do a certain job and supply 
both materials and labor. In this contract the 
contract price included the cost of the plumbing 
fixtures and the labor. Since the cost of materials 


was separate the higher court held that the 


plumbing dealer must pay the sales tax only on 
materials and fixtures. 
Citation: Kohn v. City of Philadelphia, 30 Atl. 


One Partner Can’t Shirk Duties 

A few days ago a reader wrote as follows: 
“About a year ago I went into partnership with 
another master plumber. Lately he has not been 
working regularly for the partnership. Is he 
liable to me in any way, as it was understood we 
both would work together for the best interests 
of the partnership business?” 

The answer is yes, even when one partner has 
a reasonable excuse. In a recent case, one partner 
was absent for some time while his mother was 
ill and for several days after her death. Never- 
theless, he was obligated to make up the differ- 
ence to his partner since he was unable to perform 
his agreed service to the firm. 

This was a rather extreme case. In general, 
courts hold that “a partner who neglects and 
refuses, without reasonable cause, to perform 
personal services which he has stipulated in the 
partnership agreement that he will render the 
partnership, is liable to account to the firm for 
the value of the services in the settlement of the 
partnership accounts.” 

Citation: Degen v. Brooks, 43 N.W. (2d) 755. 
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L-1695 
High waste position for bi t bowls. Complete with studs, chrome- 
i plated brass cap nuts and washers, steel spacing nuts and washers, 
© adjustable threaded closet connection, graphited asbestos gaskets, 
locknuts and V type support feet. Also included are cap and plug for 


facilitating testing of line. Optional: For screw pipe (L-1695), lead 
pipe (L-1705), soil pipe (L-1700). 


For further patie, a for Blake Catalog No. 16 
Pa Rivision of 


























WATER HEATER 
REPAIR COILS 


FOR OLD, NEW AND 
OBSOLETE HEATERS 


100 DIFFERENT MAKES 


Single, Double, Triple, 
Instantaneous, Multi-Coil 


Soldering Salts & Paste 


Any time of the year... any 
kind of weather... YAGER’S 
is perfect for electrical, me- 
chanical joint soldering and 
general uses. Available in 14, 
1, 5, and 50 Ib. cans. Full di- 
rections in every container. 











Send for Catalog THE SIGN OF 
ALEX R. BENSON CO., INC. 
DORMONT MFG. CO GOOD SOLDERING [RIAA RRRNEhET Gra 
2 When you see this repu- ' buters ia Mi oes Biwe Buu 
ble label and i a Daler Agency for Canada 
1314 High Street, Pittsburgh, Pa. table Inbel and canister, you | 
is the sign of good solder- ANALIAMN ENERAL tre , 
ng. MPANT ice) cen, mi MONMTMEA 
































roOnne 
LAVATORY LEGS 
& TOWEL BARS 


the new, sensational someey sae and Towel Bars 
that add to your profit by saving time .. . cutting your 
costs! No installation problem. The Patented “LOK- 
FLANGE” Take-Up-Escutcheon is of heavy duty casting. 
Provides vise-like grip on lavatory by double-lock nut 
action without use of tools (See cross-xection view). 
CROMEX, unlike other tees. does not depend on weight 
of lavatory to hold it place. Superbly Chromium 
Plated. Secure, life- AA. Bmw dependable. 


Ask your wholesaler fer literature and priees. 





FILTER 
and PURIFIER 


Chlorine 

Odors 
a Suspended Matter 
Discoloration 


The Diamond Filter and Purifier ac- 
por removes objectionable substances 
and provides clear, sparkling, palatable 
im water. 


LOK-FLANGE 7 


CROMEX PRODUCTS CO. 








CLEVELAND 3, OHIO 














DOMESTIC 


the BETTER 

BUY in... 
SHOWER 
CABINETS 


-*- 


If you are looking for a shower 
cabinet to please your custom- 
ers—buy *VOGT. For shower 
minded customers, shopping 
for the best that money can 
buy—will buy *VOGT Shower 
Cabinets when shown their fine- 
ly made features. 











Corrosion-Proof Panels: heavy 
gauge, zinc coated, bonderized 
steel, or sey 4 alloy alumi- 
num. Sparkling white baked enamel . . . black trim. 


Variety of Receptors. Plastic bonded die cast stone—non-slip 
porcelain enameled steel—non-slip synthetic baked enameled 
steel—non-slip synthetic baked enameled aluminum—natural 
aluminum. Complete accessories. Easy to install. Superior 
quality at popular prices. WRITE VOGT TODAY! 


*VOGT pronounced “VOTE” 


VOGT BROTHERS MFG. CO. incorporatep 


1404 W. MAIN STREET LOUISVILLE 3, KENTUCKY 


Kentucky's Oldest Manutacturer! 


Makes Any FireDoot a 


A “SAFETY VALVE"! 


INLAND Safety Door Closer 
For Gas and Oil Conversion 
BURNERS 


Used by Thousands of Utility Companies 
and Contractors for Years 
Replace the regular boiler or turnace door 
hinge pins with the Inland Door Closer, file 
down the door catch and you have an extra 
“Safety Valve’ on the job. Gentle spring 
tension allows door to swing open on slow 
or faulty ignition of burner and then close. 
Wedge holds door open when necessary. It's 
easy to install with the NEW SPRING 

HOLDER. 
MADE IN 3/16”—1/4”—5/16”—3/8” 
DOOR PIN SIZES AND PRICED AT 
$1.00—$1.05—$1.10—$1.15 
See your jobber or write us. Pat. #2,605,097 


INLAND MFG. CO. 1120 6 cicero. CHICAGO 51. 


K AINER 














ILLINOIS 











HEATING 5 


tHE Standard of QUALITY 
for Over 30 Years! 


There’s always less sellin 
effort when 
KAINER—the name et, for 
over 30 years, has signified the 
best in heating speciaities. New 
Folder on Governors sent upon 
request. 

Ask Your Jobber About 
The KAINER LINE/ 


TON STHSe 
BA tt eas 


761 
cmt cna GO 


LEXING 


KAINER & CO. 
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WELDER 


: 


miller 
61-F* A.C. 


ARC WELDER 
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You can make a double or single tier assembly. 


Baseline standard enclosures provide that either one or two heating elements can 
be installed as required. The unique patent vending heating element hanger just 
hooks into the enclosure support bracket which is 5s welded to the back. It 
is pivoted so that it will move from right to left, allowing for expansion and 
contraction od ge noise. Finger tip mper control, labor saving installation 
and even heat output make Baseline the Best seboard. 

In addition to BASELINE our BASEVECTOR for industrial heating is saving 
money every day for hea.ing contractors, 


Write for complete detaiis. 
EASTERN SALES OFFICES 
tg 


2137 #**K"’ REET 
WASHINGTON. o 












ALSO A COMPLETE LINE OF 
MALLEABLE AND STEEL PIPE HANGERS 






TYPE “E’ 






TYPE “X" SPECIAL NUTS (else ‘%” size) 
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SITUATIONS OPEN 


SITUATIONS OPEN 


SITUATIONS WANTED 








WANTED SALES ENGINEER 


To work out of Midwestern headquar- 
ters of large, nationally-known concern 
contacting oil burner manufacturers 
through district representatives. Knowl- 
edge and experience in domestic heat- 
ing control business desirable. Age 28 
to 35. Unlimited opportunities for fur- 
ther growth. Excellent employee se- 
curity program. Send resumé stating 
qualifications and experience. Salary 
commensurate with ability. Address 
Key 708-D, DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 


HIGHLY PRODUCTIVE MIDWESTERN 

sales territories open for ‘live wire’ 
salesmen desiring top earnings and se- 
eure future. The Midwest's most pro- 
gressive plumbing and heating whole- 
saler has openings available’ for 
Nebraska, Iowa, Arkansas and::other 
States east of the Mississippi River. If 
you have actual experience in our line 
Plus a good dealer following don’t pass 
up this once-in-a-lifetime opportunity. 
Serviceable automobile required. Would 
consider man with non-competing line. 
Our commission plan most liberal. In- 
creased volume carries increased com- 
mission rate. Write today giving full 
experience, references and other per- 
tinent information. This may be the 
most important letter in*your life. 
Write Sales Manager, Box 709, Kansas 
City, Mo. 


FAST GROWING 


Manufacturers’ Agents has openings for 
five aggressive salesmen to operate on a 
split-commission basis. Our lines con- 
sist of pottery, soil pipes, steel enamel- 
ware, steel cabinet nipples, seats, etc. 
Territories open: 
1—Upper New York state 
2—Philadelphia area and parts of 
New Jersey 
3—Pennsylvania state 
4—Maryland, Delaware, Washing- 
ton, D. C. 
5—New England states 
Our present staff knows of this ad. 
Reply in detail. A personal interview 
will be arranged in your city at an 
early date. Address Key 681-D, 
“DOMESTIC ENGINEERING,” 110 E. 
42nd Street, New York 17, N.Y. 








SALESMEN: MANUFACTURERS’ REP- 

resentative distributing good, sound, 
quality lines in volume offers splendid 
opportunity for the right man. Need 
strong salesman for Southern Califor- 
nia and adjoining area—30 to 40 years 
old. Experienced in calling on whole- 
salers of plumbing, hardware and in- 
dustrial material. Man with good 
background of California jobber contact 
preferred. Compensation cuminensurate 
with ability. Write complete history. 
Address Key 679-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 








MANUFACTURER OF COMPETITIVE 

tubular brass, compression fittings 
and brass specialties desires ‘live wire’ 
representation in various sections of 
the country, selling to the plumbing 
supply jobber. Address Key 705-D, ““DO- 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Lilinois. 





WATER SYSTEM SALESMAN 


30-40 years old—Must have pump com- 
pany or pump distributor background 
—willing to travel in established terri- 
tory of Minnesota, Dakota’s, lowa, Ne- 
braska. Qualified to work with dis- 
tributors and dealers and hold sales 
meetings. Salary and bonus arrange- 
ment. Good permanent opportunity for 
right man. Write full particulars to 
Goulds Pumps, Inc., 53 West Jackson 
Blvd., Chicago 4, Illinois. 


SALESMAN TO SELL PLUMBERS 

brass and rubber goods for territories 
we sold for 38 years, and contacts 
maintained. Middle Atlantic states. Con- 
tact QUAKER CITY SPECIALTY COM- 
PANY, 3550 North 16th Street, Phila- 
delphia 40, Pennsylvania. 


PLUMBING AND HEATING ENGI- 

neering salesman wanted to work for 
contractor in southeast United States. 
Compensation commensurate with abil- 
ity. Address Key 629-D, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


HEATING INSTRUCTOR 


National manufacturer of domestic 
space heating equipment has permanent 
opening on training staff. Must have 
practical experience in heating methods 
and be capable of designing own 
courses of instruction. An aggressive 
personality wiil assure a_ profitable 
career with our firm. Address Key 
692-D, DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 











FLORIDA REPRESENTATIVE: HIGH- 

ly successful, young, energetic, sales 
engineer. Fifteen years with well- 
known plumbing manufacturer up North 
now available to do a selling job for 
you in Florida. Best references, Box 
1461, West Palm Beach, Florida. 


MANAGER FOR PLUMBING AND 

heating firm. Capable of assuming 
full charge, estimating, purchasing and 
organizing. Excellent references and 
past experiences. Preferably West 
Coast. Address Key 693-D, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


MAN EXPERIENCED IN THE PLUMB- 

ing and heating supply line wishes 
to connect with a manufacturer, man- 
ufacturers’ agent or a plumbing and 
heating supply house in an executive 
capacity. Address Key 685-D, “‘DOMES- 
TIC ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


WIDE-AWAKE SALES EXECUTIVE 
of proved ability, excellent merchan- 
diser with broad knowledge all phases 
of the heating business and some per- 
ception of plumbing. Twelve years with 
present employer, wants connection 
with aggressive organization offering 
good potential. Address Key 713-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


PLUMBING FIXTURE MAN, 40, PRES- 

ently manager wholesaler’s plumbing 
department, major metropolitan area, 
diversified background in manufactur- 
ing, wholesaling, sales and promotion, 
seeks to re-locate permanently with 
reputable concern in world’s best area 
—Chicago. Top personality, appearance, 
and type of aggressiveness that’ wears 
well. Address Key 687-D, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 




















REPRESENTATIVES WANTED 





MANUFACTURERS’ REPRESENTA- 

tives, with warehouse facilities pre- 
ferred. Well-rated large manufacturer. 
Complete line of steel and copper con- 
vector radiation. Competitively priced 
for wholesale jobbers. Exclusive ter- 
ritories protected. “Write full details 
first letter. All replies confidential. Ad- 
dress Key 668-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 





SALES REPRESENTATIVE 


Long-established manufacturer of 
plumbing fixtures invites correspond- 
ence with experienced representatives 
for states of: 


Illinois 

lowa 

Nebraska 

Southern portion of Wisconsin 
In replying, please give lines now 
handled. Address Key 700-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 








FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 250, 252 AND 254 





























REPRESENTATIVES WANTED 





REPRESENTATIVES WANTED TO 

sell to plumbing supply jobbers a 
brand new line of competitively-priced, 
insulated steel, undersink cabinets (all 
sizes) wall and base cabinets. All terri- 
tories open, excluding New York City. 
Answer in detail. Address Key 682-D, 
“DOMESTIC ENGINEERING,” 110 E. 
42nd Street, New York 17, N. Y. 


SALES REPRESENTATIVES WANT- 
ed: Complete line of steel, brass and 
wrought iron pipe nipples. Territories 
open: Pennsylvania; upstate New York 
from Westchester County; Washington 
D. C., and Baltimore Area. Address Key 
690- D, “DOMESTIC ENGINEERING, 
1801 Prairie Ave., Chicago 16, Illinois, 








REPRESENTATIVES 


Established Midwestern manufacturer 
of steel enameled bath tubs, kitchen 
sinks and cabinets. Complete line, com- 
petitively priced. Openings in Ken- 
tucky, Colorado, and Georgia. State 
full details as to territory and present 
activity. Address Key 701-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 





YANTED: MANUFACTURERS’ REP- 

resentative. National manufacturer of 
a complete line of air conditioning and 
heating equipment has several lucra- 
tive territories open. Write only, giv- 
ing age, experience, present lines car- 
ried and territories covered. Address 
Key 703-D, “DOMESTIC ENGINEER- 
oo 1801 Prairie Ave., Chicago 16, 

nois. 


MANUFACTURERS’ AGENTS. SALES 

representatives wanted for estab- 
lished plastic manufacturer introducing 
entirely new, enclosed bottom toilet 
seat. Need representatives for all ter- 
ritories except metropolitan New York 
and Chicago. Must have active contacts 
with leading plumbing wholesalers and 
large lumber yards. Commission basis. 
Full protection. Send full details - 
8 coverage immediately to RON 

LASTIC CORPORATION, 1525 Blondel 
Ave., Bronx, New York 6i, - x. 


MANUFACTURERS’ 
REPRESENTATIVES WANTED 


For high-quality, extremely competitive 
shower curtain rods. Exclusive terri- 
tories available for a few good produc- 
ers. Address Key 695-D, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


WANTED MANUFACTURERS’ REP- 
resentatives: Aggressive representa- 
tives with knowledge of heating to sell 
new Penn Air convectors to 
Plumbing and heating jobbers. This 
convector offers many sales features 
and is ideally suited for new construc- 
tion and remodeling. Competitively 
riced, See our ad on page 18. Many 
ov, territories open. Send full details 
on lines carried and territories covered. 
PENN BOILER & BURNER MFG. CoO., 
Lancaster, Pennsylvania. 
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REPRESENTATIVES WANTED 





LINES WANTED 








EXCLUSIVE PROTECTED TERRI- 

tories open for agents calling on 
plumbing supply houses. Nationally- 
advertised faucet washer replacement 
material. Unique demonstration sells 8 
out of 10 on first call. Address Key 
647-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 





REPRESENTATIVES WANTED TO 

handle a ey. line of steel pipe 
nipples and fabricated pipe. Exclusive 
territories open in west ang or renee 
West Virginia, Ohio, Michigan, diana 
Illinois, Kentucky, and Tennessee. Ad- 
dress Key 657-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, lilinois. 


SALES REPRESENTATIVES 
Established well rated manufacturers 
of threadless fittings with improved 
features, for use with steel and plastic 
pipe, now appointing representatives in 
open territories. Presently represented 
in metropolitan New York area and the 
Southwest states. Other territories will 
soon be assigned. Give full details as 
to territory covered, lines carried and 
sales personnel. Address Key 699-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


MANUFACTURERS’ REPRESENTA- 

tives known to the best trade desired 
for quality plumbing and mill supply 
and industrial specialties now being 
sold to quality trade. Repeat items, ex- 
cellent commissions, exclusive terri- 
tories epen. Write full details in con- 
fidence. Box DH 182, 221 West 41st 
Street, New York, Y. 


SALES REPRESENTATIVES WANTED: 

Michigan, Minnesota, Missouri, Ohio, 
and some other good exclusive terri- 
tories available. Must be capable of 
selling our service to heating, air con- 
ditioning, and refrigeration trades. Also 
to national users of heating and re- 
frigeraticn eo gg Long-established 
Midwestern firm. Repeat orders, com- 
mission basis. Very profitable for man 
able to handle this since it is a service 
to the trade very much in demand to- 
day. Address Key 554-D, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


LINES WANTED 


MANUFACTURERS’ REPRESENTA- 
tive covering New York, New Jersey, 
calling on plumbing and heating supply 
pg wants additional line. Address 
n° 9- “DOMESTIC ENGINEER- 
ING.” 1801 Prairie Ave., Chicago 16, 


Illinois. 


THE SCHUTZE SALES CO. 


1999 North Snelling Ave. 
St. Paul 8, Minnesota 


Manufacturers’ Agency Selling 
Important Mid-Northwest Jobbers 























WANTED: PLUMBING OR HEATING 

line, by alert, wide-awake sales or- 
ganization enjoying A-1 rating among 
the jobbers and dealers. Chicago, Illi- 
nois, Indiana and Wisconsin. Address 
Key 619-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 





SALES EXECUTIVE WITH TWENTY 
years’ saies and engineering experi- 
ence has decided to operate as manu- 
facturers’ agent covering Indiana and 
adjoining territory for one or two well- 
established lines or will pioneer new 
items of merit. Address Key 712-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


CALIFORNIA REPRESENTATIVE 
pace yy me =n vost gg vonage el 


xcellent references la.le. Address 
688-D, “DOMESTIC “ENGINEERING,” 1801 


Prairie Ave., Chicago 16, Illinois. 


LINES WANTED 


Chicago and surrounding territory— 
expanding our sales force to get com- 
plete coverage. Can secure lucrative 
volume among plumbing jobbers. Ad- 
dress Key 688-D, “DOMESTIC EN- 
GINEc:RING.” 101 rrairie Ave., 
Chicago 16, Illinois. 


CHICAGO 


and 200-mile area. Manufacturers’ rep- 
resentatives with extensive following 
among plumbing jobbers seeks a couple 
of substantial lines. Our name sells 
any product to the trad«, Address Key 
697-D,“DOMESTIC ENGINEERING,” 
1£01 Prairie Ave., Chicago 16, Iilinois. 


TOPS IN REPRESENTATION WITH 

million-dollar good-will among le- 
gitimate wholesalers on Eastern Sea- 
board. Seeking only first class lines. 
Now working Maryland, District of 
Columbia, by? me Immediate paper. 
Address Key “DOMESTIC EN 
NEERING, 1801 Pate Ave., Gliaee 
16, Illinois. 

















ESTABLISHED 


engineering corporation has seeninge in manu- 
facturers’ representative division for air con- 


Must be top lines as men. Address 
Key 641- D. “DOMESTIC “ENGINEERING,” 
1801 Prairie Ave., 16, Illineis. 





MR. MANUFACTURER 


We have a national sales organization 
(22 men) covering the plumbing and 
heating jobbers throughout the United 
States. We are the sole sales outlet 
for two different corporations. If you 
have a distribution problem, why not 
investigate us? We can handle an- 
other non-conflicting account. Ad- 
dress Key 628-D, “DOMESTIC EN- 
GINEERING,” 1201 Prairie Ave., 
Chicago 16, Illinois. 








FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 249, 252 AND 254 
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Published in 

Two Editions 

the MASTER and 
SUPPLEMENT Copy 


Here are two beautifully bound, loose-leaf price data books 
for the Plumbing and Heating Wholesaler. Fully illustrated. 
24 sections of vital information. The MASTER COPY keeps 
you up-to-date on market changes, etc. Size 842” x 11” x 114”. 
The SUPPLEMENT COPY is designed for wholesalers or jobbers 
who find it necessary to have 2 tailored price set-up to meet 
their own individual needs. Adaptable as a price service book 
to the customer. Size: 842 x 11 x 1% or 2" inches. Published 
bv the publishers of the Bradford Price Book. 

The Write for Full Information Today 


\.Mac EWAN MARKET MANUAL 
QUINCY 69, MASSACHUSETTS 


QUICK AND 
EASY WAY! 
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MASTERFLAME 


PACKAGED OIL-FIRED UNIT 


Just What Your Customers Need! 


Have YOU Got It? 


The homebuilder’s demand to- 
day is for compactness, ef- 
ficiency and economy in every 
Hot Water or Steam Installa- 
tion. The Masterflame Pack- 
aged Unit comes fully wired 
ond furnished with 


@ Tankless Heater 
Protecto-Relay 
Thermostat 
Limit Control 

© Operating Control 
e Circulator 
@ Flow Regulator Valve 
e Expansion Tank 
Angle Flow Valve 
Hot Water Dual Control Unit 


WRITE Winatun tud 
FULL DETAILS TODAY! 


WINSTON CO. INC. 


128 Erie Street 165 Nye Avenue 
Dorchester 21, Mass. Newark 8,N.J. 





THE REICHERT FLOAT & MFG. CO. 


TOLEDO 6 OHIO 


§ SMEAD AVENUE 





..» Effective immediately, all Alberene sinks will 
be special sinks, built to order to fit any space, in 
any dimensions. Manufacture of production-run 
laundry trays has been discontinued. 

Just send us complete dimensions (ask us for 
our easy-to-use order forms). There are nine 
types you may choose from. If you have any 
trouble in design, phone our local representative, 
or write to — 


ALBERENE STONE CORP. 
OF VIRGINIA 
419—4th Ave., New York 16, N. Y. 




















LINES WANTED 





R. P. WILEY 
616 West 26th 
Kansas City 8, Mo. 
Selling jobbers throughout Iowa, Ne- 


braska, Kansas, Oklah homa, western 
Missouri. Warehouse service available. 





PAUL ATCHISON 
SALES COMPANY 


777 Stanford Avenue, Los Angeles 21 
607 Market Street, San Francisco 5 
California 
Lines for age g, hardware and industrial 
jobbers, only. Especially interested toilet seats 
and plumbing fixtures. Perfect coverage in Cali- 

forn'a and Arizona for past twenty years. 
REPUTABLE MANUFACTURERS’ 

agent calling on plumbing supply 
jobbers desires good additional line. 
Active coverage eastern Pennsylvania, 
Delaware, New Jersey, Baltimore, 
Washington. Address Key 420-D, “DO- 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


OLD ESTABLISHED 
MANUFACTURERS’ AGENT 


Covering metropolitan New York, 
Manhattan, Brooklyn, Queens, and 
Long Island to jobbers, once a month, 
personally, with over 200 active ac- 
counts, large and small, wants one 
more good line. Only 2 lines carried 
at present. Over 25 years of selling 
and practical knowledge of plumbing 
and heating. A reply may be of some 
mutual benefit. 


New Lots Station 
Brooklyn 8, New York 








ENGINEERING 


DOMESTIC 
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LINES WANTED 


LINES WANTED 











E-B SALES COMPANY 


Manufacturers’ Representatives 
P. O. Box 863, NORTH MIAMI, FLA. 


We serve the Plumbing Jobbers of 
Florida 


One State— Frequent Calls — Better Results 


MANUFACTURERS’ REPRESENTA- 

tive established in the State of Flor- 
ida, calling on all plumbing and heat- 
ing jobbers, desires a few more lines to 
promote. Located at St. Petersburg, 
Florida. Address Key 620-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 








West Virginia & Virginia 
CLARKE SALES COMPANY 


Plumbing and Heating Fixtures and 
Supplies 


Representing the Manufacturers 
1210 Grant Street, Charleston, W. Va. 


M. L. QUEEN 


410 N. Poplar Street 
Dexter, Missouri 
Established with plumbing jobbers in 
the states of Missouri, Arkansas and 
Louisiana, giving prompt coverage to 
manufacturers represented. 


ACTION 
Pay 06 tai esi 

ering all oe and heating jobbers in 
teen vania, New Jersey, Delaware. Mary- 
Jand, Washington, Virginia and West Virginia. 

COBIN and SAXON 

1352 Hellerman Street 

Philadelphja 11, Pa. 











LINES WANTED: WELL-ESTABLISH- 
ed manufacturers’ representatives, 
operating a competent sales force and 
covering plumbing, heating and in- 
dustrial supply jobbers exclusively, in 
New York and New Jersey territories, 
invite correspondence from manufac- 
turers of quality merchandise. We do 
not carry conflicting lines or function 
os a super-jobber but handle each line 
a commission basis. Please answer 
in detail. Address Key “ee D, “DOMES- 
TIC ENGINEERING,” 10 EB. 42nd 
Street, New York 17, N. y. 


MANUFACTURER—ARE YOU INTER- 

ested in knowing your sales costs in 
advance? Years of experience in selling 
to the p)umbing and heating wholesaler 
in Michigan operating from the metro- 
politan Detroit area.are-offered ta you 
on a fixed- 2. basis. If interested, con- 
tact Key 4-D, “DOMESTIG.. ENGI- 

NEE RING, 8 +801 Prairie Ave., Chicago 
18, Illinois, . . 


GAS WATER HEATERS 


Resident representatives. Experienced in heater 

sales to plumbing and heating wholesa'ers. Per- 

sonal contact and concentrated coverage in New 

Jersey, a territory “holding its own”. Corres- 

ae sys invited from ane interested 
clean sales and discoun 


he 645-D, “DOMESTIC ENGIN ENGINEERING.” 
1801 Prairie Ave., Chicago 16, Illinois. 











THE PROBLEM 


You manufacture quality products for 
distribution through plumbing and 
heating wholesalers. Your coverage 
in New York, New Jersey, and Con- 
necticut (the most fertile market in 
the country) is weak or non-existent. 
You have more raw material than 
orders. You need volume sales. 


THE SOLUTION 


Engage us on a strictly commission 
basis. Our record of 30 successful 
years as manufacturers’ representa- 
tives speaks for itself. We know the 
market, cover it intensively, and give 
our principals a steady flow of orders. 
We maintain a local warehouse. Let’s 
get acquainted. Write and tell us 
your story—we'll be glad to tell you 
ours. Address Key 638-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 











MANUFACTURERS 


of plumbing and heating equipment. Do you 
require aggressive, experienced and intelligent 
representation? Have lete confidence of 
top-ranking oa and heating jobbers in 
ir * Indiana, Illinois, and 
Iowa. 
A mature and thoroughly experienced practical 
plumbing and heating sales engineer, with a 
good practical knowledge of domestic and in- 
dustrial oi] burner sales and application is form- 
ing his own manufacturers’ agency. Will wel- 
come inquiries from pccagaesce gga of water 
heaters, plumbers brass goods, toilet seats, 
copper, brass, cast iron and noms HE on iron fit- 
tings, oil burners, combustion chambers, nozzles, 
and kindred lines, domestic and industrial gas 
burners. Address Key 709-D, “DOMESTIC EN- 
—— 1801 Prairie Ave., Chicago 16, 
jinois. 








SALES REPRESENTATIVE 


Covering northern Illinois and south- 
ern Wisconsin. 


WAREHOUSE FACILITIES 


RALPH J. CARR 
201 N. Twelfth Street 
Rochelle, Illinois 





FOR SALE 





ESTABLISHED PLUMBING AND 

heating business in northern Vermont 
city. Owner retiring due to age. Found- 
ed 35 years ago. One owner. Busy all 
year. Will sell at inventory figure. 
Principals only; no agents. Address Key 
707-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 





PLUMBING BUSINESS 


Established 26 years. With or without 
bui'ding. Best location in Chicaco. 
Address Key 686-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 





FOR SALE: ESTABLISHED PLUMB- 

ing, heating and appliance in thriving 
community 18 miles from Los Angeles. 
Have best franchises. Volume $150,000 
per year. Beautiful showroom. Stock 
and equipment very clean, Will sell for 
inventory. Address Key 550-D, “DO- 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 249, 250 AND 254 
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NEVER BEFORE 





such High Performance 


at such Low Cost— 


PEERLESS 


“AGO 


SHALLOW WELL SELF-PRIMING 
JET SYSTEM 












@ SUPER CAPACITY 
@ SUPER PERFORMANCE 
@ SUPER ECONOMY 

@ SUPER SERVICE 


Everything you want in a self- 
priming, shallow well water sys- 
tem is in the new Peerless Super 
400. Super Capacity—up to 700 
gallons per hour. Super Economy 
— never before has a pump of this 
capacity and quality been avail- 
able at such a low price. Super 
Performance — truly a powerful 
water producer that will satisfy all 
domestic needs. Super Service — 
precision built for day in, day out 
operation with a minimum of at- 
tention and service. 

Sell the Peerless Super 400 today 
for complete customer water serv- 
ice and satisfaction tomorrow. 

Write for Bulletin No. B-2536 
for full details. 


FEATURES AT A 
GLANCE: 


SELF-PRIMING © UTILIZES 
MECHANICAL SHAFT SEAL « 
IMPELLER 1S ONLY MOVING 
PART * NO OIL TO 
CONTAMINATE WATER 
BRASS JET NOZZLE * TOP 
QUALITY MATERIALS « 
PRECISION BUILT ¢ EASIEST TO 

INSTALL AND MAINTAIN 


FOOD MACHINERY AND CHEMICAL CORPORATION 
Address inquiries to Factories at: Los Angeles 31, Calif. and Indianapolis 8, Ind 
Offices: New York, Chicago, St. Louis, Atlanta, Tulsa, Plainview and 
Lubbock, Texas; Fresno, Los Angeles, Phoenix, Albuquerque, New Mexico. 
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Eiagle-Picher 


re 


products mark 


| id al>Mondshad-heatsh al 






Jae 


Lead Bends—new metal ... no seam or other 


internal obstruction. 


Lead Traps—walls of uniform thickness through- 
out the entire length. 


Super Roof Flanges—one piece, all lead... ad- 
justable to any roof pitch. 


to caliber. Eagle-Picher Lead Pipe is recognized as 
the standard for quality wherever durability and 


precision workmanship are the first consideration. 


Look for Eagle-Picher Quality 


Sheet Lead—Lead Wool (caulking). Solders— all 
grades, Bar and Wire, Wiping, Plumhers’ Refined 
Meter Bar, High Temperature. 


% x x x ” 


| Lead Pipe—Extruded from primary metal... true | 
| Order through your plumbing supply house. | 








& 
SINCE 1843 


THE EAGLE-PICHER 
SALES COMPANY 


METALLIC PRODUCTS DIVISION 
General Office, Box 777, East Chicago, Indiana 


CINCINNATI « KANSAS CITY ¢ EAST ST. LOUIS 
DALLAS e HOUSTON 


Member: Lead Industries Association 
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FOR SALE 








FOR SALE: WELL-KNOWN MAKE OF 

water tube boiler, rated 8640 feet 
water radiation, heavy duty oil burner, 
large domestic water tank, automatic 
injector, disassembled on ground floor. 
Used 6 months. Very reasonable, Box 
241, Wayne, Pennsylvania. 





BUSINESS OPPORTUNITIES 


5 BUSINESS OPPORTUNITIES 
cotshiiohed plumbing Wenbing’ and heating’ business” in 


exchanged. 
Address Rey ¢ 698-D, DOMESTIC TIC ENGINEER. 
ING,” 1861 Prairie Ave., Chicago 16, Illinois. 


PARTNER WANTED IN WHOLESALE 

and retail plumbing and heating sup- 
ply house, in fast-growing town in New 
Mexico, must know plumbing business, 
excellent location, good purchasing 
connections, too much business for one 
man. Must be sober and willing to 
work. $20,000 will handle this deal. 
Address Key 706-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave. Chi- 
cago 16, Illinois. 


FOR ADDITIONAL CLASSIFIED 


ADVERTISEMENTS 
SEE PAGES 249, 250 AND 252 

















Strictly a 
“ONE MAN JOB!* 


Works in any position —at basin, sink, cleanout, 
roof or on ladder. Turns right or left. (Many guns 
by one man — saving two- 


don’t). Easily operated 
man charges customers resent. 


@ No“Four O'clock Fag” 


Keeps journeymen from quitting due to working with 
tiring epee: tools in close back-breaking places. 


bem built ke “oil doe watch with for wr 


pee iggy 


a oe copper 
2 tn helene oe a2 9 


44 
times the power of any 34” ddl, A sed dene ond 


labor saver—and friend maker. 


FLEXIBLE SEWER-ROD EQUIPMENT CO. 






BUSINESS OPPORTUNITIES MISCELLANEOUS 
GOOD GAMBLE 
Two new items, cast-iron pipe jig and 
new type level at patent-applied-for How To 


stage. Need manufacturer or repre- 
sentative as I haven’t the money or 
experience. Should be good sellers as 
they save time and work. Box 346, 
Longview, Washington. 





MISCELLANEOUS 





DISTRIBUTORS WANTED 


Rated plumbing supply houses interest- 
ed in becoming an exclusive distributor 
for an established Midwestern manu- 
facturer of steel enameled bath tubs, 
kitchen sinks and cabinets. Many pro- 
tected cities and territories available. 
We invite your inquiries. Address Key 
702-D, ‘“‘DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago, 16, 


Tinais. 


Takes The“Work’ Out of 
STOPPAGE 


CLEARING! 
“FLEXIBLE” 


Electric 


SNAKE GUN 


© No Drill To Buy 
© Use Any 1/4” Drill 





3/8" and 1/2” Snakes 


drill of your choice. 





WIPE PERFECT JOINTS 


on lead pipe and connections 


A post card for complete valuable 


instructions 


Geo. E. Williams Co. 
3035 Aldrich Ave., So. 


Minneapolis 8, Minn. 








© One Size for 1/4” - 5/16” - 


.and save money MOUSE ... 


ean cn °25.40 
Siac. . 21.10 


Use your own drill—or any make yen snaxe 13.10 












with our exclusive reduction ong  saen 
Sold separately or as a unit. UNIT PRICE 59.60 
MAIL THIS T FLEXIBLE SEWER-ROD EQUIPMENT CO. Dept. | 


COUPON NOW! | 9059 Venice Bivd., Los Angeles 34, Calif. 
1o Send unit described postpaid and bill through jobber nomed 


CO Mail free literature and prices. 
C) Send nome of closest dealer. 
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Get you WANT... in 





MODERN 


Automatic Electric 
WATER HEATERS 


MOST COMPLETE LINE—TOP QUALITY 
—TOP PERFORMANCE—PROFITS! 


You name it—MODERN’s got 
it—everything you want in 
automatic electric water heat- 
ers. Most complete line—finest 

uality—top performance. Style 
that attracts—features that sell. 
And every unit ae for profit. 
See for yourself. 


@ 5%, 12, 20, 30, 55, 66 and 82- 
gation sizes 

©@ Standard, Deluxe and Table Top 
models 

@ "Magic Circle” black heat surface 
elements won't lime up 

e@ Adjustable surface type snap action 
thermostats 


© Built-in heat trap to prevent back 
circulation on hot water line 

@ Extra heavy blanket type insulation 

@ Listed by Underwriters’ Lab., Inc. 

@ Magnesium anede and 10-year tank 
warranty at slight extra cos? 

© Sparkling white Dulux enamel finish 
baked on for long life 


WRITE FOR DETAILS AND PRICES 


Also a complete line of domestic and commercial water softeners end filters. 


MODERN WATER EQUIPMENT COMPANY 
Dept. DE, West Chicago, Iilinois 


APC 




















“It's a Pi 


WATER SOFTENERS ¢ FILTERS © ELECTRIC WATER HEATERS 





!* APCO! Will last for centuries, withstanding 


considerable strain as well as internal pressure caused by 
flash floods and external pressure of earth movement stresses. 


Even tree roots cannot 


netrate joints! 


APCO also assures a long trouble-free high quality job 
for flow mains, force mains or stream crossings. Specify 
APCO and you'll specif PERMANENT satisfaction. 

And “Rough it in” with APCO Waste and Revent 
Fittings or with Stringer Fittings. Most economi- 


cal! They save space and save cutting joists. 


tT — 
pr0 


Y 
for Ever 





GASTERN 
350 Sth Ave., New York City 


Also Sales Offices in Denver, Los 
rete a Wneaioee City, 





Sa 
Portiand, Seattie. 


| 





AIR VOLUME 
CONTROLS 


have been standard equip- 
ment on leading makes of 


ejector, turbine, rotary and 
centrifugal water systems 


for more than 15 years. 
Over a Million 


need repairs or replacement 


to maintain proper air cush- 
ion in the tanks. Can be 
replaced in 5 minutes! 


This Market is 
Open to You! 


Replacement controls and 
repair kits are available at 
your pump supply house or 
wholesaler. 


Write direct for 
latest bulletin 


255 





AIR CONTROLS, Inc. 


1406 East 18th Street 
Muncie @ Indiana 





CAST IRON SOIL PIPE and 
STAPLE CAST IRON FITTINGS 


























fo\ (46) \4 
SWEAT-IN 


Flouble SUPPLIES 





cuT-COSsT 


SWEAT DIRECTLY TO 
COPPER TUBE ROUGH-IN 


NO NIPPLES OR FITTI 
NEEDED 


Arbest sweat-in flexible supplies are designed to 
slip over and sweat directly on 3/2’ or 1/2” cop- 





NGS 





per tube rough eliminating the need for adapter 


fittings 


Test Disc furnished for water pressure test. 
sweat-in supplies are furnished with 
solid fibre test disc, which when 
tightened down on compression fitting 
in place of compression gland, permits 
water pressure test. 

Cut-away of 


for test. 


ALSO AVAILABLE 


G ~H Manufac 
3647-49 Amber $3 








nut shows disc inserted - J 


OUT VA! VE. ® ched complete with deep flanges Va 
er 4% @.B. riser tubes available length © te 30” 


All Arbest 





ws 


compression 





AS ELBOW SWEAT-IN WITH- 


turing Company 
wea tiipe: 7S 
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DOMESTIC 
ENGINEERING 


In the field of publishing the 
ABC emblem has long been sym- 
bolic of integrity . . . the mark which 
identifies a publication as a member 
of the Audit Bureau of Circula- 
tions. It indicates that the circula- 
tion statement of each such publi- 
cation has been subjected to the 
careful scrutiny of the Auditors of 
this Bureau. It offers positive proof 
that the facts and figures appearing 
on this statement are accurate and 
dependable. It serves as the yard- 
stick by which the true extent and 
value of readership can be meas- 
ured. It removes all element of 
guess-work and doubt in establish- 
ing the position a publication holds 
in the field it serves. The ABC 
statement shows where the publica- 
tion goes, who the reader is and 
how much he pays for his sub- 
scription. 


These are some of the reasons 
why DOMESTIC ENGINEERING 
subscribed to the rigid circulation 








standards established by the ABC at 
its founding thirty eight years ago 
and why DOMESTIC ENGINEER- 
ING has maintained its member- 
ship in this Bureau uninterruptedly 
from its inception. In each of the 
intervening years the DOMESTIC 
ENGINEERING circulation state- 
ment has been like an open book; 
each entry of which has been aud- 
ited and verified by ABC auditors. 


As a DOMESTIC ENGINEER- 
ING subscriber you have been a 
definite part of this ABC statement 

. an integral part of the reader- 
ship by which this publication is 
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DOMESTIC ENGINEERING was among the fist busi- 
ness publications to recognize the important part the 
Audit Bureau of Circulations was to play in bringing 
circulation statistics out of a state of chaos. Its member- 
ship dates back to the early days of the A B C. 


judged. At the time you subscribed 
to DOMESTIC ENGINEERING 
you signified your interest and ac- 
ceptance of its editorial content as 
a means of bettering your position 
... of obtaining the kind of business 
help which an ABC publication is 
best equipped to supply. The price 
you paid for your subscription, in 
effect, is a long term investment in 
your business future. We believe 
that it serves as evidence of your 
confidence in DOMESTIC ENGI- 
NEERING and it is the constant 
aim and purpose of the entire edi- 
torial staff to continue to merit this 


confidence. 
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OU can count on the fact that Better Homes 
& Gardens’ 3%-million families are in the 
market for everything in building supplies. 


They’re all enthusiastic home-improvers, under- 
taking nearly 134-million jobs a year. Their homes 
and incomes are bigger—and 7 out of 10 families 
building homes read BH&G avidly! 


That’s because BH&G is entirely devoted to prac- 
tical ways to improve one’s surroundings, to make 
life more complete. 


No doubt about it, building supply ads get a better 
break from the BUY-minded readers of BH&CG. 


BH*G. BUOVowwsIcat BRIEFS 


e A MAJOR WOOD-SPECIALTY manufacturer's 
representative, within weeks of the BH&G ad, followed 
up 17 inquiries in Milwaukee alone and closed 17 sales! 


e OPERATIVE BUILDERS say their customers men- 
tion BH&G more than any other magazine. 


e BUILDING SUPPLY DEALERS (7-to-1) rate 
BH&G as greatest selling aid of all major magazines! 


MEREDITH PUBLISHING COMPANY, Des Moines, lowa 

















RELIEF VALVE 
Diaphragm -operat- 
ed — Thermostatic 
element out of wa- 
ter at all times 
with exception of 
during discharge 
period. Available 
in Male 4%”, %” 
and 1”, 

drain %” in all 
cases. Listed 
A.G.A. 


Spring-Pressure 
Taken up by 


Floating- Washer 
Closed by Pres- 
sure ig System 


Washer May be 
inspected by Un- 
screwing Nut 
without Altering 
Setting of Valve. 


The 


é 
FA, my, satay y Fe he 
- ms ty 
= ? 
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CADWELL 











renrexeryet RELIEF VALVE 


B.T.U. 
Capacity 
850,000. 


NOTE: 

This valve is 
available with 
6” extension 
tube for special 
application. 


Test-Device 





Metal Bellows 
Out of Water 


Diaphragm 





As the Master Plumber, installing a Range Boiler, a Water 
Heater, a Hot Water Storage Tank or a Hot Water System, 
you can not afford to fail your customers by failing to specify 
the BEST of Safety Relief Valves. For, by installing the 
BEATON & CADWELL make of valves you protect your in- 
terests as well... for, as you know, your interests are your 
reputation and integrity as either a Master Plumber or as a 
Wholesaler specifying the best types of valves for hot water 
systems. 

Note the advantages of the SELF-CLOSING TEMPERA- 
TURE and PRESSURE RELIEF VALVE as shown in the 
cross-section on the left. 


“adwell 
ca due NO. 300 SAFETY RELIEF VALVE 
Same as Cadwell No. 200 except it has %4” 
I.P.S. Has a capacity of 350,000 B.T.U.’s. This 
valve, like the No. 200 is ASME Standard. 


a 4 NO. 200 


SAFETY RELIEF VALVE 


For low pressure 
heating boilers. May 
be used for release 
of various liquids or 
gases. Has 1” I.P.S 
Steam capacity of 
597,000 B.T.U.’s, 
one of the highest 
ratings in the indus- 
try. This valve is 
ASME Standard. 


P. erfection 


FLOOR G CEILING PLATES 
Neat appearance to all piping jobs. 


TABLISHED 194 


BEATON & CADWELL MFG. co. Pec Msritain, n,. 
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